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/[ IMPROVING EXPORT COMPETITIVENESS ]

Need for ‘new strategic trade
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SHREYA NANDI
New Delhi, 31 January

he Economic Survey 2025 on
Friday called for a “new strategic

trade road map” for India to

boost exports, due to rising “protection-
ism” and heightened “uncertainty”,
amid a shift in global trade dynamics.
To deal with the challenges, the
Survey suggested that India needs to
remain competitive and enhance its
participation in global supply chains,
cut trade costs and improve facilitation
to boost export competitiveness. On the
brighter side, India can increase its
share in overseas markets despite the
trade tensions, if the government and
the private sector focus on “quality and

The Survey warned that while tariffs
have declined globally, non-tariff policy
measures have increased across coun-
tries, especially after the Covid-19 pan-
demic, and was further fuelled by the
conflict between Russia and Ukraine.
While non-tariff measures (NTMs)
implemented by countries aim to pro-
tect public health and environment,
they often increase compliance costs
for exporters.

It flagged that going ahead, the
imposition of climate-change-related
NTMs initiated by the European Union
(EU) is expected to hurt exporters in
emerging economies such as China,
India, and Turkey. It includes restric-
tive trade policies such as Carbon

Border Adjustment Mechanism
(CBAM) and EU Deforestation
Regulation (EUDR).

“In short, it is hard to shake off the
conclusion that both CBAM and EUDR
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are trade protection measures garbed
in the language of climate and environ-
ment. The game and the end goals are
the same, but the tactics keep changing,
Labour standards, gender, democracy,
emissions and deforestation, the inno-
vative list will keep evolving with time,..
Today’s developed countries do not
conform to the standards that they
expect from developing countries at a
similar stage of development,” the
Survey said.

These regulations are expected to
Kick-in less than a year and have the
potential to restrict India’s exports and
widen the current account deficit.

This comes at a time when the net
foreign direct investment (FDI) into the
country is declining. It is mainly
because of successful exits by foreign

investors, incentives given by many
governments for investments to stay
onshore and higher interest rates in
hard currencies, the Survey said.

Even as gross FDI inflows have

shown a higher growth in the first eight
months of The current fiscal to $55.6
billion, up 179 per cent on-year, a surge
in repatriation has reined in the expan-
sion in net FDL.
" It also suggested that India should
stop "wooing FDI" and making itself
more attractive for foreign investors.
“For example, most sectors in the coun-
try are open for foreign investors under
the automatic route. The large amount
of repatriations, as witnessed in the
data, also suggests that it is easy to
transfer the returns on investment
made in India,” the Survey said.

o hie

Dependenceon China NS
The Survey also flagged China's domi-
nance in the global manufacturing and
energy transition ecosystems. For
instance, several solar equipment man-
ufacturers significantly depend on
Chinese supply chains and related sery-
ices, “The single-source concentration
risk in several product areas exposes
L

ce fluch ns and currency
risks,” itsaid.

Further, it also flagged China’s sig-

nificant share of critical mineral pro-
cessing and production globally across
key commodities such as nickel, cobalt,
and lithium. China is responsible for
Pprocessing 65 per cent, 68 per cent and
60 pet cent of the global output, .
tively. Similarly, in the case of rare e
minerals, China contributes to 63 per
cent of global mining and 90 per cent
of global processing output.

Tariff policies

The Survey further said that an
increased emphasis on free trade and
enhanced collaboration in international
trade policies have resulted in reduced
border tariffs among nations. For
instance, between 2000 and 2024, the
average tariff rates in India decreased
from 48.9 per cent to 17.3 per cent.

“At a broader level, India's import
tariff policy has evolved over time, bal-
ancing domestic policy goals with the
need to integrate into the global econ-
omy. Tariffs vary by sector, with con-
siderations like sensitive sec-
tors from foreign competition...Over
time, several efforts have been made to
rationalise tariffs further and address

the inverted duty structures,” it said. 4
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De—regulatlon is key to boosting
India’s growth: Economic Survey

NEW DEAL. Advocates ‘getting out of the way’ principle to give private sector a free hand, even while pushing for
a better deal for workers with flexible work hours and fair wages; warns of China’s concentration risk

[
Shishir Sinha
New Delhi

In the backdrop of a shift
from an era of -global-
isation to protectionism and
strategic  competitiveness
among countries, the Eco-
nomic Survey on Friday pre-
dicted India’s economic

to be between 6.3-6.8
per cent in 2025-26.

The prescribed re-
form de-regulation,
augmentation of internal ca-
pacities, private sector parti-

cipation and energy trans-
ition as the four pillars of the

to achieve higher
ﬁﬁym the new playing
The Survey was tabled by
Finance Minister Nirmala
Sxthﬁ‘nmanmtheLokSahha.
ojection for
FY261:lowerthantheADB’
forecast of 7 per cent but in
line with the World Bank’s
(6.7 per cent), the IMF’s (6.5
per cent) and Fitch Ratings
(6.5 per cent). The Statistics
Ministry expects the eco-
nomy to grow at 6.4 per cent
in 2024-25. While a broad
laissez faire approach, char-
acterised as a ‘getting out of

wthe way’ principle guided the

Economic Su rvey 2024-25 - Asna pshot
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which is 10.1% over the Revised Estimates for FY 202625 of % 324,11,406 crore
up to the tofals due to rounding off. (ii) Figures in parentheses are as a

BUDGET AT A QI?ANCE
(¥ aore) 2023-2024 2024-2025 2025-2026
1. RevenueReceipts 2,729,036 3,129,200 3,087,960,  3,20,09
2. TaxRevenue(Netto Centre) 2,321,251 2,583,499 2,556,960 2,837,409
3. Non-TaxRevenue 401,785 545,701 531,000 583,000
. Capital Receipts LTIAALL | 1691312 1,628527) 1,644,936
5. Recoveryofloans 26,646 28,000 | 26,000 29,000
6. OtherReceipts 33,122 50,000 | 33,000 47,000
7. Borowingsand OtherLiabilities 1,654,643 1,613,312 15695271 1,568,936
8. Total Receipts (1+4) . I3 k7 4,820,512 ﬁ,‘*m.m 5,065,345
9. TolBwpenditme(10+13)  BMBAAT | B820512|  WTI6AST| 5,065,345
10.  OnRevenueAccount 3,494,252 3,709,401 3,698,058] 3,944,255
11.  InterestPayments 1,063,872 1,162,940 1,137,980 1276338 |
12.  GrantsinAid for creation
b4 303,916 390,778 299,891 uzu?;
13.  On(CapitalAccount 949,195 1,111,111 1018429 1,121,090
bnioerriingns: i B8 1253111 1,501,889 1318320 1,568,282
15.  RevenueDeficit(10-1) 765,216 580,201 610098 52?5
. (2.6) (1.8) (1.9) 1.5)
Effective Revenue 461,300 189,423 96,654
Deficit (15-12) (1.6) (0.6) Lo .. (3
17. Fiscal Deficit [9-(1+5+6)] 1,654,643 1,613,312 1,569,527 ; ,568,9
. v (5.6) (4.9) (4.8) (.1)
18. PrimaryDehct(ir-12y . 500,771 450,372 431,587 292,508
-,ng.d)w (1.4) (L3) (0.8)
}n&mﬂmwluﬁ@nnmwmmmmy&mmmmmmrmz.mmmrmdm
um:mmswmwmﬁmdmm.w,gzam
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will result in savings up to 71.1 lakh |
» Updated returns can be filed up to 48 |
months from end of assessment year

> No deemed rent for 2 self-occupied
house properties

» Threshold for TCS on overseas
remittances raised to 10L. No TCS on
remittances for education from loan

» TDS on house rent to apply only
beyond T6L a year against earlier T2.4L |
> For senior citizens, withdrawals from
national small savings (NSS) accounts
post Aug 29, 2024 to be tax exempt |

PAIN | Rate of addl I-T payable for
updated return filed after expiry of 24
months and up to 36 months — 60% of

egal dhxandlntempayable;
of 36 months and up to 48 months

FOR INVESTORS

Prd.Ll] GAINS | Payment
o NPS Vatsalya
eligible for deduction
of ¥50k, akin to NPS
for the old regime
iZs > TDS for senlor
citizens on bank it only above 71L.
For others, th increased to T50k.
TDS on dividend income above ¥10k

> BCD reduced on import of articles of
jewellery and parts from 25% to 20%

Dnly TDS on sale of goods at 0.1% of
;kov*ammmmm

> TCS payment default decriminalised

» Basic customs duty on open cell and
other components used to make LCD and
LED panels reduced to 5%. No BCD on
35 capital goods for EV batteries and 28
capital goods for mobile phone batteries.
» Scheme to support design capacity,
manufacturing, and

> 2-yr time limit for finalisation of
ional assessments of bills of

entry, which can be extended by a year |

pay tax and
post clearance of goods

PAINS | Amalgamated co allowed to
carry forward loss only for 8 years

|
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] l*fxeniptibn for
EV sector to push

sales of vehicle

Somit.Sen@timesofindia.com
. "Union Budget is expected to
ster Nirmala Sitharaman.

; “Given that batteries ma-
i ke up30-40% of an EV’s cost,

i this move will make EVs mo-

¢ re affordable and accessible
i to consumers, driving mass
i adoption across two-whee-
i lers, three-wheelers, and fo-
i ur-wheelers alike,” said Di-
i nesh Arjun, CEO of Raptee
{ HV, a company manufactu-
i ring electric bikes and batte-
i riesfortheirown vehicles.

%.EET 2025

File photo

trolyzers, wind turbines, and
grid-scale batteries

“The addition of 30 capi-
tal goods for EV battery ma-
nufacturing, and 28 additio-
nﬂlcapiﬁlg)odsﬁrcellph;

manufacturing
a boom to the EV industry
Govt has PLIs for advanced
chemistry cells through
which special incentives are
given to organizations buil-
ding battery cells and packs
inIndia. Reducing import du-
ties on cobalt and other com-

pack contributesto40% of ve-
hiclecost, EVswould geteven
cheaper,” headded.

It will boost domestic ma-
nufacture of lithium-ion bat-
tery; both for mobile phones
and electric vehicles, he said.

Across state, the total EV

Kunal Arya, MD, ZELIO E
Mobility Ltd,an EV manufac-
turer, said: “The absence of
concretemeasurestosupport
long-term subsidies for EVs
and a reduction in GST on
spare parts remains a missed
opportunity for accelerating
mass adoption.”

(With inputsfrom
Joy Sengupta) '
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7(iovt unvells TIOO -crore MSME
Mutual Credit Guarantee Scheme

i
KR Srivats
New Delhi

The Centre has aj the
introduction of the Mutual
Credit Guarantee Scheme
for MSMEs (MCGS-MSME),
which provides 60 p%ry ceﬂ::;:
guarantee coverage
National Credit Guarantee
Trustee Company Ltd
(NCGTC) to member lend-
ing institutions (MLIs) for
credit facilities up to 100
crore sanctioned to eligible
MSMEs.

This facility is in line with
the Budget announcement of
2024-25. MCGS-MSME is
expected to facilitate the

-@ of credit for the

purchase of plant and ma-
chineryfequipment by
MSMEs.

MLIs include all sched-
uled commercial banks
(SCBs), non-banking finan-

cial companies (NBFCs) and
all India financial institu-

tions (AIFIs) that register
with the NCGTC under the
scheme.

SALIENT FEATURES

The scheme covers MSME
borrowers with a wvalid
Udyam Registration Num-
ber. The loan amount guar-
anteed shall not exceed Y100

crore, though the

costs could be higher. The + March

minimum cost of equipment
/machinery is 75 per cent of

the project cost. Loansup to |
¥50 crore under the scheme
shall have a repayment

period of up to 8 years with a

cipal payment. For loans
above 50 crore, a higher re-
payment schedule and
moratorium on principal can
be considered. An upfront
contribution of 5 per cent of
the loan amount shall be de-
posited at the time of applic-
ation for guarantee coverage.
There is no annual guaran-
tee fee on the loan during the
ymrofmnmiun;thelépﬁcmt
a next3
o o st o o
31 of the previous
year; and thereafter, 1 per
oentoftheloanom'mding.

/
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éapital goods used in EV, phone
batteries exempted from customs duty

LOCAL PRODUCTION. This will boost domestic manufacture of lithium-ion battery

=
S Ronendra Singh
New Delhi

To boost the electric vehicle
(EVs) and mobile phone sec-
tors, Budget has proposed to
waive customs duty on 35
additional capital goods
used in EV battery manufac-
turing, and 28 additional
capital goods for mobile
phone battery manufactur-
ing. “This will boost do-
mestic manufacture of lith-
jum-ion battery, both for
mobile phones and electric
vehicles,” Nirmala Sithara-
man, Finance Minister, said
on Sa %

She also outlined other
proposals like setting up of a
National  Man
Mission for clean technology
manufacturing and support
to domestic EV battery man-
ufacturing, and exemption
on basic customs duty on
£V endiuinlobermeyho
EV ile man-
ufacturing.

E-INDIA. The proposed National Manufacturing Mission for
clean technology aims to bolster the domestic EV ecosystem

Veterans in the auto in-
dustry said these will help
create a strong EV ecosys-
tem. “The duty exemption
on capital goods for EV bat-
tery manufacturing is a

step toward enabling
India’s transition to electric
mobility,” Shradha Suri Mar-
wah, President, ACMA, said.

SIGNIFICANT LEAP

The automobile sector
stands poised for a signific-
ant leap forward, with sub-
stantial investments in

green energy and a clear
policy framework to support
energy storage solutions,
Pawan Munjal, Executive
Chairman, Hero MotoCorp,
said. “These measures will
accelerate India’s transition
toaclean mobility future, re-
inforcing its commitment to
sustainability and technolo-
gical innovation,” he added.
Santosh Iyer, MD & CEO,
Mercedes-Benz India, said,
“We welcome the setti
of a high-level committee to

evaluate regu]atory reforms

which will enhance ease of
ing business in long
term,” Iyer said.

The focus on clean tech
man ing, particularly
in areas like solar PV cells,
EV batteries, and wind tur-
bines in this will
help reduce India’s depend-
ence on imports and pro-
mote sustainable develop-
ment, Ayush Lohia, CEO,
Lohia Auto said, adding, this
will also promote the do-
mestic manufacturing and
backward integration.

However, while this
Budget aligns with India’s
broader vision for progress
and positive steps on pro-
moting clean technologes,
there remains an
need to rationalise the GST
disparity between EVs and
batteries that the EV in-
dustry needs, said Chetan
Maini, Co-Founder and
Chairman, Sun Mobility.

(With inputs from Amosa
Ahmed)

oy 4
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/Powering up MSME grbwth engine

MORE COVERAGE. Revised classification to include industries eligible for MSME benefits

—]
G Balachandar
Chennai

In a significant move, the
Budget has reinforced the vi-
tal role of micro, small and
medium enterprises
(MSMEs) as a cornerstone
of economic growth. Recog-
nising MSMES as one of the
four primary growth en-
gines, the budget has un-
veiled a comprehensive set
of measures aimed at
strengthening this sector

across various dimensions.

KEY MEASURES

Key measures include re-
vised classification criteria,
expanded credit availability
with enhanced tee
cover, credit cards for micro-
enterprises, and policy sup-
port for export promotion.
Finance Minister Nirmala
Sitharaman emphasised that
MSMEs, which number ap-
proximately 5.7 crore and ac-
count for 45 per cent of In-
dia’s exports, serve as a
powerful engine of develop-

Revision in classification criteria for MSMES ¢

Turnover

Current  Revised  Current  Revised

Micro Enterprises 1

25 5 10

Small Enterprises 10

25 50 100

Medium Enterprises = 50

125 250 500

ment.“To help them achieve

efficiencies of scale,
technological upgradation
and better access to capital,
the investment and turnover
limits for classification of all
MSMEs will be enhanced to

2.5and2ﬁmesrespecﬁveg.
This will give them the
confidence to grow and gen-

erate em t for our
youth,” she said.

MSME BENEFITS

The revised classification
criteria will the num-
ber of industries eligible for
MSME benefits.

Also, to improve access to
credit, the credit guarantee
cover will be enhanced. For
Micro and Small Enter-
prises, from %5 crore to 10

crore, leading to an addi-
tional credit of ¥1.5 lakh
crorein the next 5
“This enhanced credit
guarantee cover will help all
MSMEs that are looking at
expansion, export market
and other immediate term
loan improvements,” said V

" K Girish Pandian, President,

IEMA (Industrial Estate
Manufacturer’s Associ-
ation), Guindy (Chennai).

For start-ups, from 10
crore to 20 crore, with the
guarantee fee being moder-
ated to 1 per cent for loans in
27 focus sectors important
for Atmanirbhar Bharat and
for  wellrun  exporter
MSMEs, for term loans up to
20 crore.

“The increase in the guar-

antee cover for MSME will
foster  entrepreneurship,
create job opportunities and
improve the business envir-
onment, . said Ajay Kumar
Srivastava, Managing Dir-
ector & CEO, Indian Over-
seas Bank.

To improve financial ac-
cessibility for micro-units,
the government will intro-
duce customised credit
cards with a ¥51akh limit for
businesses registered on the
Udyam portal. In the first
year alone, 10 lakh such
cards will be issued.. Addi-
tionally, a new initiative will
support first-time women,
Scheduled Caste (SC), and
Scheduled Tribe (ST) entre-
preneurs with term loans of
up to X2 crore over the next

_fiveyears,

‘MAKE IN INDIA’
Sitharaman also reiterated
the government’s commit-
ment to establishing a Na-
tional Manufacturing Mis-
sion that encompasses
MSMESs as part of its ‘Make

in India’ initiative. /
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Driven by demand, bus segment

AUTOMOTIVE INDUSTRY
Business Line 17-01-2025

ssurges ahead, defying CV slowdown

KEY DRIVERS. Pent-up demand and a low base contributed to consistent year-on-year growth

=
G Balachandar
Chennai

The bus ent continues
to defy trends in the com-
mercial vehicle (CV) market,
driven by robust demand
across various categories. In
recent months, the stron,
push for electrification ang
the preference for
inter-city bus travel has fur-
ther fuelled steady demand
for buses.

In the current fiscal, buses
have been the only CV cat-
egory to maintain robust
growth. Between April and
bus
volumes (medium and heavy
category) surged by 31 per
cent, reaching 43,856 units
compared to 33,422 units
during the same period last
vear. In contrast, truck
volumes declined 7 per cent.
The light commercial vehicle

| (LCV) market fared slightly

better with passenger carri-
ers seeing flat volumes
though goods vehicles de-
clined 3 per cent. Overall, the
CV market recorded a 2.3 per
cent year-to-date decline, ac-
cording to the Society of In-

el

trend in the bus segment

dian Automobile Manufac-
turers (SIAM).

The bus segment, one of
the hardest-hit sectors dur-
ing the pandemic, has seen
substantial recovery over the
past Zmears. Pent-up de-
mand a low base have
contributed to consistent y-
o-y growth. The full reopen-
ing of schools and offices in
the post-Covid era sparked
an initial surge in demand.

GREEN PUSH. Electrification is emerging as a transformative

Additionally, the revival of
the travel and tourism in-
dustry, aided by broader eco-
nomic recovery, has further
boosted volumes.

FOR REPLACEMENT

“Mandatory scrapping of
older government vehicles
under the vehicle scra

policy has also boosted re-
placement demand for
buses,” said Shamsher

Dewan, Senior Vice-Presid-
ent and Group Head, Cor-
porate Ratings, ICRA. He ad-
ded that steady demand from
offices and schools has been
instrumental in supporting
strong growth, with expecta-
tions of continued mo-
mentum in the near term.

Ashok and Tata
Motors, leading players in
the bus market, noted during
their Q3 earnings calls that
buses were experiencing
strong utilisation across
various categories, includ:;xg
school buses, intra-city,
inter-city services, driving
significant demand in the
segment.

INTER-CITY TRAVEL
Demand for inter-city bus
travel is steadily increasing,
fuelling growth in the bus
t. Once seen as a
budget-friendly ~ option,
buses are now favoured for
their connectivity, comfort
and affordability, while also
serving as essential last-mile
connectors between metro
cities, semi-urban hubs, and
remote areas. Consequently,
demand for medium and
heavy-duty buses is on the

rise. “Intercity bus travel
isabout more than just
ing the destination —

ficer, AbhiBus. “Features like
air-conditioned sleeper
coachesand value-added ser-
vices have greatly improved
the travel experience, mak-
ing it both convenient and
comfortable.”

Electrification is emerging
as a transformative trend in
the bus segment. Govern-
ment policies pi
electric vehicles, comb
with subsidies and incent-
ives for electric buses, have
spurred demand in both in-
tra-city and inter-city cat-
egories. Dewan noted, “The
focus on electrification is
shaping the future of the bus
segment. It’s supported by
strong policy initiatives and
growing demand for sustain-
able public transport.”

The bus segment is set to
remain a strong performer in
the CV market, driven by the

E-owlng adoption of electri- |
cation and ongoing infra-
structure improvements in-

creasingits desirabﬂiV
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écher Trucks and Buses enters SCV
market with Eicher Pro X Range

s " -

Ty

TINY TITAN. Vinod Aggarwal, MD & CEO, VECV, at the launch

compet:
ition with Eicher’s new elec-
tric i

sub-110 kg load and above
110 kg load, with the 1.7-
tonne version the
higher end of the market.
Eicher’s decision to launch
an electric vehicle rather
than a diesel model is driven

the lower cost of owner-

as electric vehicles offer

operatlng costs
lower than their diesel coun-
terparts, Vinod Aggarwal,
MD & CEO, VE Commer-
cial Vehicles Ltd (VECV)
told businessline.

SUSTAINABLE OPTION

With the electric vehicle
market rapidly gaining trac-
tion, the company believes
its decision aligns perfectly
with‘bm_:h environmental

needs. “Even though the ini-
tial purchase price may be
hlgher,thesavingsinrmming

of the company’s electric-first range of small CVs s saacranosz

costsuveM—Syearf?:illmore
than compensate for it,” said
Aggarwal. “This move is not
ﬁ good for business but

options

available through collabora-

tions with financial institu-
tions.

that

the company’s entry into the
small commercial vehicle
segment follows extensive
planning and collaboration
with potential customers to
ensure the newvehicles meet

their specific needs. The
Eicher Pro X Series has been
specifi to
L
industries such as e-com-
merce, FMCG, cold chain,
and parcel and courier logist-
ics.

is well-established, it views
its entry into the small com-
mercial vehicle segment as a
logical extension of its brand.
The companyis focused on
building a strong foundation
in this new taking a
measured  approach to
growth without

solely on volume,
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hok Leyland enters the

mini-truck market with Saathi

i
G Balachandar
New Delhi

Ashok land, a leading
player in the truck and bus
industry, made its debut in
the mini-truck segment with
the launch of Saathi, a
premium entry-l prkzgm
commercial vehicle
%6.5 lakh. The Hinduja dis-
Group aims to
rupt the market and secure
20 per cent of the segment’s
market share within the next
five years. for
Saathi are open, with deliver-
ies expected to begin in 3-4
weeks.

The introduction of Saathi

bolsters Ashok Leyland’s
Bitkminthesmallcommlg':

i the sub-3.5 GVW

vehicle ) cat-
egory@wmssegmentweiggdudes
pick-ups with a GVW of 2-
3.5 tonnes and mini-trucks
 with 2 GVW of up to 2
. tonnes, While the

its foray into the mini-truck
segment, which is dominated
by Tata Ace.

Saathi fills critical gaps in
the mini-truck market by of-
fering a no-compromise per-
formance, payload and com-
fort solution, the company
said. It delivers superior
power and torque, doubling
the performance of segment
leaders. The truck provides
25 per cent more loading ca-

NEW KID ON THE BLOCK. Union Minister of Heavy
Industries and Steel HD Kumaraswamy unveils Saathi in the
presence of Shenu Agarwal, MD & CEQ, Ashok Leyland

pacity compared to compet-
itors, enhancing its payload
space. Saathi prioritises op-
erator comfort with a spa-
cious cabin design, an un-
common felgture Aw
segment, Shenu
MD & CEO of Ashok Ley-
land, told businessline.

FIXED PRICING

He explained that breaking
away from traditional pri-
cing practices, Ashok

land has adopted a fixed,
non-negotiable pricing
strategy, positioning Saathi
in the ¥6.2-%6.7 lakh range.
To keep costs efficient,
Saathi has been developed
using existing production
lines and vendor partner-
ships. Manufactured at the
company’s Hosur plant, it in-
corporates  standardised
components and tools, min-
imising incremental invest-
ments while maintaining
quality. The mini-truck mar-
ket, currently estimated at

2,00,000 units annually, of-
fers significant growth po-
tential. Despite possible fluc-
tuations, Ashok
remains confident in achiev-
ing its target. “Whether the
market is 1,90,000 or
2,00,000, our focus is on se-
curing a solid 20 per cent
share,” said

In the next 12-18 lx;gxths,
Ashok to
launch Cm and bi-fuel

engine, 15-meter premium
bus with 42 sleeper berths, a

ious luggage compart-
ment and the highest GVW
inits categoryat 22,500 kg as
also eTIRAN Electric Port
Terminal Tractor. Designed
for port operations, it fea-
tures a customisable battery
range of 180-350 km, an air-
conditioned cabin with a
360-degree view and ad-
vanced safety features such
as ADAS and hill-start assist.

"



The Economic Times 28-01-2025




Business Line 29-01-2025

Maruti "Hyundal to push for export
growth amid geopolitical challenges

G m
Chennal

India’s automakers
Maruti Suzuki India and Hy-
undai Motor India Ltd

forts to expand exports of In-
dia-built cars and SUVSs, des-

pive ongoing geopolitical

ManrtiSuzukLwhmh ac-
counted for nearly one in
every two cars exported
from India in the December
MWMWW
its momentum with
introduce its ‘Made in India’
electric car eVitara to global
markets.

 Hyundai Motor India, the
second-largest carmaker in

theemmyislookingfm'a

mne%uangeRedSeaaids.
Suzuki and

undai contribute to y

two-thirds of India’s passen-

ﬁmmw reconded it

\-_.
VOLUME IMPACT. Maruti Suzuki and Hyundai contribute
to nearly two-thirds of India’s passenger vehicle exports

In FY24, the company

Jheld a 42 centmarket
‘share in India’s PV
ni&reasingtﬁlﬁfpercmtm

Q3FY25, retaining its-posi-
tion as India’s top passenger
vehicle exporter.

GLOBAL FOOTPRINT

SN~

port volumes on a monthly

e management attrib-
uted this success fo several

kcy factors, including an ex-
tensive dealership network,

customer-centric initiatives,

complaint resolution

temsandthza];a,lms:hod"x;'gvr
models. In FY24, Maruti ex-
ported2,81,000m1its,andm
the first nine months of
FY25, it has already shipped
2,46,000 units.
Hyundai, which faced a de-
cline in exports due to geo-
political disruptions, expects
arecomymoﬁms The

to 40,386 units in Q3FY2S,

Middle East, one of its key

EMERGING MARKETS
To mitigate risks, Hyundai
has diversified its export
strategy, shifting focus to

other regions like Africa.
Despite short-term chal-

optimistic, expecting stabil-
ity in the near term and

mmger m in the me-
& mlongterm.
A e ﬁ:!E 'i
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TVS Motor sets sights on E3W

‘growth in domestic, export markets

Fol the recent
launch of its passenger elec-
tric three-wheeler, TVS is
also evaluating prospects in
the e-rickshaw segment.

“The EV 3-wheeler market
is expanding rapidly. Cur-
rently, EV penetration
stands at 21 per cent year-to-
date and 26 per cent for the
last quarter, aj 30
lper cent, which is a
figure: We are committed to
securingastmngposiuonm

this category with the re-

. centlylaunched TVS King EV .

SOFT THROTTLE. The firm reported a slight increase in Q3
net profit at ¥618 crore from ¥593 crore a year ago suor GHosH

Max,” said KN Radhakrish-
nan, Director & CEO, TVS
Motor Company, during the
company’s Q3FY25 earnings
call.

E-RICKSHAW MARKET
“We are closely monitoring
the e-rickshaw category.
With TVS’s strong R&D and
design ties, we can
evaluate and adapt to market
needs. However, our current
focus is on establishing the
TVS King EV Max as a prom-
inent player in the electric
three-wheeler category.”
Last week, TVS launched
the TVS King EV Max elec-
tric autorickshaw in New

Delhi. With a range of 179
km on a single and
fast charging capability (2
hours and 15 minutes for 0-
80 per cent charge), the
vehicle features several

“We believe the TVS King
EV Max will be a game-
changer. We see strong ex-
port potential for this
vehicle,” Radhakrishnan
noted.

On Tuesday, TVS Motor
announced the merger of
Sundaram Auto Compon-
ents Ltd (SACL), a wholly-
owned subsidiary, with the
parent company. SACL, a
plasuc components busi-

ness,lsmrheprocwsofbe-
ing sold to Coimbatore-
based Pricol.

The cash from
the sale, along with 2,400
acres of land near TVS Mo-
torsfathc;;ory,mﬂbemged
into parent company.
“There won’t be any busi-
ness or revenue transfer to
TVS from Sundaram Auto
Components. Post-sale, it
will remain a holding entity
with cash and land assets,”

/

|
|

clarified RK Gopala Desikan, |

Chief Financial Officer, TVS.

For the quarter ended
December 31, 2024, the firm-
reported a slight increase in
net profit, rising to 618
crore from ¥593 crore in the
same period last year. Oper-
ating revenue grew 10 per
cent to 9,097 crore from
8,245 crore.
EBITDA grew by 17 per cent
to 1,081 crore (¥924 crore),
with the EBITDA margin
reaching a record high of
11.9 per cent, up from 11.2
per cent. On Tuesday, TVS
Motor’s stock reflected mar-
ket confidence, closing at
%2,334.95 per share up 4. 85
per cent onthe BSE. %

Operating |
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" Bosch Sees Economy

Sluggish in 2025,
Hints at Cost Cuts

| Robert Bosch GmbH expects the cur-
| rent financial year to be challenging
| with global growth unlikely to pick |
| upuntil2026. -
Bosch, among the world's biggest l
automotivemppliersandamanufac«
turer of a wide range of technology
producta.gidthatalmosta]lﬁsbusi

sﬁing Europewasparticul.arly '

my s revenue fell
mms for the year,

whi]aﬂ:aearnmgsmarglndroppedto
‘ 3.55 below a target of 7%, amordjng
eamlngsraleased

| T aded 1t could Hiike addt. |
tional cost cutsafter it announced job |
reductions last year. The company
last year said it aims to eliminate
5,500 positions globally, including
a,ammmeemm
gohnianmmismtlﬂwlyto
pk:k np again until m“
Officer Markus
m-sclnuraaid.m
L T T R



ELECTRIC VEHICLES
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Maruti cushions EV leap
With car lease services

.‘ '*Flrn]'s EVowners could lease petrol/strong hybrids for long intercity drives

DEEPAK PATEL
New Delhi, 22 January

while expanding its charg-
ing infrastructure and

service network ahead of

‘the eVitara launch, will introduce 3

: mﬂwﬂg} electric vehicle (EV)
customers to lease petrol or strong
hyhﬂdmmﬂorsimtperbdstoaddm

! oonoemsabmnusingEVsonlongm-
city drives, Senior Executive Officer

ywb‘h?hmmEVathmne.Youmd ' ' - . :
to jmoneEVandleaveaﬂwur mmmmmmgm les), atthe
problems to us. This is what we want to unveiling of Maruti’s first electric car e-Vitara A
oomew'hesnidatmeBhathbbﬂity o
“Today, for most people, an EV is
never the first vehicle at home, It is
want first vehicle. There
are many fence-sitters. We would like
them to jump to the EV side,” he added.
MSIL unveiled its first electric car,
the eVitara — a

bayments directly
through the app. The company also
pIamhoamistitsEVclnﬁomswiththe
installation of home chargers, which
wiﬂhaveampacityof?.zkﬂnwm-lum

By the eVitara’s launch, MSIL will
readymtlwmploodﬂesandBV-ready
service workshops in 1,000 cities,

‘Thenmloodﬁeswmmeer |

1 . cent of the current EV industry. In these

customers that the EV can be the pri- EVeanstayathomeinDelhiwhﬂeyw 100 cities, we will have an EV
;‘W.ﬁw‘mm visit the hills using the leased vehicle,” every 5-10 km. We will work out the -
b d tha he said. Placement of these chargers. These
would offer a “subscription service” if He clarified that EV customers will chargers will not be limited to our deal-
EV customers still had concerns, mlypayforthedaysﬂleymeﬁ:epeud- erships,” Banerjee noted.

“A customer anyway goes outside the run ot strong hybrid car,

just a few times during
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S
‘Launchpad in 2025,
Plan Takeoffin Style

mz'ﬁ:gg::

les and marketing) at Kia In-

Shareofelectricin  dia. said: “Till now people
: lac - EVs from their favourite car
total car sales is Ssisd. Wl e ssvporio:

L hm _
expected to double mgﬂm %tm

fpaxbyverend o mmiee ot |

launches scheduled this calen- will really grow because so ma-
dar year, asmanyaslBareEVs. nynewproducts(aregetting)in-
The number of EVs set to be troduced in the market.”

Electric Car Sales
duced the past two years, and
i rih (Penetration in PVs, in %)

muisoon oo

Industry : expect

growth to be driven by these ze- 2022].2%

memlssionmwhﬂes.wgrmhare

estimated to account over

50% of Met:;mgf sales of ma2.2%
units he passenger

St (T

mm ﬂmﬁ:;mwelec- — 254

tric car salesisexpected . 2030 (QEEEFIIT))] 3

to double to 4% by the close of -~ (UL P 17+

the year. “Expected Source : SIAM/ndusiry

Hardeep Singh Brar, .

senior vice-presi-

dentand head (sa-

LY S ae——



‘Isw forays into copper mining
‘with £2,600 crore investment

AMRITHA PILLAY
Mumbal, 27 January

.

ajjan Jindal's JSW group on i

Monday announced its entry into
the copper business, with the
winning of a mine operator and devel-
oper (MDO) contract for two mining
blocks in Jharkhand. The group said it

would invest 2,600 crore in WSS

alising the two mines and setting up of
a copper concentrator plant. “On full-
scale ramp-up, the mines will have an
ore capacity of 3 million tonnes per
annum (mtpa). The mines are expected
to become operational in the second
half of financial year 2026-27 (H2FY27),"

and further extendable for the next 10

years. The copper mines belong to
Hindustan Copper, and under the

. terms of the agreement, JSW will be

responsible for the development of
mines through capital expenditure and
operational management, including
Imllaﬂm of a concentrator plant of

RAW MATERIAL
Business Standard 28-01-2025

«i

the same capacity. In return, Hindustan
Copper will provide technical support
and receive a percentage of the revenue
generated.

‘The business is to be housed under
a separate company as part of the
group, and under none of its existing
listed entities.

JSW group scion Parth Jindal said:
“Venturing into non-ferrous metals,

years particularly copper, is a strategic move

for the group. The increasing demand
for copper in sectors such as electric

JSWisthelatestentmminIndins
copper industry, with Adani’s Kutch

- ®The mine operator and developer

contract is for20 years and

- extendablefornextiOyears
. mJSWwill be responsible for the

dmloprfmturboﬂ'lme blocks
® mmmmpwm pravlda

* technicalsupportand receive

a percentage of the revenue
gemmhd

lmmmbehousedundef »
amﬂrmas partofthe

Copper and Aditya Birla group’s
Hindalco Industries as the two main

copper as a final product. Until then.
with just copper concentrates, JSW will
emerge more as a raw material supplier
than competitor for the other two
Indian conglomerates. Copper concen-
trate is the raw material that companies
such as Hindalco and Kutch Copper use
and often import, t6 make their final
products. Anil Agarwal-promoted
Vedanta's share in India’s current
copper production has dwindled with
the shutdown of its Tuticorin unit in
Tamil Nadu in 2018. {

! The JSW statement added: “India
is currently a major importer of copper

i

UltraTech in talks to buy
Heidelberg's India

UttraTech Cement, the country’stop
cement producer by capacity, isin
advanced talks with German firm
Heldalbergtoacqulremmdiam %
don |

Moneycontrol reported on
citing sources familiarwith the matter.

Executives from the Aditya Birla
group, UltraTech's parent, met |
Heidelberg managementto discussthe
acquisition of Heidelberglement India, |
the report said, withoutspecifying the
value ofthe deal, The German parent's
69 per cent stake in its local arm was
valued ataround ¥3,381 crore as of
Friday's close. The talks come months
after Economic Times reported that |
UltraTech's rival Adani group was in
talksto buythe German parent'sstake. |
Itwas notimmediately clear ifthe talks |
with Adani fell through. Moneycontrol's i
report did notspecify the status of Adani |
group’s talks.

Besides the two majors, Heidelberg |
had also drawn interest from IPO- l
bound ISW Cement, multiple media |
outlets reported lastyear. REUTERS

concentrate; therefore, by developing
domestic copper resources, we aim to
support the country’s industrial
growth and reduce dependency on

o S y
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EU’s proposed ban dnscrap exports may -

prove a headwind for India’s steel industry

Sustained increase in steel production and consumption
Production and consumption of finished steel ~ Sector-wise steel demand

Abhishek Law
New Delhi

India’s steel sector could see
likely headwinds with the EU
proposing to ban steel scrap
exports, a key raw material in
making the metal through
the electric arc furnace
route.

The Economic Survey
notes that the proposed
scrap ban “will significantly
hinder developing countries’
capacities to produce more
carbon-efficient steel”.

In fact, it is said that steel
produced through electric
arc furnace is less carbon
emitting, com to the
traditional blast furnace
route, which uses coal and
iron ore as the key raw ma-
terials.

CARBON EMISSION
Per market data, a tonne of

steel produced through EAFs

i has a carbon emission in-

tensity of 0.4-0.8 tonnes of
carbon dioxide

In comparison, a tonne of
steel produced through the
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blast furnace route has a car- Most imports were from  noted. The Waste Shipment
bon emission intensity of Thailand, Europe, Indonesia, Management had
around 2 tonnes of carbon the US and Middle East, mentioned that exports of
dioxide. among others. “creen-listed” waste are pro-

The average carbon emis- hibited.

sion intensity across Indian  EL’S NEW RULES Such exports , how-
steel mills is around 2.5 “Moreover, the proposed ever, still be allowed for non-
tonnes of carbon dioxide ban on steel scrap exports OECD countries, if certain

tonne of steel produced.
India continues to be a
major importer of steel

scrap.

Per industry sources,
stainless steel mport
was m 1.33 million
tonnes, while mild steel
scrap import was 9-10 mil-
lion tonnes last year.

from the EU, a key v|;Iu]nfmt for
steel production, will signi-
ficantly hinder developing
countries’ capacities to pro-
duce more efficient steel.
This measure can be per-
ceived as the EU artex;pting
to enjoy the benefits of both
sides while imposing trade
restrictions,” the Survey

conditions are fulfilled.

The non-OECD countries
still willing to receive waste
imports from the EU must
noﬂfy the Com-
mission about their willing-
ness and demonstrate their
ability to treat this waste in
an environmentally sustain-
able manner. /
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‘CBAM, deforestation rules are

EU’s protectlomst me

Amiﬁ Sen
New Delhi

The EU’s Carbon Border Ad-
justment Mechanism and
EU-Deforestation Regula-
tion (EUDR) are non-tariff
barriers in the garb of cli-

« itis hard to shake offthe
conclusion that both CBAM
and EUDR are trade protec-
tion measures garbed in the
language of climate and en-
vironment. The game and

* the end goals are the same

but the tactics keep chan-
ging. Labour standards,
gender, democracy, emis-
sions and deforestation, the
innovative list will keep
evolving with time,” the Eco
Survey noted.

CARBON TAX

The CBAM seeks to imposea
tax on six carbon intensive
products, including iron and
steel, aluminium, fertilizers
and cement, exported to the
bloc based on carbon emit-
ted during its production.
While the reporting require-
ment under the mechanism
began last year, the carbon

-

India’s exposure

to CBAM exports

(in $ miliion) 2014 2023
Iron & steel 2,962.6 5,557.1
Aluminium 151.4 1801
Cement 4.2 83
Fertilizers 0.7 2

Source: UNCOMTRADE database (2024)

taxes are to be levied from
January 1 2026.

“The CBAM does not take
into account the fact that
countries like India are at a
different level of develop-
ment. We see it is a protec-
tionist mean to protect the
European industry. It serves
more than just the stated
goal of reducing carbon
emissions,” said Chandni
Raina, Advisor, Department
of Economic Affairs.

Raina cited studies, in-

asures’

cluding an UNCTAD report,
which have said that the
CBAM would have a negli-
gible impact on global emis-
sions reduction.

The implementation of
the EUDR, which secks to
regulate the consumption of
products derived from de-
forested land, will addition-
ally hurt export of several

agro-based products from
India,

IMPACT ON INDIA
“The CBAM and EUDR are
to affect $9.5 bil-
lion of India’s exports to the
EU, which amounts to 9 per
centoflndlasexporrstothe
world or 12.9 per cent of In-
dia’s exports to the EU,” the

said quoting a

from research body GTRI.

The share of CBAM ex-
ports in total Indian exports
to the EU has increased sub-
stantially from 6.3 per cent
in 2014 to 10.5 per cent in
2023,” the survey pointed

survey said that
in 2023, India’s exports to
the EU of iron and steel was
at $5.55 billion, aluminium
was at $1.8 billion, cement
was at $8.3 million and fer-
tilisers was at $2 million.

e



	acc701982ecb68427a7d68a4294e2d19594a813456dde72345a34915a73f7cda.pdf
	ed6821faf8464d699fabefb632c4d282e9fbe72a89e02dfd8a94b16d6bb4c42a.pdf
	acc701982ecb68427a7d68a4294e2d19594a813456dde72345a34915a73f7cda.pdf

