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Marutl Suzuki begin
to Lat::m Amenca, Africa& Middle East

said in 2025, Marud Suzuki’

Our Bureauy
Ahmedabad

SR
Maruti Suzuki India on Fri-
day announced the com-
mencement of export of its
premium SUV Victoris, with
over 450 units shipped from
Gujarat’s Mundra  and
Pipavav ports to global mar-
kets, including Latin Amer-
ica, Middle East and Africa.
Manufactured at Marud
Suzuki’s Haryana facility,
Victoris was introduced in

‘.‘;A ’
L

the domestic market in.

September 2025 and has

%ce.gmnedmnfht;ucuon.
e compan re-

celved 7003'0 ady

globally sold under the name
Across. :

EXPORTPUSH' ' '
Commenting on the devel-
‘opment, Hisashi Takeuchi,
Managing Director & _CEO
Maruti Suzuki India, said the
company’s export strategy is
aligned with the ‘Make in In-
- dia, Make for the World’ vis-
ion. The company exports
about 18 models' manufac-
tured in India: Takeuchi also

S export of VlCtOI’lS

e

exported  over 39 lakh
vehicles, emerging as India's
largest passenger vehicle €x-
porter for the fifth consemlt'
ive year.

- The year also marked t&e
company’s re-entry
Europe, with the cdmmence-
ment of exports of its first
battery electric' vehicle, €
VITARA ' manufacturer, at
the Hansa]pur famllty' mn

G |
"‘|If we look at the' gmwﬂl
of India’s passiengeﬁrve vehicle
rtsinthe
e e
rest of the mdustqr grew by
1.43 times, Maruti Suzuki’s |
exports grew 4.67 times. The
addition of Victoris will fur-
ther support our export am-
bitions, andweuehoPeﬁal it
_will be well received in inter-
national markets,” he adgied./
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‘Bharat Forge gets Y300 crore defence

==
Our Bureau
New Delhl

Bharat Forge Ltd’s aerospace
division has got contracts
worth approximately 300
crore under the ongoing
Emergency Procurement-VI
(EP-VI) framework for sup-
ply of a range of indigenous
unmanned systems for the
Armyand Navy.

The range of indigenous
unmanned systems, includ-
ing intelligence, surveillance
and reconnaissance. (ISR)
platforms and loitering mu-
nitions — namely Omega
One, Omega Nine, Bayonet,
and Cleaver — are developed
for India to meet urgent op-
erational Tequirements
across diverse terrains and
mission profiles, the com-
pany saidin a statement.

One of their 3
Omega One was displayed

Amit Kalyani, Vice Chairman &
Joint MD, Bharat Forge

during the Army Day Parade
held in Jaipur on January 15,
onboard an upgraded BMP-2

infantry fighting vehicle.
DUAL ACHIEVEMENT

These inductions under- |

score Bharat Forge Ltd’s re-
lentless focus on delivering
indigenous solutions aligned
with the national vision of
Atmanirbhar Bharat, the
private defence company
stated. - \
“This dual achievement of

contracts forunmanned systems

securing EP-VI contracts
and showcasing Omega On'e
at Army Day reaffirms BFL's
commitment: to = Al
manirbhar  Bharat,” = said
Amit Kalyani, Vice Chairman
& Joint Managing Director.
“We are proud to equip our

‘Armed Forces with India |
specific, EW ° resistant,
homegrown unmanned sys-
tems,”headded. | -
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Auto, ancil
Strong earni

SOHINI DAS
Mumbai 18 fanuary
—_——

The automobile and auto-ancillary
sector is expected to show strong
Q3FY26 results, aided by festival-led
demand, rationalisation ingoodsand
services tax (GST) rates for select cat-
egorles of vehicles, easing interest
rates, and improving rural sentiment.
Brokerages estimate revenue
growth in the range 18-32per cent year-
on-year (Y-0-Y) while the increase in
profit after tax is seen to be 15-35 per
cent, supported by recovery in vol-
umes, and a favourable mix and oper-
atingleverage, albeit partially offset by
higher input costs, and discounting,
Salesofpassengervehicles (PVs)in
the quarter delivered a record-break-
ingperformance, clocking 1.27million
units, up 20.6 per cent Y-o-Y, accord-
ingto the data from Society of Indian
Automobile Manufacturers..
Exports scaled newheights; with
shipments of passenger wehicles
rising 11.7 per cent Y-o-Y 0 225,000
units, supported by demand in West
‘Two-wheelers “mirrored this
strength, recording their highest ever
third-guarter volumes of 570 million
units, up16.9 percent Y-0-Y and cross-
ing five million for the first time.
KotakInstitutional Equities expects
revenuesof original equipment manu-
facturers to increase § per cent Y-0-Y,
but if Tata Motors is excluded revenue
growth could be 25 percent.
- The brokerage says there is low
' single-digit improvement in the ayer-
age selling price due to a favourable
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(In% crore)

Netsales Chgin%
Q3FY26E  Y-0-Y

"MarutiSuzki India® 4813
Bajaj Auto 15272
TataMotorsPV 85,487
Hero MotoCorp 12,199
‘Ashokleyland, . 1m2

Compiled by BS Research Bureau

Source: Bloomberg

mix in the PV and two-wheeler seg- JLR willreportaweak print; witha
ments and favourable forex. Thishas 41 percent Y-o-Y revenue decline due
been partly offset by a decline in totariffsimposed by the United States
JaguarLand Rover's produc- and production challenges

tion volumes, i fromacyberattack.
“We expect the Ebitda

B i . There maybeaone-time
(earnings beforeta, interest, ~ impact on employee costs
depreciation, and amo- - due to revisions in labour
rtisation) margin (excluding \ laws, which “we have not
Tata Motors) to increase 90 Q3 factored in”, they added.
bps Y-0-Y, led by an operat- o . Maruti Suzuki’s' Ebitda
ing leverage benefit and a RESULTS  likelyto increase 38 per cent

[}

richer product mix, partly
offset by higher discounts

PREVIE

and commodity headwinds. °  Input costs, however, are
Asaresult, we expect Ebitda = ely to marginally - rise
to increase 33 per cent Y-0-Y in quar arter (Q-0-Q), say ana-
| 3QFY26E (excluding Tata Motors),” alOswal. Precious metals
the analysts said. _ butlikely to be partially offset
Vit : “._' " Lo
AR 0
1 L o Aesudlali s -
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ngs momentum’
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by cooling steel prices. R '

DevenChoksey Research esif’-?
mates a 9 per cent decline in Tata 4'
Motors' PV revenues owing to JER |
challenges, while Ebitda is estimated S

to be down 5.4 per cent Y-0-Y' witha
PAT at T445 crore reflecting a 17.6 per
cent Y-o0-Y drop.

Nuvama analysts said that
improvedaffordability, ahealthy pipe-
line for products, adequate financing, |
and the implementation of the Pay
Commission award for government
employees would create strong |
domesticvolumegrowth over Fy25-28. |

As for two-wheelers, Kotak ana-
lysts expect Bajaj Auto’s Ebitda.to
increase 24 per cent Y-0-Y mainly

‘due to favourable forex and a richer |
.~ product mix. | ' !

HeroMotoCorp's Ebitda marginto
increase 60 basis point Y-o0-Y.

In, commercial vehicles, Eicher |
Motors’ Ebitda (consolidated s5g)
isexpected ﬁhprovezzﬁrc‘g -

Y. Kotak analysts forecast Ashok Ley- |
land to report a 24 per cent Q-0-Q |
Ebitda rise whereas the same metric, |
for Tata Motors’ domestic CV business [
islikelytorise 44 per cent Q-0-Q. |

Kotak analysts forecast that.Ashok |
Leyland will report.a 24 per cent risein . |
Ebitda Q-0-Q), whereas the Ebitdarof |
Tata Motors’ domestic commercial veh-. ‘
icle business is likely to rise 44 per cent.
As for ancillaries, Nuvama estimates ll
revenue growth at13 percent Y-0-Y. |

Tyre maker Ceat’s revenues are |
likely to grow riding on domestic |
demand, while the Ebitda margin is |
expected to expand on lower input |
costs and betterscale, '
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Our Bureau
Chennal

Germany’s ZF Group, an
automotive supplier and
technology company, inaug-
urated a electric “parking
brake (EPB) line at its manu-
facturing plant in Oragadam,
near Chennai.
8 The line, which will pro-
uce . EPBs for passenger
vehicles, will have a peakng.:
nual capacity of 80,0000
units.

It will require seven em-
ployees toassemble the units
from start to finish; the com-
pany currently runs one shift
which it plans to expand to
three soon. Akash Passey,
President, ZF Region India,
said around 40 per cent of
the EPB components are cur-
rently sourced locally with
ZF planning to increase it by

| around 80-90 per cent over

the nexttwo
He said the new lineis part

7F éroup opens electric pérking brake line
atits Oragadam plant near Chennai
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Akash Passey (left), President, ZF Group India; Michael Hasper
(third from left), German Consul General; and others at the
company’s facility near Chennai on Tuesday suoycHos:

of the company’s $200-250
million investments in India
announced a few years ago,
without disclosing the exact
figures allocated.

Passey added that the
company is poised for a
period of strong growth in
the passenger vehicle seg-
ment, given the regulatory
mechanism of India now/be-
ing closer to developed auto
markets: L

“Original equipment man-
ufacturers are heavily invest-
ing in new solutions around
safety, efficiency and so on,
making us a logical contact
point to build them for our
customers,” he said.

SUSTAINED GROWTH

Peter Holdmann, Board of
Management member at ZF
and Head of Division,
Chassis' Solutions, said the

Indian auto market is show-
ing sustained growth as op-
posed to North America and

Europe. On the engineering

side, he added that the older
model, where the engineer-

ing for most markets was

done at the headquarters, is

no longerviable.

““Customers in markets
like India and China will not
accept solutions being de-
signed remotely, and engin-
eering now has to be done in-
region, close to customers,”
he said.

ZF currently operates its_
tech-focused GCGs in Hy--
derabad and Chennai for
passenger and commercial -
vehicle solutions. :

Andreas Moser, Member
of the Board of Management
for the Commercial Vehicle
Solutions and  Industrial
Technology Divisions ' and
the India Region, said ZF is

loring optionsto bringits '
:ganl::l:g driver ass%;lce
systems to India. -
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Z’I‘_Wo—Wheeler OEMs set

=m
Our Bureau
New Delhi

| The India-EU free trade
~ agreement (FTA) will unlock
opportunities for domestic
two-wheeler manufacturers

. to expand their footprint in_

the European market, said
leading manufacturers on
Wednesday.

Market leader Hero Moto-
Corp stated the agreement is
expected to have long-term
implications for manufactur-
ing-led sectors, including the
two-wheeler industry,

GLOBAL VALUE CHAINS

agreement heralds more
than a commercial mile-
stone:it’sa strategic partner-
ship shaping resilient eco-
nomies, This agreement will
unlock opportunities for the
two-wheeler industry to ex-
pand their footprint and sup-
- port ‘Make in India’ products

innovation and deep integ-
mation into_global_value
ikchmln' .—'_J;,_.’ : _‘
—Chirale, Chief Executive Of-
ficer, Hero MotoCorp, said.
Similarly, TVS Motolt;
‘Company said agreements o
this _E;]FZ _don’t just reduce
tariffs — they transform
business  environments,
strengthen supply-chain re.
silience and open lm'hwa ys
formnmﬂgg? Indian
on the global stage. :
“As a global two-wheeler
Norton brands, w:’nr;fo-
used onidentifyingand pur-
suing _théle:u&ng pportunities it
will create for Indian in-
dustry in Europe and bey-
ond,” Su ' Venu,
Chairman, TVS Motor Com-
L e ) M ‘: ’ Foe p
P”A’é’eord;nsmm;wﬁ
India, mid-sized motorcye
- maker Royal Enfield could
‘benefit from the FTA, with a

“The conclusion of the trade

toexpand EU footprint”

The agreement is expectedto  *
have long-term implications
formanufacturing-led sectors,
including the two-wheeler
industry

cutin EU import tariffs,

Europe, Middle East and
Africa (EMEA), one of the
major markets for Royal En-
field, contributed 26 percent
of its exports but only three
per cent of total volumes in
FY25, Kumar Rakesh, Ana-
lyst-IT & Auto at BNP Pari-
bas, said.

India’s two-wheeler ex-

ports to the EU ‘were just
about one per cent of the
country’s total two-wheeler
exports, headded.
" The India-EU FTA could
also benefit the auto com-
ponentindustry,aslowerdu- -
ties may encourage .
European manufacturers to
shift more production and -
sourcing to India. ;

This would help Indian
suppliers become part of
global motorcycle supply

so‘!incmcmnm(m

“As global OEMs (originz
e onts e
and suppliers look to build
resilient supply chains, a
well-balanced and pragmatic

'FTA can position India as a
reliable manufacturing an

and
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backed by policy push

IN FAST LANE. Industry has recorded 33% growth}h' production overrthe_lasfia_efcade- Vi

. s \Vehicle (EV) registrations in
S Ronendra Singh Production, sales and exports of automobiles recent years (FY20 to FY25),
i ‘ 35,000 - ; 6,000 it h.tgh]{;ﬂted.
.T!'le automobile indus is d " - " EVREGIST nQN'P'.:‘ %
witnessing a surge in export. " L eglstation of EV has
W'it.h more than 53 25,000 ~ 10 Qoa‘ i »by = COﬁ"lpOﬁIid an-
3 cilcles  hipped, in E 20,000 - MR i growth rate of 62.5 per

FY25 and posting double-di-
8it growth in the first half S 15,000

rising global acceptance of - 10,000 {

‘ 3000 8  centin the last five years, it |
" § | said. The Survey said the
2,000, PLI-Auto scheme, approved
; _in September 2021 with an

India-made vehicles, said the
: i s 5,000 1,000 outlay of ¥25,938 crore, had
«3?,?‘,:,13“‘&‘:,?@ s ol attracted ¢un:'|ulatiw' invest-
) ustry b v —emte WS N 2 Bl o - : ;
recorded nearly 33 per cent RV B2 P22 P23 Pe Fvss o s e oy
Showth.in. production over ..., roal prdeton K bl £ ts(RHS) . Similarly, the PLI Ad-
the last decade. A robust de- Total domestic sales Total exporg(RﬂS), i %h el

mand-side recovery has Swrce:mm-mnlmg-m;q;@imﬂ - = — A ell
driven i e 5 - (ACC) scheme, with an out-
yowﬁan%ostglesgggmm linked i ; ¥ A R\ lay of ¥18,100 crore for 50
O AN Baleain the‘P"st*  linked incentive (PLI)-Auto ACC Scheme), PMEDRIVE  GWh capacity, is 1 ocalising +
vey said. i o gCh:::f ex':fogmu“hmmem“‘” MNa-' and PM e-Bus Sewa-Pay- ACCmanufacturing,with40

o ‘ ) 39 ot i v 2 : ‘ 0%
_ Also, government initiat-  vanced  Ghemions Ad- ﬁgSecumy Mechanism -

iat e “iemistry  Cell  (PSM) Scheme have driven
ives ; such as production . (ACC) Battéggsyorage'@'(PLl si‘%’gtantgmwrhm Electric
P i ol R S T

T

1
(]
1
1
!






ELECTRIC VEHICLES
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7Canada to Cut Tariffs on Chinese EVs
for Lower Levies on its Farm Products

Beijing: Breaking with the Uni-
ted States, Canada has agreed to
cut its 100% tariff on Chinese
electric cars in return for lower
tariffs on Canadian farm pro-
ducts, Prime Minister Mark Car-
ney said Friday.

Carney made the announce-
ment after two days of meetings
with Chinese leaders. He said
there would be an initial annual
cap of 49,000 vehicles on Chinese
EV exportstoCanada, growingto
about 70,000 over five years, Chi-
na will reduce its total tariff on
canola seeds, a major Canadian
export, from 84% toabout15%, he
told reporters.

“It has been a historic and pro-
ductive two days,” Carney said,
speakingoutside against theback-
dropof atraditionalpavilionanda
frozen pond at a Beijing park. “We
have tounderstand the differences
between Canada and other count-

ries, and focus our
efforts to work to-

pether where we're

PARN ph
Earlier Friday, he
= and Chinese leader
Beljing wi Xi Jinping pledged
reduceits o improve rela-
totaltariffs  {jonsbetween their
m‘ two nations after
malor years of acrimony.
Canadian Xi told_ Carney in
export, from a meeting at the
Ba%to15%  COreat Hall of the

People that he is
willing to continue working to
improve ties, noting that talks ha-
ve been underway on restoring
and restarting cooperation since
the twoheld an initial meeting in
October on the sidelines of are-
gional economic conference in
South Korea.

“It can be said that our meeting
]ast year opened a new chapter in

turning China-Canada relations

toward improvement,” China's
topleadersaid.
USAUTO MARKET SHARE IN CANA-

DAHITS RECORDLOW :
USfactories’shareof the Canadi-
an vehicle markethas tumbled to
a new low, as automobile tariffs
upend an industry that for deca-
desenjoyed tight cross-border in-
tegration.

Just 36% of passenger vehicles
imported to Canada were mant-
factured inthe USduringthefirst
10 months of 2025.

That compares with an average
of 49% in the 10 years before that,
according to Statistics Canada
imports data. Canada is the lar-
gest buyer of American-made
new carsand trucks, by far

But the numbers help illustrate
how the trade war has changed
the business. Agencies
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CARMAKERS RESIST EV RETROFITTING

Auto Cos See

RedinDelhi’s
Green Push

_EV retrofitting, while most

Z50k tofirst 1,000
vehicles replacing
ICE with EV engine

LijeePhilip

New Delhi: India’s capital
is experimenting with EV
retrofitting, but the count-
ry's carmakers are not con-
vinced.

TheDelhi government’sre-
cent announcement of in-
centives to encourage elec-
tric vehicle (EV) retrofitting
has opened a can of worms
for India’s auto industry,
with major carmakers ex-

_pressing strong reserva-
tions even as startups and
independent retrofitters re-
main excited to tap the op-

portunity.

Under the policy, the first
1,000 vehicles retrofitted
from internal combustion
enginestoelectric powertra-
ins will receive an incentive
of ©50,000. The Initiative is

aimed at reducingvehicular

pollution by extending the
lifeof oldercarswhiletrans-
itioning themtocleanerpro-
pulsion.

However, leading automo-
bile manufacturers appear
unconvinced. Industry ex-
ecutives, speaking on condi-
tion of anonymity, said EV
retrofitting rai-
ses serious safe-
tyand technical
concerns and is
not comparable

CONCERNS
Globally, only a
few  automa-
kers, including
Toyota, have ex-
pressed some
support for

© is also seen in conflict with |

manufacturers cite con-
cerns over structural integ-
rity and safety. Retrofitting |

automakers’ core business
nlwdel of semng new vehi-
cles

Major EV players Tata Mo-
tors, Mahindra & Mahindra
and JSW MG Motor decli-
ned comment on detailed
emailqueries sentby ET.

A senior official at a car
company said, “In CNG or
LPGkits, the basicarchitec-
ture of the vehicle remains
unchanged — the fuel sy-
stem isthe only difference.”

Risk Evllllltlun Nudld »7




T'he Economic Times, 19 January 2026

/f{ailWays Speeds Up Shift Tow:
Engines Run on Battery, Green

Looks to replace or retrofitaround 2,500 diese| Iq:gomotives with
h__-—__‘*-——-—___ G : ‘ - —~ ™

Twesh Mishra

New Delhi: Ingia is scaling up
adoption of battery and alternati.
vemel-po\vemdtrainengmestone-
placg diesel fired ones for short to
medium rung, ,

The move follows near complete
electrification with just 405 route
kilometres (rkm) left of the natio-
nal Porter’s entire 70,117 rkm
track network. Officials aware of
the move saig the national trans-
porter's focus is now weani the
mm;tmingamundz,sou diesel loco-
mou\mhyretroﬁttingor replacing

them with clean fuel powered ones. .

.“The first step will be replacing
the_diwe] locomotives in yard ope-
Tations, shunting services and last-
mile freight connectivity” a senior
official said adding that these still
rely on diesel traction, primarily
due to non-electrification or inter-
mittently electrifi,

ed sections,
Officials said while ovérhead

supply based electric traction re-

e o

mains the dominant strategy, bat-
tery-powered traction solutions
are a parallel solution for specific
operationalrequirements.

In September last year, Concord
Control Systems said it successful-
ly retrofit a 700-horsepower (HP)
diesel locomotive to be powered by
a lithium ferro phosphate (LEFP)
battery On Friday, the company sa-
id it was developing the “world's

QGEREIENEN LAST-MILE
DAL CONNECTIVITY
traction - LEFT e

Near-complete

largest 8100 HP hydrogen-fuelled
locomotive propulsion system.”
The 3100 HP locomotive is for
public sector undertaking NTPC
tohaul coal for its power plants.
Last month railways minister
Ashwini Vaishnaw announced that
India is currently testing world’s
longest (10 coaches) and most po-
werful (2400 kW) Hydrogen Train
SetonaBroad-Gauge platform.

rds
Fuel

clean fuel

Pilot projects for locomotives to
run on lithium-ion and other on-
board battery technologi_es,started
some six years ago. Chittaranjan
Locomotive Works was tasked with
making 10 such railway engines.
Eastern Railway Kanchrapara Ra-
ilway Workshop had also converted
a motor coach to work as a battery
cum 25 KV shunting engine which
wasabletopull freightand passeng-
er trains at low speed when on bat-
tery mode. Indian Railways relies
almost exclusively on d;wel locq-
motives for long-haul freight servi-
ces. Long distance passenger set:vl-
ces have shifted to electric trains
that draw power from ove'rhe‘:xd
cables, In a first, Germany's Sie-
mens was awarded a roughly
226,000 cr
tender to [
supply
and main-
tain 1,200
electric
freight
trains.
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parity in

DEEPAK PATEL
New Delhi, 20 January
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The total costof oy (TCO)ofanelec-
tric truck (e-truck) becomes comparable to
that of a diesel truck in three to five years,
lter. which, owners increasingly benefit
fromfflower fuel costs because electricity is
chEaperthandi&sel.GirlshWagh,mmaglng
dwigmr and chief executive officer of Tata
btors Commercial Vehicles, said in an
interview with Business Standard on Tues-
'day, TCO refers to the combined cost of
acquiring, operating, and maintaining a

(  Vvehicle overits entire lifecycle,
Whenasked about losing the central gov-
emment’s electric bus: (e-bus) tender for
10,900 buses, Wagh said Tata Motors’ bid
was based on a “rational” long-term cost
assessment, drawing on years of e-bus oper-
aﬁons.Headdedt.hatthecompanyrema.hn
| keento participate in the upcoming 6,000~

| bustender.

| Tata Motors on Tuesday launched a next-
generation portfolio of 17 trucks, includinge-

Koy

| trucksspanningseven to 55 tonnes for light,

i medium, and heavy-duty applications.

| Wagh said Tata Motors has focused on
localisation, with indigenisation levels in e-

¢ trucks exceeding the government-man-
dated 51 per cent threshold, making the

. vehicles eligible: for production-linked

i Incentivescheme benefits.

€& WITH THIS WHOLE RANGE OF E-TRUCKS THAT
i WE ARE LAUNCHING, THE CUSTOMER CAN GET A

; .E&fu'cks‘ rea(:hdiesel cost
3-S yrs: TaMo CV

Company says its e-bus tender bid relied on 12-year cost realism,

TCO comparison,” he said. Tata Motors has

According to Wagh, sectorssuch assteel,
cement, and chemicals — considered “hard-
to-abate” because reducing greenhouse gas
emissionsis particularly difficult due tohigh
energy and process requirements — are
increasingly evaluating e-trucks as part of
their efforts to cut emissions.

Beyond vehicle sales, Wagh said Tata
Motorsisoﬂ"eﬂngaﬁxllemsystem._ln_c]udhg
charginginfrastructure, financingsolutions,
and lifetime maintenance support. Costs for
establishing charging infrastructure are sep-

arate from the vehicle cost and are planned"

based on buyers’ routes and truck deploy-
ment pattems.

He explained that the TCO analysis was
conducted by studying specific use cases,
such as steelmakers using tractors for
short-haul, closed-loop movement of
coils. Tata Motors worked with pros-
pective buyers to assess how many
diesel vehicleswereneeded perday, .
how many e-trucks would replace
them, the required charging infra-
structure, and the total project cost
before calculating the overall TCO.

Wagh said the key consider-
ation for customersevaluat-
ing e-trucks is overall
economics = rather
than upfrontpricing.
“For e-trucks, what
is important is the

I PAYBACK WITHIN THREE TO FIVE YEARS Y}
; Girish Wagh; MD & CEO, Tata Motors Commercil Vehices

been wor closely with customers to
match thel'clh’c% of diesel trucks by factoring
in the optimal daily dutycycle, he added. .

“With this whole range of e-trucks'that
we are launching, the customer can geta
payback within around three to five years.
After that, the running cost of an e-truckis
lower than that of a diesel truck,” Wagh said.

|

Meanwhile, Tata Motors failed to secure

any orders in the PM Electric Drive Revol-
ution in Innovative Vehicle Enhancement
Scheme e-bus tender, which was concluded

by state-owned Convergence Energy Ser- |

vices on December 25, 2025, for the procure-
mentof10,900 e-busesto be deployed across
cities, including Pelhi, Bengaluru, Hydera-

contracts were awarded to new-age
manufacturers such asPMI Electro
Mobility, Eka Mobility, and Olec-:
tra Greentech. ! }

When asked about losing this
" tender, Wagh said Tata Motors’ bid
was guided by long-term financial

o pricing. “Our bid was based on the
experience we have and what we
expect expenditure to be
over 12 years... We are

gain more experiencein.
. bus deployment, their
quotes . have also

We expect this trend
to continue,” he said.

% rationality rather than aggressive |

becomemorerational, |

bad, Ahmedabad, and Surat. Most |

finding thatin the indus- |
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~ Toyota Kirloskar Motor, the

ANJALI SINGH
Mumbal, 20 January

Indianarm ofthe Japanese giant
Toyota Motor Corporation, has
officially entered the electric
vehicle marketwiththelaunch of
the Urban Cruiser Ebella — a

badge-engineered model shar-

ing its platform with the Maruti

Suzuki's e-Vitara.

Toyota, and Maruti Suzuki
had signed a pact in 2017 to col-
laborate by combining Toyota’s
electrification capabilities with
Suzuki’s expertise in compact

vehicle technologies. As part of

the alliance, the two companies
are also engaged in the mutual
supply of vehicles across global
markets. Toyota said it-will con-
tinue to follow a multi-technol-

ogy electrification strategy,

including hybrids, rather than'
set near-term EV targets,
arguing that a mix of gréen
powertrains is better suited to
India’s decarbonisation needs.
Vikram Gulati, country head &
executive vice president at Toyota
Kirloskar Motor, said, “This is an
opportune time for us to intro-
duce the electric vghlcle as;me
market is picking up. Going
ahead.wewﬂlconﬂrmetoeﬁq:lore
all green technology opﬂonsjl

" depending upon the consumer

requirement. Therefore, itis criti-
calforustoprovideasmanygreen
technology options as possible,
which can in tum meet the
diverse needsofthe consumers.”

. Toyota has not revealed the
pﬂce ofthe electric car. However,
itisexpected tohitthe market in
February, with the bookings
started on Tuesday.
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ﬁ“ata Motors to bid for govt eBus scheme

Girish Wagh, MD & CEO, Tata Motors; Rajesh Kaul, V-P-and
Business Head - Trucks; Aniruddha Kulkarni, Head-Engineering,
atthe launch of the all new ‘Azura’ range

compa.ma that was expen-
enced in recent auctions.
“We will be clearly having
the widest range of electric
commercial vehicles in the
country and with this, we
will try to leverage the PM E-

DR]'VE Minister
Electric Drive Revolution in
Innovative Vehicle Enhance-
ment), PLI  (production-
linked mcenuve) schemes
and we have ensured that we
also meet the domestic value

addmon I think the regul.l
tion calls for being 50 per
cent but we have more than
51 per cent. So, we are com-
fortably above that,” Wagh
told businessline.

Tata Motors has supplied
about 3,600 eBuses across
States, including Tamil Nadu

over the past seven years, -

which are at the end of their
operational life.
Soon, the tender for a

¢ freshmu.qd ofeBumnsex-

Wagh said the demand for
commercial vehicles (CVs)
has picked up post GST 2.0,
ang the trucking lang.smpexs
undergoing a rapid trans
formation, driven by pro-
gressive national policies,
modern infrastructure and
the rising demand for. ufer
cleaner and. more eﬂiaent
logistics.

“With the mm:ducnon of

',',r'r

S

-our next-generanon portfo-

lio with significant upgmdes
to European standard cabins

‘payl
and fuel efficiency, all seam-
lessly mt;;lmsed with Fleet
Edge digital services, we are
:\gnu'nz this legacy,” he

GOODTIMEBAHEAD
Wagh said between the
secondqumannd:hetlurd,
total registrations increased
by 25.8 per cent, while Tata
Motors volumes increased
byamund294percent."We
want to leverage this positiv-
ity and momentum with a
new range of trucks... I think
wemloohngatgo,odmmm
ahead,‘- added.
lau.ﬂdung mnge ;ﬂllslg?:
a
‘horsepower

mcmrson:l’hmday eEd)
b
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Buybacks, battery subscriptions among plans 1
on offer tomake EV ownership risk-free

Electric Carmakers
Pull Out All Stops to
Make You Own One

Shally Seth Mohlle

Mumbai: Electric carmakers in
India are going beyond launches to
remove the biggest anxieties hol-
ding buyers back. From assured
buybacks and battery subscrip-
tions to exchange schemes and
dense charging networks, incum-
bents and new.entrants are bund-
ling services to make EV owners-
hip predictable and risk free.

VinFast issettowoofirst-time EV
buyers with an exchange program-

me for petrol, diesel and CNG
cars. Toyota Kirloskar Motors'
EV debut Ebella will come
withaguaranteedresale
value and battery-as-
a-service  option,
mirroring Maruti
Suzuki’s upcoming
e-Vitara. Early mo:
vers such as Tata Motors, MG,
and Mahindra are doubling
downon charging infrastructure
and offeringlifetime warranties.

Backed by several launches this
year and the aforementioned initi-
atives S&P Global Mobility sees
2026 as an inflection point, with pe-
netration rising to 7% from 4% in
2025. The shift comesaselectric car
adoption accelerates, albeit from a
relatively small base. Electric car
sales in India surged 77.4% to
176,817 units in calendar year 2025,
while penetrationrose to about4%
from 2.5% a year earlier, according
to data from the Federation of Au-
tomobile Dealers Associations
(FADA). Industry executives say
the next phase of growth will de-
pend less on adding models and
more on reducing long-term ow-
nership risks for a more cautious,
mainstream buyer.

That thinking is shaping the stra-
tegies of both new and established
players. “People talk about range
anxiety, but service anxiety and re-
sale anxiety are equally big,” Ta-
dashi Asazuma, deputy managing
directoratToyota Kirloskar Motor,
told ET. “If you don’t have a comp-
lete ecosystem, customers will he-
sitate” Toyota’s EV approach:
—centred on home charging sup-
port, high-voltage service readi-
ness, assured buyback
programmes and flexible finan-
cing—signals a broader recalibra-
tion as manufacturers prioritise
predictability over navelty,

VinFast's proposed exchange pro-

.
TR P

OnFull Charge

* Late entrants

Vet iglanch
Analysts see EV
penetration of

about 7% in 2026
from

gramme for petrol; dieseland CNG
vehicles is designed to lower the
psychological barrierfor first-time
EV buyers. “EV volume is/going
to increase, for sure,” Tapan
Ghosh, CEO of VinFast India
told ET. “Once more products are
thereand the ecosystem is in pla-
ce, an inflection point is bound to
come and volumes will rise ra.
pidly." The Vietnamese automa-
ker is prioritising network ex-
pansion, charging partnerships
and service policies over near
term volume targets,

Mahindra has articulated a simi-
lar view. “Our EV push Is now as
much about confidence-building
as product expansion, with a focus
on battery durability, service pre-
paredness and total cost of owners-
hip, " Nalinikanth Gollagunta,
CEO, Automotive division said.

Tata Motors has also leaned into
this shift. “Addressing ownership |
concerns—particularly  around
battery life, service costs and resi-
dual value—is central to driving
the next wave of EV growth.”
Anand Kulkarni, chief product of:
ficer at Tata Motors Passenger Ve-
hicles and Passenger Electric Mo-
bility said. Tata's move to extend li-
fetime battery warranties across
models such as the Nexon.ev, Cury-
vev and Harrierev is aimed at re-
moving uncertainty around long-
term battery health and replace-
ment costs, a hurdle the company
sees as more pressing than range
for many buyers,

-
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S Ronendra Singh
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Commercial vehicle maker
Ashok Leyland said it will not
participate in the Prime Min-
ister Electric Drive Revoly-
tion in Innovative Vehicle
Enhancement (PM |-
DRIVE) scheme for
e-ambulances,

FUNDS ALLOTED

The PM E-DRIVE scheme
Wwas implemented on Octo-
ber1,2024,andwillgoonu‘11
‘March 21 this year, for which
the Centre had allotted
%10,900 crore to incentivise
2826,634 vehicles across
categories, including e-2

Business Line, 24 January 2026

—— o

¢ ‘Wﬂl optout of PM E-DRIVE

Shenu Agarwal, MD and CEO,
Ashok Leyland

wheelers, e-3 wheelers, e-
trucks, e-buses,and e-ambuy-
lances. However, the nodal
ministry for this scheme, the
Ministry of Heavy Industries

e

.

(MHI), which had said there

would be a separate notifica-

tion for e-ambulances, is yet
to notify it. The Gentre has
allotted T500 crore for e-am-
bulances from the total out-
lay of ¥10,900 crore of the
PME-DRIVE scheme,

“We decided not to parti-
cipate. There is a lot to do,.,
You have to choose what to
do and what not to do,. So,

there are more attractive

things to do for us. I mean,
for somebody else, e-ambu-
lance would be a priority, but
for us it is not, at least right
now,” Shenu Agarwal, Man-
aging Director and Chief Ex-
ecurive Officer, Ashok Ley-
land, told businessline,
Having said that, Agarwal

scheme for:

SO

R

L3 A

bulances’

:
KR AL RS SN AR A
also added that the company any deal due to a technical
will be participating in all up- glitch. It had filed a case in
coming tenders: for its e- the Delhi High Court which
buses. “We are participating  was later withdrawn. 2
in every tender... Conver-
gence Energy Services Lim- TATA MOTORS
ited (CESL), of course, is the Meanwhile, CESL launched
biggest one where they com-  another tender earlier this
bine a lot of cities as perthe  month for over 6,000 buses
requirements and then they under the PM E-DRIVE
Put out the tenders... We are scheme. |
the leader in buses, and we Other than Ashok Ley-
have been a leader for many land, ano major com-
many decades with Very  pany, Tata Motors, also re-
gtrong ‘market sha;-e; so, for cently said that ¢ would
uses, we will not leave any- articipate in all mir,
thingon the table,” hesaid.y ?enderspafor &Mmmmg f
D4 i the country, X
TECHNICAL Tata Motors said it will
Racently, CESL closed the also participate ir the e-am: "
10,900 e-bus tender, inwhich b under the PM E-
DRIVE scheme.

Ashok Leyland could not win

B
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/gv Sales Overtake Petrol Cars’

In EU for First Time in December |

Sales hit five-year
high; Chinese
brands gain ground
and Tesla stumbles

___—__‘_"_‘*'.—'————
Brussels: Sales of fully electric
carssurpassed those of petrolvehi-
cles in the European Union for the
firsttimein December; evenas poli-
cymakers proposeq easing emis-
sions regulations, datg from auto i

industry Broup ACEA showed on increasingﬂ'teirshm of the Euro- cemper to nearly one million ve-
Tuesday, Battery-electric registra- pean market. In December, regi- hicles androse1.8% over theyear

tions, a proxy for sales, also overto- strationsrose10.29% at Volkswagen to10,8 million. Reuters -
ok petrol car registrations across and 45% at Stellan L RS : —
ﬂxeMderEumpaanmarket,which while Renauit sawa22%
includes Britain and Norway, Ove- decline. Tesla’s registra-
rallcarsalesin theregion recorded tions fell 20.2% in the

on-year growth. BYD surged 229,79
makerssut:hasBYD.Changanand CARSALESRISETO FIVE-
is i YEARHIGH

Wwhile domestic manufacturers in-  Tota] carsalesin the EfJ,
cluding Volkswagen and BMWroll Britain and the Europe-
out new electric models. an Free Trade Associa-
mber;, the EUJ unveiled- thnmser?.s%in*p,‘qe_exma- f
mﬂs to abanl;lon an effective 2035 ber tg L?n million vehj.
on combustion-engine vehi. cles and increaseq ed 2.4%
cles, bowing to pressure from car-- in 2025 to 13.3 anuﬁpi‘ei&;;.
makers facing competition from | _théml;ighestlammﬂyg 5
Chinese rivals, US. import tarifts years, though stillbelow
and challenges in selling electric ~Pre-pandemic volumes, el
vehicles profitably, ACEA data showed,
Despite the policy shift, experts Within the EU alone,
Expectalectric\rahiclmwmnﬂnue salesclimbeds.a%inno-‘.
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SCHELD 'IHATT!-IE MiP
NOTIFICATION BECAME
OPERATIVE ONLY ON
FEBRUARY 11,2016,

THE DATE OF ITS
GAZETTE nuaucxnow 3

m“ﬂsandheldthatthem
notification ' issued by the
Direcmrateﬁenaalnﬂfmeign
Trade (DGET) heeameigpe;-
momvunl-‘ebmary

o T‘I"

2 mﬂon ﬂ:la:inl:toduoeda mim
mum import-price oni173 cat-
egories of steel productsunder.
Chapter72ofthe Foreign Trade
Policy 2015-20.,

G‘TP) _importers  had
entered lﬂtoﬁtmbontmcts and
‘opened ‘irrevocable letters of
‘credit wlth’bverseif su}n‘?]iers
before February 11, 2016, but
amesr-'ebmarys,zolﬁ.whenthe

Sﬁ cel mlnlmurﬁ 1mp0rt pnCe::'f‘ =
'SCovertu elh HCorde oot

> ) “:ll /
st

11, 2016, it nemﬂmless ‘held

that the website upload consti-
tuted sufficient notice to bind
importers who had notopened

------

,lﬁmmot‘ctedltbefo:ef‘ebmary

5, mlﬁ.’l‘hatreasonlngwas ¢

rejected bythe apexcourt.

““Law, to bind, must first -

‘exist. And 'to exist, it must be

- made known in the manner
ordainedbythelqislanheﬂthe‘
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Hindalco rolls out 21,000 cr planto
expand Odisha aluminium smelter -

FACILITY UPGRADE. Expansion to add 3.6 Iakh tonnes. capacity, FRP facnllty to make 1.7 lakh tonnes annually

manufacturing capacity, dir-
Our Bureau 4‘. A ec:lyfecdmgﬁ-omthem
Mumbal ¥+ complexy udis
Hindal&o SigTigrient #n- INVESTMENTPLAN

i ’I’heannounceménma:epan

of Hindalco’s ¥37,000. crore

smelter ‘Adltya Aluminium  investment plan for Odisha
| complex’ at Sambalpur, and form a significant por-

crore flatrolled products penditure across India. The
(FRP) and batteryfoil manu-  projectsare expected to gen- Adity: ?

o facility. The pro-  erate over 15,000 additional a0k , ?
jects were inaugurated by  jobs ; i 25,000 crore in Odisha over
Odisha Chief Minister Mo- - Hindalco dominates over itya this journey. The strategy 15 years across bauxite min-
han CharanMajhi. 50 per cent of India’s flat-  Group, saldd:ecompanyhad strengthens India’s self-reli- ing;aluminarefiningandalu-

‘The ‘smelter e jon  rolled aluminium market. been building a fully-integ- ance, supports critical sec- minium smelting. Its integ-
will add 3.6 lakh tonnes per With nearly 40 per cent of  rated aluminium ecosystem tors and accelerates thena-  rated operations.
annum capacity, while the  such products currently im-  thatspansfromupstreamre- " .

< si L ported, the: expanded FRP  sources to high-value down-

facility will produce 1.7 lakh  capacity is expected to halve suempmducm T it
tonnesannually. lndn'smportdependence. fraiedaigam ey f

' The batterygrade alu- The smelter expansion will CRITICAL | snm'ons V5
minium foil plant, India’s  partiallyuseround-the-clock . “Our long-standing partner-
first, can support up t0 100  renewableenergy: ship with Odisha continues
mr&gzwn\r cell . Kumar ;f»mngalam--\ to play an important role in

vl Chetonud o 18R 146" 4h ] Y 05 mhls o Bt s v

o : 15 SnNascie 916 VR PRAAR T SRS N i &5 3

HP R U

tion of its overall ¥55,000

* crore growth  capital ex-

TIOW Y
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Niti Proposes
Merger of Similar

OurBureau

New Delhi: NITI Aayog
has proposed convergence
of similar schemes, spread
across ministries, for the
micro, small and medium
enterprises (MSMEs) thro:
ugh a well-coordinated go-
vernance structure . to
enable smoother imple-
mentation and greater effj.
clency in thesector

In its report Achieying Ef-
ficiencies in MSME Sector
g::.thnpgh Convergence; of

emes, prepared by the

Administrative Staff Colle-
ge of India (ASCD), Hydera.
bad, the Aayog said such con.
Vergence can be, strengthe-
ned by fostering collabora-
tion among ministries and
implementing agencies
through workshops, joint
trainings, and targeted out-
reach, which would enhance
scheme impact and improve
beneficiarymobilisation.

The ministry of MSME
has introduced multiple
schemes to provide financi-
alaid, skill development, in-
frastructure support, mar-
keting aid, and technologi.
calupgradation.

The Aayog, however, feels
that the presence of over-

lapping objectives and.

fragmented implementa-
tion across various mini-
stries and departments
might increase inefficien-
cies, affecting the effective-
nessof these schemes,
Asper the report, the go-

vernment should set up a

centralised portal for mi-
cro, small and medium en-
terprises (MSMESs) to en-
hance information conver-
gence and streamline ac-
cess to MSME support,
Further, it has suggested
convergence of Scheme of
Fund for Regeneration of
Traditional  Industries
(SFURTI) with the Micro
and Small Enterprises -
Cluster Development Pro-
gramme (MSE-CDP) to
streamline cluster deve-
lopment efforts and opti-
miseresources. ;
“A coordinated skill deve-
lopment framework will
ensure a more structured
and responsive training
approach for MSMEs,"” it
said, suggesting the need

urship  (ASPIRE) with

for convergence of skill de-
velopment  programmes
across multiple ministries
as they have overlapping
objectives,

The report further pro-
poses convergence of Pro- |
curement and Marketing
Scheme (PMS) and Inter.
national Cooperation (IC)
Schemes to simplify ac-

cess to
= marketing
NITI Aayog support
says flagship for
programmes MSMEs

must remain and  en-
Independent; hance the-
almsfor ir domes-
smoother tic and in-
Implementation  ternatio-
and greater nal market
efficlency reach,

In addi-
tion, ithasalsoproposed con-
vergence of A Scheme for
Promoting Innovation, Ru.
ralIndustries & Entreprene-

MSME Innovative to stream-
line innovation support for
the sector However, it sug-
gests the government to ex-
ercise caution while conver-
gingspecificschemes.
“Convergence efforts must
be approached with caution
for schemes designed for
specific beneficiary groups,
such as the National Sche-
duled Caste or Scheduled
Tribe (SC/ST) Hub or the
North Eastern Region
(NER) MSME Promotion
Programme, to preventdilu-
tion of their intended im-
pact,” it said, /
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Proposes X6,000 crore for viability gap funding and

X7000 crore for anew

DHRUVAKSH SAHA
New Delhi, 21 fanuary
o] T

With India’s‘'micré; small'and medium enter-
prises (MSMES) facing the challenge of energy
transition; the government could launch a PM-
Suryaghar-like scheme that provides capital
subsidies for green energy, and a viability gap-
funding (VGF) scheme for energy efficient sol-
utions, the Niti Aayog has recommended.

“For MSMES, energy is one of their highest

input costs and efficiency is deeply linked to '

their business:

market, with all the regulations in place, ifthe
MSME sector does not decarbonise soon, the
challenges in the trade sector would deepen
further,”saidSC L Das, Union MSME secretary.

He was speaking at the launch of areport on

! deca:bonlsaﬂondfMSMEsby'théAiin.India‘s
| MSMEs form ‘the backbone of the' nation's
. industrial landscape,conuibuﬂngnea:lysoper
. centto national gross domestic product (GDP),

: iligforappmaﬁmatelyﬁpercentofaqaoqs.

employingover250 million people andaccount-,
The Aayog, the government’s policy think

tank, has recommended a host of measures to
- supportthe transition for MSMEs amid an inter-

national market turning increasingly unfavour-

able to goods produced through polluting
means. ‘The MSME ministry will: work with
stakeholders to start implementing the recom-
mendations, at leastin some high-energy-inten-
sity clusters, and see the output, Das said,

The Aayog has anemission reduc-
tion potential of 27-36 million tonnes (mt) over
the implementation period of the'scheme as
MSMEs adopt green electricity 'over the next
decade. The Aayog has proposed a'VGF mech-
anism, under which funds will be directly
credited to the original equipment manufac-
turers (OEMs), for significant uptake of energy
efficiency technologies.

The scheme aims to support anufacturing
projects which are economic lIﬂ?flml!llt?iedbtit falll
marginally short of financia ility. Support
underﬂﬂsschemlsavaﬂabl_eqn.lyfqrmmpmﬁm
selected through competitive bidding. The toral
VGFunderthe, ewillnotexceed 15percent
ofwmfpmmmdls" timatec Dasir

crore,

SPRREY | L P

PM-

viability and growth. It also
aﬂectsthelrtechmlogypm.mmeexpon '

estimatedto cost the

o e

Suryaghar-like scheme

The Niti Aayog has estimated an emission
reduction potential of27-36 million tonne

- -overthe implementation period of the. oin

scheme as MSMEs adoptgreen electricity
over the next decade | sel T Lolsiciss

‘The PM-Suryaghar-like schetne will alm'to
pmﬂdécépltalmbsldl&forsetﬂﬂguﬁiﬁsmna-
ﬁonsuptosldlowattcapadty,whlchmnbepm-
vided directly to the micro enterprises for
coverage up to 800,000 units. | 1

“The scheme will require financial support

from the governmentintermsofcap subsidy
for each Solmoﬁop 1nstallala.t:l,tgtltt't‘tl e total
expected outlay is estimated at 228,672 crore
OVer a 20-year period, based on the projected
capexof¥21,109 crore,” the reportsaid) «
The Aayog has initially recommended an
allocation of¥7000 crore for Phase-1implemen-
tation of this proposed scheme.
The government hasidentified 10 electricity-
- itensive clusters for im
rst ﬁ‘i{gsgo@hﬁp\l mentation, Speaking at the
event, Niti Aayog Vice Chairman Suman Bery
said India’s electricity charges are among the
~ highest comparedto some of its peers, Hesaid
. therelsaneedtoreconcile decart nisation with
pombetitiveness, which is important for mee
ing mantfactu T ey

4



Business Line, 23 January 2026

— S Teseniiie:
Trusted Aerospace looks beyond US with

_S_riperumbudur plant for exports

Our Bureau
Chennal

Trusted Aerospace Engin-

eering (TASE Global), the
Chennai-based precision
manufacturing  firm, op

Y, inaugurated its
new facility in Sriperumbu-
dur that will produce aero
structure components for
the “export markets, espe-
cially Europe.

The facility would enable
the company to get an addi-
tional revenue of nearly ¥300
crore in three years through
increased aircraft produc-

tion, said Sankararaman
Vaidyanathan, = Chairman,

TASE Global. “We will sup-
ply to a tier 1 vendor of
French ~ aircraft = major
| Dassault,” he said. “We are

L e (R

Mas

ahiko Mori, President, DMG MORI, Japan, and Sankararaman

B S R

Vaidyfanathan,‘Chairman, TASE Global, at-a press meet in Chennai

on Thursday resassmman

talking to a few clients.”

US TARIFFS

The diversification to the
European market would also
help the company, which was
affected by US tariffs from
August 27. The company,

with a revenue of ¥45 crore
last year, had nearly 90 per
cent exposure to the US.
With ¥70 crore revenue
expected this fiscal, the com-
pany’s exposure will decline

. toaround4s per centasitin-

creases presence in Europe,

to Europe

Vaidyanathan said. The com-
pany has invested ¥150 crore
in the facility. This is in addi-

tion to the existing manufac- |

turing of aero engine and
precision medical compon-
ents for export. Masahiko
Mori, President, DMG
MORI, Japan, inaugurated
. the facility, The Japanese
company, which manufac-
tures advanced high preci-
sion machines, is a technical
partner in the new facility.
Nearly 250 employees will
work at the new facility.
" The aero structures unit
spans 40,000 sq ftand houses
DMG MORI machines cap-
able of manufacturing com-
ponents up to 6 m, including
critical structural elements

like frames, spars, ribs, lon- |

gerons, door assemblies, and
floor beams, he said.
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Our Bureau
Pune

Maharashtra will develop a
35-km metro rail corridor to
connect Chhatrapati Shivaji
Maharaj International Air-

port with the Navi Mumbai

International Airport at an
estimated cost of ¥18,000
crore, announced Chief Min-

ister Devendra Fadnavis on

The announcement fol-
lowed a meeting of the Gab-
inet Committee on Infra-
structure chairedbyhim. ~ ©

Addressing the media in
Mumbai after the meeting,
Fadnavis said the project
would be implemented under
the public-private partner-
ship (PPP) mode, with finan-
cial participation from both
the State and the Central
government.

URBAN MOBILITY
While the original project
timeline envisaged comple-

tion within five
" _Chief Minister said he had

4 Wanm vy 4w

years, the

directed the implementing
agencies o ¢

merely a Metro link between
two airports. It is a critical
urban mobility project that
will integrate multiple exist-
ing and planned Metro lines
and significantly ease conges-
tion along the Mumbai-Navi
Mumbai corridor,” he said.
According to the plan,
around 9 km of the Metro
route, will be underground,
with the remaining stretch el-
evated. The corridor will have

expedite execu-
‘tion and complete the: cor-
" ridorin 3.5 years. “Thisisnot

/%18,00_O¥Erore- metro rail link to connect
Mumbai and Navi Mumbai airports

25 stations and is designed to
serve. some of the most
densely populated and con-
gested areas between Mum-
bai and Navi Mumbai.

Areas such as Kurla, which
witness - heavy commuter
traffic, are expected to bene-
fit from improved last-mile
connectivity and reduced
pressure on road networks.
The project will play a crucial
rolé in preparing Mumbai’s .
transport infrastructure for
the operationalisation of the
Navi Mumbai International
Airport, while also offering a

reliable, high-capacity public |

transport option.
L
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India proposes opemng of automoblle
‘market to EUinaphased manner |

NEW PASTURES. Constructive. approach to trade could support broader ecosystem, |ndustry veterans say
manufacturers, \most of  will go up to 1.60 lakh units

o=

S Ronendra Singh  whom already rely on CKD in 10 years, they added. A

New Delni routes to reduce tariffs and  similar provision has been *
assemble vehicles locally. As  given for EVs with price ms |

India proposed aresult,anyreductionintar-  ging between €20,000 an

= apenjnga of its iffs on completely builtunits  €60,000.

automobile market 1o the (CBUS) is expected to affect Analysrs said European '

European Union (EU) under on!yahmxted set of| hngh—end auto majors such as the Volk-

the ing Free Trade and niche imports, rather  swagen Group, which has

than India’s volume-driven . brands like Audi, Lam-
passenger vehicle (PV) mar- ~ borghini and Skoda, Mer- |
ket. " cedes-Benz, Stellantis, and

and tariff reductions Renault would benefit under
that sharply limit exposure ONE-LAKH UNITS OF ICE: i . .
for the mass-market auto in- According to the officials,in"“This _constructive ap- |
dustry while signalling flex- the first year, only one-lakh  proach could support the
ibility op premium vehicles “ units of ICE vehicles will be  broader ecosystem, includ-
and local assembly. WELL THOUGHT-OUT. India’s offer on automobiles is calibrated rather than comprehenswe, allowed to enter Indiaacross ' ing innovation, supply-chain
e with concessions capped by volume, delayed timelinesand a clear preference for completely different mtegones. Forin- . efficiency, and technol ogy -
EVECOSYSTEM knocked down imports over fully built vehicles reuters . stance, 34,000 units will be * collaboration. We are posit-
According to official details, i allowed for cars priced at ive the FTA will create a
feasions oo £lecic vernal combustion engine 75,000 units are reserved for  €15,000-35,000 with 35 per  stable and predictable envir-

vehicle (EV) imports are  with concessions capped by along-  CKD imports, with customs cent import duty,and 33,000 onment for European auto-
JEspoquby finm ehe S WMMerenceﬁmehnfgi gggo?oo% l?\xllsfl:agiénﬁmngt duties pprgposed to be cut  units each for cars pnced at  makers to invest, innovate,
year of the agreement, re- and a 2 down  portion of this access, how- from 16,5 percentto8.25per  €35,000-50,000 and above at andhenfrsewe customers
fiecting concerns about pro-  completely knocked fully . cve, is designed to channel cent adutyof30percenteach.  in India,” Balbir Singh Dhil-
tecting India’s nascent elec- (CICD) “imports: over imparts into local assembly Officials involved in the The 30-35 per centdutyon m&mdnmr,mm
m% 5 India  linesratherthanopeningthe  negotiations said the struc- ICE cars imports will go dia,said. J
 Officials said - s offer h:lnder fhe Pmol;nm door tolarge-s uilt  ture mirrors the current op-  downto lg percenhigverﬁv; Rl
: calibrated offered tariff AR . 0 years, and one- o
s ‘sions for up 10 1.6 lakh in- imports. Of the ICE q;wn, erating model of global auto  ye: qu ’
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India needs to brj Sin

dircraft mmpon:f: glalgml-
2 ﬁcm.nng as some ﬂ'itical
capabilities are missing from

say.

duction of raw Materials,
f ‘andprocqsses,.sgjd
| Andreas Schwab, Head ’ of
Procurement-Indi
South Asia, Airbus, at a
roundtable on aircrafr com.
Ponent manufacum'ng at
Wings India 2026, - I

NICHE AREAS £

To continue to grow and to
develop new capabilities,
there should be. more focus
on critical and niche areas

component manufacturing,
“headded.

Ashwani Bhargava, Head,

ponents

There was an imbalance in
supply and demand and the
full ecosystem had ' not
evolvedito up the whole
Process . of aircraft
manufacturing, P Fe g
Akeyingredients for man-

‘the
ments of original equipment
€rs. Te are

- Certain issues - component
makers are focusing on, ac-
cording to Ashish Saraf,
Country Head & i

of the Board of Pratt & Whit-
ney India. While observing
that a substantia] amount of
focus had gone to ini

he said a big barrier is raw 1
materials for hard metal
instruments, Wiy




