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AUTOMOTIVE INDUSTRY

Business Line, 16 April 2025

Macro trends, geopolitics to
'shape auto demand in FY26

RECORD SALES. In FY25, PVs post highest-ever sales of 4.3 million units, per SIAM data

e
S Ronendra Singh
New Delhi

The automobile industry will
closely monitor macroeco-
nomic factors and global
geopolitics, which de-
termine the key demand con-
ditions and supply chain dy-
namics in FY26, Society of
Indian Automobile Manufac-
turers (SIAM) said on

However, vehicles across
categories are expected to
continue with the
momentum in FY26, build-
ing on the robust perform—
ance of recent years due to
stable macroeconomic con-
ditions, proactive govern-
ment policies and infrastruc-

ture spending by the
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(in units)
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Total PVs 42,18750 43,01,848 L
Total three-wheelers 694,801 741420 6.7
Scooter 58,39,325 68,53,214 174
Motorcycle 1,16,53,237 1,22,52,305 5.1
Total twp~wheelers 1,79,74,365 1,96,07,332 9.1
Total commercial vehicles 968,770 956,671  -1.2
Grand total of all categories 2,38,57,411 2,56,07,391 7.3
Source: SIAM
cent QIEEEQ___Q‘ of total PV sales (60 per
42,18,750 units _in FY24.  Cent).
@pVls also saw their highest- ~—A normal monsoon, as
ever exports in FY25 of 0.77  currently forecasted for
million units 2025, is also expected to sup-

registering a
growth of 14.6 per cent.
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ontinued to drive growth,
now contributing 65 per cent

pmtbroadereconomicacuv
ity, especially in rural and
semi-urban regions, which
would be a tailwind for auto
sector demand, SIAM said.
“Looking ahead, the back-
drop of stable policy envir-
onment, along with recent
measures such as reforms in
personal income tax and
RBI’s rate cuts, will help in
supporting consumer con-

fidence and demand across
segments,” Shailesh
said,Ch?ndm, President, SIAM,

1,16,53,237 units).
whole industry grew

7.3 cent
ts 7,411 units).
“The I%an automobile in-
dustry continued its steady
in FY25, driven
healthy demand, infra-
structure investments, sup- |

portive government policies |
and continued emphasis on
sustainable mobility,”

Chandra added.

In electric vehicle (EV)
STt RV rgisre
tions reached 1.97 million
units(msnﬂmommn}'
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Business Line, 17 April 2025

CV salesto reach one rmlhon units in FY26: Crisil

AmonAhmuI
Mumbai

With a boost in infrastruc-
ture and replacement de-
vehicle (CV) sales volume
will one million units
in FY26, according to Crisil.

The be led by
light CVs that have seen an
increase in sales with rising
penetration of e-commerce
and warehousing in tier-2/3
cities, and will contribute to
62 per cent of the total
volume. LCV volumes will
likely grow between 4 per
centand 6 per cent thisfiscal.

DEMAND REVIVAL. Domestic CV volume should grow 3-5 per
cent this fiscal, rebounding from last fiscal’s slowdown suoy aross

“Domestic CV volume fiscal’s slowdown and align-
shouldgrow 3-5percentthis  ing with the sector’s long-
ﬁsca],reboundingfmmlnst termgrawthuen¢1here~

covery will be driven by a re-
vival in  infrastructure
execution — an anchor for CV
demand - which mo-
mentum in the last quarter
of FY25 and is likely to sus-
tain on the back of a 10-11
per cent rise in Central gov-

expected to account
for about a fifth of the
volume, will further support
demand,” said Anuj Sethi,
Senior  Director, Crisil

'I‘he(iomesﬁcCVsalesup-
tick, which will reclaim the

pre-pandemic peak in FY19,
is also attributed to the sup-

port from the PM-eBus Sewa.
scheme.

PRICE HIKE

Medium and Heavy CV
(MHCV) prices are expected
to see an uptick of a min-
imtulfaofm,OOOpermﬂt
with regulatory changes of
mandatory air-conditioned
cabins in trucks applicable
from October. CV makers
have implemented price
hikes of up to 3 per cent in
January.

Led by increased infra-
structure  spending, the
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"Vehicle exports race past S munitsin FY25

G Bah:handar
Chennai

India’s automotive export
engine accelerated sharplyin
FY25, with total vehicle ex-
ports rising 19 per cent to
cross the 5-million mark,
| reaching 5.4 million units
after two years of modera-
tion. However, exports are
still below the FY22 peak of
5.6million units.

According to data from
the Society of Indian Auto-
mobile Manufacturers
(SIAM), all vehicle categor-
ies — except passenger cars
and three-wheeler cargo car-
riers — posted growth in
FY25. Notably, utility
vehicles (SUVs, MPVs,
MUVs), trucks, passenger
carriers, scooters and motor-
cycles recorded increased

exports.

Automobile exports from India

(shipments in units)

Total exports 45 lakh 54 lakh

Total passenger vehicles exports 6.7 lakh 7.7 lakh

Maruti 2.8 lakh 3.3 lakh

Hyundai 1.6 lakh 1.6 lakh

Nissan 0.43 lakh 0.71 lakh

Total two-wheelers exports 35 lakh 42 lakh

Bajaj Auto 15 lakh 17 lakh

TVS Motor 9 lakh 11 lakh

Honda Motorcycle 3.6 lakh 5 lakh
Source: SjAM

Although motorcycle ex- 0.2 million in FY22. Scooter
ports grew by 21 per centin  exports also saw a strong up-
FY25, total shipments tick, rising to 0.6 million
around 4.2 million units re-  units from 0.35 million in
mainedbelowtheFY22peak. FY22.
The overall surge in FY25 ex-

ports was driven by higher
shipments of scooters and
utilityvehicles (UV). .

UV exports grew sharply
t00.36 million units, up from

MARUTI SUZUKI

Maruti Suzuki, India’s lead-
ing p carmaker,
made a notable impact, in-
creasing its exports to 3.3

lakh units in FY25,a 17.5 per
cent jump from FY24. The
company’s strategic focus on
emerging markets fuelled
this growth, with South
Africa, Saudi Arabia, Chile,
Japan, and Mexico emerging
as its top five export
destinations.

Honda recorded impress-
ive gains, with its car exports
tripling from 19,323 units in
FY22 to 60,229 units in
FY25. Nissan also ramped up
shipments of its Chennai-
built cars to a range of over-
seas markets, while Volkswa-
gen regained export mo-
mentum after adipin FY23.

In the scooter segment,
Honda Motorcycle & Scooter
India remained the domin-
ant player, accounting for 55
per cent of total scooter ex-
ports. The company n
doubled its export volﬁl;le'g

duringthe review period.

Bajaj Auto continued to
lead in motorcycle exports
from India, holding a 46 per
cent share in FY25. However,
its volumes dipped from 2.2
million units in FY22 to 1.7
million in F¥25, despite re- -
covering from 1.5 million in
FY24. Key markets for India-
made two-wheelers include
ASEAN countries, Africa,
and Latin America. |

During its Q3FY25 earn-
ings call, Bajaj Auto ex-

cautious optimism,

mm NtYeveltheless, the
company expects exports to
grow over 20 per cent year-
on-year going forward. Latin
An“{:‘ica has emerged as the
most promising market for

reycles —  nearly
double Africa in volume and
more than triple in value, ac-
cording to Bajaj Auto. o
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B A A
Auto sector in top
gear, posts $1.5bin

dealsin Q12025

Our Bureau
Chennai

India’s automotive and mo-
bility sector put up a strong
show in Q1 2025, recording
29 deals worth $1.5 billion,
according to the latest Auto-
motive Dealtracker by Grant

dipped 63 per cent from the
previous quarter (December
,2024), largely due to the ab-
sence of Hyundai Motor’s
$3.6 billion IPO, core activity
remained resilient. Exclud-
ing IPOs and QIPs, the sec-
tor saw deal volumes climb
from 22 to 28 and values soar
191 per cent quarter-on-

, from $509 million to

1.4 billion,

The period saw a blend of
strategic and financial in-
vestments, including a bil-
lion-dollar private ~equity
deal and rising investor in-
terest in emerging areas like
electric  vehicles (EVs),
autotech, and Mobility as a
Service (MaaS). The quarter
featured one billion-dollar
transaction and three deals
ex%e:eding $50 million, it
sai

INVESTOR GONFIDENCE
“Despite global trade shifts
and supply chain pressures,
investor confidence remains
robust — as seen in the sharp

uptick in deal volumes and

eration mobili sblutions,”
said Saket Partner
and Auto Leader at

novation, production,
* scaling,

19 deals for a total value of
$1.12 billion.

A standout transaction
was a $1 billion investment
in Erisha E Mobility from a
UAE-based investor, which
spurred a six-fold increase in
PE/VC deal values compared
to the previous quarter.

Mergers and acquisitions
remained activ;éswith nine
deals totalling $359 million,
This marked the third con-
secutive quarter of growth,
buoyed by a wave of do-
mestic consolidations and
rising average deal sizes,

Capital market activity
was subduedth with nofoIPOs
during the quarter — follow-
ing Hyundai Motor’s record-
setting $3.6 billion IPO in Q4
2024. .

However, PMI Electro
managed to raise $29 million
through i

and
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oW exXports rebound after 2 years, Bajaj Auto leads

(E—
Aroosa Ahmed
Mumbai

With the revival in demand
in the international markets,
two-wheeler exports from
India saw a double-digit re-
vival in FY25. Pune-based
Bajaj Auto registered the
highest growth in exports at
1331 cent, according to
the Sopct;rety of Indian Auto-
mobile Manufacturers
(SIAM) data.

A2l14percent was
registered with 41,97,517
two-wheelers
FY25, compared to 34,58, 416
two-wheelers exported in
FY24.

| to SIAM statist-
ics, the number of two-
wheeler in FY23 de-

clined by 17.80 per cent while
in FY24, exports declined by
5. 3peroent. The data reveal
that TVS exported 10,89,748

Rewving up

Export units

units, while Hero exported
2,890,668 two-wheelers in
FY25.

Auto experts have pointed
out that the surge in exports
can be attributed to the
budgeted product portfolio
offered by Indian Original
Equipment Manufacturers
(OEMs).

“The sharp rise in two-
wheeler shows that
demand is ng back in
key markets like Africa and
Latin America. Indian manu-
facturersaredoingwellglob-

ally,wpeciaﬂyintheentry

commuter seg-
mmts, thzmh to their
affordable pricing, reliable
products, and strong on
ground dealer networks,
Nikhil Dhaka, Vice-Presid-
ent, Primus Partners, told
businessline

Indian OEMs in 2024 in-
creased their focus on expan-
sion into new international
markets for the export of
two-wheelers. Further,
OEMs also witnessed the re-

coveryorfexportswossﬂsm

in FY25. Bajaj Auto, which re-
gistered the highest share of
exports, had noted that the
export momentum will con-
tinue.

FY26 OUTLOOK
“In the domestic market, the
near-term outlook is that the
industry growth will be
between 6 and 8 per cent,
and the 125cc+ segment will
continue to grow. Presently,
the 125cc+ segment is grow-
ing at twice the rate, while
the 100 cc segment is grow-
ing at half the speed.
“Further, the exports saw
a broad-based recovery and
returned to 5,00,000 units
after nine months. The
growﬂlisposiﬁve withLﬁ
highestgrowth, Rakesh
Sharma, Executive Director
@mglmno,dmlngmeam-

Rohan Kanwar Gupta,

Vice-President & Sector
Head, Corporate Ratings,
ICRA Ltd, said, “Evenasare-
covery has been seen in de-
Eemdacmssmstmarhcts,

demand prospects in
Africa remain weak, espe-
cially in Nigeria, ﬂ:nereby
constraining export pro-
spectswanextent.'meex—
port volumes are expected to
continue to grow at a moder-
ate to healthy pace and near
peak levels in
FY2026.”
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rejlgs leadersh1

"after logistics CEO qu1ts

Mumbal, 21 April

“In a major shake-up, Mahindra
_and  Mahindra  (UAM) " on

| president of Farm Equipment
i Sector (FES),
Swaminathan as the additional
director and MD & CEO desig-
nate of MLL from April 22. He
will take over the post on May 5.
Veejay Nakra, who is cur-
rently president of Automotive
;  Division, will be appointed pres-
¢ ident of Farm Equipment
Business, while R Velusamy, who
is the president Automotive
Technology and Product
Development, will be appointed
as president of the Automotive
Business, Velusamy, who now
operates from Chennai, will be
moving to Mumbeai for this role.

i Besidesthetop-level appoint-
| ments, senior comp:

company officials
 said the Agrl Solutions and
5y

Hemant Sikka

Automotive

EquipmentSector  Division

Veejay Nakra
CURRENT POSITION
President of

NEW DESIGNATION
Additional
directorand

MD & CEO of MLL

Equipment
Business

NEW DESIGNATION
President of Farm

Powerol businesses would be
soon carved out of the FES verti-
cal and would likely be made
separate entities. Swaminathan
joined MLL in July 2019 as CEQ
designate and was appointed as
CEO in October 2019, followed by
his appointment as MD & CEO in

company in the world by vol-

ume, Mahindra FES commands
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7

Our Bureau
Chennai

French automaker Renault
has unveiled what it calls its
design facility out-
side France, the Renault
i Centre Chennai
(RDCC), located on the
Renault Nissan Technol
& Business Centre i

van den Acker, Chief Design
| Officer, Renault Group.

AUTO MOTIVE. Laurens van den Acker, Chief Design Officer,
Renault, Venkatram Mamillapalle, India CEQ and MD, at Renault
Nissan Technology & Business Centre in Mahindra City suovcrosi

“The Chennai studio will
not only focus on India-
cific concepts and models
but will also contribute to

global projects under the
Renault Group umbrella.”

‘MOST INDIAN’
“We are proud to be the most
Indian of European car-

makers,” Venkatram Mamil-

lapalle, Country CEO and
Managing  Director  of
Renault India Operations,
said.

“From our extensive R&D
centre to a robust manufac-

tunngfootpnntanda deeply

supply  chain,
Renault has built strong
roots in India. The new
Chennai design centre adds

’Renault opens design centre in Chennai

yet another dimension to
this foundation, positioning
us to take forward the
Renault International Game
Plan 2027.”

INDIA JOURNEY

The co! s design jour-
ney in India began with stu-
dios in Pune and Mumbai,
which have now been consol-
idated into the new state-of-
the-art Chennai facility.

“We are ding our In- |
dian design team and collab-

closely with stake-
holders across the country’s
automotive ecosystem,” van
den Ackeradded.

“This enables us to deliver
products that resonate
deeply with Indian con-
sumers while stre
Renault’s global innovation |

pipeline.”

Renault already operates
one of its largest global R&D
centres in Chennai, with
nearly 10,000 ers con-
tributing to both local and
global projects.

S
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/{00KS TO BECOME NO.4 IN 3.5+ TONNE TRUCK & BUS MARKET
‘Isuzu Acquisition to Help
M&M Scale Upits CV Biz’

up to 26% from public sharehol- share. We focus on excelling in spe-
ders.

Deal to also pave way
for Mahindra Trucks &
Buses’ entry into

the electric segment

On Saturday, Mahindra announ-
ceditw‘iﬁblmaﬁﬂ.%% stake in
SML Isuzu at 2650 per share total-
ling %555 crore. M&M will also
launch a mandatory open offer for

cific areas before expanding, and
now see strong potential here,”
&mhsaid.

market share in the segment wit-
hin five years, backed by growth in
the LCV and ILCV categories. SML
Isuzu has a 16% share in the LCV
bus segment, which combined
with Mahindra's share increases
thetotalto21%.
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Force Elon Musk to
Return to His Day Job

May curtail his work for President Trump
and spend more time managing auto firm
and concerned about Mr. Musk’s

NYT

Tesla is expected toreporton Tues-
day that its profits fell in the first
three months of the year, which
could increase the pressure on
Elon Musk, the automaker’s chief

role inthe Trump administration.

Tesla has lost market
share to Chinese carmakers and
more established automakers, like
General Motors, Vo! and
Hyundai, that have been offeringa |
growing selection of electric vehi- |

executive, to curtail his work for cles,

| President Trump and spend more
' timemanaging the company.

Wall Street analysts expect Tesla
to say its net profit declined slight-
lyfrom $1.1billion in the first quar-
ter of 2024

Tesla sales have been slumping
because of intense competition
from Chinese carmakerslike BYD,
a lack of new models and Mr.

Mr. Musk’s company once hoped
to sell 20 million vehicles a year by
the end of the decade, twice as |
many as Toyota. But sales have

been sliding after climbing to 1.8 |

million in 2023. Last year, the com- |
pany sold 1.7 million cars, and its
global sales fell 13 percent in the
first quarter of 2025 from a year

earlier The Cybertruck, Tesla’s |

newest vehicle, which con-

At 15-year Mark, iPad is Less
Important Than Ever to Apple

W iPad Revenue
mmmm Share of total revenue
Source; Statista, Apple

APPLE'S IPAD REVENUE AND ITS SHARE
OF THE COMPANY'S TOTAL REVENUE
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whedﬁtgoodsea:rhmareeﬂglbie
for incentives in the range of
%10,000 (two-wheelers) to 220 lakh

thehighlypolluﬂngheavycom—
| mercial vehicles, would be eligible
- for incentives. “At the moment,

decided to make several key high-
ways toll-free for EVs. These high-
ways include the Mumbai-Pune

. average traffic of 23,000 vehicles a

day in a year since it opened to pub-
lic. Tolls would be waived across all

ELECTRIC PUSH

W State has decided to make
key highways toll-free for EVs

m [t would also support public
charging operators

™ Commercial spaces too would
need to have charginginfra

® Urban development
departmentwould create specific
zones in dumpingyards, solid
waste management areas for
recycling old EV batteries

PWD highways too in a phased
manner. The toll-waiver would be
on actual over and above the 1,995

public
oneoftbekeypmmofﬂaeEVpob
icy. infra has not kept
pace with the growth in vehicle
population, especially in densely
populated cities like Mumbai. The
idea is to expand the charging infra
both within the city as well as on
highways. “Memoranda of under-
standing will be signed with oil-
marketing companies to develop
charging infra at petrol pumps.
While each and every fuel station
cannot have charging stations, we
estimate at least 60-70 per cent of
them can have. Moreover, all state
transport bus depots too will have
charging infrastructure and dedi-
cated space for public charging. A

it if 50 per cent of the residents vote
for it. Commercialspacestoowould |
need to have charging infra. |
. Theurban development depart-
ment would create specific zones
in dumping yards and solid waste
management areas for recycling old
EV batteries. According to the
Intemaﬂonal Cau.ud] on Clean
Transportation report, UP led
Indian states in terms of EV sales
in 2024, accounting for 19 per cent
of total EV sales, followed by
Maharashtra at 12 per cent and
Karnataka at 9 per cent. Together,
these three states accounted for 40
per cent of EV sales in the country.

According to the Maharashtra
Economic Survey 2024-25, the total
number of vehicles on road in the
state as on January 1, 2025 was
48,8 million as against 45.8 million
asonJanuary 1, 2024, The number
of battery electric vehicles regis-
tered in the state up to December
2024 was 644,779 as against 394,337
up to December 2023,

While top auto majors said they
were still studying the finer details
of the new EV policy, sources indi-
cated that the boost to charging
infrastructure, if translated on
ground, can prove to be a major
driver of EV adoption. “The state
government needs to ensure that
remote highways and roads too
have charging stations. The move
is in the right direction, and this
will boost buying of both commer-
cial and personal vehicles. For |
commercial vehicles it makes
more sense in terms of cost of
operations,” said a senior official °
inana:.ttomoﬂveoﬂghm]equi/

ment manufacturer.
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GOVERNMENT POLICY
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Govt should ease taxes, rules
for small cars: MSIL chairman

EMULATE JAPAN. Aim to make cars affordable; ﬁrm‘s_ﬁt_;onsolidated net down 1% y-o-y

E—
S Ronendra Singh
New Delhi

Maruti Suzuki India (MSIL)
on Friday said the govern-
ment should bring down
taxes and ease regulations
for entry-level cars so that
more than 30-crore two-
wheeler owners can upgrade
to cars.

Like Kei cars (small car) in
Japan, the Centre should
bring down the taxes and

mﬂcgons to make such
icles affordable, RC Bhar-
gava, Chairman, MSIL told
reporters during a virtual
call. “Kei cars have a differ-
ent set of regulations com-
pared to other cars, and the
| taxes on them are much
lower. They are cheaper and
aﬁordablgmaadhawmadeix
possible in J;
mm&op;o@emmm
ngourdwlwelmWeneedto
ing similar here,”
ey
Asked if small electric

- Net weighed down by high costs

Q4 FY24 Q4 FY25 % change
Net profit (¥ crore) 3,952 3911 -1.0
Revenue (¥ crore) 38,471 40,920 6.3
Sales volume 5,84,031 6,04,635 45
Source: Company reports

vehicles (EVs) can be a solu-
tion, he said that can be pos-
sible if any manufacturer can
bring down the cost of an EV
by half or even lesser to
around <5 lakh. Not just an
EV, but even a | car of
around %5 lakh and solve the

issue, Bhargava added.

MSIL’S FIRST EV IN SEPT
On the com s first EV, e
Vitara, Bhargava said it will
be launched before Septem-
ber-end, and MSIL plans to
sell around 70,000 units this
year, of which maximum will

" be

Meanwhile, the com
rted a consoli net
rofit of ¥3,911 crore in the
quarter (Q4) ended

March 31, declining by one
per cent year-on: (y-o-
¥), on account of hi ex-
penses. It had clocked a net
profit of 3,952 crore in the
year-ago period. Total rev-
enue, however, increased to
340,920 crore in Q4FY25
(X38,471 crore). Its total ex-
penses during the quarter in
review rose to 337,585 crore
(%34,624 crore) - up 8.5 per
centy-o-y.

DOMESTIC SALES
Domestic sales grew by 3 per
cent while exports were up 8
percenty—o—y,resnlﬁngman
overall growth of 3.5 per
cent, it said.

Domestic sales stood at
5,19,546 units and exports at

85,089 unitsin Q4.
For the full financial year, |
the a con-

solidated net profit of
%14,500 crore, up 7.5 X
cent, as
%13 488cr0remFY2023-24
Revenue also rose by
around 8 per cent to
%1,52,913 crore in FY250n a
consolidated basis against
¥1,41,858 crorein FY24.
MSIL sold a total of
22,34,266 vehicles during the
year, with 19,01,681 units

sold in the domestic market |

and 3,32,585 units in the ex-
port market.

“The domestic market
growth was quite muted. For
the company, a modest do-
mestic sales growth of 2.7
per cent was compensated by

17.5 per centexport
growth leading to an aggreg-
ate growth of 4.6 per cent for
the year,” MSIL added.

of MSIL closed at
ﬂ1,68590 iece on the BSE

¥1.81 per
cmtﬁ'omﬂleptewwsdose

l

|

7~
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Govt set to extend input tax remission
scheme for exporters beyond Sept 30

arya]]ocationfortheschuﬁe
is not exceeded. We are com-
fortable as far as budgetary
allocation for the ongoing
fiscal is concerned,” a source
told businessline.

guarantee,

however, that the benefits

will also be extended to units

in SEZs and EOUs and Ad-

vance Authorisation (AA)
holders, the source added.

For FY26, the Budget for

. RoDTEP is ¥18,000 crore as

' opposedmﬁ6,s75cmrein

and chemicals are *

excluded

will not overshoot the alloca-
tion,” the source said.

The RoDTEP scheme, an-
nounced in January 2021, re-
funds embedded duties and
taxes, such as VAT on fuel
used in transportation,
mandi tax and duty on elec-
tricity used during manufac-

turing of the exported items.

SECTORS IN THE SCHEME
‘While most manufacturing
sectors are included in the

likely to continue to be in-
cluded when the scheme is
30. But extension for units in
SEZs and EOUs is not cer-
tain,” the source said.

SEZ units and EOUs and
AA holders included in
the scheme in
March 2024. The scheme

for them on Decem-

lapsed
ber 31 2024 and was recently

extended with
effecttﬂ]Febmaryszozs.
“It is unfair to treat SEZ

different from
other The scheme
tenure be same forall.

and EOUs should not be dis-

criminated against,” a Delhi-

based garments exporter
out

have also been

tending it by five years for
continuity and better de- |
cision making on prices. {

4 InFY25 India’s goods ex- |

were almost flat at
$4374 billion compared to
$437.1 billion in the previous
year. While itical |
crisis and a slawduwn
had made the difficult
for exporters, havebe-
comeevenmmepredictable
due to US President Donald
Trump’smriﬂ‘thream./



