


AUTOMOTIVE INDUSTRY
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nd M&M clarified that they

dra & Mahindra clari

there is no materi

had not receiveq any official notice on Suspension of orders

State-backed initiative fo-
cused on rural mobility.

CONTRACT SECURED

Tata Motors referenced jts
djsclosurefromFeb, 10,
in which its subsidiary, pPT
Tata Motors Distribusi In-
donesia, secured a contract
for 70,000 vehicles.

The company dismissed
the media reports, stating,
“The articles in Indonesia
(reproduced in India) reflect
a domestic policy discussion
on imports and local manu-
facturing, rather than any
demand or execution risk re-
lated to the order we re-
ceived.” :

They stressed that “the
order.and the advance pay-
ment we have received are
programme-driven,” with
Plans to start supplies soon
and deliver in phases. “The
published article has no ma-
terial impact on the
company.”

Mahindra & Mahindra
highlighted its announce-
ment from February 4 of a
record 35,000 units export
order for Scorpio Pik Up
light commercial vehicles,

The company confirmed
that it had received an ad-
vance payment and added,
“To date, we have not re.
ceived any further commu-
nication from Indonesia re-
gardmdg the suspension of
theorder.”

EXPERT CLAIM

Despite both OEMs assert-
ing that “all is well,” a senjor
industry analyst who spoke

—————
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al impact

. Ports to joint wventures,

to businessline said that the
situation highlights the risks
for Indian OEMs pursuing
scale in politically sensitive
markets. Large deals tied to
government  programmes
often clash with host coun-
tries’ push for localisation
and domestic production. 4

“Competitors like China’s
BYD have already estab-
lished a foothold through
factories; Indian companies
must consider similar in-
vestments,” the aﬂaIYSt
stated, emphasising that
while export success brings
contracts, a sustainable
presence requires adapta-
tion.

“For Tata and Mahindra,
achieving success may rely
on shifting from pure im-

phased local assembly or

technology transfers to align
with host-country
priorities.” :
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Next Fiscal to Meet Surge in Demand

Africa, the Middle East, etc, ﬂﬁ:‘,
with expanded production capack
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aruti Suzuki to Rev Up its Capacity '

Looks to add 500k
more cars in FY27, but
contributions from
New plantstobein
Phased manner: Co

e

Sharmistha Mukherjee

New Delhi: The country’s lar-

Eest carmaker Maruti Suzuki
will add capacity to produce
500,000 more cars in the upco-
mingfinancialyeartomeeta spi-
ke indemandin thelocalmarket,
Dostthereset in GST rates.
Man_xtx Suzuki has total installed
Capacity of 2.6 million units peran-
num across its facilities in Harya-
naand Gujarat in the country.

e company—which has pen-
ding orders for about 200,000 vehi-
cles—said it is operating at 100%
capacityand is unable to fullymeet
customer demand. Maruti Suzuki

has stocks of about 12 days, of

which 7 days worth of inventory is
in transit. Normally, the company
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at Suzuki
Pending orders >

 About 12days

hasstocksof 80days in
ealerships.

“Our bookings grew by 20%
last month. We are constrained by
capacity and are calibrating our
production every month to ensure
that no customer be it for hatch-
backs or sedans or utility vehicles
have to wait for too long to get their
vehicles”, Partho Banerjee, senior
executive officer (marketing and
sales) at Maruti Suzuki said, ad-
ding last month the company fo-
cussed of utility vehicles whose sa-
lesgrew12% in the period.

In all, Maruti Suzuki dispatched

161,000 pas-
senger vehicles last month,
compared to160,791 sold in Februa-
ry 2025,

Parent Suzuki Motor Corpora-
tion (SMC) in a post-earnings call
last month said, “Currently, we
produce 220,000-230,000 units per
month, with 170,000-180,000 units
per month for India domestic, and
about 50,000 units per month forex-
ports, etc: Exportsare indemandin

ty next fiscal year (twonew plants)

£
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about 20,000 units/month will bé J

added, which we lookforward to.”

Indian subsidiary Maruti Suzuki |
currently contributes 56% to total -
sales at SMC. Next fiscal year, Su= «
zuki said it expects capacity addl-
tions of 250,000 units per year each

t the new plants in India. While
E the second line at Kharkhoda

I, the first quarter, the fourth
/4 line at Hansalpur (Guja-
il rat) is set to be commissio-
ned in the second quarter.
“ “Since ramp-up production
is necessary, contribu-
tions will be phased.
Kharkhoda is expected to cont-
ribute from the first quarter of
next fiscal year; Hansalpur from
the second quarter”, SMC added.
“There is a risk that customers
who cannot wait for delivery may
switch to other companies, so it is
desirable to secure inventory close
to the standard level (about 30 days
is desirable), but the situation re-
mains tight, and we see strong

\ (Haryana) is scheduled to
, commerce operations in

’
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supply-demand”, SMCsaid. S /
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Commercial vehicle (CV) re-
tail sales in India rose 29 per
cent year-on-year in Febru-
ary 2026 to 1,00,820 units
compared with /78,219 units
in the same month last year,
reflecting steady freight
activity and improved fleet
utilisation, according to Fed-
eration of Automobile Deal-
ers Associations (FADA)
data. All major  original
equipment manufacturers
(OEMs) reported more than
20 per cent growth during
the month while their mar-
ket shares remained largely
un g

Tata Motors Ltd contin-
ued to dominate the segment
with a 35.61 per cent market
share in February 2026, It
was followed by Mahindra &
| Mahindra Ltd with 26.79 per

cent and Ashok Leyland Ltd
with 18.47 per cent, FADA
data showed.

Among  manufacturers,
Daimler India Commercial
Vehicles  recorded the
highest growth at 39.46 per
cent, with sales rising to
2,389 units from 1,713 units
a year ago. Force Motors Ltd
posted the lowest growth at
4.75 per cent, with sales in-
creasing to 2,097 units from
2,002 units.

DEALER FEEDBACK

FADA stated dealer feedback
pointed to improved freight
availability, steady e-com-
merce activity ‘ and ' infra-
structure-linked  demand,
supporting fleet additions
across regions. The positive

/Commercial vehicle sales rise to 29%
in February, Tata Motors retains lead

and ot ’
ata egesd \
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ommercial vehicle OEMs

(in units)
Feb  Market  Feb  Market
. 2025 share(%) 2026 share(%)
! Feb 2025 {Feb 2026
Tata Motors 27,184 3475 35900  35.61
Mahindra & Mahindra 21,168 21.06 27,014 26.79
Ashok Leyland 14,606 1867 18,619 1847
VE Commercial Vehicles 6,356 8.13 8,263 8.20
Maruti Suzuki India 3,679 4,70 4,489 4.45
Source: FADA
sentiment following the rol-  after being deferred during
lout of GST 2.0 also helped - FY20-FY22 amid the pan-
boostsecondarydemandand ~ demic and the transition to

bulk purchases. However,
some regions reported sup-
ply constraints for certain
models even as the overall
booking pipeline remained
healthy.

According to Poonam Up-
adhyay, Director, Crisil Rat-
ings, commercial vehicle
volumes remain on a heal
trajectory with demand for
medium and heavy commer-
cial vehicles (M&HCVs)
leading the growth, suppor-
ted by strong construction
activity, higher mining out-
put and increased .
movement. Growth in light
commercial vehicles (LCVs)
is being driven by the expan-
sion of e-commerce and last-
mile logistics, she said.

Fleet replacement de-
mand is gaining momentum

saleswaslargelyseasonal,

BS-VI emission norms,
which increased" vehicle
costs. The reduction in GST
on commercial vehiclesto 18 |
per cent in September 2025 |
from 28 per cent earlier im- '
proved purchase economics
and unlocked postponed
buying decisions. -
Looking ahead, replace-

, ment demand and infra-

structure-led freight activity
are expected to sustain
volumes, though growth
could moderate to mid-
single digits on ahigher base,
Upadhyaynoted.

The 6 per cerit month-on-
month decline in February
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Auto component industry

i o/ " »)
to grow 8-10%1n FY27
s ents and the electric vehicle
Amit Vijay Mohile ecosystem.
Mumbal The ratings agency said
Domestic véhlcle demand is ;r:ﬂumf:m:scompqne?;
m i

rojected to grow 5-8 per  improve gradually as input

Proj

_ cent in FY27, moderating
from the esdma;c;dz 7-10 per
[ cent growr.h in 6, as the
industry moves beyond the
st-pandemic  recovery
phase and faces a higher base

| effect.

India’s auto component
sector is entering a phase of
structural  transformation
rather than cyclical expan-
sion. Despite moderating
vehicle sales growth, rising
technology content, export
opportunities and localisa-
tion trends are expected to
support a stronger growth
trajectory for component
manufacturers  compared
with the broader = auto

industry.

Shruti Saboo, Director, In-
dia Ratings & Research, said
auto ancillaries are likely to
benefit from persistent do-

' mestic market demand and
continued formalisation of
the supply chain following
GST revision. She added that
export market sentiment is
also expected to improve

amid favourable trade agree-
ments, which could support
investments and research
and development in ad-
vanced technology compon-

e

costs stabilise. Prices of k

' raw materials, such as steel,

aluminium and other metals, 1
have eased from ‘earlier |
peaks, supporting EBITDA

ins across the sector
and improving. free cash
flows in FY27. Capital ex-
penditure is also becoming T
more modular, while net
leverage levels are expectt L
to remain broadlystable.

P AL B ool
CONTENT PERVEHICLE
One of the most significant.
advantages for component.
manufacturers is the rising.
value of parts per vehicle, as
automakers incorporat€ |
more electronics, safety sys-
tems and advanced materials
to meet regulatory and con-
sumer expectations.

India Ratings identified
premiumisation as a key de-
mand driver, particularly in

nger vehicles where
sport utility vehicles (SUVs)
and higher-end models dom-
inate sales. This shift means
each vehicle sold carries
higher-value ~components,
enabling suppliers to grow
revenues gven when overall
vehicle volumes expand ata
slower pace.
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/l'\/IM Forgings 0 deploy 150 robots amld manpower shortage

TER*SIIIIIIIII
Chennal - 5

MM Forgings, the Chennai-
based auto component.man-
ufacturer, plans to deploy
100-150 robots across its fa-
dliﬂesmadd;mmmlp%ger
shortages an rismg abour
cos!s, mrdlng

SpuhngatdmAumAn-
cillaries” Virtual Investor
Conference, Krishnan said.
automation is becoming ne-
mynlabourcdmeon-
tdnuetoclimb. .

“Manpower

hmgnwﬂy mdoncofthc
themnwo

T -~

e
manpower, noted, a
that the mani ing sec-
tor faces stff competition
for workers from the ser-

‘vices industry.

“We say India has a huge
opportunity, but we also
have a huge competition for
the same manpower from
the services industry. Some-
body working as a janitor ina
mall does not have to work as
hard or in as harsh an envir-
onment as in a forge shop,”
he said.

CAPEX PLAN

" Krishnan said the company

plans to in;i:lt about 160
crore in capital expenditure
next fiscal. The investment
will go towards completing
the 16,500 tonne press, fin-

7

Vidyashankar Krishnan,
CMD, MM Forgings

ishing the installation of the
4,000 tonne press, and
adding ‘capacity on the ma-
chining side.

“If there are new cus-
tomer interests and cash
availability, then the capex
could increase up to ¥200

crore,” he added. Krishnan
said the company has seen a
sharp decline in revenue
from the US market, which
has affected overall growth.

US REVENUE

“As far as the US is con-
cerned, the company has lost
almost 10 per cent of rev-
enue. While we have grown
in other geographies, includ-
ing India, we have not grown
overall only because the US
market has tanked,” he said.

The US share in MM For-
gings’ revenue has dropped
from about 16-17 per%ent
carlier to around 9 per cent
now, he added.

“That’s a huge. reducnan
we have had to face. Other-
wise, we would have seen
some growth this year as

\

o

T

\

well,” he said. Despite the
setback in the US, Krishnan
said demand conditions re-
main favourable.

GEOPOLITICAL WOES
“The US market is
strong and the Indian ;ueg
market is doing well. Subject
to ;x mmnomc
conditions, particularly
P°!mca1 tensions not tlungf?-
ing a spanner in the works,
the company should be able
to easily achieve 20 per cent
growth next year,” he said.
“We have the parts and the
orders for that,” he added.
He noted that the com- |
pany had consistently inves-
ted nearly ¥1,000 crore over
the past five years, which is
‘expected to provide strong |
growth tailwinds. / 1
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India gets driver’s seat in Renault g
global futuREadyroadmap |

Chennal, 10 March ;
R o o
French automaker Renault on

EEREAE £ L rbos Toats yr St B e ——

global production hub, available in combustion, hybrid  trust ready. We plan to Jaunch clear: to strengthen our posi- |
Based on: this strategy, orelectricversionsdependingon 36 new models between now tions in our key markets with |
Renanit plans 36 new models in the market. It will be launched and 2030 and. substantially pmducmthumﬁﬂlyadlwd]
lhem'.ltﬂvemindudingu initially in India by the end of transform the customer experi- meachreglon.elecu!ﬁefand-
Europe, - 2027, with a gradual rollout to - ence during the lifetime of our true to Renault’s DNA,” said |

Just eight in the previous five otherintemnational markets. vehicles. We will accelerateour Fabrice Cambolive, chiefexecu-

| forerunner of the first vehicle to production and supply hub for  tive officer of Renault Group. 2024. Buildingon these results, |
be developed in India in under the brand, serving its domestic The groupsaiditisstepping = the brand Is preparing to step |
two years, in line with Renanit market as well as many other up the pace with a targeted upitsoffensive inordertoreap
Group’s  -new  standards, countries” astatement said. approach in its growth hubs — the full potential of its five |
Designed on the Renault Group “The plan is based on four India, South America and international hubsin Morocco,
modular platform, or RGMP pillars: growth ready, tech SouthKorea —allof which will Tiirkiye, Latin America, i
Small (its new name), it will be  ready, excellence ready and contribute to its expansion. KoreaandIndia. !
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DEEPAX PATEL
- New Delh( 13 March

India’s passenger vehicle (PV)
market hit record February sales of
417,705 units, marking a growth of
106 per cent year-on-year(Y-0-Y), as
consumer sentiment remained
positive following the Goods and
. Services Tax (GST) rate cuts inSep-
terber last year, according to the
data released by Soclety of Indian
Automobile Manufacturers (SIAM)
on Friday.

Two-wheeler and three-wheeler
segmentsalso posted all-time Febru-

ary highs. Two-wheelersales stood at
1871,406 units, up 35.2 per cent Y-0-Y,

Wwhilethree-wheelersalesgrew 20 per

‘cent Y-0-Y 10 74,573 units, signalling

strong momenturm in the coun,tzy's
automobile sector.

Inthe PVsegment, MamtiSuzuld
India led domestic sales at 161,000

cent compared 10
Mahindra &

second spot

" 100k the

asold 52,407

units in Y, up 9,81 per cent Y-

o-Y, while’

' Squrce; SIAM

. mInthe PVsegmént, Maruti

Suzuki India led domestic by Hero MotoCorp, whid!
sales with 161,000 units sold 516,968 units
A o § V'l ‘{.-;‘.\f:.

tu:m.s-,anm-gin.mlm:rea.sg1:>t'cm.fu:nerm .

. unlqsoldn\

" 1904 percent{-o,—?gmwm
Hyundai

Motorsaw

anotable risen(ifmmmﬁ’-o-‘[

reaching 30,734 units. Kia Indiacom- *,

pleted the top five with27,610units, a ﬁgnlts. mﬁn&
1033 per cent Y—o-&!nuhﬁg_,’rﬂtﬂ Jnemsp Y0¥, w

Motors' monthly

the dustryconllnuesas
m wheelers and three-wheelers pasted
pan, mwﬂ ﬁwhjgrmeve:salesoﬂ-‘ebmarym

for Feb rose oizrl

Inhlghgear .ff *&‘} , G

- Segmentsales February | [ Febary | Schange
2025 ] 206 ! % .

Passengervehices 37689 4705 | 106

Two-wheelers 1384605 | 1871406 | 352 N |

, Three-wheelers SIT88 | 74513 | 230 11.

} s

-Two-wheelersaleswtl'e led

mmmmubledlgltmmh.wm
pared to February
1o While March has

" the recent conflict in West Asla
05 remalnsaconcern intermsof supply
chain, which could impact the
man processes and.
exports, he

evolvinggeopolitical developments,”
Menonadded.

Stive drivers, ) |

said.  “Industry
would keep a close watch on|
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The Society of Indian Auto-
' mobile Manufacturers
(SIAM) said on Friday that
While March sees festival-led
demand in severa] parts of
the country, the recent con-
flict in West Asia remains a
concern from the rspect-
ve of supply chains, which
cmgld impact the manufac-
turing  processes  and
exports.
On March 9, both SIAM
and Automotive Component
ers Association
of India (ACMA) had ex-
:d concerns g
the availability of LNG and
PNG for industrial use via
letters to the Ministry of Pet-
roleum and Natural Gas
" (MOPNG), Ministry of
Heavy Industries (MHI) and
Department of Commerce,

APPLICATIONS
LPG and PNG are particu-
larly used for foundry, for-
ging and machining units, as
well as other applications
' within the automotive sup-
| ply chain for operational
£ uld keep
“Industry wo a
close watch on evolving geo-

po;litiml dc'fe];)priaents,"éaid

Rajesh Menon, Director
General, SIAM, while shar-
ing the sales dara for
February.

In terms of domestic
wholesales ( es to
dealers), Menon said posit-
ive sentiments in the in-
dustry continues as passen-
ger. ‘vehicles, two-wheelers
and three-wheelers posted
their highest-ever sales in
February 2026, with double-
digit growth, compared to
February 2025,

According 1o the data re-
leased by the industry body,
the passenger vehicle whole-
sales reported a growth of
10.6 per cent year-on-year at
4,17,705 units in February,
compared with 3,77,689
units in the corresponding
month last year. Similarly,
two-wheelers  dispatches

€st Asia conflict a concern
uto industry, says SIAM

February with

18,71,406 units,

13,84,605 units in February
2025. While the motorcycles
dispatches grew around 31
per cent y-o-y to 10,96,537
units (against 8,38,250 units
in February 2025), scooter
dispatches grew 42.3 per

grcwbyb’S.Zpercens:fe-so-y:’l}
to

cent y-o-y at 7,29,774 units |
(against 5,12,783 units in |

February 2025).

Three-wheelers also wit-
nessed a strong growth of 29
per cent y-o-y with- dis:
patches of 74,573 units last
month, against 57,788 units
in February the previous
year. The grand total of all
vehicles across categories
grew 30 per cent y-o-y at
23,63,684 units in February,
compared to 18,20,082 units
inF ruarylastyear.

In terms of s, total
passenger vehicles eéxports
Brew 34 per cent y-o-y it
75,892 units during the
month, compared to 56,638
units in February last year,
Similarly, exports of total
two-wheelers 26 per
cent y-0-y at 4,92,414 units,
compared to 3,91,408 units
in February 2025, the SIAM
dataindicated.

A
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Tata Motors bags orders for over 5,000 buses

T—
Our Bureau
}' Murmibal

Tata Motors has secured cu-
mulative orders for more
than 5,000 buses and bus
chassis from multiple State
transport undertakings
(STUS), reinforcing its posi-
tion as 4 key supplier of mass
mobility solutions.

The orders were awarded

. through a competitive e-bid-
ding process under the gov-
€rmment procurement sys-
tem and will be executed in
phases in coordination with
the respective STUs.

The orders include those
from the Maharashtra State
Road rt Corporation
(MSRTQ), the Gujarat State
Road Transport Corporation
(GSRTC), the North West-
erm Karmataka Road Trans-

port Corporation
(NWKRTC), the Telangana
State Transport Cor-

poration (TGSRTC), the Bi-

{from State transport undertakings

BID PROCESS. The orders were awarded via a competitive
e-bidding process under the government procureme nt system

har State Road Transport
Corporation (BSRTC), the
Rajasthan State Road Trans-
port Corporation (RSRTC),
the Kerala State Road Trans-
port Corporation (KSRTC),
the Haryana Roadways and
the Chandigarh Transport
Undertaking (CTU).

“These orders reflect the
trust that STUs place in Tata
Motors’ mobility solutions,”
said Anand S, Vice-President
and Head, Commercial Pas-
senger Vehicle Business, at
Tata Motors.

The orders span a range of
models, including the Tata

Starbus, Tata Starl :

ond bus chassis placfor®>
such as the LPO 1618,
1622 and LPO 1822. o
vehicles are confl &
intercity, long-haul and
tra-cityoperations.

LIFECYGLE SUPPORT
Tata Motors has long been 2
major supplier STUS 3.4
private fleetoperators acre== -
India. Its commercid
senger vehicle olio
es from 9-seater vans to
55-geater buses across mul-
tiple powertrain Options.
The company Sul
these vehicles through its
SampoomaSevaZ.O Cycie
mer}é maintenance
which provides
supporl::, assured turnaround

times, genuine Bga!e
zvaﬂabiﬁty and rﬂk‘ﬁﬁ '
assistance. Tata Motors also
has a nationwide network
more than 4,500 sales and

service touchpoints. /
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E2W registrations
Jump 36%in February

Business Line, 1 March 2026
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TVS Motor 30).506

8.35 18 952 24 82

Bajaj Auto 24,239

22.91 21,5711 2825

Ather Energy 19,733

1865 11978 1569

Hero MotoCorp 11,957

1130 2,673 3.50

OLA Electric 3,891

3.68 8672 1136

Source: Vahan data as at 1.15 pm on February 28

B
T E Raja Simhan
Chennal

Registrations of electric two-
Wheelers (e2Ws) — including
Ppure electric and ba
erated vehicles — rose 36 per
cent to 1,05 lakh units in Feb-
ruary compared with 76,350
units a year ago, o
Vahan data as of 1 lsrilrl:xgon
Saturday.
= _ TVSMotor retained leader-
gliip in the segment, clocking
per cent year-on-
growth in February andyf;':
ther improving its market
share. Hero MotoCorp more
$ tripled its volumes over
year-ago period, its
marketshaml:oll.‘«lohggoent
in Febnmyﬁ-om 3.50 percent
ayear earli
Second podﬁoned Bajaj
Auto reported a 12 per cent

Barring Ola Electric, all

G, allma-
jor ers posted
growth over February 2025.
Ola continued tolose volume,
recording a 55 per cent de-
cline during the month. The
company, which had trailed
Bajaj Auto in February 2025,
slipped to the fifth position a
year later. Ola’s market share
slumped to 3.68 per cent from

1136 per cent, the data
showed.

STRONG MOMENTUM
The strong year-on-year
growth underscores healthy
underlying momentum in
€2Ws, aided by better product
quality and deeper distribu-
tion, while increasing parti-
cipation from legacy OEMs is
lending greater stability to the
market, said Poonam Upad-
hyay, Director at Crisil
Rath

alﬁﬁ volumes sustaining
abovea lgg,oo%-unit monthly
run rate, the in is oper-
ating at @ highgft?;mcrger;l
base than in FY25, indicating
demand consolidation at elev-
ated levels. “More import-
antly,ﬂledemandconstrums
evolving, with E2Ws increas-
ingly transitioning from an as-
pirational purchase to a more
economically driven decision,
reinforcing growth durabil-
ity,” she said.

The 14 per cent month-on-
month decline in February
was largely due to base effects
and normalisation  after
strong - January sales, along,
with the shorter month,
rather than any underlying
demand slowdown, she

added. f
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ller global commitment to

becomean all-electriccarmaker

by2030and, instead, adoptinga
market-led approach without

fixed timelines.

“We are not putting a date

behind it,” said Jyoti Malhotra,
mlms.lnadirectoror\!olvocu

India. Acco to the car-
| maker's plan,
long-term ambition of

| tioningfullytoelectricvehicles was

. (EVs) unchanged but the pace
? ol’ adoption will be shaped by
Infrastructure readiness, cus
i tomerdemanda.ndpollcysup-
port across markets
)' EV!ﬂOPﬂmandeoosystem
dewlOpmentvarymosscoun
market-specific
& wmmmm .
InIndia, Volvoisalready ah-
ead of the broader luxury
carmarket on electrifi-
“cation. EVs currently
account for around
1S per cent of the
' company’sdomestic
| sales, compared with
an estimated 10-11 per
cent EV penetration in the
I'overall Juxury segment. The
| carmaker now aims to raise the

. g 4 8
Volvo CarIndla hasrecallbrated

ltwmkeepthe Jyoti

Volvo Car India drops 1ts :,
12030 all- electrlc deadhne:

/ ' sumer prefempcﬁ.

Malhotra, MD of Volvo
‘CarIndia, said the company_
not 'on chasing
short-term volume spikes
buton buildinga

foundation for sustainable,

long-tem:

of its sales In the near term,
supported by new product
launches. and ecosystem
investments,

As part of this push, Volvo
plans to {ntroduce two

newelectricmodelsln
zozé — one in the
'suv segment and

' category while con-
' tinuing to offer Inter-
nal combustion engine
(ICE) and mild-hybrid

' models, The dual strategy

reflects the company’s view that

Indla re,mains a dymu;ﬂc and

anamerm:hewdan peti

evolving market, where ¢

is not focused ©
short-term volume splkes but

on Buﬂdlﬁcﬁffoupﬁijtion
sustaln'able.‘long-’talg I

set up an u]ua-

) stattonontheMum
' corridor and P! 'imrwéﬁ g

the dervetopment

{ts premium positioning. Mal-
nomsaldmebmndwmcod
tinue to d{ffetgnﬂate i
tluough its nore illars
safety, Scandinav {lﬁ_
andsustainab'lllty

Wi GaaG

AR, rmmn_T'

* share of EVs to nearly one-third
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Ola Electric eyes $50-75 m QIP fundraise for a
resct as market share slides, competition rises

——

Jyotl Banthia
Alshwarya Kumar
Bengaluru

Electric two-wheeler maker
Ola: Electric Is looking to
ralse $50-75 million through
the qualified institutional
placement (QIP) route over
the next two-three quarters,
according to people aware of
the development, as it
gradpples with falling sales
and mounting competitive
pressure,

“The QIP Is likely to be
done at a deep discount to
the current market price, and
a stake sale cannot be ruled
out,” said a person close to
the discussions.

g’{htlmbll.m'lON
company has enou
cash for the nc%cth
three quarters, but will need
to tap external capital there-
after.”” The proposed fund-
raise is expected to dilute
Founder-CEO Bhavish Ag*

Ola Electric slipped on the
Vahan dashboard rankings,
with rivals gaining ground

rwal’s stake, the person
Sided. i

SALES SLUMP

The move comes at a time
when Ola Electric has slipped
on the government's
dashboard rankings, with
legacy automakers and newer
rivals  steadily  galning
ground. In calendar 2025,the
com| fell to the fourth
place on India’s electric two-
wheeler leaderboard, behind
TVS Motor Company, gl:}aj
Auto and Ather Energy. Sales
stood at nearly.2,00,000 units

lnst g.gur. down more than
half from 2024 levels.

More recent Vahan data
show the company continued
to lose ground after once be-
ing among the top players In
the segment. '

The company has faced
multiple headwinds, includ-
ing ssive festival dis-
counting, senior manage-
ment exits, and persistent
servicing and spare-parts
challenges.

LAYOFFS

It has also been trimming its
workforce as part of what it
describes as an ongoing
structural  transformation.
Recently, the company said
around 5 per cent of employ-
ces would be'impacted as it
increases automation across
front-end operations.

“An aggressive vertical in-
tegration led to exe-
cution gaps and operational
bottlenecks. The leadership
now faces a'strategic choice,
whether to persist with a

largel direct-to-consumer
modcr or expand a dealer-
ship-led  distribution  ap-
proach to regain scale and
trust,” said another industry

§Ource. _
CHANGED STANCE

Since April 2025, Aggarval
and the company have re-
vised their stance on -
factory capacity, mon
break-even volumes, revenue
guldance and distribution
strength, contributing in-
vestoruncertainty.
The stock, which debuted
Jast year, is trading signific-
antly below its listing level,

sales recovery O _
gradual, particularly as in- |
cumbents deepen
pushand rivals scale up pro-
duction and retail presence.

A detailed questionnaire
sent to the company re-

mained unanswe uilp/rm

time.

their EV |
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/| OVER HALF A DOZEN CI-_IIHESE C0S PLANNING TO LAUNCH HEAVY 'I'I'II'ICI(SI_

Brace for Chinese EV Rivals

Chinese cos may
upend market with
better technology
and lower prices

prices,

Reuters has identified more than
half a dozen Chinese manufactu-
rers planning to launch European
heavy truck sales in 2026. They in-
clude EV giant BYD; Geely Holding
unit Farizon; China's top-selling
electric truck brand Sany; Sinot-
ruk; and startups Windroseand Su-
perPanther.

Founded in 2022, Windrose will
build trucks in Europeandisexplo-
ring US production with Xos,
which makes delivery trucks for
UPS and FedEx. That would put it
in direct competition with Tesla'’s
Semi big rig, which CEO Elon
Musk recently said will start mass
production this year, nine years af-
ter its 2017 unveiling.

In Europe, the new arrivals aim
to price their trucks up to 30% be-

| lowthe Europeanaverage priceof

- €320,000 ($380,000), managers at

Chinese and European truckma-

kers told Rfuterfh T]imlr cost ad-

vantagesrely on their greatersca-

le in China, where zero-emission

heavy-duty trucks account for

. 29% of sales, as well as China's lo-

~ wer-cost electric vehicle and bat-
. terysupplychain. =

Electric freight trucks made up

4.2% of overall truck sales in the

EU in 2025, up from 2.3% in 2024.

pricesthat are about
100,000-euro average for

~ le Manufacturers Association

Europe’s truck-fleet owners are
loyal to trusted brands. But they
are also cost-conscious, raising fe-
ars among legacy truck makers
that the influx of lower-priced Chi-
nese rivals could quickly build
electric-truck market share, one
advantage for European truck
brands  including Daimler
Trucks, Volvo Group, Iveco, and
Volkswagen unit Traton, which
owns the MAN and Scania
brands. These incumbents domi-
nate Europe's market and control
large portions of the global mar-
ketoutside China.

But fleet owners are also cost-
conscious, raisingfearsamongle-
gacy truck makers that the influx
of lower-priced Chinese rivals co-
uld quickly build electric-truck
marketshare.

t
"We have one or two years to get
ahead of this," says Chris Heron,
secretary general of trade associ-
ation E-Mobility Europe, "Or the
Chinese will eat ourlunch."

EUROPEANS SEEK GOVT HELP
Traditional truckmakers are ta-
lé'!nmgtémcgmpetiti\{: Ehmatserio.-
“hinese riv are speedy,
innovative, decisive and commit.
ted,"said Volvo Group's CEQ Mar-
tin Lundstedt. "Full respect - and
theraceison.”
Behind the scenes, industry gro-
ups like the European Automobi-

(ACEA) and E-Mobility are pus-
hing the European Commission
for policies to boost demand for
their electric trucks before Chine-
se brands gain a Europea_n foot-
hold. They seek lower highway
tolls, zero-emissions freight man-
dates for major truck-fleet custo-
mers and other ways to boost de-
mand."Weneed asignificantacce-
leration of ZET (zero-emission
truck) adoption in Europe,” said"
Thomas Fabian, ACEA's chief
commercial vehicle officer.
European climate groups like
Transport & Environment (T&E)
also support efforts to boost de-
mand. The Commission proposed
easing 2030 carbon-emissions
standards for truckmakers as

part of a December automotive

package and backs a number of
measures to boost electric de-
mand, including lower tolls, The
Commission is also considering
linkingelectric-truck subsidiesto

|
|
i

European productionand manda.

tingfleetelectrificationover time,
aspokesperson said,

Underscoring the potential di |

|

mand, the Dutch government in

|
|

January offered a generous elec.

tric-truck subsidy Programme to-
talling $95 million that was over.
subscribedinasingleday, =~
“Thattells you it's also abont pri-
gz;‘m said t.gtef1(:0:-11«311::. T&E's di-
r electri
T c fleets angd
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'f:ﬂer Motors signals Hero MotoCorp |

capacity -

36 percentona lly diluted
| i el

stake raise as EV maker scales

R T

Amit Vijay Mohile
Mumbai

‘Hero MotoCorp s set to in-
crease its investment in elec-
tric  commercial vehicle
maker Euler Motors with an
additional 275 crore, which

raise the two-wheeler .

major’s stake in the start-up
from 34.1 per cent to about

 The lnvesune]cnt comes as
vehicles gathers
dia’s last-mile logistics and
urban - freight segments,
pmmpﬁngfa Euler to acceler-
ateé man cturing expan-
sion and product develop-
ment. Founder and CEO
Sauray Kumar indicated the
development was uniderway
and would be finalised soon.
“Itis in the works, Givemea
couple of days or weeks and 1
will come back with the full
Ppicture,” he told businessline,

CAPEX PLAN

Euler has outlined a €300~
400 crore capital expendit-
ure plan over the next 18-24
months to expand produc-
tion facilities and - en
its  electric commercial
vehicle portfolio,

The company currently
operates three manufactur-
ing facilities in Palwal, Hary-
ana. As part of its expansion

pace in In-

'GROWTH ARC. Euler Founder Saurav Kumar indicated the *

d evelopment was well underway and would be finalised soon

strategy, itis adding new pro-
duction lines and dedic]a}ted
manufacturing space for
electric four-wheelers.

Across its facilities, Euler
Plans to scale production ca-
pacity from about 1,000
vehicles per month per shift
to around 2,000 vehicles per
month per shift, with flexib-
ility to add additional shifts
as demand grows,

Euler initially built its
presence in the electric
three-wheeler seg-
ment through its flagship Hi-
Load platfugrm, w?::g':h l::'lcw
has  more than 10,000
vehicles on the road serving
logistics and e-commerce
operators.

However, the company’s’

business mix is increasing] y

ifting  towards electric
four-wheel cargo vehicles,
Euler has introduced two

models — the Storm EV and -
Turbo EV1000 — which have
been' witnessing impressive
‘numbers, According to Ku-
mar, the company now com-
mands roughly 20 per cent
share in the ‘electric foul.a'r-
wheel cargo segment, pla-
cing it among the top three |
players in the category. Even '
as Euler scales operatioris,
EV start-ups are seeking
greater policy support to
strengthen domestic manu-
facturing capabilities.
Start-ups including Euler
Motors and Ather Energy
have written to the govern-
ment seeking modifications
to the automotive produc-
tion linked incentive (PLI)
scheme, arguing that com-
panies investing heavily in
EV-focused manufacturing
and research should also be
eligible for incentives. 2

—_—
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Tractor sales jumparobust
347 in Feb, exports rise 7%

KEY DRIVERS. Growth attributed to strong rural sehtiment,'improved farm economics

T E Raja Simhan
Chennai

Domestic tractor sales grew
sharply by 34 per cent year-
on-year in February, while
€XPports rose by 7 per cent,
accordingto data released by
the Tractor and Mechaniza-
tion Association of India

Theindustry recorded do-
mestic sales of 78,901 units
in February 2026, compared
with 58,797 unitsin Feb
2025. Export shipments in-
creased to 9,644 units from
8,954 units during the same
period.

Industry players attribute
the growth to strong rural
sentiment and improved

economics. A robust
rabi sowing area, healthy

Tractorsales growth (in units)

o # Feb2025 W re_li'gozs Growth (%) _

Source; Tractor and Mechanizaton Association of India

reservoir levels and a favour-
able " kharif harvest have
strengthened cash flows in
rural markets, Positive senti-
ment in rural areas, coupled
with Navratri-related sea-
sonal demand, is expected to
further sypport tractor sales
in the coming months;

GST RATE CUT ;
Poonam Upadhyay, Directo

at Crisil Ratings, said ‘that
the demand surge continues
to be supported by the GST
rate cut implemented last
September, which improved
affordability and triggered
purchases from both first-
time buyers and replacement
demand.

‘However, with domestic
sales running at a
high base, sequential norm-

alisation  is wisible, with
volumes declining 10-11 per
cent month-on-month,
which is typical for the sea-
son, she said.

“Overall demand mo-
mentum is expected to re-
main- steady, though on a
veryhigh base. The emerging
El Nino probability will also
be a factor to watch,” she

added. /
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/’tONHi@n'w'.Eir_ASIA LED TO A SPIKE IN ALUMINIUM PRICES
Aluminium Makers’ Sh
- to Stay High for Long, s

Experts advise taki ng
brofits,'in;as prices
may struggle to
SUstain current levels

Nikita Periwal

Mumbai: The recent raj] v in
shares of local aluminiam
Producers is to see a
pullback as a key under
factor— i

vels, experts sa-
id. .Accordlngly. they advise
taking some 'pu“ﬁﬁ ‘as share
Pr are now to conso-
lidate.

Contlict in West Asia has led
toaspike inaluminium prices

recently, with prices on the
London Metal Ex ha-
ving risen 5% since then.
the domestic market, shares
of Vedanta, Hindalco Indu.
stries and National Alumini-
um Co ended 1-6'3;13' er on
Thursday, outpacing gains in
the broader market.

“Even before the Middle East
conflict, aluminium prices
were quite high in the range
of $3,000 - $3,100 (per tonne),
which is a good level for smel.
ters to make cash,” said Adi-
tya Welekar of Axis Securiti-
es. “Anupside inshares willbe
only if prices (aluminium) in-
creasefurther; and that will be
a blue sky scenario if geopoli-
tical events further deteriora-
stii ag:-.d the war continues,” he

Earlier this week, Doha-ba-
sed QatarEnergy, suspended

the production of liquified na-
tural gas following which, Qa-
talum, an aluminium smelter
in the country, initiated a
shutdown of production. The
Gulf Cooperation Council ac-
:tcl:unted for aal‘i]ttle 1(;Jlir{ar 8% of
the primary alnminjum pro-
duced in 2026, data on the In-
ternational A uminium Insti-
tuteshowed. i

g
¢

more,” he sail

-y

ares Unlikely
ay Analysts

Vedanta, Hindalco Industri-
es and National Aluminium

Coarethekey aluminiumpro-

ducersinindia, whichitself'is

&| the second largest Pmdu"el i'!'

of aluminium in the

withanannual productionca-

pacity of over 4 million tonne.

_ Two factors are playing out

in pushing aluminium prices
higher, Satyadeep Jain of Am-
bit Capital said. Given the

energy-intensive nature of
aluminium, higher energy

prices are pushing up the cost
curve and conseguently pri-
ces, while supply disruptions
areadding to these gains,
“The benefit for Indians (In-
dian companies) is that they
rely on coal and most of this
coal is through, long-term
contracts. So the cost does not
f=00) upasm;cihi butpricesgoup

4
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GEARING UP FOR CAPACITY EXPANSION

‘Stainless Steel Cos Seek Govt Action
- on China Dumping & Raw Materials

Sector facing global pressure from rising imports, trade barriers in Western mKts

cade. IMFA is doubling Its ferrnchrong
m Govt sw output to nearly 500,000 tonnes by

ex-

and shifting its sales mix from 90% :
ports toa60:40 splitto “catersubs_tantl_al

Eliminate duties

on imported scrap

TweshMishra

New Delhi: The domestic stainless steel
lé'ldustry is seeking government interven-
on to safeguard its interestsas it prepares
to scale up output by the end of the decade.
According to a presentation by the Indi-
an Stainless Steel Developers Associa-
tlon(ISSDA), improving rawmaterialav-
allability and protecting the sector from
Cll‘linese dumpingare key priorities.
We are at an inflection point in Indian

ly to the domestic market where space
ned up”. e
Ofnedla cul;mntly meets only 15-18% of its
nickel requirement domesticallye 4
Tosecure the supply chain, ISSDA o
ging the government to designate C the'. ;
miumasa Critical Mineral, allowing the
centre to usher speedier operationalisa-
tion of auctioned mines. T secure supp-

Protection from
Chinese dumping

rigorous quality outdated free
control orders trade agreements

stainless steel growth story," Karan Pa-
huja, former president of 1SSDA, told
ET, addingthatdomesticconsumptionis
Erowing 7-8% annually and exceeded 5
million tonnes (mt) last year. To keep pa-
ce with demand, producers are expan-
ding capacity fromabout7mttollmt.
Subhrakant Panda, managing director at
Indian Metals & Ferro Alloys Ltd (IMFA),
said India’s per capita consumptionof abo-
| ut3kg“willeasily double” overthe nextde-

Fast-tracking mining

Secure domestic lmmfpm[um
nickel supply chalns | as critical mineral

ly chains, ISSDA has urged the gave::;i
ment to designate chromimnasacrit:l ;
mineral, whichwould allow faster opera-
tionalisation of auctioned mines.

Pahuja also said “eustoms duty on im-
ported inputs like scrap and ferro alloys
shouldbemadazteé:. permanent!y” toke-
ep costs compe’ 1!

',i‘he sector is also facing pressure glo-
bally from rising imports and trade bar-
riers in Western markets.

—oe M
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Suresh P lyengar
Mumbal

The ongoing shortage of
supply for industrial \ige f‘,::
forced many steel companies
to either cut production or
focus  on  value-added
products that enable them to
Pass on the incremental cost
to gee end consumer.

sides the sho of
gas, the sharp dep:::%:tion
of the rupee against the dol-
lar, has also pushed up the
cost of coking coal imports
amid rising shipping and in-
surance expenses,

INDUSTRIAL GAS
Abhyuday Jindal, MD, Jindal
Stainless, said due to the
heavy dependence of stain-
less steel manufacturing on
industrial gases such as pro-
pane/LPG and natural gas,
several processes across the
plants have been adversely
impacted.

Unlike the conventional
steel industry, which largely

| uses blast furnace and coke

oven gases as energy sources,
the stainless steel industry
follows the scrap-based pro-
duction route, where such

gases are not generated in-.

or
advertiser or for any of the advertiser’s
products and/or services. In no event can the
Owner, ner, Printer; Editor, Dicectorfs,

be

held responsiblgliabie I any manner
| whatsoever for any claims andjor damages:
for advertisements in this newspaper.

e ——————

\VShonageEgés éuppiy puts
| steel companies inthe dock

GRINDING TO A HALT. Several mills, especially in Gujarat,

have warned that they may cut production by 50% rsrocksworo

Depreciation of
the rupee has
also pushed up
the cost of coking
coal imports, amid
rising shipping and
insurance expenses

ternally. Given the con-
straints in fuel availability,
the company’s plants are op-
erating at a rationalised ca-
pacity, he added.
‘Additionally, disruptions
in global shipping routes are

“resulting in vessel diver-

sions, longer ‘transit times

. and cargo delays, which are

also placing additional pres-
sure on supply chains and
margins, said Jindal.

NO CLARITY

In the absence of clarity on
gas allocation, Jindal fore-
sees a cascading effect across
the industry, the severity of
which will depend on how

quickly these issues are

resolyed. %
Companies such as Triv-
eni Iron and Steel Industries

have reported up to 50 per
cent production cuts, ‘wit!l
warnings of complete halt if
supplies do not improve
soon, while others l::ke
Friends' Steel Group cite
shrinking margins and sup-
ply concerns affecting opera-
tions. The government has
prioritised domestic, CNG,
LPG and other essential sec-
tors over industry, leaving
smaller steel mills, often op-
erating with thin margins
and limited inventories,
more vulnerable,

Divya Mandaliya, Com-
modity Research Analyst at
Anand Rathi Shares and
Stock Brokers, said gas .|
shortages linked to disrup- |
tions in LNG imports from
West Asia are beginning to
affect parts of India’s steel
sector, particularly smaller
long-steel producers that
rely on gas-based direct re-
ducediron.

Several mills, especially in
Gujarat, have warned they
may cut production by up to
50 per cent as industrial gas
suppliesare curtailed follow-
ing force majeure declara-
tions by gas utors, he
added.: :
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Ia\anel pltc

NewDedhl 1March .

BS-IV vehiclesinthe N tal Region
(NCR) could be %)lopeming
d“ﬂﬂethepeakwinm:monr.hs—-omm

15 this year, before
belng fully plmsedm 2030 an e‘xpert
Panel of the' Commission fo!

n:(CAQM)hastold automalmrs.

- The 15-member panel, chaired by IIT

professor Ashok Jhunjhunwala,

az;’amlgveyeddnstnnm-wheelerandfour-

eeler manufacturers during a meeting
last Friday.

. The resale of these vehicles in nearby
statalnthelndo Gangeticplainisalso
likely to be banned from 2030, as NCR’s
pnllution won't drop if emissions keep
ﬂovnng in from neighbouring states, a
panel membertold Business Standard.

The panel also told automakers that
even BS-VIvehicles — currently the clean-
ést_internal combustion engine (ICE) .

on sale — may not be al]owedl;o

gl ls

AT

B:d to check pollution

What CAQM panel could recommend:

® BS-1V vehicles may be banned in NCR
between Oct 16 and Feb 15

= The vehicles to be completely phased .
out from NCR by2030 ;

= BS-IV vehicles may not be resoldin
Indo-Gangetic states after 2030

® BS-VI vehicles may also face banin NCR
from 2035 whenever AQl crosses 200

m BS-V| two-wheelers could be removed
from NCR bv 2035

opemte during the four-month winter ,prepare a strategy to reduce vehicular
windowstaxﬂngzoss. whenever the aver- emissionsinDelhi- NCR.Isﬁnahslngltsrec-

age Alr Quality Index (AQI) exceeds 200,
These measures are being examined to
“disincentivise” ICE vehicles, pushing
compani&toshlﬁtoseﬂhlgom zero-tail-
pipeenuas[onvelﬂcl&s,orplecuicvelﬂclm

| (EVs),inDelhiafteradefined period, itsaid.

Executives present at the meeting told
BusinessStandardthat the scalea.ndspeed
of the proposed ‘measures catigh ;{Fuy
automobile companiesaback, parti
those with limited or no EVsintheirpoat—
follo, as they may have to signiﬂcanuy
rework investment plans and pmduct
pipelines toacoelemeEVlaunches.

' ‘I‘hepanel.setupinneeemberzozsto

{1
'n wiavi

I

ouunendaﬂons.’mesemllbesub m

CAQMwhichwi[lthentakeaﬂmI

‘and issueanybindingdirections.
Bharat Stage (BS) norms are India’s

vehlc!egmtssiunstandardsnoﬂﬂedbyme

Mlujstryofkoadnansportandmshm o
tolimit pollutants from automobiles, BS-IV

came intoforce on April 1, 2017, while BS-VIL,

*which India adopted directly by skipping
BS-V, took effect on' April 1, , with
 sharply tighter emission limits, OMdid

not respond tot the qqedes sent by Business

Standard regarding the Friday meeting.
‘Ihepanelnl'sotojdﬂleau:bmnkexsmat

it is evnluatiug timelines for full exit of t

»i

hes for 4-month
BS-1vV Vehlcle ban inNCR

_ compared to the current 15-year age limit

_automakers

vehlclenthatfaﬂevenunder S ¢

i
mt 1 BS-VItwo- .
by:og,s.’]'hlswﬂ!shcnenthetrusnbleufe

for petrol vehicles that Is allowed 1.1114:|'-=1'::f

existing rules. The panel is also
ingacomplete ban on BS-VI1 four-wh i

from 2040, ;
’mepane!lsalsoemm!nlngwhethﬂl‘;z_
these complete ban measures should be |
extended to other states in the broader |
Indo-Gangetic plain, which includes
Punjab, Haryana, Delhi, Uttar Pradesh,
Bihar, Jharkhand, West Bengal, Chandi-
garh, and parts ofRajasthanandUW
hand. Itbelieves curbs confined tothe NCR
may have limited impact if neigbbouﬂn&-
,states continue adding high-emission
vehicles within thesameair-shed.

Moreumcompanlscouldbeasdsﬂed
_ speclficEVsales thresholds for each finan-
cial year. Thesetargets would progressively
rise, eventually leading to a stage where
dealershlpshlthereglonseﬂonlyEVsaﬁer
a defined transition period, the panel told
during the meeting.

During the meeting, committee
members told automakers that the shift
would be phased and calibrated rather |
than abrupt, allowingthe indmtryﬂmem
adjust production plans and dealership
strategies. However, the broader direction
— towards a full electrification of new
vehicle sales in the region — was mg@!&i
clear, participants said.

Industry.
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* From April 1, eligible
; firms can clear

- Imports without

| up_front payment

3]

' importers. The step, first anno-
.%dmthemwd@t,lsal-
‘med at helping companies effec-

 Working capital, supporting lo-

Deferred Duty Scheme Opens:
for Manufacturer-Importers

fer customs duty payments, the
CBICsaid, addingithasalsono-
tified eligibility criteria and
operational guidelines for the

programme.

Applications under the EMI
scheme canbesubmitted online
from March 1, 2026, and the faci-
lity will run through March 31,
2028, Under this initiative, EMIs

-woulld be able to clear imported

goods without pay-

9 ing customs duty at

: é . thetimeof clearance.
- Instead, the applicab-

~ ledutycanbepaidon

: a monthly basis as prescribed

under the Deferred Payment
of ImportDuty Rules, 2016.
- Thedeferred payment facili-

.~ tywillbeavailable toEMIme-

etingprescribed criteriarela-

~ ted to customs and goods and
Ma-  services tax (GST) complian-.
viI) ce, revenues, financial stan- financial
- ding,and pasttrack record.

ers will

monitor usage through ICES
dashboards to ensure timely
payments. Approval can be su-
spended or revoked if eligibili-
ty conditions are breached.

compliance culture, promote
wider participation inthe AEO
programme and provide a bo-
ost to domestic manufactu-
ring,” the ministry said.

CONDITIONS APPLICABLE

In aseparate circular, CBIC sa-

id the applicant must be a ma-

nufacturer-importer with ava-

lid importer exporter code and

at Jeast one active GST regi-

stration, having filed a mini-

mum of 25export-import docu-

ments such as bills of entryor |

shipping bills in the previous |
year and having an |

annual aggregate turnoverex- |

ceeding %5 crore.

g A S ST TR L L s
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IMPLEMENTATION,
—
- Poornima Joshi

Amiti Sen

New Delhi

gej;\;m Union s likely

e limited-volume

| SXport quotas, secured un-

der

the newly-concluded
free trade agreement (FTA)
Wwith India, to test the coun-
“YrEPcl‘:miu_m.mr market be-
mmi o invest-
ments tt::g local
manufacturing facilities, said
Senior official sources.
“The Europeans have in-

. dicated that it would be very

difficult for them to compete
in the automobile market in
India with products made in
Europe. They needed quotas
to sell small quantities totest
the Indian market and see if
it works for them. This will
help them decide on setting

- e

Business Line, 9 March 2026

EU mayuse F'TA quotas to test
India’s premium car market

Import duties on CBUs will drop immediately from 70-110% to an initial rate of 30-35%

up their plants here,” an offi-

cial tracking the matter told

businessline.

CONSUMER APPETITE

These lower-duty wigdows = |

will help EU car manufactur-
€rs gauge consumer appetite
and operational viability be-
fore committing to large-
scale investments in local
manufacturing facilities, the
official added.

Under the terms of the
deal finalised in January, im-

port duties on completely

builtunits (CBUs) will see an
immediate drop from the
current 70-110 per cent toan
initial rate of 30-35 per cent
(or 40 per cent in some cat-
egories) upon the pact’s im-
plementation. This rate will
then be phased down over a
5-10 year period to 10 per
cent. These concessions are

£ ™y - — P v C 4 - -
TASTE OF INDIA. The lower-duty windows will help European

—

car makers understand consumer appetite s.oomsere

strictly limited to a com-
bined annual quota of 2.5
lakh vehicles, and are subject
to a minimum price floor of
€15,000 (approximately ¥15
lakh)

Vehicles falling below this
price threshold are entirely
excluded from the deal.

“The price cap ensures
that the high-volume, small-
car segment, dominated by
Maruti Suzuki, Tata Motors
and Mahindra, remains pro-
tected,” another  source
noted. Although traditional
internal combustion engine
(ICE) and hybrid vehicles

will enjoy immediate tariff

relief, the agreement in-

cludes a strategic lock-in
period of five years for the
electric vehicle sector to pro-
tect India’s growing do-

mestic ecosystem.

BEVs EXCLUDED

Under the provisions, bat-
tery electric vehicles are
strictly excluded from duty
concessions for the first five |
years after the pact’s imple-
mentation, keeping the cur-
rent tariffs of up to 110 per
centuntilatleast2031.

This will give companies

such as Tata Motors and
Mahindra, as well as firms .
benefiting from the govern- |
ment’s production linked in-
centive (PLI) schemes, more |
time to' scale their battery
manufacturing and supply.
chains,
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| and disrupting imports ot .
| cemns about the 'av'ilh}ﬂ‘r_lyﬁpf liquefied
. Petroleum gas (LPG) and piped naturalgas
(BNG) needed formanufacturing
b Inalene:datedMamhngHlSecm-
! Y Kan mzv!.Alm;hot:&Som )

M‘l1'flIiht:t.llretszﬁssocim-l onofindia (Act remuﬂpg.-ppnoongjaﬂo‘ 0, and rising
PmsldmnVﬂuampaﬁSlnglnniasaidaevm] ‘reight costs linked the Red Sea
'?mmmmmeshavemmmasﬂgmng shippingdisruptions

ffecting 3 o

> 1 key inputs _weeks or more, leading to dela
llnkadtqe:q:grtpmdueuon.Byslumsm- de!lw.rim,o:dezdefqz_n@ts,gr:glnveng

dard has reviewed the letter. 3 buildup at warehouses and ports,” he said.
A ‘Singhaniasaid that shipments to key components from India
; .markemsuchasmlmpe.mevs,andpam -0n-year (Y-0-Y) to ab-

President Vikrampati Singhania said
that shipments tokey markets were
already being affected dueto vessel

rose 9.3 per cent

2025-26 (FY26). Imports, however, increased
ata fasherpme'ofa_mund 12.5 percent Y-0-Y
to about ¥1.07 trillion in the same period.

vesselrerouting, port congestion, and
! mising freight costs linked to the Red Sea
}";Blltppinéd!smpdon& 3
[ Oneofthe mostimmediate challenges Apart fromlogistics challenges due to
| flagged by the industryisa sharp increase the West Asia conflict, Singhania raised
in logistics costs. According to Singhania, concerns ‘regarding the availability of
export logistics expenses have risen by 20- industrial fuels such as LPG and PNG,
40 per cent due to vessel rerouting around whicharewidelyused in foundry, forging,
the Cape of Good Hope, higher freight and machiningoperationsacrosstheauto
rates, container shortages, and increased supplych: Acma’s membereompanies
insurance premiums. The industryisalso have highlighted “emerging concerns
| recording major shipment delays. “Export regarding the availability of LPG and PNG
| lead times have increased by two to four for industrial use". &

sl

ﬁ:hW&st_AsIamalreadybdngaﬂ'ecmddue ~wout¥1.05 trillion during the firsthalf (Hi1) of *

Acma flags export delays,
supply risk to MHI ‘

“Any disruption or uncertainty in the
availability of LPG/PNG could impact |
production schedules of critical auto com- :
ponents, particularly for micro, small, and
medium enterprise (MSME) units, which
have limited flexibilitytotransition toalter-
native energy sources in the short term,”
Singhania warned. He,also noted that
diﬁferentstatesareaﬁg ng varying regu-
latory norms forthe supply of these gases.

Singhania also said the import of key
raw materialssuchas chemicals, synthetic
rubber, aluminiumscrap, and petrochemi-
cal-based inputs like polypropylene is_
“experiencing delays and cost escalation”
duetoshipp ruptionsinthe Red Sea
wg"’"‘ed:* y of these m A
Imported, and he urged the government to
facilitate their continued ayailability to |
prevent disruptionsin production. Sl

In view of the situation, Acma has’ |
urged the government to consideraset of
Immediate measures to support the,

industry: _ it described as an
“extraordinary” 2l ait'ﬁh:i ituation.

: gestions, theassoci- |
ation has sought assurances on the con-

tinued availability of LPG and PNG for
industrial users, particularly MSME foun-
dry and forging units, or a “reasonable
transition window” to enage companies |
toshift to alternarive fuels,

“Ensring at least onémonth of con-
tinued LPG supply. would allow these
units to undertake necessary technical
and operationaladjustmentsin an orderly
manner,” Singhania said. ‘
More onbusiness-standard.com / l
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| __/Essential Commodities Act

invoked to

prioritise LPG supply for households -

Our Bureau
New Delhi

The government has invoked
the Essential Commodities
Act to regulate the supply of
natural gas, prioritising the
critical  commodity  for
households and =~ CNG
vehicles, as well as for the
production of liquefied pet-
roleum gas (LPG) for ship-
ment. The order was issued
by the Ministry of Petroleum
& Natural Gas (MoPNG) on

Monday.

AS PER NEED
The order prioritises the

. supply of natural gas to the

domestic piped natural gas
supply, com-
pressed natural gas (CNG)
for transport, LPG produc-
tion, Pipeline ' compressor
fuel, and other essential
pipeline operational
requirements,

These sectors “shall be

| treated as priority allocation

1

and shall be maintained sub-
ject to operational availabil-
ity to hundred per cent of

their average past six month
average gas consumption”.

The government’s second
priority is to ensure 70 per
centnatural gas supply to the
fertilizer plants.

“The gas marketing entit-
ies shall ensure that gas sup-
ply to tea industries, manu-
facturing and other
industrial consumers
through the national gas grid
is maintained at 80 per cent
of their past six month aver-
age gas consumption,”
stated the government
order.

All city gas distribution
(CGD) entities shall ensure
that industrial and commer-

v I sl Y
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consumers supplied
through their networks get
80 per cent of their average
gas consumption over the
past six months, the notifica-
tion added.

The oil refining compan-
ies shall absorb the impact of
liquefied natural gas (LNG)
supply disruption to the ex-
tent feasible by reducing gas
allocation to refineries to ap-
proximately 65 per cent,
stated the government

order,

GAS ALLOCATION \
The document also fixes the
gas allocation mechanism.
State-run GAIL, in coordina-
tion with the Pctroleﬁ
Planning and Analysis Ce
(PPAC), shall manage the
supplies of natural gas to im-
plement the said directions,
for which it shall submit the
invoice of diverted
volume of natural gas to the
PPAC.

A pooled price shall be no-
tified by the PPAC for the
natural gas diverted from
non-priority to! priority sec-
tors, itadded.
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"Auto sector seeks restoration of

LPG/PNG sup

S Ronendra Singh
New Delhi

| The automotive industry has

sought the restoration of the
allocation of LPG/ PNG/Pro-
pane to the extent possible,
and has requested the gov-
ermnment to provide visibility
on the availability of supplies
for industrial consumers in
the  automobile sector
through a dedicated inter-
face. Any interruption would
mean stalling the production
of vehicles or the final
components,

Auto industry bodies, in-

cluding Society of Indian-

Automobile Manufacturers
(SIAM) and Automotive
Component Manufacturers
Association  of  India
(ACMA), wrote to (dated

 March9) the Ministry of Pet-

roleum and Natural Gas
(MoPNG),
Heavy Industries (MHI),and

the Department of Com- -

merce expressing concerns
over the availability of LPG
and PNG for industrial use

7 particularly for foundry,
uni

forging and machining units,
as weﬁ as other applications
— within the automotive
supply chain.

“While SIAM fully under-
stands that the recent devel-
opments in West Asia have
resulted in disruptions in
global energy supplies affect-
ing India, any restrictions in
the supply of LPG/PNG/Pro-
pane to the automobile sec-
tor and its ancillary indus-
tries adversely impact
the sul;l% chains of vehicle

manufacturers, potentially.

leading to disruptions in
vehicle production across
the country, triggering re-
ducedmmtlwufa:tudnganda]-
lied employment  chal-
lenges,” industry sources
told businessline, quoting the
SIAM letter.

Similarly, ACMA said that

of

TAKING A HIT. Any disruption, say industry bodies, could
impact the production schedules of critical automotive
components, particularly for MSME units reuters

Sources said
factories located
in Gujarat are
most vulnerable
as the State :
government has
imposed a

S0 per cent cut
on industrial uses
of gas amid

West Asia conflict

any disruption or uncer-
tainty in the availability of
LPG/PNG could impact pro-
duction schedules of critical
automotive  components;

particularly for MSME units,

which have limited flexibility
to transition to alternative
energy sources in the short
term.

REGIONAL CHALLENGES
For instance, sources said
that factories located in Gu-
jarat are the most vulnerable
as the government has im-
poseda 50 per cent cuton in-
dustrial uses of gas amid
West Asia conflict.

Meanwhile, MoPNG has

formed a three-member
panel to review the LPG sup-

ply for production

ply to sectors like restaur-
ants, hotels, among others.

" According to ACMA Dir-

ector General Vinnie Mehta,
the sector is concerned
about the, overall environ-

ment, since India has a huge -

€Xposure to exports. - ;

. “While West Asia ac-
counts for around $1 billion
of our exports, the European
Union is another $7 billion.
The Red Sea is impacted
right now; so the rts
have to be routed through

- Cape of Good Hope, and that
is going to increase the lo-
gistics cost, insurance, and |

the availability of containers
at this juncture is also a chal-
lenge. So, there is a lot of
things  happening around
sourcing of raw materials, es-
pecially the derivatives of
petrochemicals like polypro-
pylene for plastics (for auto
parts),” he said, N
Mehta added that the in-

 dustry needs a fewmore days

to actually come to terms:
with what’s happening, and

« what's going to be impacted

now because some of the in-
dustries like the forging or
casting largely use LPG and
LNG, which would be defin-
itelyimpacted if supplies are

constrained.

‘
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_India’ 15 others over disto

Amiti Sen
. New Delhi

[Pmescaladouofnudem—
Sions that could raise fresh
concerns for Indian export-
ﬂ‘B,_the US has launched in-
Vestigations into India and 15

economies over alleged
“structural excess capacity”
mrmnuﬁacmﬁngthat it says
is distorting global markets
and  threatening American
industries.

. The move could slow nego-
:;?m on the India-US bilat-
trade agreement (BTA)
by increasing tariff-related
uncertainty for New Delhi,
sources said. Some experts
caution that the probe high-
lights the risk of fresh tariff
actions even if a trade deal is
eventually concluded. .
The investigation, initiated
on Wednesday under Section

The move could further slow
the India-US bilateral trade

agreement negotiations

301 of the Trade Act of 1974,
targets India’s textiles, health
products, construction
goods, ' automotive = goods,
solar modules, petrochemic-
als and steel. Other econom-
ies identified by the Office of
the US Trade Representative
(USTR) include China, the
EU, Singapore, Switzerland,
Norway, Indonesia, Malaysia,
Korea, Viemam, Taiwan,
Bangladesh, Mexico ‘and Ja-

e e ———

Tariff fears back as US opens Sec 301 probe into
rting ‘excess capacities’

pan. “The US will no 1

sacrifice its industrial to
countries exporting their ex-
cess capacity and production

to us,” USTR Jamieson Greer '
saidinastatement. ¢

several Indian sectors. It

noted that India recorded a
$58-billion bilateral trade sur-
plus with the US in 2025 and
that sectors such as textiles,
health products, construction
goods and automotive goods
contributed to India’s global
goods trade surplus. The no-
tice also flagged excess capa-~
city in solar modules, petro-
chemicals and steel.
International trade expert
Biswajit Dhar said the move
demonstrated the futility of a
trade deal with the US. “Even
if we had done the trade deal

with the US, like Vietnam and

e ahat [US président
surance that [US Presiden
Donald] Trump would not 4o
what he has now,” be

i 2
iffs by July, as the 10 per cent
global tariffs under Section
122, introduced trodiice after the US
tariffs, are tolapsein 90 days.
relief when tariffs fell to 10
per cent after facing duties of
up to 50 per cent since August
2(1;25, areperwoﬂied about the
outcome of the probe.

Public comments open on
March 17, submissi 'ons_are
due by April 15, and hearings
begin on May: 5. Consulta- |

‘tions with affected economies

[




