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AUTOMOTIVE INDUSTRY

Business Line, 2 June 2026

’As mobility norms tighten, ARAT is growing
its testing capability from cars to metros

Amit Vijay Mohile
Mumbai

India’s largest automotive
testing and certification
agency, Pune-based ARAI
has begun validating metro
carriage components testing
and expand beyond cars and
trucks into EV battery test-
ing, vehicle crash safety,
automotive software certi-
fication and compliance sup-
port for bus manufacturers.
Operating Under the Min-
istry of Heavy Industries, the
agency recently tested an
Obstacle & Derailment De-

‘tection (ODD) system for

the Delhi Metro Rail Corpor-
ation (DMRC).
ARAI is expanding

testing  ‘facilities, ~ The
broader objective is to help

companies ' prepare for
tougher regulations expec-
ted, including stricter fuel-
efficiency norms under
CAFE HI from
April 2027, stronger EV bat-
tery safety rules under
AIS-156, tougher crash-
safety standards under

NCAP, and new structural
safety norms for buses under
AIS 153 and GSR 159(E).

CONVERGING TECH
“Mobility technologies are

across sectors,” an ARAT offi-
cial said. “Electric vehicles,
metro systems and future
connected mobility plat-
forms now rely on similar
batteries, software systems,
sensors and electronic
controls.”

At ARAT’s Pune testing
centre, engineers recently
recreated a high~inﬁ?ax:1:
emergency scenario for a
Delhi Metro train using

ARAl’s Obstacle & Derailment
Detection validation »

equipment normally associ-
ated with automotive crash
testing. The project, carried
out with metro rail major Al-
stom and engineering -firm
IPA, was aimed at validati
the ODD system before de-
playm?nt
tions.
Meanwhile, AIS-156 bat-

in real-world

away risks, while Bharat
NCAP crash-safety norms
are i pressure on
mamiicturemm% to improve

antly more complex? an-
other ARAI official said. “If
testing and validation hifrg—

slow down product develop-
ment timelines for the
industry.”

ARAI has also launched bu:
support programme for
body builders to help smaller
safety regulations under
GSR™ 159(E) notified in
March 2024, and AIS 153.
Structural safety certifica- .
tion is mandatory for larger
passenger buses and require
builders to clear inspections
before vehicles registration.

s Niedeiallis o
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Diesel vehicles see
market shrink 16%;

CNGand EVs gain

r—
Amit Vijay Mohile
Mumbai

Alternative fuel vehicles —
CNG, EVs and strong hy-
brids — accounted for 32.1
per cent of passenger vehicle
sales in May 2026, up from
27.2 per cent a year earlier.
In contrast, the combined
share of
vehicles declined to 67.9 per
cent from 72.9 per cent over
the same period, marking a
nearly 500 basis-point shift
in India’s fuel mix within a

However, contrary to ex-
pectations that fuel-price
hikes would boost demand
for premium fuel-efficient

hybrid vehicles
Iost market share in
even as diesel’s share in the
market fell over 16 per cent

-ovn;ﬁf (y-oy), accord-

Onemthreecarssoldm
Indid now runs on CNG,
electric or hybrid techno-
logy, signalling a rapid shift
towards lower
moblllty options as fuel

nomics increasingly shape

.vehicle purchase decisions.

The transition, however, is
currently being dominated
more by CNG than pure elec-
trification.

LOW RUNNING COSTS

CNG vehicles alone accoun-
ted for 23.5 per cent of total
passenger vehicle sales in

May, up from 22.2 per cent in
Apriland 19.9p centaix
earlier, hi i
buyers are increasingly pri-
oritising lower running costs
amid rising fuel prices.

EVs accounted for 6.6 per
cent of total passenger
vehicle sales in May, up from
6.1 per cent in April and 4.6
per cent ayear earlier.

Strong hybrids,- mean-
while, slipped to 2 per cent
market share in May from 2.3
per cent in April and 2.7 per
cent a year earlier, suggest-

| and diesel

ing that higher fuel prices are
not yet pushing mass-market
consumers toward premium
hybrid vehicles. :
Passenger vehicle retail
sales declined 6.3 per cent
month-on-month to 3.96
lakh units in May from 4.22
lakh units in April, although
the market remained up 23
per cent y-0-y over last year’s
lower base. ,

FUEL PREFERENCE
Hemal Thakkar, Senior Dir-
ector & Senior Practice
Leader, Crisil Intelligence,
said the transition was in-
creasingly being driven by
operating economics rather
thanﬁlelprefermoealom.
“EV tion has im-
provedtoG.GpercentinMa{

from 6.1 cent in Apri
Compa.remm around 4.6

per cent in the same

last year, that’s nearly a 200

basis-point jump year-on-
year,” he said.

Saket Mehra, Partner and
Automotive & EV Industry
Leader at Grant Thornton
Bharat, said the market was
witnessing a calibrated nor-
malisation rather than a
structural demand slow-
down, although rising fuel
prices were beginning to in-
fluence consumer sentiment
across the automotive sec-
tor. Vinkesh Gulati, Chair-
man of the Automotive Skills
Development Council, said
the ‘one-in-three-cars’ shift
was being driven more by af-
fordability than
sophistication, explaini
why CNG vehiclesmmnrg

i faster than strong
hybrids despite recent CNG
price hikes

e
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/Margins of auto parts sector to moderate

by 10.5-11% amid W. Asia crisis: Crisil |

OUI'Burunu
Chennai

Operating margins of the
auto component sector are
| to moderate by
100-150 basis points this
fiscal, from around 12 per
cent last year, with the West
Asia conflict driving up input
prices and t Costs
across domestic and over-
seas markets. Revenue
growth, however, is is expected
to remain resilient, accord-
ingto aCrm]Ranngsreport.
Demand from original
equipment manufacturers
(OEMs), the largest contrib-
utor to the sector’s revenues,
is expected to remain steady,
providing underlying sup-
port for this revenue mo-
mentum. Further, balance
sheets, though not debt-free,
remain at moderate levels,

matetofmdqﬁmlex—

iture (capex) and work-

ing capital
Anmﬂyﬁsofmﬂm

COST STRESS

Raw materials constitute

three-fourths of the sector’s

total cost. Notably, prices of

steel and aluminium, which
account for 50-60

per cent of input costs, have

risen sharply.

Anuj Sethi, Senior Dir-
ector, Crisil Ratings, “Raw
materials, emp ex-

penses and power together |
mmtfor%peromtof'

pass-through, though
wmhmfofanemtwoqw
not always in full,

us moderating operating
nmgim by 100-150 m
10.5-11 per cent this

With revenue growth expec-
ted at 9-11 per cent, the im-
pact on overall profitability

expected to remain
contamed.”
Poonam Upadhyay, Dir-

ector, Crisil Ratings, said,

“Capex of auto component

plavers rated by us is expec-
ted at 27,000 crore this
fiscal, up 10 per cent

on-year.” /
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/TVS SCS, Italy’s ALA Group partner

—
Our Bureau
Chennai

TVS Chain Solutions
(TVS SCS) and Italy’s ALA
Group have partnered to
build an aerospace and de-
fence supply chain platform
in India.

TVS SCS will have a 51 per
cent stake, while the Italian
firm will hold the rest; the JV
will have an initial invest-
ment of €2 million, said R
man, TVS SCS.

TVS Packaging Solutions,
a subsidiary of TVS SCS, will
be revived and used to un-
dertake projects for the JV,
said sources. The
investment of around %10
crore in TVS Packaging aims
to support business expan-
sion initiatives and execu-
tion of definitive agreements
with ALA Corporation for

Vittorio Genna, Vice-President
and Co-Founder, ALA Group,
and R Dinesh, Executive
Chairman, TVS SCS suovcHosH

collaboration and develop-
ment of opportunities in In-
dia’s aerospace and defence
sectors, says a stock ex-
change filing. The JV is tar-
geting cumulative revenues
of over 2,000 crore in three-
five years, Dinesh said.

The JV marks TVS SCS’
entry into the high-growth
aerospace and defence sup-

ply chain market, estimated
ataround $12 billion. India is
emerging a key growth en-
gine, driven by localisation
initiatives, strategic invest-
ments and inter-
national collaboration, he
added.

Vittoric Genna, Vice-
President and Co-Founder,
ALA Group, said, “India is

to form aerospace and defence JV

growing aero; and de-
fence markets, driven by in-
creasing defence
modernisation.” /
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/TaMo_ to gain from scmppag—éI)ush

- G.Balachandar
. @timesofindia.com

Chennai: With a network of
11 registered vehicle scrap-
pingfacilities(RVSFs)across
10 states, excluding the sout-
hernregion, and the capacity
to dismantle more than 1.9
lakh vehicles annually, Tata
Motors stands tobenefitfrom
the Centre’s push to retire
ageing commercial vehicles
as India intensifies efforts to

! curbvehicular pollution.

........................................

Last week, the Union cabi-
net approved a Rs 9,585-crore
two-year scheme to replace
ageing trucks and buses in
the Delhi-NCR region, a mo-
ve expected to boost vehicle
scrappage activity and de-
mand for cleaner vehicles.

For Tata Motors, which
operates its scrappage facili-
ties under the Re.WiRe (Re-
cycle with Respect) initiative,
the policy could provide a
strong tailwind. Several of
the company’s facilities are

located in Delhi-NCR, Harya-
na, Rajasthan and Uttar Pra-
desh, positioning it to benefit
from a potential increase in
scrapping volumes as vehicle
owners seek access to the for-
mal recycling ecosystem and
incentives under the pro-
gramme. The company com-
mands more than 50% mar-
ket share in the medium and
heavy truck segment across
these four markets, and is al-
so steadily expanding its

RVSFnetwork. _/ .
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/Tata Motors CV redrawsﬁstratégy to insulate
u;se]f from market cycles Chandrasekaran

had reorganised it-
self into an “8-vertical struc-

Tata Sons Chairman
N Chandrasekaran

ture” aimed at creating “new

_ revenue streams while de-

risking the business from
econo:mccycles.”

RISING UNCERTAINTY

The shift comes amid rising
uncertainty across the global
freight ecosystem, with the
chmrmanﬂngingUStanﬁ's

tion, uneven economic re-

STRATEGIC SIGNAL
But the bigger strategic sig-

— et

nal in the report was the
growing importance of busi-
nesses outside traditional
truck manj ing. Tata
Motors said its non-cyclical
businesses grew 18.2 per
cent in FY26, led by spares
and services.




CHANGING GEARS. Dem

=
S Ronendra Singh
New Delhi

The automobile retail sales
have recorded the best-ever
in overall registrations
i ing passenger vehicles
(PVs), two-wheelers (2Ws)
and three-wheelers (3Ws),
the Federation of Auto-
mobile Dealers Associations
 (FADA,) said on Monday.
Significantly, the electric
vehicle (EV) penetration
crossed 11 per cent for the
first time, as dealers saw a
surge in enquiries for fuel-ef-
ficient and green vehicles
after last month’s fuel price
hikes amid the West Asia
crisis, FADA noted.

“A notable feature of the -

month was the consumer re-
sponse to May fuel-price re-
visions: Dealers reported a
visible rise in enquiries for
fuel-efficient and alternat-
ive-powertrain options, re-
flected in the two-wheeler
EV share climbing to 9.25 per

Business Line, 9 June 2026

ﬂ&uto retail sales hit all-time highin May,
EV reach crosses 11% for the first time

E——

In fast lane At
Category May 2026 May 2025 % change
Passenger vehicles 4,02,591 3,26,656 23.25
Two wheelers 18,44,947 17,15,581 7.54
Three wheelers 1,11,526 1,07,688 3.56
Commercial vehitles 83,823 79,614 5.29
Tractors 83,092 74,744 11.17
Grand total 25,31,067 23,10,451 955

Source: FADA Research

cent from 6.11 per cent a
year ago. Overall alternative
fuel share rose to 38
cent+ in May,” GS Vignesh-
war, President, FADA, said.

- On the channel side, PV
inven up to a
range of 31-33 days at May-
end from 28-30 days at the
close of April. Inventory is
now moving away from FA-
DA’s recommended 21-day

benchmark, he said. “We
urge PV original equipment
manufacturers (OEMs) to
maintain  disciplined ~ dis-
patches through the season-
ally-softer June window so
igned with 5
mand,,”alilegz]:dded.

Overall, the total of
allvehiclesacrogzzzgtegoﬁes

grew 9.5 per cent year on

year to 25,331,067 units in
May as compared with
23,10,451 units in the same
month last year.

SEGMENT-WISE

The PV retail sales in May
grew 2325 per cent to
4,02,591 units | (3,26,656
units), FADA said in its
monthly sales report.

Similarly, the 2W sales
grew 754 per cent to
18,44,947 units (17,15,581
units). The 3W segment
grew 3.56 per cent to
1,11,526 units (1,07,688
units). Commercial vehicle
(CV) sales grew 5.29 per cent
to 83,823 units (79,614
units),

“Above-normal heatwave,
fuel-price pressure and the
evolving West Asia situation
did come into play during
May 2026, and yet Indian
auto retail has held its
growth trajectory with
2026 registering the bl::t’-’

and grows for green vehicles after last month’s fuel price hikes, says FADA

o |
-~ e v - -

trations,” Vigneshwar said.

In June, dealer sentiment
is measured, with 50.52 per
cent of dealers expecting
growth, 39.90 per cent anti-
cipating a flat market and
only 9.59 per cent foreseeing
adecline, he noted.

He added that June ap-
pears measured but cau-
tiously optimistic, with mon-
soon progress and rural cash
flows expected to provide
the structural support even
as near-term cost pressures
persist. \

“With the South-West
monsoon having set in over
Kerala on June 4, and begin-
ning its northward advance,
demand expectations are
anchored in the progress of
the monsoon, early Kharif
BOWI(I);g reparation and the
tail tge marriage season,
supported by a stable finan-
cing environment after the
Reserve Bank of India held

the repo rate at 5.25 per cent
in its June review,” Vignesh-

war added. /
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Wheels India expands patent portfoho to125in FY26

T E Raja Simhan
Chennai

Chennai-based Wheels In-
dia, part of the TSF Group,
its focus on in-

 from 0.53 per cent in the pre-

vious year, according to
Chairman and Managing
Director Srivats Ram’s mes-
sage in the 2025-26 annual
report.

As part of its product de-
velopment  efforts, Wheels
India introduced new styles
of flex wheels in rhultiple
sizes for passenger car ap-

e

Srivats Ram,
CMD, Wheels India

plications. The technology is
expected to enable the com-
pany to offer both steel and
alloy wheels with enhanced
designs.
‘Wheels India has planned
capital expenditure of more
than ¥280 crore in FY27,
higher than the approxim-
ately ¥260 crore invested in
the previous year.

The company
increasedpftg
research and
development
nditure to

0.76% of turnover

‘in FY26 from

0.53% in the
previous year

For FY26, the company re-
ported a net profit of ¥139
crore on revenues of ¥5,124
crore.

Wheels India operates 14
manufacturing plants across
India, including two wheel
and tyre assembly facilities,
catering to commercial
vehicles (CVs), passenger
Vehlcles (PVs), tractors and

construction  equipment
manufacturers. Its customer
base spans India, the US, Ja-

, Korea, Brazil,
Mexico.

The company said busi-
ness conditions improved
during FY26, aided by GST
2.0 reforms and
rural incomes, which boos-
ted demand across PVs, CVs
and agricultural tractors. All
three se; ts recorded

growth of over 10 per cent
during the year.

EXPORT GROWTH

On the export front, Wheels
India said it remained cau-
tiously optimistic despite
tariff-related  disruptions.
Strong demand from the US
market supported growth in
its wheels, structural fabrica-

tion and hydraulic cylinder

businesses. The company ex-
pects export to con-
tinue, backecfwwglew busi-
ness under development
across segments.

In the wind energy seg-
ment, Wheels mdm
ded supplies of fabricated
and machined components
to offshore wind turbine
manufacturers globally and
plans to widen its customer
base further during the cur-
rentyear.

The company, however,
flagged risks arising from
geopolitical tensions in West
Asia, including potential sup-
ply-chain disruptions and
higher commodity and en-
ergy prices.

It said operational effi-
ciencies would remain a key
focus area to mitigate these

challenges.
ol
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l/Sales of wheeled construction
equipment fall 17.57% in May

BROAD-BASED MODERATION. Industry sees 20% dip in sales sequentially

r—
T E Raja Simhan
Chennai

The Indian wheeled con-
struction equipment (CE)
‘market witnessed a sharp
year-on-year decline in May
2026, with total industry
sales falling
5,088 units from 6,168 units
in May 2025.

The decline was not only
on a year-on-year basis, but
also sequentially. Industry
sales in May 2026 declined
nearly 20 per cent when
compared with 6,348 units
reported in April, indicating
a broad-based moderation in
demand for wheeled CE.

While the wheeled CE
market contracted sharplyin
May 2026, JCB, Escorts
Kubota and Bull Machines
gained market share, reinfor-
cing their positions in an in-
creasingly concentrated in-
dustrylandscape.

According to FADA Re-
search data, JCB India sold

17.5 per cent to-

Wheeled construction equipment
industry struggles (volume n unts)

Company " May Market May Market
s g . 2025 share(%) 2026 share (%)
JCB India 2414 ,39.14 2265 44.52
Action Construction Equipment. 712 1154 632 1242
Escorts Kubota a7’ 613 401 788
(Construction Equipment) :
Ajax Engineering 465 754 388 T7.63
Bull Machines 139« 225 =9 | 15
Source: FADA Research
2265 units in May 2026 the month. Sales rose 6.1 per
(2,414 units). Despite a 6.2  centto 401 units (378 units),
per cent decline in sales, its  while its market share in-
market share jumped to creasedto7.88 percent (6.13
44.52 per cent (39.14 per ' percent).
cent), gaining over 5 per- Among other manufactur-

centage points.

Action Construction
Equipment (ACE) retained
the second position with
sales of 632 units (712 units),
down 11.2 per cent. How-
ever, its market share im-
proved marginally to 12.42
per cent (11.54 per cent).

Escorts Kubota
as one of the gainers during

ers, the Coimbatore-based
Bull Machines recorded
strong growth, with sales
rising 28.8 per cent to 179
units (139 units). Its market
share expanded to 3.52 per
cent (2.25 per cent).

ELEVATED BASE
The 17.5 per cent on-year de-
cline in May 2026 retail sales,

compounded by a sequential
drop of around 23 per cent
from April, is consistent with
a broader trend that has
weighed on wheeled CE seg-
ment much of FY26,
a year that followed a h!gh
basein FY25.

The elevated base, com-
bined with slower on-ground
execution, has  visibly

ed on fleet utilisation

levels, which in turn has kept -|

fresh equipment demand
subdued, said Poonam Upad-
hyay, Director, Crisil
Ratings.

While government capex
allocations remained at his-
torically-high levels, delays
in project execution, land ac-
quisition challenges and
slower disbursement cycles
held back demand.

Unlike consumer-facing
segments, CE demand is
driven by on-ground con-
tract activity, and seasonal
softness ahead of n
adds to near-term press
she said.
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ELECTRIC VEHICLES

Business Line, 1 June 2026

EV2-W registrations up 58%
in May amid fuel supply woes

NEW ORDER. TVS retains top position followed by Bajaj; Ather, Hero gain, Ola loses share

—
T E Raja Simhan
Chennal

The electric two-wheeler
(E2W) market maintained
its strong growth trajectory
in May 2026, with total regis-
trations rising 58 per cent
year-on-year (y-o-y) to 1.64
lakh units from 1.04 lakh
units in the same month last
year, according to Vahan
portal registration data as of
8.30 am on Sunday.

Accelerating  consumer
adoption of electric mobility
— aided by expanding
product portfolios, improv-
ing charging. infrastructure
aﬂfirlsingpa:ticipadonfmm
both legacy automakers and
dedicated EV manufacturers
— along with a larger push
towards energy security post
the West Asia war led to the
surge.

WEST ASIA FACTOR

On a sequential basis, too,
EV two-wheeler sales grew
18 per cent compared to
total registrations of 1.39
lakh units in April 2026, in-

dicating sustained demand

for electric scooters and mo-
torcycles across the country.

Going electric

Market

Company May  Market  May

: 2025 share(%) 2026  share (%)
TVS Motor Company 25,804 25 41,489 25
Bajaj Auto 22,642 22 38005 23
Ather Energy 14,016 13 27,523 17
Hero Motocorp 7,381 7 18,253 11
Ola Electric 18,967 18 14,752 9

Source: Data collated from Vahan website on May 31, 2026 at 8.30 am

Poonam Upadhyay, Dir-
ector, Crisil Ratings, said the
average monthly run rate
through the first half of FY26
was around 1.05 lakh units.

“Three factors are dri
growth. Fuel supply con-
cerns stemming the
‘West Asia conflict has added
to consumer anxiety around
petrol dependence, nudging

towards elec-

tnc ’I‘he running cost ad-
vantage remains a compel-
ling pull — operating costs
are significantly lower than
comparable ICE options, a
gap that only widens as fuel
price uncertainty persists.
manufacturers with
established distribution and
service networks continue to
gain giving buyers
c nce that -sales
support is no longer a con-

(in tnits)

cern,” she said. The underly-
ing demand drivers — im-
proving cost economics,
fleet ion and wider
OEM participation — con-
tinue to be drivers, she
added.

LEADERS & LOSERS
TVS Motor Company re-
tained its leadership position

in the segment, registering
41,489 units during May and

holding on to a 25 per cent
market share.

The company recorded a
61 per cent increase over the
25,804 units sold in May
2025,

Bajaj Auto consolidated its
second position with regis-
trations rising 68 per cent to
38,005 units from 22,642
units a year ago. Its market

share edged up to 23 per cent

from 22 per cent, reflecting
increasing acceptance of its
e]ectnc scooter range.

Among the new-age play-
ers, Ather Energy had a |
standout month, nearly
doubling its registrations to
27,523 units from 14,016
units in May 2025, a 96 per
cent y-o-y

-based EV maker

expanded its market share to
17 per cent from 13 per cent,

emerging as one of the

18,253 units from 7,381 units
a year earlier. Its market
share climbed to 11 per cent

ence in the electric mobility

However, Ola Electric
continued to face pressure
amid intensifying competi-
tion and its own execution
challenges. Registrations fell
to 14,752 units in May 2026
from 18,967 units in the cor-
responding month last year.
Its market share nearly
halved to 9 per cent from 18

per cent. /
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Olectra targets EV bus fleet expansion, bets on
55-tonne EV trucks with T600 crore capex plan

ban‘iser' for e];ectrmr i

Amit Vijay Mohile
Mumbal

electrification bey:
ond buses into freight and in-

year
with an order-book of 10,161
vehicles. Its deployed EV

mercial deliveries expected

dustrial transportation. fleet now stands at nearly
. “Olectra’s performance 4,000 vehicles nationwide.
reflects our conti focus
on sustained and profitable HEAVY TRUCK PUSH
across both our mo- At the centre of Olectra’s
and energy busi- next growth phase is its
nesses,” Babu said. planned entry into heavy
The electric trucks — a segment
! is expected to in-  still at a nascent in In-
vest T400-500 crore over the dia. The company is
‘next two years across new ing a 55-tonne electric
mwodmﬁmm- tractor trailer and a 38-tonne slatf
\ while longer- electric tipper, with com- oraded i
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Amit Vijay Mohile

Mumbai

Bajaj Auto emerged as India’s
largest  electric  three-
wheeler player in May 2026
as EV retail sales surged 96
per cent year-on-year (y-0-y)
even the broader

three-wheeler industry re-
mained flat sequentially, ac-
cording to Vahan data.

Electric vehicles accoun-
ted for 46.6 per cent of total
three-wheeler retail sales
during the month, while ICE
volumes  continued to
decline.

India’s three-wheeler
market is i i
reshaped by electrification
rather than fresh demand
growth, with Bajaj Auto over-
taking Mahindra Last Mile
Mobility to emerge as the
country’s largest electric
three-wheeler player in May
2026. Vahan data showed Ba-
jaj sold 11,639 electric three-
wheelers during the month,
marginally  ahead  of
Mahindra Last Mile Mobil-
ity’s 10,709 units.

The  broader  three-
wheeler industry, however,

E3W FRONTRUNNER. In contrast, internal combustion

%aj aj tops May e3W market
as EV sales surge 96% y-o-y

POWER MODE. The firm sold 11,639 electric 3-wheelers during the month: Vahan data

engine (ICE) three-wheeler sales declined 4.5 per cent y-o0-y and
11.8 per cent m-o-m to 39,650 units reuters

showed signs of stalling, with
total retail sales standing at
74,221 units in May 2026, al-
most unchanged from 74,211
units in April,

Within that flat market,
electric three-wheeler sales
surged 96.3 per cent y-o-y
and 181 per cent sequen-
tially to 34,571 units, while
ICE sales fell 4.5 per cent;g—
o-y and 11.8 per cent month-
on-month (m-o-m) to 39,650
units, according to Vahan
data.

In contrast, ICE three-
wheeler sales declined 4.5
per cent y-o-y and 11.8 per
cent m-o-m to 39,650 units,
signalling that EVs are now

beginning to cannibalise

conventional fuel-powered
volumes in absolute terms
rather than merely contrib-
uting incremental growth.

EV ADOPTION

Industry executives said im- |

proving operating econom-
ics and rising fuel costs are

aceelerating EV adoption
across commercial mobility
applications, particularly in

three-wheelers, where
vehicles operate at high daily
utilisation.

“The rising demand for
EVs across two-wheelers,
three-wheelers, and four-
wheelers is a clear indicator
that clean mobility is becom-
ing mainstream in India,”

said Uday Narang, Founder
and Cd:hfaiymnn of Omega
Seiki Mobility (OSM).

Omega Seiki Mobility re-
tailed 1,264 electric three-
wheelers in May 2026, up
16.4 per cent from 1,086
units in April and 58.8 per
cent higher than 796 units
sold in May 2025, according
to Vahan data.

TVS Motor also sharply
expanded its electric pres-
ence, with EV sales more
than doubling year-on-year
to 3,590 units. Electric
vehicles now account for
over 60 per cent of the com-
pany’s three-wheeler retail
volumes.

Piaggio, one of the more
ICE-heavy players in the seg-
ment, continued to face
pressure with ICE retail
sales falling to 6,495 units in
May from 7260 units in
April, while EV volumes re-
mained relatively small at
1,251 units.

The latest numbers indic-
ate India’s three-wheeler
market is approaching a key
inflection point where EVs
could soon rival ICE vehicles
in overall monthly retail

B %
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EV bus registrations
dip 7 per cent in May

| T—
Amit Vijay Mohile

India’s electric bus registra-
tions declined 7.2 per cent
month-on-month in May, re-
ﬂecungpetsisuenxinﬁ-amuc-
ture and
necksmt}mcwnu'y’spubhc
transportelecmﬁcauonpush
strongest performer with
askmrpjumpmdeployments.
According to VAHAN
portal data, total electric bus
fell to 322 units
in May from 347 units in
April. However, beneath the
modest market decline, com-

reglstmm
rising to 157 units in May
i'rhzmﬁzumtsmAprﬂ,helping

oompanycapnnem

cent market gfé
emerge the markiet leader.
Commenting on the per-
formance, Nishant Arya,
Vice-Chairman and Man-
agingﬂwDirecmr, JBM Auto,
said company’s growth
reflected its long-term focus
on i public

“AtJBM Auto, we are build-
ing solutions that combine
innovation, efficiency, and
user-centric design,”
added.

'Ihes&:arpinnrwsepoints
to strong execution of fleet

deployment orders and high-

lights how India’s electric bus

market is increasingly be-

coming an execution-led

business where deployment

capability matters as much as
ing scale.

PMI Electro Mobility,
which led the market in April,
saw registrations decline to
50 units in May from 111
units a month earlier, with its
market share falling to 15.5
per cent.

Switch Mobility retained a
relatively stable presence
with 54
com

sharply to 47 registrations
from just one unit in the pre-
vious month, taking its mar-
ket share to 14.6 per cent.
The dataalso showed steep
decline for several p]ayers.
Pinnacle Mobility"
to five units

é
Jits gil] |
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Ather’s factory hits 907% capacity
utilisation, supply controlled

positive operating cash flow

Our Bureau
Bengaluru

Electric two-wheeler manu-
facturer Ather Energy hasin-
troduced allocation controls
in select markets after capa-
city utilisation at its Hosur

crossed 90 per cent,
following a 69 per cent year-
on-year volume expansion in
fiscal year 2026. CEO Tarun
Mehta announced the meas-

ons rising
66 per cent to 3,671 crore

and net losses narrowing by
36 per cent to ¥517 crore.

The company also reported

for the first time, supported
by a record fourth quarter
volume of 83,418 units. -

To address the

ty, \
a monthly capacity of 42,000
units, is scheduled to be-
come q%emﬂonal by March
2027. The performance in-
dicates an operational shift
from April 2025, when Ather
launched its IPO when the
Hosur plant was operating at
approximately 30 per cent of
its 4.2 lakh-unit annual capa-
city, FY24 revenue had de-
clined, and losses were

widening.
Vel
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TRACTOR

Business Standard, 8 June 2026

/ M&M bets beyond tractors
0 C ”'_ve farm mechanisation

Revenues from the tractor seg-

mentin FY26 rose 32 per cent year-on--

year to ¥1,354 crore, up from 31,024
crore in FY25 and ¥866 crore in FY24.

By comparison, M&M’s farm-
equipment business in FY26 gener-
ated over 42,500 crore.

M&M says the next phase of
growth in Indian agriculture will be
driven not only by farmers buying

tractorsbutalsobya growingnetwork

of rural who own
machinery fleets and provide mech-
anisation services tosmall farmerson
arental basis.

Growth engine

Tractor market Farm

share (%) revenue (%
Fr4 4co N 566
F2s 4330 N 1024
FY26 43560 1354

Source: M&M, Q4 FY26 Investor
Presentation; market share includes Gromax.
Farm machinery revenue includes MITRA
preneurs while expanding access to
mechanisation.

“If we can create higher levels of
entrepreneurship and income

per cent,” Nakra said, adding that
growth would come from higher-

- value categories such as harvesters,

balers, and seed drills,

even as concerns over El Nifio and a
potentially weaker monsoon cloud
the outlook for rural demand in Fy27.

—
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US may push India to lock in 18%
tariff deal, offer Section 301 relief

DEAL DYNAMICS. It may seek deeper tariff cuts; India wants assured trade advantage

| —
. Amiti Sen
i New Delhi

To clinch an early free trade
deal with India, the US is
likely to press New Delhi to
accept a tariff package that
locks in import levies on In-
dian goods around 18 per
cent, as agreed to in the Feb-
ruary framework deal. This
will be backed by an assur-
ance that more penalties
won’t be added after the on-
going Section 301 investiga-
tions against India conclude,
sources said.

The high-level US trade
team visiting India on June
1-4 to push negotiations to
conclude the interim trade
deal may also throw in a
sweetener, guaranteeing fur-
ther tariff reductions in the
future aligned with the re-
duction in America’s trade
deficit with India, a source
told businessline.

TARIFF LOCK-IN '
“The US is keen to close the
deal soon, but it

take a while for its domestic
tariff situation to settle
down. That is why negotiat-
ors are likely tolock in a tariff
raxelaround the 18 per cent
level agreed to in February.
This means additional pepal-

TRADE BARGAIN
© US wants India to accept

capped tariffs of 18% that it

had agreed to in the
February framework

o It is likely to offer a
guarantee that additional

penalties under Section 301

‘will not be slapped

© Further tariff rollbacks for India, tied to the narrowing
of-theusmdedeﬂcit.maybepmpmeq s

© New Delhi wants assurance of tariff advantage over
competitors such as Vietnam and Bangladesh

© Interim deal to focus on tariffs and non-tariff barriers,
and will be expanded to include investments, IPR and

government procurement

ties will not be imposed even
if the Section 301 investiga-
tions result in an adverse -
verdict for India in the com-
ing months,” the source
explained.

However, India remains
uncertain about what tariffs
competitors like Vietnam,
Bangladesh, Indonesia or

¥y
has stated that
while India looks forward to
sealing a bilateral pact, its
primary objective remains
securing a competitive ad-

vantage over other econom-
ies. If India agrees to a tariff
level now, it needs to be sure
it fares better than others,” a
second source said.

PACT FRAMEWORK
While this interim deal will
focus mainly on tariffs and
non-tariff barriers, the pact
will subsequently expand to
include elements like intel-
lectual property, govern-
ment procurement, invest-
ment protection, data flows,
and customs and trade
facilitation. :
Under the February 2
framework, the US offered to

lower reciprocal tariffs to 18
per cent from 25 per centand
remove the 25 per cent pen-
alty for buying Russian oil,
over and above the normal
MFN tariffs. In return, India
agreed to significantly re-
duce tariffs on US industrial
and agricultural products. .
The US removed the oil tar-

However, a landmark Feb-
ruary 20 US Supreme Court
judgment invalidated those
reciprocal tariffs, leaving |
most countries facing a tem-

10 per cent global tar-
ip}ff):gve regular MFN rates.

The US’ counter-argu-
ment to India’s caution is
that its competitors also face
Section 301 investigations.
“Every country realises Sec-
tion 301 penalties could be
huge. It will suit competitors
to implement older trade
deals clinched before the re-
ciprocal tariffs were invalid-
ated. The US is starting talks
with many of them,” the first
source said, _

India’s trade surplus with
the US declined in FY26 to
$34.41 billion from $40.88
billion in FY25 as imports of
American goods increased.
However, the US remained
India’s largest export market

*inFY26 at $87.31 billion.
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Centre clears over 39,500 cr vehicle
replacement scheme for Delhi-NCR

CLEAN DRIVE. Programme targets older trucks and buses to reduce emissions and accelerate cleaner mobility

=t}
Rohit Vaid
New Delhi

To reduce air pollution and
accelerate the adoption of
cleaner transport technolo-
gies in the Delhi-NCR region,
the Centre has approved a

¥9,585-crore vehicle replace-
ment scheme.,
The Union Cabinet

cleared the two-year pro-
gramme aimed at incentiv-
ising owners of older trucks
and buses to replace them
with Bharat Stage-VI (BS-VI)
compliant vehicles or elec-
tric vehicles (EVs).

The scheme has a total fin-
ancial outlay of ¥9,585 crore,
including ¥5,041 crore from

mwtm
an esti ¥1,601 crore in
tax concessions from parti-
cipating States, said an offi-
cial communique.

The programme is expec-
ted to benefit around 2.07
lakh vehicle owners across

the region. The SW will -
cover around 1.91 lakh trucks

and 16,329 buses currently
operating under BSIV or
earlier emission standards. .

REGIONAL IMPACT. The programme is expected to benefit
around 2.07 lakh vehicle owners across the region. it will cover
around 1.91 lakh trucks and 16,329 buses

The approval comes amid
concerns over air quality in
the Delhi-NCR region, par-
ticularly during winter.

KEY POLLUTANT
According to a study by the
Automotive Research Associ-
aﬁonoﬂndiaandTheEne:EZ
and Resources Institute,
transport sector contributes
14 per cent of PM2.5 emis-
sions, 40 per cent of carbon
mionoxide emissions and 63
per cent of nitrogen oxide
emissions in the region. Of
this, trucks and buses ac-
count for 36 per cent of
PM2.5 emissions despiterep-
resenting only 3 per cent of

the total vehicle fleet.
According to the commu-
nique, a single pre-BS heavy-~
duty vehicle emits pollution
equivalent to 14 BS-VI-com-
pliant vehicles, while a BS-TV
vehicle emits 2.7 times more
emissions than a BSVI

counterpart.
Consequently, the re-
placement of older vehicles is
ex%;c;:edtoreducevelﬁwlar
pollution across the region.

SCHEME BENEFITS
Under the programme, own-
ers of BS-III' and older

- vehicles will be required to

scrap their vehicles at re-
gistered scrapping facilities,

* while BS-IV vehicles may

either be scrapped or sold
outside the NCR in non-na-
tional clean air programme
cities and towns.

Vehicle owners will then
be required to purchase and
register BS-VI-compliant or
electric vehicles within the

light goods
vehicles purchased under the
scheme must be electric,
while buses will be permitted
only under BS-VI com-
pressed natural gas (CNG) or
electric vehicle categories.
The Centre will providea 5
per cent interest subvention
on vehicle loans for five
years, monthly fuel vouchers
of up to ¥4,800 depending on
vehicle category and lump-
sum ineentives for electric
vehicle purchases or certific-
ate of deposit trading.
Besides, the participating
States will waive registration
fees and provide motor
vehicle tax concessions of up
to 100 per cent for new
vehicles and 50 per cent for
used vehicles for a period of
10 years. Furthermore, the
State governments will waive

pending liabilities on old
vehicles participating in the
scheme.

Additionally, participating
automobile manufacturers
will offer discounts of 8 per
cent on ex-showroom vehicle
prices. The Central govern-
ment benefits will continue
for five years from the regis-
tration date of the replace-
ment vehicle, extending sup-
port beyond the scheme’s
two-year enrolmentperiod.

IMPLEMENTATION

The implementation will be
carried out through an integ-
rated digital platform that
will facilitate eligibility veri-
fication, interest subvention |
claims, fuel voucher credits
and monitoring of pollution
reduction outcomes.

Benefits provided by the
Centre will continue for five
years from the registration
date of the replacement
vehicle. It will be monitored
by an empowered committee
chaired by the Cabinet Sec-
retary, while District Collect-
ors and District Magistrates ..
will oversee implementation
at the local level. /
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'I'ndia to remain
fastest-growing
economy at 6.6%in

FY27:World Bank

|zmEm=
Press Trust of India
Washington

India will remain the world’s
fastest-growing major eco-
nomy, expanding at 6.6 per
cent in fiscal year 2026-27, a
sharp moderation from 7.7
per cent in the previous year,
the World Bank said.
“Growthin Indiais projec-
ted to moderate to 6.6 per
cent in fiscal year 2026/27
(April 2026 to March 2027),
pm'mmdgrowﬂ: Ow-
ing to higher energy prices
and other input costs,” the
World Bank said in its report
on  Global Economic

port said, adding that the
economy is expected to re-
bound to 7.2 per cent projec-
ted growth in fiscal 2027-28.

Despite heightened uncer-
- tainty related to the conflict,
economic activity in India
remained robust ems

, supported ilient
3é:‘tlrveatlcdenmn(;','ytheWorid
Bankreport said.

It said private consump-
tion, icularly in rural
areas, has been strong, with
urban demand recovering.

(EMDES) in 2026 is -
ted to slow to its st
pace since the pandemic,
with the conflict and linger-
ing disruptions impacting
EMDES to varying degrees.
In EMDEs, excluding |
| China and India, subdued
per capita income growth is
to lead to nearly a
decade of lost income con-
with advanced eco-

nomies by 2028. /
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