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AUTOMOTIVE INDUSTRY

Business Line, 16 April 2026
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Tata Motors faces tougher FY27 at home

Al'lit Vijay Mohile
Mumbai

Tata Motorsis entering FY27
with two parallel priorities:
- closing a global deal that
could reshape its scalé and
nmganng a domestic mar-
ket that is turning more
unpredictable.

The company is
a ﬁrst-quarter close for its
Iveco acquisition, according
to top industry sources, sub-
jecttoregulatory approvals.

Executive Director Girish
Wagh declined to comment
on specifics but said a trans-
action is awaiting approvals
and would move forward as
itisawaiting some cross-bor-
der approvals, adding the
company was “keeping its
fingers crossed”.

That global ambition
comes ¢ven as the company’s
core commercial vehicle
(CV) business, fresh off a

FY26, faces a more

plex operating environ-
mentathome.

STRONG FY26, BUT...
Tata Motors’ CV business
grew 14 per cent to 428,329
units in FY26, its highest
since FY21. But the headline
number masks a split year: a
flat first half followed by a
sharp recoveryin the second.
The rebound was driven
by GST-led freight eﬂic;ency
sustained  infrastru

spending and a delayed fleet
replacement cycle. Medium

and heavy CV volumes
surged, while car-
riers and electric CVs also
.saw strong growth.

Industry analysts say mar-
gins held at 11-12 per cent
despite the weak first half,

reflecting a conscious de-
cision to avoid aggressive

Thebiger uestion now
isnotden.ﬂnd%mimdurab—

ility. “Underlying demand
remains strong.. but senti-
ment. has turned cautious,”

said, pol to
heﬁhthy order pipeuh!gfsgeven
after recent global disrup-
tions. Two emerging risks

are shaping that caution:
diesel prices and export
uncertainty.

" “The most important
monitorable is diesel prices,”
Wagh said, noting that any
sustained increase would
directly raise operating costs
for fleet owners and delay
purchase decisions.

* That sensitivity is now in-
tersecting with develop-

mentsin export markets.

West Asia a key destina-
tion for Indian CV ex-
ports, has seen immediate
disruption following the re-
cent crisis. However, Tata
does not yet see a structural
shiftin demand.

“There is no shift, we’ll

havemseethelongerterm -

impact,” Wagh said.

The impact remains un-
even. While markets such as
Sri Lanka are
pressure, Africa has held rel-
atively steady, suggeatlng
tbatexportsare
the margins rather
weakening broadly. To-

gether, these factors are re-
shaping the near-term out-
look. Domestic demand
remains supported by infra-
structure and con n
% e e
sensitive to fuel costs. Ex-
ports, meanwhile, are no
longer a clear tailwind.

EVADOPTION UNEVEN
Tata enters FY27 with one of
the widest electric CV port-
folios in India,

small cargo vehsgl:gm’:g
heavy-duty trucks.

The economics are begin-
ning to work in select use
cases,

Payback periods versus
diesel can be achieved in two
to three years, Wagh said,
adding that electric CV
volumes grew about 65 per
cent last year.

In buses, Tata continues
to see sbeady order inflows
but is becoming more
selective.
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!
CAFE Il norms may jack up

Amit Vijay Mohile electrification.
Mumbai :

The automobile industry is ~ “The more pr issue is
aligning with the April draft  the of small
of the CAFE IIl norms, cars” said Harshwardhan
which will usher in a stricter ~ Sharma, Head of Auto Retail
iurflm%encyregim&om Practice at Nomura. At the

The transition is expected ~ ciency could cut India’s
to raise car prices by crude oil import bill by
20,0001.25 lakh, wblilxlre :ﬁs;)g?c»fso,owcrmmu
imposing a compliance bur- FY32,
den of 361,500 crore-¥1.48 CAFE II1, or the Corpor-
lakh crore on manufacturers. ate Average Fuel Efficiency

A businessline analysis, norms, introduce costs in
based on inputs from Fore-  phases — starting with basic
See Advisors and Kotak In- ¢ technologies in
SFotional Baoitiae o 2027’@ = :

that level car pri sion

o ey RO e by P
| 35,000 initially due to up-' minating in

grades such as idle start-stop and deeper electrification by
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Automakers may report
strong volume-led growth

e ons Mixed trends

. s, Netsales  Change%  Ebitda  Change% PAT  Change%
Analysts see Q4FY26 revenue growth FiguresinTcrore  Q4FY26E Q-0-Q Y-oY  Q&FY26E Y-0Y  Q4FY26E Q-0-Q Y-0-Y
fonummmiveoompaniesinﬂmmnge Tata Motors PV 11064 584 -66 6,958 6395 -574 2793 - 617
“ifmmfgmsmmby Bajaj Auto B4 16 T4 36 05 96 2589 16 262
md“‘b‘ew veh“ié“&wms)' chn Ashok Leyland 14,0647 180 2008 308 12 138 738 19
wheelers (ZWS), and commercial TVS Motor Co m 122 122 1,664 -28.3 133 w 190 636
vehicles(CVs), Hero MotoCorp 12,540 17 262 1782 16 259 1365 -47 263
: Demand.Ehasﬁ lbeeml i 'Slf“loll’lp“tedl tllg Note:H:'rtda-Earningsbeforeinterest,tans,depraclaﬂon.andamarﬁsatbn;PAT:melta&ertax:Source:Bloonﬂ:erg
goodsand services tax (GST) rate cuts, -

healthy financing availability, festival segments, though the drivers vary, At a company level, the growth is ‘OVer 20 per cent. It was hit by higher
tailwinds and better realisations Accordingto Nuvama, 2W volumes expected to translate into strong top- rcommodity costs, elevated market-
driven by lower discounting and a rose around 25 per cent, supported by  line prints, ingspendsand costsrelated to its Tal-
favourable product mix. improved affordability post GST cuts Nuvama  estimates Maruti egaon plant.

However, profitability trends and better financing access and Suzuki’s revenue to grow around 28 Tata Motors® India PV business is
remain mixed. Earnings before inter- exports also grew over 25 per cent, per cent, while Centrum pegs 27 per expectedtoseeasharps3percentrev-
est, taxes, depreciation and amortisa- PV volume rise was relatively cent Y-0-Y revenue growth with enue jump, but this is offset by weak- |
tion (Ebitda) growth are seen broadly modest around 12 per cent Y-o-Y Ebitda growth estimated at 46.5 per ness in Jaguar Land Rover, where
around 12-20 per cent year-on-year (Y- domestica]lybutexpoﬂsstn@dover cent and margins expanding to 12.1 margins are likely to compress by
o-Y) forthesector. 30 per cent, aided by favour- per cent (up 161 bps). This is driven by around 500 bps. It is due to tariffs, and

However, there are some able currency and mix better mixand lower disc . lower scale, dragging consolidated |
outliers on either side, as improvement. In two-wheelers, Bajaj Auto is ;
operating leverage, scale CV volumes increased expected to post around 29 per cent In CVs, Tata Motors’ CV division
benefits and favourable cur- around 20 per cent, driven by revenue growth with Ebitda growth of and Ashok Leyland are expected to
rency partly offset rising improved freight availability around 30-35 per cent, while TVS deliver high-teens to mid-20 per cent
input costs. On margins, and financing, while tractors Motor’s revenue is seen rising around revenue growth, supported by strong
some brokerages expect remained the standout with 32 per cent, aided by both domestic volumes. Kotak Institutional Equities
marginal expansion of around 33 per cent growth. It and export strength, estimates overall original equipment
around 50-70 basis points RESULTS  wasonthebackofstrongrabi Hero MotoCorp is expected tosee manufacturers (OEM) revenues to

(bps), led by mix and lever-
age. Others flag flat to slight
~ contraction (up to around 20
bps decline). This is due to commod-
ity inflation, indicating that cost
pressures are beginning to cap the
benefits of strong volume growth.

PREVIEW sowing and rural support

—  IT1CASUTES,

Motilal Oswal's channel
checks are similar, aggregate
industry volumesat around 23 per cent

Y-0-Y, with 2Ws up 25 per cent, PVs 15 -

percent, CVs22 per cent and tractors 33
per cent. This underscores that the
quarter’s growth has been volume-led
rather than purely price-driven.

nﬁd-zoperwutmenuegwwth,

picked up sharply in Q4, though the |
single-digit revenue growth (around full impact is likely to be visible from
6-7 per cent) and Ebitda decline of Q1FY27dueto lagged contracts, /
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Auto component makers set for windfall /
as hybrid and electronics demand surges

CAFE Ill SHIFT. As norms tighten, incremental engine improvements will no longer suffice, forcing a change

=
Amit Vijay Mohile
Mumbai

The new fuel -efficiency
norms are set to unlock a
multi-billion rupee oppor-
tunity for auto component
makers as a mandatory tech-
nology upgrade shifts value
from engines to electronics
and hybrid systems. From
start-stop systems to 48V hy-
brids, suppliers such as
Bosch India, Uno Minda and
Sona BLW Precision For-
gings (Sona Comstar) are
poised to benefit, alongside
drivetrain  players  like
Schaeffler India and Endur-
ance Technologies, as auto-
makers move to more effi-
cient -

A broader structural shift

testing, 15-20 per cent more
demanding current
standards, requiring ad-
vanced solutions such as im-
proved aerodynamics and
low rolling resistance tech-
nologies. As compliance

By

THE TRANSITION. The CAFE Ill norms, spa

— : ¥ .‘-l‘;@

nningFY27 to FY32, are expected to drive supply-side

R < 4

i £

investments of ¥61,500 crore to ¥1.48 lakh crore, much of which will flow into new components,
systems and technologies rather than traditional engine upgrades

costs rise from ¥18,000-
ZG,OOUCEerwhideiniﬂallyto
as much as ¥75,000-1.1 lakh
by FY32, the share of elec-
tronics, hybrid systems and
efficiency technologies in
overall vehicle value is set to
expand sharply, with addi-
tional ﬁ'l)c;mhdeisa-
tion ting  battery
makers such as Exide Indus-
tries and Amara Raja Energy.

The CAFE III norms,

ing FY27 to FY32, are
i‘*‘.f;’;’ﬁ to drive supply-
side investments of ¥61,500

crore to ¥1.48 lakh crore,

much of which will flow into
new components, systems
and technologies rather than
traditional engine upgrades.

PHASE 1: VOLUME-LED
From April 2027, even entry-
level vehicles will require ad-
ditional layered technologies
to meet baseline

Start- -

vehicle, tyre pressure monit-
oring systems ¥3,000-6,000,
and LED lighting another
$2,000-4,000. These changes
are expected to raise small

car prices by ¥20,000-35,000
inthe initial phase, creatinga
high-volume op, ity for
suppliers of electronics and

ciency-linked
components.

VALUE SHIFT

As norms toward
FY32, incremental engine
improvements will no longer
suffice, forcing a shift toward
1A kybridistion (1, i

sation (48V),

required for mass-market
vehicles, could increase com-
ponent value per vehicle to

$85,000-1.25 lakh. Stronger
hybrids are expected to ac-
count for 7-8 per cent of the
mix by FY32, while
electric vehicles could
17-19 per cent, creating de-
mand for electric motors,
power electronics, battery
packs, and management sys-
tems. Kotak estimates al-
ternative s, in-
cluding EVs, hybrids, and
CNG could account for 30-
35 per cent of the market zy
FY32, significantly -
ing the addressable market
for such suppliers.

The transition is
to be uniform. SUVs and
heavier vehicles with tighter
efficiency targets are to see
faster adoption of strong hy-
brids and electric driv-

Smaller cars will still
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'f\/laruti Suzuki achieves
highest-ever production
of 23.4lakh carsin FY26

pany said.

In addition, it has also be-
come the only company
among Suzuki Motor Cor-
poration’s global automobile
manufacturing facilities to

achieve this landmark
volume.

Dzire, Fronx, Swift, Ertiga
and Baleno were the most

earningtheirtrust,gemera—
tion after
Hisashi Takeuchi, Managing
Director and CEO, MSIL,
said.

The achievement is the
outcome of a carefully nur-

tured automobile
built over four and a half dec-
| ades, he said, adding that the

ecosystem is supported by
the government’s policy en-

“Our parent Suzuki Motor
Corporation’s strong belief
mlndm’sgrowdastory,along
with an increased focus o
developmg India as an ex—
port hub, is mﬂing us to
L our produc-
mm . We aim to scale
it to about 40 lakh units per
annum,” Takeuchi added

Maruti Suzuki currently
operates four man i
facilities, one each in Guru-

Mnmr and th::é
Haryana,
Hansalpur in Gupn:t. To-

this facility will have an an-
nual production capacity of
10 lakh units. The company
manufactures 17 models
with over 650 variants for
domestic and export
requirements.
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W Asia conflict: Auto
~ cos feel price pressure

Times NEws NETWORK

i New Delhi: Automobile
! manufacturers will face
 cost pressures that is expec-
ted to impact their margins
and slow down demand in
the coming quarters as pri-
ces of key raw materials, in-
cluding steel, metals and
plastics, have risen sharply
since March, latest data
from the Society of Indian
Automobile Manufacturers
(Siam) showed.
DuetowarinthAma

und 10% year-on-year to aro-
und Rs 60,000 per tonne in
. March 2026, while stainless
i steel cost has increased 16%
. to above Rs 2 lakh a tonne,

pushing up the cost of body
and structural components.

The pressure was further in-
tensified by a 31% surge in co-
king coal prices, a key raw
material used in steel produc-

mnguptoM%toRs]aﬁ.Zper
kgin March2026fromRs102a
yaarago,whﬂepo]ycm‘bmm—
te was up 9% at Rs 227 in
March 20286, the industry bo-
dy said in a report. Precious
metalsused in emission cont-
rol systems saw steep spikes
in March, with platinum ri-
sing 124% to Rs 6,196 per gm,

rhodium 121% to over Rs !
74% toRs4,712per gm, increa- :
sing cost of essential emis- |
sion control device in cars. :
in near{erm, but prolonged :
across segments. :
costs for metals, pulymers ]
and preciousmetals aresque-
ezing carmakers. Coupled
with a weakening rupee, the-
se pressures will force price
hikes to protect margins,” sa-
id Gaurav Vangaal of S&P
Global Mobility.

Industry players said
the impact is being felt
across the value chain, with
steel alone accounting for
50% to 60% of vehicle input
costs. “The pressure is very
real,” an executivesaid. /



Business Line, 29 April 2026

A

Maruti Suzuki to invest 14,000 cr in FY27

QUARTERLY SHOW. Car maker’s Q4 consolidated net profit declines 6.45% year-on-year to 3,659 cr due to mark-to-market impact

=
S Ronendra Singh
New Delhi

Maruti Suzuki India Ltd
(MSIL) on Tuesday said it
will invest ¥14,000 crore in
the current financial
(FY27) to add 5-lakhunit ad-
ditional capacity in two

lants — one each in Khark-

oda (Haryana) and
Hansalpur (Gujarat) — from
the current capacity of 24
lakh units per annum.

In January, the MSIL
board approved the purchase
of land in Khoraj Industrial
Estate, Sanand, Gujarat, for
its fifth man facil-
ity and announced 4,950
crore for land acquisition
and preparation. In March,
the board approved an addi-
tional ¥10,189 crore for
phase-I development with
2.5-lakh unit capacity, and
development of common in-
frastructure and facilities.

Meanwhile, MSIL repor-
ted a decline of 6.45 per cent

year-on-year in consolidated
net profit to ¥3,659 crore for
the fourth quarter (Q4)
ended March 31, due to
mark-to-market impact des-
pite record vehicle sales as
compared with 33,911.1
crore in the same quarter in
FY25.

. The net profit declined
primarily due to mark-to-

market impact, the company
said, adding that there was
lower non-operating in-
come, anotional loss duetoa
change in bond yields, which
can be recovered at a later
stage. However, consolid-
ated revenue from opera-
tions in Q4 grew by 28.2 per
cent on-year to I52,462.5
crore against ¥40,920.1 crore
in the same period in FY25.
Net sales crossed the
¥50,000 crore milestone for
the first time in the fourth
quarter, MSIL said.

Asked about the dwindling
market share even though
the company is manufactur-
ing cars in full scale, RC

growth is now more or less
determined by the com-
pany’s ability to add capacity
and torun.

“I don’t think any com-
pany in the world will be do-
ing the kind of expansion at

. Q4 performance an¢crore)
Q4FY25 Q4FY26 % Change

Net profit 39111 3,659 -6.5
Revenue 40,920.1 52,462.5 28.2
Sales volume (units) 6,04,635  6,76,209 118
(domestic + exports)

Bhargava, Chaifman, MSIL, the rate we are expanding...

told reporters that the twoone-millionplantsatthe

same time... Of course, we

run at 100 per cent (capa-
city)... so don’t look at mar-
ket share. Look at how much
we are expanding, how much
we are utilising this capacity,
how we meet customer ex-

pectation; I think those are
much more critical aspects
of a car company than mar-
ket share.”

He said in FY26, MSIL’s

" sales were restricted by a

limitation in the production

. cdpacity, with about 1.9 lakh

pending customer orders at
the year-end, including
nearly 1.3 lakh orders in the
small car segment of 18 per
cent GST bracket. Besides,
the dealer inventory was at a
low of about 12 days’ stock.

Bhargava added that in the
next few years, India will see
growth in the car industry
every year because of the fact
that the demand has once

“The GST reforms, which
the government brought
about from September last
year, have had a very big ef-
fect, not only on the auto-
mobile sector but in
other sectors and to the eco-
nomy,” he added.

The company also recor-
ded its  highest-ever

quarterly sales of 6,76,209
units (domestic + exports),
up 11.8 per cent against
6,04,635 in same period pre-
vious fiscal.

FULL-YEAR FIGURES
For the full financial year,
MSIl’s consolidated net |
profit grew by 1.24 per cent
to ¥14,679.5 crore against
%14,500.2 crore in FY25.

Total revenue from opera-
tions grew by 20 per cent in
FY26 to %1,83,316 crore
compared to ¥1,52,913 crore
in FY25. Total vehicle sales
in FY26 were at a record of
24,22,713 units against
22,34,266 units in FY25, the
company added.

Meanwhlle the board of
directors recommended a di-
vidend of ¥140 per share for
the year (face value of X5 per
share) compared to €135 per
sharein FY25.

Shares of MSIL closed at
£12,891.70 apiece on the BSE
on Tuesday, down 2.53 per
cent from the previous close./



ELECTRIC VEHICLES
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“Hyundai, TVS Motor
formalise partnership for
E3W commercialisation

RIDING TOGETHER, TVS Motor will co-develop the product
using its leading-edge electric platform, extensive three-wheeler
engineering expertise and deep local market knowledge

to Indian market
and future exports, as per the
companies.

MMGDEGBION
“Our collaboration with TVS
Motor is a strategic decision

rooted in that effort. We

acmssthecmmxry
sunKo,Senloerce—Pﬁ

entofCorporat:eSn'axegy
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” Montra Flectric expands small-truck

|

range with two new variants

Our Bureau
Chennai

Montra Electric, the clean mobility

brand of the Chh;cl;naiﬁbased Mur-
ugappa Group, expanded its
eSCV porl:folig with the introduction
of two new EVIATOR variants, EVI-
ATOR 350 (32kWh) and EVIATOR
350L+ (50kWh). ‘

While the 40kWh EVIATOR re-
mains a core pillar of the lineup, the
new 32kWh variant is engineered as
the ‘Jast-mile champion’ for high effi-
ciency runs up to 140 km, providinga
more accessible price point without

| compromising on the brand’s signa-

ture 99 per cent uptime.
Conversely, the EVIATOR 350 L+

(S0kWh) variant is positioned as the
‘Marathon Runner’, offering a cat-
egory-1 certified range of 300+
kmand a real-world range 0f 200+ km
to eliminate anxiety for inter. }&
" gistics and power-hungry speciali

applications like reefer and muné:
cipal services, a company release sai

With this expansion, Montra Flec-
tric is moving beyond a one-size-fits-
all approach to electric mobility and
introducinga duty-cycle and use-case
led vehicle strategy, where fleet oper-
ators can choose battery configura-
tions aligned to their exact opera-
tional needs, from high-frequency
urban routes to intensive inter-city
logistics, the release said.

Jalaj Gupta, Director,
Montra Electric, said, “The next

phase of EV adoption will not be
driven by products alone, but by how -
intelligently they fit into real-world
operations. This is a critical step in
making electric mobility not just vi- -
able but scalable for commercial ap-
plications, ing operational ef-
ficiency while significantly reducing
logistics costs.”

With three distinct battery config-
urations (32kWh, 40kWh and
50kWh), EVIATOR becomes the only
electric SCV platform designed
around application-specific -energy

setting a new benchmark for
flexibility and operational precision,

The EVIATOR range is priced atan
introductory ¥14.58 lakh for the 32
kWh variant and 16.86 lakh for the
50kWh variant, /
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EV-only path poses threat to energy
security: Maruti’s RC Bhargava

NET-ZERO GOAL. He champions biogas that requires no imports and leverages India’s own natural wealth

[
S Ronendra Singh
New Delhi

“Whether it is CAFE norms
or Delhi’s EV policy, the ulti-
mate aim is net zero,” said
RC Bhargava, Chairman,
Maruti Suzuki India Ltd
(MSIL). He advocated inclu-
sion of biogas in the trans-
port fuel mix, describing it as
potentially the cheapest fuel
source available to India.

In an interview, Bhargava
said small cars must remaina
fixture of the Indian market
for at least the next two dec-
ades

He noted that lower per
capita income levels make
larger vehicles unaffordable
for many, while highlighting
biogas as a “friendly” and vi-
able fuel alternative for the
small-car segment.

“As a major agricultural
nation with the world’s
mt livestock population,

ia possesses unparalleled

biogas potential,” Bhargava
said.

He emphasised that the
country has both the raw an-
imal waste and the necessary
means to I this re-
source to bolster the rural
economy and support agri-
cultural needs.

NATURAL WEALTH
Clarifying that he was speak-
ing in a personal capacity
zgther than on behalf of
Maruti Suzuki, Bhargava said
he has never opposed elec-
tric vehicles (EVs).

While acknowledging that
all OEMs, including MSIL,
are actively promoting EVs,
he argued that the industry
cannot afford to ignore a
“large, valuable, and entirely

wn” resource like
biogas, a fuel source that re-
quires no imports and lever-
ages India’s own natural
wealth,

Addressing the supply
chain risks, Bhargava said an

- duction

(1

The industry

cannot afford to
ignore a large,
valuable and entirely
homegrown
resource like biogas
RC BHARGAVA

Chairman, Maruti Suzuki
India Ltd

“EV-only” approach poses a
threat to energy security. He
pointed out that since bat-
tery cells are currently im-
ported almost entirely from
China, increasing EV pro-
increases
India’s import dependency, a
reality that necessitates a
more diversified technolo-
gical roadmap.
“Whathappens if for some
geopolitical reasons there is
a disruption in supplies? The

companies that are depend-
ent on EVs to a large extent,
will have huge issues. We
have also seen that the gov-
ernments do not continue
with their subsidies indefin-
itely. You see what’s
happened in the US, Europe
and China, everywhere
are cutting back on the sub-
sidies,” he explained.

Hi ting the risks of
subsidy-driven growth,
Bhargava said the global auto

industry is currently recalib-
rating.

He pointed out that many
companies have recently in-
curred large investment
write-offs after realising that
the actual pace of EV adop-
tion has failed to meet the
ambitious projections made
justafewyearsago.

“We have to prevent that
risk also because I don’t
know for how long govern-
ment would continue with
subsidielf;. If you look at
what ed globally,
nowhere, ngn even the m
developed countries today,
electric cars are near 100 per
cent. Customers everywhere
are not willing to put
everything into electric
cars... that is why in
electric cars and hybrids are
selling more or less in equal
numbers, and the :mﬁ is
similar in the US. In China
also, strong hybrids or pl
in hybrids are i g
cently,” Bhargava /
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EV fleet i'egistrations fall 25%
amid shift to ‘anti-burn’ model

WHAT’S IN FOCUS. Subsidy withdrawal for EVs dr

o
Amit Vijay Mohile
Mumbai

Additions to the electric fleet
market are slowing as oper-
ators rethink how the busi-
ness is being built. New EV
registrations for fleet usage
fell 25 per cent year-on-year
(y-0-y) to 5,559 unitsin FY26
from 7,453 units in FY25, ac-
cording to Vahan data. i

Naveen Gupta, Founder of
Trev Mobility, said, “The in-
dustry has moved past the
era of high-burn growth. The
focus now is on utilisation,
disciplined capital deploy-
ment and sustainable unit
economics.”

India’s EV cab fleet stands
around 50,000 vehicles na-
tionwide, according to
Gupta, which that
while fewer vehi . are be-
ing added, existing fleets are
bugng used more intensively.

ENTRY SEGMENT
'Iheshﬂ’tfollom&\:t

of capital-heavy models
andcapltbe withdrawal of
subsidies.

Tata Motors accounted for
3,475 of the 5,559 fleet EV re-

TREND. Smaller ope

rators and driver-cum-owners

are-emerging as incremental buyers

gistrations in FY26, translat-
ing to a 63 per cent market
share and reinforcing its
dominance in the entry-level

segment,
“At present, we do not in-
tend to participate in the
instead to remain
sharply focused on volume
and value-driven categories
where demand is strongest,”

itadded.

PREMIUM SHIFT

This positioning is shaping
how a new set of operators is
building its fleet. Trev Mobil-
ity, which operates around
100 vehicles, is taking a dif-

ferent approach. “We don’t
want to operate entry-level
sedans. We focus on
premium EV vehicles that of-
fer reliability, comfort and
consistency,” said Gupta.
“Two things matter most
in EV mobility — choosing
the right product and having
the right infrastructure.
Earlier, a lot of players
ed because the
vehicles weren’t suited for
commercial use,” he said.
Gupta said the company’s
fleet is built around models
mBYDandMG ZS,with
d coming from airport
transfers, r;mxi&gls and outsta-
tion travel.

ives operators to prioritise utilisation

A different premium
strategy is being pursued by
TREVEL, which is currently
raising about $1 million as it
scales its operations.

CONTROL-LED MODELS
“Urban mobility today has
become unpredictable when
it should be the exact

ite. At TREVEL, we are build-
ing a system where pricing is
fixed and rides al:bfuam-
teed,” said Mishu Ahluwalia,
Co-founder and CEO.

The company said it oper-
ates a fylly integrated model
with owned vehicles and em-
ployed drivers, enabling
“zero cancellations” and
consistent service delivery
across use cases such as air-
port transfers, city rides and
hourlyrentals.

Across the market, smaller
operators and driver-cum-
owners are emerging as in-
cremental buyers.

Both JSW MG Motor and
VinFast are likely to push
battery-as-a-service models
to lower upfront acquisition
costs, a move that could
make EVs more accessible to
small operators and fleet
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Global steel demand torise desplte W. Asia war

OII' Bureau
Chennai

Though the ongoing West

Asia conflict poses a risk, the
globalsneeldemndis i

to rise by 0.3 per
cent to 1,724 ion tonnes

(mt) in 2026. This will be fol-
lowed by an accelerated

growth of 2.2 per cent in
2027 to reach 1,762 mt, ac-

rdo]zi to the short-range
outlook (SRO) released by
tI:eWorldSteelﬂ?:esomanon.

However, ongoing
conflict might have a negat-
ive impact on the demand of
that region in 2026.

pace in 2026, a significant de-
celeration from the roughly 5
per cent annual growth re-
corded in recent years. This
cooling is primarily driven by

asharpconu'acmanest

However, the outlook for
2027 is more robust, with
growth forecast to rebound
to 5.1 per cent.

The West Asia
conﬂlctnughthaveanegu
ive impact on the demand in
that region in 2026.

Alfonso Hidalgo Calcer-
rada, Chief Economist, UN-
ESID, and Chair of the
Worldsteel Economics Com-
mittee, said: “Our latest

ory
ber 2025 SRO, confirming
that global steel demand is

mtoverthe

el ustments that has

suppressed demand since

2022. We are now transition-

ing to a path of modest

growﬂ11n2026,w1thamore

acceleration

prmd for 2027. This

broader recovery is being

driven by distinct shifts in
regional dynamics.”

CHINA & INDIA
InChma,themneofdemand

India maintains its posi-
tion as the world’s fastest-
gromngmajorsteclnnrlnet,

with demand

expand by 7.4 per cent in
2026 and accelerate to 9.2

per cent in 2027,
This robust outlook is un-
broad-based

derpinned by
strengﬂmu'ossa]lkeysteel-

-
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/Mm wage hike
- may send many
out of EPFO net

New Delhi: The increase in
minimum wages in states
such as Uttar Pradesh and

out of
the provident fund net as
the current wage ceiling for
mandatory contribution to
Employees Provident Fund
Organisation is Rs 15,000
amonth.

Amid labour protests,
the UP govt has increased
the minimum wage for se-
mi-gkilled and skilled wor-
kers to over Rs 15,000 in dis-
tricts such as Ghaziabad
and Gautam Budh Nagar
from April1, while in Hary-
ana the basicminimum wa-
ge for even for unskilled
workers is Rs15,220. .

“EPFO coverage is man-
datory for workers, who
have basic wages up to Rs
15,000. The current notifica-
tion crosses this thres-
hold, making it voluntary
for workers to join, Howe-

,,% Official data showed
“that in most states and UTs,

of Rs 15,000 to Rs 20,000 a
month, with some such as
Kerala and Delhi report
minimum wages around
Rs 22,000 for some work
categories.
‘While the Centre has be-
en discussing the possibili-
. ty of increasing the wage
+ ceilingto Rs 25,000 a month,
i it has not made headway
i duetoopposition from emp-
i loyers but the latest deve-
i lopments are expected to al-
i low it to push ahead with
: theplan.
' Economists pointed out
i that the latest move by Ha-
! ryana is in line with the

where minimum wa-

basic wages.

S . =

ges in several states and
union territories (UTs) for
various categories of wor-
kers have breached the EP-
FO's threshold, making it
imperative for the retire-
ment fund body to raise its
own wage ceiling, which
since Sept 2014, so that wor-
kers in lower income gro-
ups are statutorily enrolled
by theiremployers.

witl:lazu:hanoetcnstl(:l;aplgurlﬂ?r:;s
liance for workers, who are
in most need of social secu-
rity. “Its high time that
EPFO revises its own
wage ceiling somewhere
around Rs 22,000-25,000, so
that workers at the bottom
of pay scale are statutorily
covered by this social safety
net,” hesaid.

Labour economist KR
Shyam Sundar said the big-
gest worry with minimum
wage is non-compliance.
Contractors and establish- .
ments anyway don't pay
the prescribed minimum
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Auto industry, govt agree
on draft CAFE-3 norms;
nudge for E25 fuel vehicles

S Ronendra Singh p E

* norms, cffective from April fexibility
2027 to 2032, that shift In-  super credits for electric and
dia’s regulatory focus to- hybrid vehicles, Instead of
wards total fleet emissionre-  the proposed three-year and
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opens window

Hope To Recover Some Of
Discounts They Offered

TARIFF TALE

New Delhi: With the US ope- 2,2025 | Trump
ningarefund window, expor- mmlg%
ters are hoping to recover so-
me of thediscounts they had
offered during the period,
when the Trump admini-
stration levied a hefty 50%
tariff on Indian goods.

In a large number of ca-
ses the discount was to the
tune of 15-18% to compensa-
te for the 30% gap between
the tariff imposed on India

; anditsrivals. Followinga US

: courtorder; in caseof impor-

: ters onrecord, the US autho-

© 85% of the cases, it will be
i the buyer, who will receive
: the refund, and it will be up
i tothem torefund the money
: toIndian exporters, said Fi-

i “When we had given tho-
i se discounts, there was an
: understanding about get-
i tingitback in case there was
i arefund, we are discussing
: the issue with our buyers in
i theUS,"said Puran Dawar,a

sue, that are likely to emerge But, many arealso expec-
i aswinners. “Forthosewitha tingaboostfortheirbusines-
é long-standing n m“ﬂwﬂlﬁwlh(fm

G
5 ﬂ.:‘. mately tof
) 1 :
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Piyush Goyal assures exporters of
8OVt support to enter new markets

i
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Centre pushes for 100%

==
lOﬂrBl.lrell.l
New Delhi

To push an ambitious shift
towards 100 per cent ethanol
blending, the government
moved to align vehicle regu-
lations to formally integrate
E100 (100 per cent ethanol)
into the coun
architecture, effectively leg-
alising the certification and
mass production of flex-fuel
vehicles (FFVs).
While the E20 (20 per cent
ethanol) will continue as
monofuel available across
the country, the latest move
urages introduction of

enco
higher ethanol blends in

vehicle manufacturing.

MV RULES CHANGE
The Ministry of Road Trans-
port and Hi issued a
draft notification on April 27,
seeking to amend the Cent-
ral Motor Vehicles Rules,
1989 to allow
vehicle standards i
fuels up to E100, replacing
earlier references tgezg were
limited to E85.

The draft seeks to amend
Rule 115, expanding emis-
sion-related tables and fuel

s regulatory -

42.59 million tonnes.
Ethanol now makes
up 8.52 mt of total
petral volume

classifications to include
high-blend ethanol and B100
biodiesel. Crucially, the noti-
fication increases the gross
vehicle weight category for
compliance from 3,000 kg to
3,500 kg.

The changes also expand
petrol compatibility norms
from E10 to E20 and intro-
duce provisions for B100
biodiesel, indicating that the
regulatory architecture is be-
ing widened to support a full
range of high-blend fuels.

References related to hydro-
gen plus compressed natural
gas nomenclature have been
revised, while petrol fuel
classifications have been up-
dated to reflect “E10/E20”

categories.

FUEL SALES MAY RISE

Petrol sales in India grew by
approximately 6 per cent in
2025-26, reaching 42.59 mil-
lion tonnes (mt). Following
the successful nationwide
rollout of the E20 mandate,
ethanol now accounts for

8.52 mt of that volume.
However, industry experts
warn that as blending levels

rise toward E100, the overall

. growth rate of fuel sales may

accelerate further.
This is largely due to the
“mileage penalty” since

high-ethanol blends possess -

lower energy density, con-
sumers must purchase a
higher volume of fuel to
cover the same distance, po-

tentially

While India has built a ro-
bust distillation infrastruc-
ture, boasting a capacity of
2,000 crore litres as of March
2026, achieving E100 parity

ethanol-powered vehicles

AMBITIOUS SHIFT. Industry flags ‘mileage penalty’ and feedstock gaps

remains a feedstock chal- |
lenge. Industry leaders, in-
cluding Atul Chaturvedi of
Shree Renuka Sugars, noted
that while current capacities
can comfortably supporta 30
per cent blend, moving

ond thatthreshold requiresa
significant scaling of raw
materials.

Currently, feedstock effi-
ciency varies wildly: a tonne
of sugarcane juice yields only
70 litres of ethanol, whereas
grain-based alternatives like
broken rice and maize offer a
more concentrated output of
up to 475 litres per tonne.

The automobile ind 3
represented by the Society of
Indian Automobile Manufac-
turers (SIAM), is approach-
ing the transition with a
blend of technical readiness
and fiscal caution. The leap
to E100 introduces a signific-
ant “efficiency gap”.

“We are revi
draftinternally,” a SIAM offi-
cial noted, emphasising that
pricing and availability of |
ethanol, matching pace of ’
the automobile industry to
manufacture vehicles with
new engines, pricing of
vehicles, fuel efficiency have
toalign for full adaptation. /
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@ergy subsidies hit4.31

akh crore in FY25, three

times the incentive given to clean energy sector

——
Our Bureau
Chennai

India spent at least 4.3 lakh
crore ($51 billion) on
subsidies in 2024—25,' i

LARGE SHARE. Electricity subsidies stood at T2.41 lakh crore,
or 58 per cent of total energy subsidies veuanann nas

icity subsidies stood at
%2.41lakh crore (58 per cent),
while LPG subsidies reached
71,718 crorein FY25.

SUBSIDY SPENDING

The report noted that electri-
city subsidies have nearly
doubled over the past decade
and are growing faster than

dlwmmeragﬁtyﬁz

for subsidised consumers in

some States. In several

a major source of fiscal vul-

‘nerability, IISD said. India

imports around 60 per cent of
its LPG needs, making sub-
sidy spending highly sens-
itive to global prices. Nearly
half of the FY25 LPG subsidy
burden came from under-re-
coveries —losses borne by oil
marketing companies
retail prices are kept below
COSt.

when '

|



