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Ashok Leyland plans to ex-

_- E:-Dd its addressable market

the light commercial

Vehicle (LCV) segment from

54 per cent to around 80 per
cent over the next three to
four years entering new cat-

 €gories, including the sub-2

fonne and 4-6 tonne seg-
ments, as well as the small
passenger vehicles,

The company has lined up
tWonew product launches —
one each in cargo and pas-

/ Ashok Leyland to raise ,CVs’ ad

Mitra caters to the passenger *

Viplav Shah, Head-LCv,

Ashok Leyland

Senger segments — said Vi-
plav Shah, Head of LGV Busi-
ness, Ashok Leyland

reported LCV volumes of
about 66,500 units in FY24
;gd expects growth of 13-
-5 per cent supported by a
s:eaa’,’f monthlypripfn mt:};)f
6,000-7,000 units, Capacity
has already been ramped up
W'E::tﬁmxredeMand.
company’s plat-
forms — Dogt, Badkiy_Dost,
Saathi and Partner — con-
tinue o drive volumes, while

—

——

segment, :
DOMESTIC MARKET

The domestic LGV market,
estimated at around 648
lakh units annually, remains
heavily - skewed = towards
cargo vehicles, which ac-
count for 91 per cent of
volumes. The 2-4 tonne seg-
ment dominates, accounting
for about 3.4 lakh units an-
nually, and the company
holds an 18,5 per cent mar-
ket share. Rather than com-
peting on price, Ashok Ley-
hﬂd is fOCIlsing on a
value-driven strategy
centred on driver comfort,
higher . payload, improved
mileage, longer warranties

and a strong service net- .-

work. Government initiat-
ives such as the Swachh
Bharat Mission are also cre-
ating demand for specialised
and compactors,

Shah said Su'eﬂgthening

dressable market

consumption, the conti nued
expansion of e-commerce,
and improving infrastruc-
ture are expected to keep the
the LCV segment on a high-
growth trajectory, position-
ing the company to gain fur-
ther market share. Following

the Union government’s tax |
cuts in September, industry |
growth accelerated from 0.8 |
per centin the first halfto 21 |

per cent in the subsequent |

months, taking year-to-date
growth to 10.8 per cent,
based on
registrations.

The rebound has been
driven by a pickup in con-
sumption, with sectors such
as FMCG, retail, white goods
and quick-service restaur-
ants reporting 10-12 per
cent higher activity during
the festive season. This has
boosted demand for last-
mile and mid-mile Jogisti
while improved affordability
has led to a shift from used to
new vehicle purchases,

Vahan
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units, down from 5,98,666

M&Mno. 2in PV sales, dethrones Hyundai

year, posting total domestic

remains unchanged: to cre-

wholesales of - 18,23,129

S Ronendra Singh Top 7 passenger vehicle makers’ units in FY25. In contrast,
o domestic sales performance MSIL’s sales grew by ﬂig per
T COMPARYE PO (IS T L VIR Y r e T R AR T o centon- ywhile o ma-
For the first time ina finan- i i AL VS LU jor OEMY?;eported double-
cial year, Mahindra & Maruti Suzuki India 18,23,129  17,60,767 35 digitgrowth:
Mahindra (M&M) has ended MM 660276 551487 200 . - Industry estimates show
the long-standing legacy of Tata Motors 631,387 ' 553,585 ' 140 . - the overall PV market grew
Hyundai Motor  India Hyundai Motorindia =~ 584906 ' 598,666  -23 ' — bymore than 7 per cent on-
(HMIL) to become the coun- ToyotaKirloskar Motor ~ 3,67.107  3,09508 190 year in FY26 to approxim-
Ary/s < eecond:largest s do- Kia India 289,035 255207 132 ately 47 lakhitioits, upifrom
‘mestic  passenger vehicle i) S5 - 43,4 lakh units in the previ-
(PV) manufacturer, In FY26, Skoda ﬁl.\ltl] 75,555 44,869 68.3 ousfi scalyear ;
. M&M recorded sales of ; ‘ “For Tata Motors Passen-
. 6,60,276 units, i have achieved that. We are  remains the undisputed gerVehicles, FY26 hasbeena
Hyundai’s 5,84,906 units. equally humbled to be the leader in the PVs; maintain-  landmark year with multiple
Even Tata Motors over-  No.2passengervehiclecom-  ing a massive lead over all  milestones. We achieved our
took HMIL in the last fiscal ~ pany for FY26, Our priority  -competitors with domestic  highest-ever annual sales

volumes of over 6.4 lakh

; Wholesales (dispatches to ate products that truly wow  units in FY26, comparedto.  units, delivering = industry
dealers) of 6,31,387 units. ourcustomersandwearede-  17,60,767.unitsin FY25, beating growth of 15 per cent
This marks the first time in  lighted to see that coming to While other original on-year and ended it with
Hyundai’s Indian history life,” Rajesh Jejurikar, Exec-  equipment manufacturers  strong positive momentum,
since the late 1990s that the  utive Director and Chief Ex-* (OEMs) — including MSIL,  emerging as the number two

- company has slipped from ecutive Officer, Auto and Tata, M&M, Toyota Kirlos- ranked player based on Va-

* the number two position to  Farm, M&M, told kar Motor (TKM), and Kia han registrations in the
numberfour.” businessline. India — reported record  second half (H2),” Shailesh

“Our ambition has been to ‘ sales, HMIL's FY26 sales de-  Chandra, MD and CEO, Tata
be the No. 1 SUV player by  UNDISPUTED LEADER clined by more than 2 per ~ Motors Passenger Vehicles,
revenue and we are proud to - Maruti Suzuki India (MSIL)  cent on-year to 584906 said. s /)
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/ PV wholesales rose 167% |

Business Standard, 2 April 2026

March despite W Asiawar

DEEPAK PATEL
New Delhi, 1 April
Domestic passenger vehicle (PV) wholesales
in March stood at 450,000 units, recordinga
16.3 per cent year-on-year (Y-o-Y) increase, as
the demand momentum followingthe goods
andservicestax (GST) rate cuts in September
helped the industry shrug off concerns trig-
gered by the ongoing West Asia conflict.

The PV industry’s total wholesales (dis-
patches to dealers) increased to 4.7 million

__units in financial year 2025-26 (FY26) from

" 434 million unitsin FY25, markingan 8.3 per

[
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' increase; Partho Banerjee, senior executive

* centY-0-Y growth, duetoastrongrecoveryin

 thelatterhalf of the year.

~ MarutiSuzukiIndiaLtd (MSIL), themarket

leader, reported wholesales of 166,219 units in
- March 2026, recording a 10.3 per cent Y-0-Y
officer-marketing & sales, MSIL, said com-
modity prices had been risingsince December,
evenbeforethe conflict,and the company had
so far absorbed these costs to support a shift
from two-wheelers (2Ws) to PVs, However,
with input cost pressuresintensifyingafter the
ponﬂict'.tﬁecompanymaynow have to con-
sider price hikes, he mentioned.
GST cuts led to a sharp pickup in small
car demand In the second half of the financial
year (H2FY26), with around 175,000 units sold,
:eglstemrgaxzpercentY-o-Yincrease.hssaid.
However, production constraints limited further
sales, and dealer inventory hasnow tightened to
roughly 12 days, Banerjee added. He said the
company sold 2,205 units of its newly launched
e-Vitara in March, and it expects volumes to
remain steady until capacity constraints ease.
Rahul Bharti, senior executive officer-cor-
porate affairs, said MSIL's operations and pro-
duction remain on track despite the ongoing
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Units sold in March
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_PVindustry's .
- overall domestic. *
* wholesalesin India’

-

March2025  March2026
Company 2025 2026 Y-o-Yincrease (%) = l16 j%Y-o-Yina'éasé—l
Maruti 150,743 166,219 . 103 _
TataMotors 51616 , 66,192 23.2_ 4,340,000 4,700,000
Mahindra 48,048 60272 25/ NN .
Hyundai 51,820 55,064 63 .
Toyota 28373 35125 3.8 RimaEsigr]
- Kia 25525. 2912 140 SR 4
“Skoda R 798 GSEE I Y5 s ofEEeS )
Renault 2846 5046  T73 HEEES B 83%Yeo-Yinaease
Source: Companies : Source: Maruti
conflict. Headded thatexports continueto be changes and festive demand.

diversified across about 100 countries and
remain buoyant, although higher shipping

costs are emerging asachallenge. ”

.. Thewholesales of Tata Motors Passenger
Vehicles (TMPV)saw.a very strong growth in
March, with dispatches rising to 66,192 units
from 51,616 units, a282 percent Y-o-Y increase,
driven by strong traction in Sport Utility.
Vehicles (SUVs) and electric vehicles (EVs).
Shailesh Chandra, managingdirectorand
chief executive officer of TMPV, said the PV
industry has touched record volumes of
around 4.7 million units in FY26, reflecting
about 8 per cent Y-0-Y growth, with astrong

rebound in H2FY26 supported by GST

(i1 R i s o R st A T R R R B TR (R

He added that consumer preference for '
greener technologies accelerated, with CNG
volumes growingabout 20 percent Y-o-Yand
EV volumes crossing 200,000 units, aided by |
rising. consumer confidence and broader
product offerings fromautomakers. ~ ~

Mahindra & Mahindra (M&M) maintained
its growth momentum, with wholesales
touching60,272 units in March, a25.4 percent
Y-o-Y increase, supported by sustained
demand foritsutility vehicle portfollo. Hyun-
dal Motor India’s PV wholesales stood at
55,064 unitsin March, reflectinga63percent |
Y-0-Y increase, indicating stable deman i
acrossits SUV lineup. R ; |
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ment in the Indian market
again in FY26 as more cus-

' tomers prefer them as com-

pared to the other products
Data sourced from in-

dustry sourcesindicated that

1,89,163 units in FY25, receiving, the booking of
; CNG is almost 40 per cent,”
HIGHEST SELLING Banerjee told reporters

“Nexon and Punch emerged recently. ;
as the highest selling SUV -  According to  Puneet
- models in H2, underscoring ~ Gupta, Director at S&P
the strength of our SUV Global Mobility, the continu-
portfolio.. Our recent ous launch of new models
cratised SUV' ownership in
L A

e A e £

‘more than 26.34 lakh SUVs
were sold in FY26, and the
share had gone.up to around
S6 per cent during the year in
among passenger vehicles
(PVs) in the country,

In FY25, it was 54.3 per
cent, with sales of around
23,66 lakh units,

In terms of rankings, Tata
Motors’ Nexon SUV tops the
chart with 2,16,054 units
during FY26 against 1,63,089
units in FY25. Hyundai Mo-
tor's Creta followed at
2,01,921  units  against
1,94,871 units in the year-
ago period.

Acco to the data,
Tata’s s SUV ‘Punch’ is
ranked third with 1,83,980
units in FY26 i
1,96,572 units in FY25.

Maruti Suzuki’s Brezza is
is at number four with
1,80,104  units . against

With 26.3 lakh units, SUVs
continue to rule car market
mFY26 with 56% share
Top 5 best selling vehicle segments in FY26
L Bt [ -
egment et SR ales B
1 suy 634666 558 | 2366074 543
2 Compact | 588469 ~ 209 | 1020311 234
3 MPV. 5,31,563 113 468,139 108
4  MidSize 3,98,691 84 3,41,092 78
5 Van 1,39,769 3.0 1,35,672 3.1
Source: Industry sources
growth in customer traction,
S Ronendra 1 p i
New Delhj ls h‘.: L . ‘guéoss &wlmm\m%
I : : . m
Sports utility vehicles have i expected to sustain,
become the‘zm’_e_:eui?gség- ;m in Stg,IVs,' CIir(l;m1 vet;y

sions and EVs” Shailesh
Chandra, MD & CEO, Tara
Motors_ Passenger Vel’liclu.
said.

Mahindra & Mahindra’s
Scorpio ranks fifth in the list
with sales of 1,78,800 units in
FY26 against 1,64,842 units.

Partho Banerjee, Senior
& Sales, Maruti Suzuki India,
said that with options avail-
able like petrol, d, CNG
and electric (with e-Vitara),
in the SUV segment, there
are more choices for the cus-
tomers in this segment.

mougy HYBRID +

“Presently, we are aving a
strong hybrid in Grand
Vitara, Victoris and Invicto,
and we feel thatwe are giving
options to the customer in
the mid-SUV segment —
they can go for internal com-
bustion engine, CNG... Just
to give a perspective, even
the underbody CNG is doing
very well. Victoris with un-
derbody CNG, which is the
first in the segment. Of the
total bookings which we are
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El Nino shadow looms on

auto sector growth_ln FY 27

Aink Vijay m
The anmmoblle lndus'try
- which headed into a year of
‘moderation after a strong
.ms, may face fresh head-
- winds as forecasts of a be-
 low-normal monsoon linked
rb:- El Nino raise concerns
 around rural demand and in-
E‘- Private weather fore-
caster et  projected
ﬁinfall at t 94 per cent

average in
bﬁ the ElinNmo im-
pact cxpecned to intensify in
the second half of then?t{y;ae-
September season.
Rating agencies have
ﬁaggedthe monsoon as a key
downside risk for rural-

linked segments. ICRA ex-
pects  tractor  industry’.
growth to slow sharply to 1-
4 per cent in FY27 from 22.8
per cent in FY26, citing the
potential: impact of a weak

monsoon on farm output -

and incomes.
Early signals of stress are
also emerging at the com-

pany level. Analysts at HSBC
Global Research have cut

tractor volume estimates for
‘Mahindra & Mahindraby5-7
per cent for FY27, citing the
“looming. spectre of El
Nino.” The company’s SUV
portfolio is expected to cush-
ion the impact partly.
Mnruu Suzuki, too, re-
to. rural de-
mand trends, with any dis-
ruption: to farm ' incomes
likely to weigh on demand
even as it prepares for capa-
city expansion.

RURAL TO TAKE A HIT
Harshvardhan Sharma, who
leads the Automotive Rerail
Consulting Practice at the
Japanese global consulting
firm Nomura, said, “El Nino
introduces a clear downside
risk to the rural demand en-
‘ that underpins tractors,
é';rmd-wheelers and the entry
end of passenger vehicles.”
“After an FY26 in Whidl
two-wheeler retail
2.14 crore units U'actor

retail to 10,5 lakh, the,
sucuwheﬂw:mmlpﬂl*

R
{Ulgl%lbﬂ 4

sharply,” he added.
across the board

indicate that two-wheelers,

the most rural-depen dzt
segment, are likely to be the
first to feel the impact, espe-
cially given that growth is ex-
pected to taper affer astrong
FY26. Entry-1
velndes cou‘;wl=
delayed reoovery whxleSUVs
may remain relatively res:h
ent, supported by url
mand and premmmxsanon.
“A weakness in farm cash
flows could weigh on de-
mand for the automotive in-
d especially in tractor
anumo-wheelexy segments,”
said Rohan Kanwar Gupta,
Vice-President and Sector
Head, Corporate Ratings,
ICRA Ltd.
Even as the impact willre-
main sensitive to the exterit

of monsoon underperform-

ance, the support provided
by the government to help
cushion the impact of weak
farm flows would also re-
main monitorable, Gupta
explained. '
The Reserve Bank of India
has flagged El Nino as a key
upside risk to inflation in
FY27, pointing to the poten-
tial impact of weather dis-
ruption on food prices and
overall consumption.. .
Crisil expects industry
growth to moderate after a
strong FY26, with passenger
vehicle expansion seen eas-
ing offa high base. ]
Commercial vehicles may
see a laged impact if rural
freight weakens, while three-
wheelers, particularly elec-
tric models, could  prove
more. mﬂime to thg
strong._oper cost
vantage, analysts at ‘other
rating  agencies told
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“Auto production

In ‘precarious’

s 7 0}

‘phase on low

|

|
I

DEEPAK PATEL
New Delhi, 14 April

Automobile production in
Indiaisina *precarious” phase

because a reduced supply of -

liquefied petroleum gas (LPG)
owing to the conflict in West
Asia is affecting the manufac-
ture of components; said Shai-

lesh Chandra, president of the
‘Society of Indian Aiitomobile

- Manufacturers (Smm), on

headlinesalesand production
numbers had remained strong
till now, underlying supply

. chains, particularly among

vendors dependent on LPG,
were facingthe strain and were
“stressed”. “Production-wise1
| have not seen much impact ...
but s thesword I
would use,” he said, adding
thatsuppliers were often pro-

viding visibility for just a few

atatime. . |

'LPG supply: Siam

Holdlng steady
Sales (in units)

= March 2025
& March 2026

H
llﬁ'

‘Passenger Two

Three—
vehicles wheelers  whielers

160 214" 193
L—Y-0-Y growth (%) .
Source: Siam_ ;,
. |

—

|

"Clarity from suppliers,
especially where there was
_dependenm on LPG, in March
came every third day about
supplies for the next three
days, So it has been a bit

' stressed,” he added.

He noted some companies
had managed disruption by
mﬁng to costlier logistics

e “I can say one week ... we

ﬁgzbemsmpcmtoﬂm

5 Asﬁ:& inflation rate con-

. tinuestorise, workers, includ-
. ing those at automobile and
| auto component makers, in
Noldn and Gurugram have
protested low wages over the
past few days.

In response, the Uttar Pra-
desh and ‘Haryana govern-
ments have increased
minimum wages.

When asked if the protests
had impacted production,

Chandra replied: “Not in a big

way... but definitely in some

| pockets.”

Ontheimpactof mininmim

| wage increases in Haryana

andUnarPradah hesaidthis

| could increase costs for an

automaker, though it might
- remain a smaller factor com-
pared to rising commodity

{ (raw material) prices,

- Despite these near-term

' conceris, ‘theindustry closed

FY26 on astrong note, with all
.segments: - recording their
highest ever annual sales in

sevenyears,

. According to the Slam data
released on Tuesday, sales of
passenger vehicles stood at
4.643 mllllon units in FY26, up
7.9 per cent year-on-year (Y-o-
Y). Salesof commercial vehicles
wete 1.08 million units, growing
126 per cent, while three-
wheelers saw sales of 836,000

s unisupnspercent
At Two-whe 3?199‘ les reachs
"21:7 million units, 1

10.7 per cent Increase,
March also: saw robust
momentum, with sales of pas-
senger vehicles at 442,460
units, up 16 percent¥-o-Y, and
two-wheelersalesntl.gz@mﬂ-
lion units, g&é
attriblited growthtoposi-
tivesentiment from reformsin
goodsiand services tax and
multiple repo rate cuts,
Chandra‘also flagged early
signs of changing consumer

" behaviour amid uncerta.lnty

around fuel prices.

Whﬂelnqt.ﬂﬂesformrsaré
strong, conversionisdelayed...
especially at the entry (entry-
level cars)side,” hesaid, adding
that this trend had not yet
tzanslahedlntoayea:—omyear
declinein growth.

The. conflict is also
influencing demand pattems,
particularly  for  electric
vehicles (EVs). EV sales saw a
big spike in. March, he said,
and a portion: of this jump
could be attributed to con-
eemsmundﬂmlavailabﬂity
Moreonbusinws—
standard.com
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Auto exports grow at
fastest pace in 7 years

GOING FULL THROTTLE

Times News Netwonk

New Delhi: India’s antomob-
le exports touched a record
Vgt L e oo

! %.( in seven ye-
ars) from 53,6 lakh units in the
last financlal year, driven by
strong demand across catego-
ries, especially passenger ve-
hicles and two-wheelers, as
manufacturersused Indinasa
global manufacturing and ex-

Tuesday showed.
In the domestic market,
deliveries touched a new

: high of 28 crore units in

2025-26, 10.4% higher than
the previous financial year.
Car makers exported abo-

i ut nine lakh units in 202526,
¢ up17.5%. Maruti Suzuki has
i taken the lead, with ship-
i ments of 44 lakh units, sho-
i winga jump of 83%. Tata Mo-
i torshasrecorded the sharpest
¢ increase'as a company, with
i exports soaring 3.8 times to
+ 10,200 units, largely due to a
i low base and reentry into

EUE B PR AR R

Company
Marutl Suzukl

2024-25
33 lakh

2025-26
A4 lakh

23
L6 lakh
49,543
27,640
26,892

Hyundal Motor
VW India
Toyota Kirloskar
Kla Indla

19 lakh
40,143
38974
27953 |

- markets, such as South Africa,
port hub, Siam data released

“Indian exports are pol-
sed to expand across nearly
all global markets, with Eu-
rope expected to play a parti-
cularly significant role. By
end of the decade, Increased
shipments from Maruti Su-
zuki to European markets
should drive substantial
growth,” said Gaurav Van-
gaal, associatedirector, light
vehicle production forecast,
at S&P Global Mobility.

Shailesh Chandra, presi-
dent of Sfam, said export mo-
mentum remained strong
throughout the year, “Unlike
domestic market, where first

R Y X Y T P TT Eriesgrangussecaies W rbanianian ahaeaianinacen ECCEP PRI PP NSRRI 4

half was relatively

strong momentum, though
there could be some head-
winds in markets like Mexico |
and Middle East. Acceptance |
of Indian products is increa- |
sing and rupee depreciation |
has supported export growth. |
Overall, outlook for exportsre- ‘
mains strong,” hesaid. |
Chandra cautioned that |
West Asia conflict may pose
short-term challenges for
the auto industry due to hig- |
her prices of crude oil and
other commodities. /'
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ELECTRIC VEHICLES

Business Line, 1 April 2026

Z-_‘-__- A
E-autos: M

Amit Vijay Mohile
Mumbai
India’s  electric  three-

wheeler market is turning
Into a three-way contest in
dra Last
Mile Mobility leading the
high-speed electric auto (LS)
_j;%mm afi over 91,000 units
around 35 per cent mar-
ket s\hare, closely followed by
gk Auto at more than
87,000 unlts and over 23 per
cent.

TV-S Motor) with over
27,?3:t\.lnits, has emerged iy
4 Iast-growing chall r,
taking its share to dou;féggj-
gits,

DECISIVE SHIFT

Th'e Shdiﬁ mmeS as C] i
autos decisively outpace e-
rickshaws. L5 volumes
surged 65 per cent year-on-
year to 262,683 units, while

low-speed e-rickshaws (L3)
grew just 4 per cent to
561,154 units. Overall regis-
trations rose 18 per cent to
823,837 units, with electric
autos contributing over
100,000 units! acmunﬁng
for more than 80 per cent of
incremental growth. As”a
result, LS share rose to
nearly 32 per cent from
about 23 per cent, while L3
fellbelow 70 per cent. G
“This is the first clear in-
flection point where electric

¥

 consolidating,

ahindra, Bajaj, TVS in 3-way race

autos are not just growing
faster, but starting to struc-
turally  displace  e-rick-
shaws,” said an industry
analyst. .
The L5 segment is rapidly
with
Mahindra, Bajaj and TVS ac-

counting for nearly 80 per |

cent of volumes, while

Piaggio Vehicles has seen

volumes drop to around
13,000 units, with market

share falling to nearly 5 per

‘cent. Even as mid-tier play-

ers such as Omega Seiki Mo-
bility (6,991 units, up 16 per
cent), TI Clean Mobility
(6,724 units, up 10 per cent)
and Euler  Motors (4,166
units, up 29 per cent) con-

- tinue to grow, they are losing

that gains

:are increasingly concen-

trated among the top three.
Product strategy is emer-

ging as a key differentiator. .

Bajaj has pushed multiple

TR

l:ange(s.il'kthﬂ Ty, up to
164 km range) aimed at the
mass segment, alongside the
higher-end WEGO with a
17,7 KWh battery and nearly
300 km range. Mahindra has
introduced the UDO electric
auto with an 11.7 kWh bat-
tery and around 200 km real-
world range. o
Among challengers,
Omega Seiki’s NRG (15
KkWh, up to 300 km) targets
fleets, whﬂii Ecl[ﬂ];rgi fsl:'
cuses on high-payload logist-
ics and 'I'Ighclean-quﬂlt.y
(Montra) on premium posi-
tioning, Piaggio has uj
‘graded its Apé Electrik range
with improved efficiency and

. swappable battery options.’

“What we are seeing is a
shift from a fragmented mar-
ket to one where scale, distri-
bution and financing access
are becoming critical,” an-
other analyst said. Yooy

|
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B4 W registrations up 887%in I

=]
T E Raja Simhan
Amit Vijay Mohile
ChennaiMumbal

[Electric vehicle
(e4W) registrations in India
saw a sharp surge in FY26,
rising 88 per cent on-year to
191 lakh units from 1.01
lakh in the previous fiscal, ac-
cording to Vahan data, re-
flecting stl;long consumer de-
mand and an expandi
product line-up. -

Market leader Tata Mo-
tors retained the top posi-
tion but saw its market share
decline to 38.7 per cent in
FY26 from 53.3 per cent a
year ago, indicating intensi-
fying competition. JSW MG
Motor, the second-largest
player, also witnessed a drop
in share.

In contrast, Mahindra
Electric Automobile posted a
sharp rise, with market share

climbing to 20.8 per cent.

from 7.5 per cent, emerging
as a strong challenger. The

company, along with new .
entrants VinFast and Maruti:  boosted 3
Gaurav Vangaal of S&P

Suzuki — whichbega n rég'-lg-

Steady.growth (in numbers)
dog i e 207526 Market 202425  Market
A S X share (%) share ()
hTata passenper~ 74021 = 3871 53913 . 5327
Electric Mobllity '
TSWMGMotor 51,852 2712 29393 2904
Mahindra Electric 39,804 20.82 7,662 7.5
Hyundai 5,791 3.03 2417 2.45
BYD 5077 266 3,346 331

Source: Vahan data collated at 4 pm on March 31,2026

trations during the fiscal —

drove volumes in the secong '

half.
Notably, in March alone,
Maruti Suzuki and VinFast
laced JSW MG Motor
and BYD India to claim the
fourth and fifth spots, re-
spectively, highlighting the
rapidly evolving competitive
landscape. Industry experts
attributed the surge to new
product launches and a deep-
ening pipeline. Models such
as the Maruti e-Vitara,
Mahindra XEV 9s, and Tata
Punch EV — absent a year
> — haye significantly
volumes, said

Global Mobility, With more
Jaunches planned annually,
EV penetration is expe
toincrease further.

Vinkesh Gulati, former
President of Federation of
Automobile Dealers Associ-
ations and Chairman of
Automotive Skills Develop-
ment Council, noted that the
top three players now con-
trol nearly 87 per cent of the
market, signalling a shi
from a single-leader phase to
a “high-growth, competitive
triopoly”. /
LONG-TERM CASE
According to Crisil Ratings’
Director Poonam Upadhyay,

Y26

improved charging infra-
structure, wider OEM parti-
cipation, and enhancements
in range and features could
accelerate further adoption.
Ongoing geopolitical volatil-
ity in West Asia is also rein-
forcing the long-term case
for electrification by under-
scoring fuel price and supply
uncertainties, she added.
Kranthi  Bathini  of
WealthMills Securities ob-
served that the EV market is
becoming increasingly crow-
ded, witha “second wave” r.-_f

Z,OOOunitsamonth.
Another analyst pointed
out a significant struc ;
Sbift with JSW MG Motor
and Mahindra, Electric to-

Motors, S

combined deficit of 17,000

unitsléstyeartoasurplu’sof

over 17,000 units, thisg?n-
This marks a transition from -
a 'Iuderdo@hagéﬂJW :
to a more CcOmpetitive,

multi-player ' :

analyst said.
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‘Experts belleve the surge in
FY26 was underpinned by
multiple  structural facton.

_including a steady e
© charging infrastructu \11
range of feature-rich modﬁls
Jaunched across price segments, -
antjimpmveﬂ ,chalnStle;
'Financing options have also
become more accessible, lower-
ks mglstraﬂ nég.;jy; ingentry barriers for first-time EV
doubled surging gwﬁér’ " buyers, while reduced battery
year-on-year (Y-0-Y) to 199..633 costsand localisation efforts have
units in FY26, ‘compared with supported competitive pricing. In
101,205 units 'in FY25. In~ addition, year-end dis~

/ Wzmthmwemregism » patches and dealer-level
tonsof80,495units.” & . incentives  typically

_ e2Ws grew 21.8 per . seen in Q4 further

| cent to 140 million | amplified volumes. -
units in FY26, up from ! ‘The strong.
‘ 115 million units in momentum  COmes.
FY:s.'meﬁgurewas, o amidnslngg&obalw
} 948,586 unitsin FY24, taintles, particularly ten-.
The growth ‘mdmeiimm slonsinWestAsIa.whjchhxve

| acceluatedinthe![fﬁnh quarter pushed fuel prices, perhaps
(Q4), between January and pmmpﬁngpomume:sm‘eomder

'-Mmchzozﬁ.aﬁhsmsgkom “EVoptions.. . .

-MummzzFebmxymn. 6 1ini acpem.say;';hgmw
in March, a ent is entering a more

! month-on-month e phase. “The e2W market
| increase, while e2W saless  share for FY26 is around 9 per.
701 per centto 184,300 unitsfrom cent, up roughly 1.4 times from

108,357 units inthe sameperiod. ~ about 6.3 per cent in FY25. The
- January-had already set a market has entered the next
strong base, with 18,875 e4Ws phase of maturity. despite sub-
and119,195 e2Wssold, highlight- - sidies reducing, and sales have
ing sustained demand,guough continued to.grow,”said Anurag |
the quarter before -a_sharp Singh, managing. director at
Ma:chsplke. x s : Prhmrsmmets. =33 i

Fﬁ-wz;&**—*- gt uﬂ—i"ﬂ " mﬂ—mz-:wu. 3
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leslatrails new foreign

] ' . oy y—

{

entrants in India’s EV race

Z'il:l[iist, BYD outpace US EV giant with sharper pricing, wider networks . .l

Mumbai, 8 April

India's electric passenger vehicle
(PV) market surged to 199,923 units in
FY26, accounting for 4.2 per cent of the

(Y-0-Y).

Within this Browing market, new
foreign entrants such as Vietnamese
automaker VinFast and China's BYD
have significantly outperformed Tesla,
This is despite all of them facing similar
completely built unit (CBU) import
constraints and geopolitical headwinds,

Tesla entered India In July 2025 and
began deliveries in September, manag-
ing to sell 342 unitsin FY26, translating
into just 017 per cent share of the EV
market. VinFast also started sales
around the same time,

VinFast, enteringasanew brand just
12'months ago, delivered 2,390 units —
ab,outsevmtlms'l‘mla’svolume—-cap-
turing a 1.2 per cent EV market share.

The company gained traction by pric-

. Ingits VF e34 and VF7 models in the Z25-
*ﬁhkb , ugdemgu:lng'lhsla's!_'ﬁo-ﬁ?

Changing gear e 3 1

PVOEM FY26  Y-0-Y% FY26 market share (%) |
Tata Motors PV 7881 3590 394 NN |
JSW MG Motor India 53089 7367 2655 I

Mahindra & Mahindra Q2 40701 2137 (e

BYD India 5361, [ 5401 2680 '
VinFast Auto India 23%0 | INA 1201

Tesla India Motors and Energy 342 NA 0171

Source; Fada

Business Standardthat Tesla’s approach  was localised 4t its Eremont factory in

inlndiaappearstentative, noting thatits California, whichit had acquired In2010

carsare “imported and expensive.”And, aheadofthelaunch.

the companystill lacks a full customer  Tesla entered Europe in mid-2013, |

ecosystem, including “dealership, ser- - beginningModelS deliveries in August- ;

_ viceandcharging” infrastructure, =~ 'Septemwacross_;jo:vg_q}f,thebreﬂler

" Inhisview, Teslais “experimenting lands, 'Germany,  France and
ratherthan con o ~ Switzerland. It sold around 5,000 units

Ry

in FY26, up 54 per cent Y-o-Y, or around

15 times Tesla's tally, despite importing
_mostvehicles as CBUs subjectto 100-110
- per cent duties. Its expansion has also
- been constrained by geopolitical ten-
~ sions, including the blocking of its pro-

Singh added that over the long term,
traditional internal combustion engine
(ICE) automakers may have an edge over
EVstartups, given the complexity of the
automobile business. E 5

“It takes an Elon Musk to do Tesla,”

in Its first year, despite a 10 per cent
European Union (EU) tariff on imports,
Local manufacturing only came |
nearly a decadeé later, with Giga Berlin |
commencing production in March 2022 |

| posed $1billion joint venture in India.
- Even so, BYD leveraged a broader
~ portfolio — such as the Atto 3 and eMax

with an initial capacity of 250,000 units, (
ramping up to 500,000 units annually
by2025. ' 3!

In China, Tesla began Model S ship-

he said, pointing out that most EV star-
tups globally have struggled to sustain
themselves, with China being “a differ-

[ .

. 7 — priced in the %25-35 lakh band,
" alongsiderapld service hetwork expan-
sion and plans to explore semi-knocked
down (SKD)assembly.

Thecompany operatesasmall Chen-
nal facility with 10,000-15,000 unit
annual capacity, even as full manufac-
turing plans remain on hold.

' Tesla'srelatively muted performance
is also being linked to its Iinﬂtgdremﬂ
- footprint. The company currently oper=
ates just (wo showrooms in Delhi and
ared to around 35-39 out-.

s

it W
%

* productiofi”

ent story” due to strong government
backing: He added that it is “easier for
ICE playerstoget into EVs” than forstar-
tups to build an automobile business
from scratch.

Tesla’s global market entry perform-
ance has varied significantly across
regions, shaped largely by import duties,
local manufacturing timelines, and
modelavailability. 53

Inthe Unltedt;tates, Tesla launched
ﬂwModdstu?%mg:}@g firs

at debul yea

qmlon

mentsinApril 2014, selling 2,499 unitsin
Itsfirst year, while facing 95-100 per cent
import duties. The high cost led to an
Inventory overhang of more than 2,300
unsold vehicles.

Tesla addressed this by setting up
‘Glga Shanghai, which started produc-
tion in September 2019 — just five years
after entry —and scaled from 150,000
unlts annually to over 1 milllon units by
2025, This made China its largest
market, with 657,000 units sold in 2024,
a263-foldincrease from Its firstyear.  + |

In contrast, Indla marks 'I‘esln's/

SRR

e

weakest first-year performance globally. /
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<rmgroup plans 60,000 EV fleetas
‘part of $6.5 billion aharashtra push

‘Our Bureau
Mumbai

TOGETHER FO 0 Pham Sanh Chau at
the signing of the MoU with Maharashtra CM Devendra Fadnavis

integrated townships spafi- across education, healthcare, vestments would “enhance
ning about 1,000 hectares and transport. urban infrastructure, boost

to 60,000 electric vehicles an integrated m  ment opportunities” in the
through a mobility-as-a-ser. spanning urban deve State. The Maharashtra gov-
vice platform. ment, mobility, and green MMRDA

energy in India,” said Pham  and the industries depart-
LONG-TERM STRATEGY  Sanh Chau, CEO of Vin-  ment,will supportlandiden

infrastructure projects Fadnavis said the scale of in- facilitate the projects. /y
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>

Our Bureau
Chennal

Tractors and Farm Equip-
ment Litd (TAFE), India’s
second-largest tractor com-
pany, reported a 37 per cent
growth in sales at' 2,14,951
units for the fiscal ended
March 31, 2026.

This is the highest-ever in
the firm’s history, a company
statement showed.

It achieved highest-ever
domestic sales, with both
the company’s brands Mas-
sey Ferguson and Eicher
;rll;mrs recording highest

TAFE’s  export mo-
mentum was also strong,
with 12,584 tractors shipped
to international markets.

To meet sustained de-
mand across domestic and
export markets, TAFE's
manufacturing plants oper-
ated at full capacity during
the year, and the companyis
evaluating capacity expan-

®®

This has been a
very positive year
for both the
tractor market and
farmers across the
country

LAKSHMI VENU
Vice-Chairman, TAFE

TAFE traétor saléé Vrise 37%inFY26 '

sion initiatives to support fu-
ture growth, the release
stated.

GST BOOST

“This has been a very posit-
ive year for both the tractor
market and for farmers
across the country. In addi-
tion - to . favourable ‘mon-
soons, the government’s

‘move: to, reduce; GST has
- provided significant relief to

the farming sector,” Lakshmi
Venu, Vice-Chairman, TAFE,

said in the statement. “We
are now seeing a very en-

ing trend in the penet-
ration of mechanisation in
rural areas, Thisyear marksa |
meaningful shift in the ac-
cess to mechanisation for
small farmers with many
first time users entering the
mechanisation ecosystem.
This will go a long wayin im-
proving farm productivity
and strengthening farmer in-

comes across the country,”

sheadded. /
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Tractor makers to hike prices
this month as input rates bite

Amit Vijay Mohile
Mumbal

Tractor manufacturers are
rolling out price . hikes
through April, led by market
leader Mahindra &
Mahindra, as rising com-
modity costs and inflation-
ary pressures push the in-
dustry towards coordinated
margin protection.
Mahindra & Mahindra
said it will -increase prices
across its domestic tractor
range effective April 8, at-
tributing the move to “cost
escalations in input com-

modities”, with hikes varying
across models and
geographies,
COSTPRESSURES

Within the group, Swaraj
Tractors also announced a
similar increase effective
April 21, citing the same
reason of rising input costs,
with price revisions differing
by model and geography.
Escorts Kubota, which had
earlier announced price
hikes for its standard tractor
range, has now extended the
increase to its Kubota-
branded tractors as well,
with effect from April 15,
with revisions varying across

® COMING SOON
'M&M, along with.
group firm Swaraj,
+ Tractors, and Escorts.
Kubota have
- .announced price hikes
- across their tractor
o ranges effective
between April 8 and
* April 21 re i

s | b, MW

ographies. The inclusion
cg)‘ta'd{ubota, typically posi-
tioned at the premium end,
signals that cost pressures
are no longer limited to
entry- and mid-segment
tractors, but are now spread-
ing across the value chain,

- INDUSTRY TREND

The back-to-back announce-
ments signal the start of a

broader: industry-wide pri-
cing cycle, while players such
as TAFE and Sonalika are ex-

‘pected to recalibrate prices,

At TAFE, management
commentary accompanying
its FY26 performance poin-
ted to “inflationary pres-
sures from ongoing geopolit-
ical tensions” impacting
input costs, indicating ongo-
ing price  realignments
across its Massey Ferguson
and Eicher tractor portfolio.

“Rising geopolitical devel-
opments are beginning to
feed 1into input costs and
supply chains, prompting
manufacturers to recalibrate
pricing to protect margins,”
said Hemal Thakkar, Senior
Director and Senior Practice
Leader, Crisil' Research,
adding that as growth mod-
erates in FY27, maintaining
profitability becomes as im-
portant  as  sustaining
volumes..

The staggered hikes come
even as the tractor industry
remains supported by stable
rural demand and strong
FY26 volumes,

However, analysts expect
cost pressures, to persist,
making calibrated price in-

creases a key lever for profit-
ability for tractor
manufacturers. /
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Steel companies to raise

HR coil prices by 33,500/tonnc

MYRIAD ISSUES. Raw material volatility, ‘supply chain disruptions add t

===
Suresh P lyengar
Mumbal

Steel companies plan to in-
crease hot-rolled (HR) coil
prices by ¥3,500 a tonne to
about 64,500 per tonne this
month to pass on the incre-
mental cost of raw material
and energy costs.

Following HR coil price
rise, cold-rolled coil prices
will also increase by ¥3,000
to 68,000 a tonne,

INVENTORY PROBLEMS
NMDC Ltd, the largest iron
ore producer in India, also
increased iron ore prices by
11 per cent in April on the
back of strong demand, The
iron ore lump (65.5 per cent
Fe) from Bailadila mine in
Chhattisgarh was marked up
to ¥5,300 a tonne and at that
of fines (64 per cent Fe) was
priced 4,500 per tonne.

The revised prices are ex-
cluding statutory levies such
as royalty, District Mineral
Foundation charges, Na-

FORGING THROUGH. Steel and other raw material imports
have stalled due to costs involving the war in West Asia reuress

tional Mineral Exploration
Trust contributions, GST,
environmental cess and
other taxes, said NMDC.

Most steel companies
have almost exhausted their
raw material inventory and
are now completely depend-
‘ent on imports for their key
raw materials, said a steel
company official.

MORE GHALLENGES'

This apart, the rise in energy
cost, shortage of gas and con-
strains in labour availability
will hit the cost of steel in-

dustry in June quarter, he

added.
Steel and other raw mater-

jal imports have come to al-

most a standstill due to high
shipping and insurance
charges due to the month-
long war in West Asia.

The steel demand from
the downstream industryare
expected, to slowdown  as-
they are ‘dependent on con- *
sistent LNG supply for
powder coating and welding,
he said. '

Vedant Goel, Director of.
an integrated metal supply

o overall costs

platform Enlight Metals, said
ongoing geopolitical uncer-
tainties and energy supply
challenges, particularly
around LNG availability, are
impacting production
consistency.

VOLATILITY CONCERNS
Bhavik Bhagwanji Shah, Re-
search Analyst, Choice Insti-
tutional Equities, said steel
companies have been gradu-
ally increasing HR and CR
coil prices, largely driven by
rising input costs.

However, the current pri-
cing environment remains
largely cost-pushin nature as
the current demand is stable
but not strong enough toin-
dependently ~drive sharp
price increases, he said.

Overall, while price mo-
mentum has turned positive,
the sustainability of further
hikes will depend on raw ma-
terial trends, global pricing
dynamics and supply discip-
line, with demand providing
a steady but not aggressive

tailwind, he added. /
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Our Bureau
New Delhi

Defence exports touched an
all-time high of ¥38424
crore in the FY26, marking a
massive tise of €14,802 crore
- which s 62.66 per cent over
the previous fiscal year’s fig-
ure of ¥23,622 crore, the
Ministry of Defence said in a
statement on Thursday.
Defence public sector un-
dertaﬂngs

_ private  sector contributed

PSUs) and the

oent respecdvely

gﬂler smkigcl)ders,
nml assen:ed that India is
! ! ahead towards be-
coming a global manufactur-

ing  hub . for ' defence
equipment. = —

In a post on X, Singh
statedthat“underﬂaeinspir—
ing leadership of Prime Min-
ister Narendra Modi, India is
scripting an impressive de-
fence EXPOIts success story.”

This big jump of ¥14,802
crore in defence exports re-
flects the growing global
trust in India’s indigenous
Panaaesig tcigh, e
man he
added.

DPSUSs’ rt:s surged by
151 peroentcomparedtome

prcvnous year, with private
their ro-

an increase of 14 per cent.

According to the Ministry,
in terms of value of contribu-
tion, the private sector ac-
counted defence expo
worth ¥17,353 crore, while

?I‘hdf in
mpecdwﬁsum

| year

at f15,233 crore and
mwm Fiy s
in-

dhmm_mg‘;emby

ﬂ--

;.

: J et A Edid Lrias

~ful “global “partner ‘for sys-
. exporting  defence equip-

'blmpresencebyreoordlng,

s
DPSU: oonmbmdtz ,071_

processes with a
_ onllne porta.l and
sim standard operat-

e :
FY26 defence exports hit
all-time high 338,424 cr

The record high figure
indicates an increase by

e around ihreetignen in the last

- 54.84 per centandﬁs.,‘l@per; g

A—‘- tion into the inmauonal

Supp!
add

GLOBAL PARTNER
Apart from being a success-

chains, the MoD

tems/sub-systems, India, is

ment such as Dornier air-
crafts, BrahMos supersonic
cruise missiles; Akash air de-
fence systems, Pinaka rock-
ets, lightweight torpedoes,
fast interceptor boats, ar-
moured vehicles, and small
arms/ammunition to more
than 80 countries as of FY26.

The number of exporters
underwent a surge to 145

r

from 128,a13.3 percentrise |

from the previous fiscal.

The government's con-
tinuous endeavours towards
ease of doing business- and
facilitation of defence ex-
porters have paved the way

for a performance oriented

and globally competitive de-
fenceindustry, e
-To support defence ex-
porters in. this growth tra-
jecrmy the Department of
Defence . Production  has
streamlined defence export

for
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/i.PG quota hiked to
- 70% for pharma,
food, agriculture

' The allocation would be capped at

200 tonnes per day foreach sector .

SHUBHANG! MA‘.I'HUR
New Delhi, 8 April

The government on Wednes-
day increased the allocation

of liquefied petroleum gas
(LPG)to70 per centforindus-

trial: units in the pharma-
ceutical, food, polymer,
agriculture, and several other
sectors. The allocation willbe
capped at 200 tonnes per day.
foreach sector, accordingtoa
communication from the
| Ministry of Petroleum and
NamralGas{MoPNG)'

"3 "lndustrlnl units. in

~ tries menﬂoned above |Ise

LPG as an integral input in.

natural gas, the requirement
-relating to application for
PNG shall stand waived,” the
letteradded.

In a media briefing on the

West Asia crisis, the govern-

ment also said it has in-

Business Standard, 9 April 2026

creased overall natural gas |

allocation by 5 per cent for fer-

tiliser, plants to about 95 per

| cent.of the units' sjx-month
‘hvmge oonsumptl

petro

fcﬂl _
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rters flag concerns over

shipping costs, scheme gaps

Also Seek Steps To Address Shortage In Packaging Material

Times News Nerwork

New Delhi: Indian exporters
: onThursday flagged their con-

cern over the charges being le-
Vied by shipping lines as well
as gaps in the ECGC scheme
announced by commerce de-
partment, while seeking mea-
surestoaddress concernsrela-
ted to pa material,
which is in shortsupply

At a meeting on the West

| Asia crisis with commerce

secretary Rajesh Agrawal

I andshippingsecretary Vijay
Rumar, exporters also comp-

lained about the shortage of

| bunker oil at ports, such as

Paradip and Haldla and de-
manded adequate supplies.
Besides, they complained
about shipping lines not pas-
sing on the benefits of lower
charges or waivers in a trans-
parent manner A leading ex-

| porter sald that shipping com-
panies were seeking upfront

payment and promising to ad-
just it later “The benefit sho-
uld be given upfront,” said Fi-
eodirector general Ajal Sahay

While DG Shipping so-

FREIGHT FRIGHT

Pre-war to now

INPT to Rotterdam:
1,000 to 2,000
1250101800
INPT to Savannah (US);
1,700 to 2,500
INPT to Agadir (Morocco):
2100103300

Al data in § per 20-feet contalner;
Source: Industry .

Feb 26 to April 9
Shanghal to Los Angeles:
2,191 to 2,308
Shanghal to Rotterdam:
2,094 to 2910
World Container Index:
1,899 to 2,309

All data in $ per 40-feet container
Source: Drewry -

ught toaddressthis concern,
exporters sald govt has little
control over foreign lines.
On Wednesday, it instructed
port authorities to ensure
that concessions for Gulf-bo-
und cargo passed on immedi-
ately and transparently.

“We were receiving
complaints that terminal
operators were not iLmmedia-
tely passing on some conces-
sions granted by port autho-
rities, particularly relating
todetention charges, ground

rent, reefer plug-in charges

and similar other charges to

exporters. But they were gi-
ving that on reimbursement
basis... It should not happen
that they will charge the ex-
porter and then subsequent-
ly say after one month or 15
days they will reimburse
that. The relief should be im-
mediate,” saild Mukesh
Mangal, additional secreta-
ry inshipping ministry
EEPC India chairman
Pankaj Chadha said ship-
ping lines were picking up
Dubali-bound cargo from, say

Kochi, and were returningto
India and leaving it at anot-
her port, and were not re-
spondingtorequeststobring
it back to Kochi or bearing
the transport cost.

Some exporters also flag-
ged problems withECGCsche-
me, announced by the com-
mercé department, arguing
that payments linked to bank
realisation of export proceeds
would result in the package
proving to bea non-starter. Be-
sides, they demanded that the
benefit should be extended to
goods going viaportsin Egypt,
Jordan and Sudan as well

Packaging material woes
Apart from “artificial
shortages” due to stockpiling,

at another meeting called by

Agrawal, AEPC secretary ge-
neral Mithileshwar Thakur
suggested that prices of plas-
tic material have soared by up
t050%, whileglass pricesares-
20% higher and suggested du-
ty exemption for some of the
polymers, whose
availability was hit due to the
conflict in Iran. 4
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150 GW solar

G Naga Sridhar
Hyderabad

India is poised to lead the
global net zero transition
with the 150-GW solar
milestone and 5.1 million
green jobs potential, ac-
cording to Union Minister
for New & Renewable En-
ergy Pralhad Joshi.
Speaking at the second
edition of FICCI Net Zero

Forum — ‘Pathways to a cli-.

mate-responsible  future’
held here on Friday, Joshi
said India is ‘firmly’ re-
solved to lead the global
transition towards net-zero
emissions. :
“Today, India stands as
the third-largest country
globally in solar power ca-
pacity, after China and the
US. The country has

India poised to lead global net zero transition with

milestone, says Minister Pralhad Joshi

coming from non-fossil fuel
sources, including solar,
wind, hydro, and nuclear
energy,” he said.
- A landmark achievement
in this transition was India
reaching around 150 GW of
installed solar power capa-
city, positioning it among
the top three solar power
nations globally.

India’s progress towards
net-zero emissions  could
generate approximately 51

lakh (5.1 million) green jobs
over, the next four years, re-
flecting the strong linkage
between climate action and
economic growth, he added.

COST FACTOR

Navin Mittal, Principal Sec-
retary, Department of En-
ergy, Telangana, said follow-
ing India’s solar revolution,
the néxt major transforma-
tion would be driven by en-
ergy storage.

India 'was con-
suming nearly 150 billion
litres of petrol and diesel
annually, underscoring the
urgent need for cleaner al-
ternatives, Mittal said.

He emphasised that
solar-powered electric mo-
bility: can cost as low as
%0.60 per kilometre, com-
pared to approximately ¥10
per kilometreé for fossil fuels

and T2 per kilometre for |

conventional EVs, s

achieved a significant mile- |
stone, with approximately

50-55 per cent of its in- l
stalled electricity capacity \
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B-trucks drive stalls as costs,
scrappage regulations bite

Amit Vijay Mohile
|. Mumbal

g'ledlg]s push to electrify
jght transport is running
far behind schedule, with
fewer than 100 heavy electric
trucks deployed under the
500 crore PM E-DRIVE
scheme against a target of
5,643 vehicles.

A Parliamentary Standing
Committee report tabled in
early 2026 flagged “nil
achievement” in physical tar-
gets for the heavy-duty seg-
ment as of January, even as
the broader EV programine
reached 58.6 per cent of its
goals. The scheme, originally
due to expire in March 2026,
has since been extended to
March 2028:

KEY HURDLES

The economics remain the
first hurdle. A heavy-duty
electric truck costs close to
%1 crore, compared with
£25-30 lakh for a diesel equi-
valent. While the subsidy is
capped at 9.6 lakh, operat-
ors incur ¥3-4 lakh in scrap-
page logistics and compli-
ance, leaving a net benefit of
¥5-6 lakh against a price gap

PRODUCTION BOOST. Tata Motors, Ashok Leyland and
Blue Energy Motors are scaling electric truck capacity

of nearly ¥70 lakh. The

scheme’s design adds a

structural constraint. In-

centives are linked to scrap- -
ping older trucks of equal or

higher gross vehicle weight

— a condition thatis difficult

to meet in practice.

" Heavy-duty trucks in the
55-tonne category were in-
troduced only around 2018
and remain in active use. “As
a result, there are limited
vehicles in this segment that
are genuinely ready for
scrapping,” said Amit Bhat,
India Managing Director at
the International Council on
Clean Transportation
(ICCT). The burden falls
heaviest on driver-cum-op-
erators, who make up nearly

70 per cent of the market and
often lack: the capacity to
navigate the process.

In March 2026, the Min-
istry of Heavy Industries al-
lowed “aggregation”, €n-
abling operators to combine
smaller trucks to meet scrap-
page thresholds. In effect,
this means scrapping two
lighter trucks to qualify for
one electric replacement; in-
creasing documentation and
compliance costs. Bhat sug-
gests allowing any truck
within the N2 or N3 categor-
jes to qualify, while industry
discussions are increasingly
questioning whether scrap-
page should remain a pre-
requisite forincentives.

OEMs including Tata Mo-

e
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tors, Ashok Leyland and Blue
Energy Motors aré scaling
electric truck capacity, with
deployments focused on
closed-loop  applications
such as mining, cement and
portlogistics.

Yet EV penetration in the

. commercial vehicle segment

stood at just 1.83 per cent in
FY26, despite overall CV
growth of 12.5 per cent and
17.7 per cent expansion in
heavy-duty trucks.

BOTTLENECKS REMAIN
Beyond policy and coSt;
structural bottlenecks re-
main. Charging infrastruc-
ture along freight corridors
is limited, and the absence of
a secondary market for elec-
trictrucks continues to deter
smaller operators.

CS Vigneshwar, President

of FADA, said many end-of-
life trucks continue to be dis-
mantled in informal markets
rather than  at: authorised
scrapping centres mandated
under PM E-DRIVE. Ex-
panding scrappage infra-
structure and improving
state-level implementation
will be critical to scaling

adoption. /
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Uttar Pradesh hikes minimuin pay.

byupto21%

Dalip Singh
New Delh|

The Uttar Pradesh :
ment has announded an in-
terim increase in minimum
Wwages for workers, effective
April 1, on the recommenda-

tion of a high-level commit-

tee constituted following
olent

rates, which have gone

Up Irom a minimum of 9.21

ab;u Oenlt 10 a maximum of
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municipal corporations, and

the remaining districts of Ut-
tarPradesh.

WAGE HIKES :

For Gautam Buddh Nagar,or
Noida-Ghaziabad. - districts,
which lead the regions with
maximum . raise, unskilled
workers’ wages have been in-
creased to %13,690 from
T11,313 (up 14.97 per cent).
Semi-skilled workers? wages
in these two districts will be
hiked to  ¥15059 from
12,445 (up 14.95 per. cent)
and for skilled workers. to

| %16,025 from 213,940 (14.96

per cent), per a government
statement. In other districts,
the interim hike is the least
atabout9.21 per cent.

Now, unskilled workers
will be paid ¥12,356 in place
of 11,313, semi-skilled
%13,591 | (%12,445),, and
skilled 15,224 (¥13,940).
WELFARE MEASURES
Announcing - a  series of
worker welfare measures to
quell the unrest ahead of the
Uttar Pradesh elections that
are due in 2027, District Ma-
gistrate of Gautam Buddha
Nagar Medha Roopam urged
labourers to maintain peace
as  “violence is not the
answer.”

“J thank the. Chief Mins.

ter and the high-powered
committee for accepting the
workers’ primary demand of
Wage increase, Furthermore,

ther directives have been is-
sued, including ensuring that

after workers’ protests

workers’ wages are credited
to their accounts before the
10* of every month,” she
said,

WORKERS’ RIGHTS
The welfare p also in-
cludes addidoigs bel;;ﬁvs to
safeguard workers! rights.
. “Bonuses will also be paid
before Novembe;!l o{e ;galcg ]
. Double pay will be,
yf:rarovertime- work. Double
pay will also: be paid for
working on weekly holidays.
Sexual harassment commit-
tees will be formed every-
where. Women will chair
these committees,  Com-
plaint: boxes will. also: be
available,” Roopam said.
Infrastructure and Indus-
trial Development Commis-
sioner Deepak Kumar had
earlier stated' that workers
were demanding wage hikes
due to inflation-and alleged
that the violence was carried
outby“outsiders.”
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