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At 4.5 lakh units, PV despatches
grow 117 on-year in January

IN FAST LANE. Maruti Suzuki, Hyundai Motor record highest-ever monthly sales

| —
| S Ronendra Singh
New Delhi

| T  vehicle

j’ wholesales (despatchegp‘t,?)

| dealers) grew by over 11 per

| cent year-on-year (y-o-y) to

| around 4.5 lakh units in

( January, compared with
around 4.04 lakh units in the
same month last year, the in-
dustryindicated on Monday.

Market leader Maruti Su-
zuki India (MSIL) said it re-
corded the highest-ever des-
patches of 2,36,963 units
that include exports and
sales to Toyota. Notably, the
exports also reached an all-
time monthly high of 51,020
units, said the company.

In its domestic des-
patches, the company saw
marginal . growth (0.5 per

cent) y-o-y to 1,74,529 units
in January, compared with
1,73,599 units in the corres-
ponding month last year.

Partho Banerjee, Senior

Executive Officer-Marketing
& Sales, MSIL, said that the
company recorded over 2.78
lakh units in January —up 25
per cent y-o-y. As of January
31, the company has close to-
1.75 lakh units pending
bookings, which is more than
the usual in a month, he
informed.

Banerjee said that first-
time customers in the four-

Starting with a bang

Auto domestic dispatches for the month of January 2026

Maruti Suz 1,74,529  1,73,599 0.5
Tata Motors 70,222 48,076 46
M&M 63,510 ~ 50,659~ 25
Hyundai Motor India 59,107 54,003 9:5
Kia India % 27,603 25,025 10.3
Toyota Kirloskar Motor 30,630 26,178 17
Honda Cars India 6,193 7,325 -15.4
Renault India 3,715 2,780 ,33.6
Hero MotoCorp 5,20,208 4,12,378 26
yonaMetaratis & 519579 402977 29
TVS Motor 3,83,262  2,93,860 30
‘Royal Enfield 93,781 ' 81,052 16
iGommerclalvehicles.. T i ST S T
Volvo Eicher 10,601 8,489 25
Tata Motors 38,844 30,083 .29 -
- M&M 37,222 30,202 23.2
Escorts Kubota 9,137 6,058 51
M&M 38,484 26,305 - 46

Source: Companies

wheeler segment should be
given the opportunity to up-
grade. “Hence, we have given
a price protection scheme.
There will be no price in-
crease as there is a huge pres-
sure on commodity prices,”
Banerjee added.

Tata Motors Passenger
Vehicles reported a 46 per
cent y-o-y growth to 70,222

' units (48,076 units).

Mahindra & Mahindra
(M&M)  also  reported
growth of 25 per centy-o-yin
its domestic despatches to

e

63,510 units (50,659 units).
“On 14 January, W€
opened  bookings  for
XUV7XO and XEV 95, clgck—
93,689 boo%
20,500 crore) — 1n ju
gur hours,” said Nalinik-
anth Gollagunta, CEO, Auto-
motive Division, M&M. >
Hyundai Motor Inc!Ja
(HMIL) said it recorded its
highest-ever monthly do-
mestic sales of 59,107 units

. in January (54,003).

2-WHEELER SEGMENT

In the two-wheeler segment,

Hero MotoCorp saw a 26 per

centy-o-ygrowth to 5,20,208.
units (4,12,378 units).

The strong growth in
January was driven by robust
performance in the scooter
segment, supported by grow-
ing demand for new offer-
ings such as Xoom and Des-
tini.  The . motorcycle
portfolio saw strong trac-
tion, led by Xtreme and
Glamour X, the company

said. Royal Enfield saw a 16
per cent y-o-y growth in its
domestic - sales to 93,781
units in January (81,052
units). “We have crossed
one-million motorcycle sales
this financial year across the
globe and crossed 100,000
motorcycle sales in exports,”
B Govindarajan, MD
Eicher Motors and CEO —
RoyalEnﬁeld, saidus W 2
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Hero MotoCorp to imfe-st additional
X275 crore in Euler Motors

S Ronendra Singh
New Delhi

Hero MotoCorp on
Thursday said its board hag
approved an additional in-
vestment of ¥275 crore in
Euler Motors, to be com-
pleted by April 30, 202,

The board has also ap-
proved for entering into an
arrangement  with  Clean
Max Enviro Energy Solu-
tions (CleanMax) o set up a
special  purpose  vehicle
(SPV) for the company’s
plant at Neemrana, Global
PansCentre, Neemrana and
Céntre for Innovation and
Technology, Jaipur, Ra-
jasthan,

GOOD Q3 NUMBERS
The proposed SPV will be in-
corporated for Solar Power
Wheeling  project under
Group Captive mechanism,
M ile, the company
reported a consolidated pet
profit of ¥1,267.55 crore in
the Vit

quarter ended
December 31, 2025 (Q3

FY26), a growth of 14.4 per
Cent year-on-year compared
- with ¥1,107.55 crore in the
corresponding period previ-
ous ﬁsgal. 5 i
The  company has con-
sidered the impact of four
new. labour codes, which
came into effect from
November 21, 2025, result-
ing in a one-time charge of
119 crore, Hero MotoCorp
said adding that the same has

0 reported as an ex
tional item in the

results. Driven ler
sales during the festive sea-
son, the consolidated rev-

finaneialy

by higher

A
W

grepvbym.?‘:per centon-year
“to ¥

- Tevival of . rural - demand

|

enue from operations also

12,486.82 crore ;;9%3
‘FY26 as against ¥10,259.89: :
crore in Q3 FY25. The com-1
pany said it sold 16.97 lakh
units of motorcycles and
scooters during the quarter
in review, up 16 per cent on-
yearas comgared with 14.64
lakh units in Q3 FY25. ‘

“Hero  MotoCorp - de-
livered a positive growthpg:r—
formance in Q3 FY26 with
healthy double-digit growth
in volumes and retail mo-
mentum. Steady focus on op-
erational excellence, product
mix optimisation, consumer
centricity and innovation re-
mained our core pillars en-
abling consistent financial
performance  duri the
quarter,” Vivek Anand, Chief
Financial Officer, Hero Mo-
toCorp, said, :

Conducive MAacroeco-
nomic factors and favourable
GST 2.0 tailwind helped in
sumer traction for - motor- 1
cyclesand growth, he added, |
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Our Bureau 40
Hyderabad

| Maruti Suzuki India signed a
Memorandum of Agreement
(MoA) with the Andhra Pra-
desh Transport Department,
10 set up and maintain four

Tracks (ADTTs) across the

Automated Driving Test

eras, RFID sensors, real-time

[Maruti Suzukito set up automated

driving test tracks in Andhra Pradesh

“We are honoured to bring
four Automated Driving Test
Tracks tothe State of Andhra
Pradesh. ADTTs use ad-
vanced technology that en-
sure a comprehensive, effi-

cient, and transparent |

process with zero human in-
tervention,” Hisashi Takeu-:

chi, MD & CEQ, Maruti Su-
zuki India said. /

State through its Corporate
Social Responsibility  analytics and an integrated .
initiative, IT system for a technology-
The ADTTSs will be set up  enabled, standardised, and
at four regional transport of- objective driving licence
fices in the State, namely  testing process. With zero
F Eluru, Ongole, Vizianagaram ~ human ~ intervention, the
and Anakapalli. Maruti Su- = ADTTS are aimed to make li-
zuki will automate and main- cence testing more compre- -
 tain these driving test tracks hensive, efficient, and trans- .
' for a period of three years parent. The rigorous and
from. the date = of standardised evaluation pro-
. commissioning. ~cess is designed to assess
[t e ' candidates according to the
FASTER RESULTS Central Motor Vehicle Rules.
The ADTTs will be equipped * Test results are also auto-

with high-definition cam-

matically generated.

|
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M&M to invest 15,000 cr to setup PV,

Our Bureau
Mumbai

Mahindra & Mahindrasaid on
Friday it will invest ¥15,000
crore to set up a manufactur-
ing facility in Nagpur, Maha-
rashtra, with the capacity to
produce 5 lakh automotive
vehicles and 1 lakh tractors
annually.

Making the announcement
at an industry event for in-
vesting in the Vidarbha re-
gion, the company said the fa-
cility, its largest in the
country, will be developed
over 1,500 acres in Vidarbha
with a 150-acre supplier park
in Sambhajinagar.

It will also acquire land in

the Igatpuri-Nashik region to
expand current product and
engine capacities,aswell asto
support the growth of its Ad-
vanced Technology business.
The planned investment is
over 10 years, and the com-
pany will acquire over 2,000
acres across three locations
to ' further strengthen its
manufacturing  footprint.
Production from the facility
is expected to startin 2028:

INVESTMENT PUSH. Union Minister of Road Tra

tractor manufacturing unit in Nagpur

nsport and Highways Nitin Gadkari,

Maharashtra CM Devendra Fadnavis and others at the Aid\mntage Vidharba 2026 event

The automotive facility
will support Mahindra Anto’s
next-generation platforms,
including the NUIQ architec-
ture, and ‘will be capable of
manufacturing vehicles
across multiple powertrains,
including internal combus-
tion engines, electric vehicles
and future technologies, for
both domestic and global
markets.

FUTURE READY

In the next financial year, the
company will launch the first
set of NU 1Q products, which
were showcased in August

‘the tractor segm

last year. Last month, it
launched the XUV 7X0, an up-

e of the XUV700 and the
new Thar ROXX, both com-
petitively priced.

The tractor manufacturing
unit in the proposed factory
will help to boost the com-

s leadership position in
e Pent and will
cater to both the domestic
and export markets, it said.

‘The supplier park at
Sambhajinagar will

en the manufactur-
ing value chain through
closer partner collaboration,
improved logistics efficiency,

and enhanced localisation. It

will supply m%m 10
the new Nagpur facility as
well as' Mahindra’s’ existing
ones at Chakan *;:dg;gashik.' '

M&M, the flagship com-
pany of the Mahindra group,
has over 20 manufacturing fa-
cilities with major units loc-
ated in Pune, Mumbai and
Nashik. g '

In FY26 so far, the com-
pany has sold around 4.5 lakh
tractors, 5.4 lakh passenger
vehicles and over 92,000
commercial vehicles. It also

sold over 24,000 trucks and

f‘/
--‘J i

buses
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7
Tata Motors rolls

out first

JLR car from Ranipet plant

EXPANDING SCOPE. ¥9,000 cr facility to scale to 2.5 lakh vehicles/year with 5,000 jobs

= ‘
T E Raja Simhan
Ranipet

Tata Motors Passenger
Vehicles on Monday rolled
out the first Jaguar Land

| Rover (JLR) car — the Range

Rover Evoque (SUV) — from
1ts newly commissioned Tata
Motors-JLR manufacturing
facility in Ranipet, about 90
km west of Chennai.

Tamil Nadu Chief Minis-
ter MK Stalin inaugurated
the completely knocked
down (CKD) vehicle plant
located within the SIPCOT
g;gmn Eﬁljmn,fe at

fh Sta 1
with-Tata Motors Chairman
N ' Chandrasekaran, ointly
flagged off the ﬁijange
Rover Evoque produced at
the facility. The Chief Minis-
teralso drove the vehicle for
a short distance inside the
plant with Chandrasekaran
accompanying him.

With the commencement
of operations at Ranipet,
Tata-JLR becomes the sev-
enth automobile manufac-

| turer to 'have car manufac-

-turing operations.in Tamil

HOME-MADE. TN CM MK Stalin and Tata Sons’ Chairman N Chandrasekaran flagging off the first
Land Rover Evoque manufactured at Tata Motors-JLR plantin Ranipet on Monday suovanos+

Nadu,  after  Hyundai,
Renault, Nissan, Stellantis,
BMW and VinFast.

CKD OPERATIONS
Tata Motors has committed
an investment of ¥9,000
crore for the Pana
project, which will be imple-
mented in three phases,
Currently, all CKD opera-
tions of Tata Motors are
based in Pune. The company
plans to gradually migrate
these operations to the
Tamil' Nadu facility, a senior
company official had said last

Vehicle production at the
Ranipet plant will scale up in
a phased manner even
reaching its full designed an-
nual capacity’ of 2.5 lakh
vehicles over the next five to
seven years, The facility is
expected to cater to both do-
mestic and international
markets. According to the
company, the project has the
potential to  generate over
siooodirect and indirectem-
ployment opportunities

In September 2024, Tata
Motors had broken ground
for the new manufacturing
facility. “In a record 16

months, the plant is up and
running,” Chief Minister
Stalin said at the inaugural
event, drawing a parallel

with VinFast’s vehicle manu-

facturing  facility  at
Thoothukudi, which also

came up within a similar |
frame

time-

L
obal ; acturing foot-
print, which includes plants

Chandrasekiran said the |
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Tata Motors securesits largest-ever

Our Bureau
Mumbal

Tata Motors’ Indonesianarm

JIndOn'esﬂia order for 70,0

secured its largest-ever or- ¥

der in the country, in aideal

to supply 70,000 commercial ‘.-
vehicles to support agricul-
tural and rural logistics -

acrossIndonesia..

* PT Tata Motors Distribusi -

‘Indonesia, a wholly owned
indirect subsidiary of Tata
Motors, will supply 35,000
wunits each of the Tata Yodha
pick-up and the Ultra T.7

| The vehicles will be de- .
" through agricultural cooper-
L -~

iployed by PT Agrinas Pangan
e -4 % 1<
i

——

Nusantara, an Indonesian

state-owned enterprise
tasked with modernising ag-
ricultural supply chains and
rengthening food security.
The fleet will be rolled out

00 vehicles.

atives under Indonesia’s Ko-
perasi Desa and Kel

ROLLOUT IN PHASES

Deliveries will be executedin
phases. Commenting on the
deal, Asif Shamim, Director
at PT Tata Motors Distribusi
Indonesia, said the order un-
derscores accept-
ance of Indian. commiercial
vehicles in ln:emptionnl
markets and confidence in
their reliability under di-

- verse operating conditions.

e 17
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/TaMo, long-time partner
Stellantis ink fresh MoU

To Explore Manufacturing, Engineering,
Supply Chain Synergies In India & Abroad

Reeba Zachariah &
G Balachandar | tnn

: Mumbai/Chennai: Eight
: yearsafteraplanned alliance
: with Volkswagen to develop
: an affordable car for India
i and other emerging markets

fell through, Tata Motors is.

i teaming up with European
i Dpartner Stellantis to explore
i manufacturing, engineering,
¢ and supply chain collabora-
: tionsinIndiaand overseas.
The two automakers al-
i ready operate a two-decade-
i old jointventure through Fiat
i India Automobiles (FIA),
: With the Ranjangaon plant
i near Pune rolling out Jeep
: models for Stellantis and
i Nexon, Altroz, and Curvv for
i TataMotors.
i The Ranjangaon facility
i also manufactures engines,
i transmissions and traction
¢ motors for domestic require-
: ments, exporting the surplus
i tomarkets such as Japan and
i South Africa. Until May 2012,
: Tata Motors distributed Fiat-
i branded cars in India
¢ through a shared dealer net-
i work, after which Stellantis
i took over distribution oper-
: ations while manufacturing
i continued under FIA,
: The companies did not
i disclose details of the pro-
i posed collaboration, includ-
¢ ing whether it would involve
i a new joint venture, a new
i range of vehicles or engine-
i sharingarrangements.
Ashim Sharma, senior
partner and business unit

Fraassassismsenadasana

Sabakbrassnsanas

CHART NEXT PHASE OF
> TataMotors and Euro-
completing 20 years of their [
« | Joint venture through Fiat

India Automobiles (FIA), have
e ol

‘manufacturing, engineering,

and supply chain collabora- -
tions in India and abroad
> FIA's Ranjangaon plant
nearPune, with an annual

production capacity of 200,000
units, employs close to 5,000
people and rolls out Jeep models
forStellantis and TataMo-
tors’Nexon, Altroz, and Curvv

T B =G
o

COLLABORATION

partner Stellantis, after* g

head at Nomura Research In-
stitute Consulting & Solu-
tions India said; “Stellantis
and Tata have had a long-
standing association and
have leveraged synergies
through that. Given that col-
laborations are becoming all
the more important in the
face of megatrends such as
power ftrain shift, and soft-
ware-defined vehicles, it
makes all the more sense to
continue to expand the rela-
tionship built on trust and
onethat has proven to be ben-
eficial for both partners.”
PuneetGupta, director for
India and ASEAN automo-
tivemarketat S&P Global Mo-
bility said, “The Tata-Stellan-
tis MoU reflects that collabo-
ration is the only way for-
ward in a highly uncertain
world. As technology life cy-
cles continue to shorten, part-
nerships help minimise risk
and maximise returns. With
India at a critical growth in-
flection point, the coming to-

gether of proven global play-
ers can help drive the mobili-
ty industry with new and in-
novative offerings.”

The latest development
follows Tata Motors' 2025 ac-
quisition of rights from Stel-
lantisto independently devel-
op, update, and recalibrate
the 2.0-litre Multijet IT diesel
engine in its Harrier and Sa-
fari models, securing control
overakey powertrain.

Sincethestartof commer-
cial production, the Ranjan-
gaon plant has rolled out
more than 1.37 million vehi-
clesand employscloseto 5,000
people. Thefacility has an an-
nual production capacity of
over 200,000 units and cur-
rently rolls out seven model-
s—four under the Jeep brand
and three Tata Motors pas-
senger vehicles. Stellantig’
portfolio from the plant in-
cludes the Jeep Compass and
Meridian, along with CED
versions of the Grand Chero-

. keeand Wrangler. yi /
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"Auto component
firms go digital
-amid world crises

 Sector is worth $80 billion and
- targets a $200 billion opportunity
- by2030: BCG-ACMA report

SOHINI DAS
Mumbai, 11 February

India’s auto components
industry is at an inflexion
point that has smart factories
shifting from “nice to have” to
becoming critical to business
asglobal supplychains realign
amid geopolitical uncertainty
and trade agreements, said a
report on Wednesday.

The sector is worth $80 bil-
lion and targets a $200
.. billion opportunity
| by2030,splitevenly
| between domestic
| demand and
exports, according
to ajoint report by
| Boston Consulting
| Group (BCG) and the
Automotive Component

India (ACMA). Exports
i accountforaround 30 percent
of productionbuttheindustry
has only about 2 per cent of
 global auto component trade,
compared with China's 12-13
percentshare.
“This is a capital-intensive -
industry,and in

N —

investinginsync t irop, !

& ‘m:-

e T T T
5 3 -

Manufacturers Association'of T

duction is expected to rise to
50-55 million units by 2030,
increasing product variants
and changeovers. ' Internal -
combustion engine (ICE) and
electric vehicle (EV) pro-
grammes are runningin paral-
lel, creating a dual investment
squeeze forsuppliers.
“India’s powertrain road-
map is still evolving. ICE will
continue to be the mainstay
even as EV volumes scale up,”
said Vinnie Mehta,
director  general,
ACMA. “Given our
high cost of capi-
tal, we have no
choice but to

average 11-12 per centandare
luwer-for'smallgr firms, while
wlatllecommoditypricesand
currency depreciation con-

: .m m K|
e g percanty
o Gt o |

industry. Global vehicle pro-  baseling :
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4icher' gets nod for CheySfé.r plant expansion;

Royal Enfield capacity torise to 20 lakh units

B Govindarajan, Managing

BTz . =
T E Raja Simhan ngm“mbe‘;‘iuﬁfr“;‘é‘esm Director, -Eichex_' Motors,and
el the investment as ¥1,104 Chief Executive Officer,

Eicher Motors Ltd has se-
cured environment clear-
ance (EC) for the ¥1,104
crore brownfield expansion

of its Cheyyar manufactur- |

ing facility in Tamil Nadu
where Royal Enfield motor-
cycles are produced.

While the company’s pro-

— - -
businessline.
Disclalmar: Readers are requested to verify
& make appropriste enquiries to satisfy
themseives about the veraclty of an
advertisement before responding to any

In this newspaper,
PUBLISHING PYT LTD, the Publisher &
Owner of this newspaper, does not vouch for
the of ‘any advertisement
any of the advertiser's
products andlor services, In no event can the

Py

I

g

crore, a company release
showed the amount as Y958
crore, The proposed expan-
sion is for the construction
of industrial buildings (fact-
ory buildi vehicle as-,
sembly, machine shop, en-
gine assembly, fabrication

and surface finishing and

plating).
Meanwhile, the company
on Tuesday saidits board had

approved capacity expansion

for Royal Enfield, which will .

be achieved through a
brownfield expansion at the

Cheyyar manufacturing fa- ¢

ci;ity in Tamil Nadu.
Through the expansion,
the annual productioncapa-
citywill beincreased upto20
lakh units from the existing

, The company will invest

around %958 crore for

brownfield expansion suor srosn

14.6 lakhunits. The company
is set to invest an estimated
%958 crore for the' brown-

field. 'exp;hsion,-"- the com- pla
pany said in a regulatory

Royal Enfield, said this in-
vestment will augment the
annual production capacity
and allow the company to
meet the existing and projec-
ted future demand. By scal-
ing up the existing Cheyyar
plant, the company is ensur-
ing afaster capacity ramp-up
and = costefficient opera-
tions: | - |

In June 2025, businessline re-

* ported that Royal Enfield’s

Cheyyar two-wheeler plant
will' be an all-women plant.
In 2024, the com-
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“Dragon Draws Red Line for Autos after
January Passenger Car Sales Drop 20%

CHINA FIGHTS PRICE WARS New rules curb

Hong Kong: China moved on
Thursday to curb a fierce price
war among automakers that has
caused massive losses for the in-
dustry, after passenger car sales
dropped nearly 20% in January
from the year before, the fastest
pace inalmost two years,

The State Administration for
Market Regulation released gui-
delines for manufacturers, dea-
lers and parts suppliers aimed at
preventing a race-to-the-bottom
price war.

They ban automakers from set-
ting prices below the cost of pro-
duction to “squeeze out competi-
tors or monopolise the market.”
Violators may face “significant le-
galrisks,"the regulator warned.

The rules also target deceptive
pricing strategies and pricefixing
between parts suppliers and auto
manufacturers.

Passenger car sales in China fell
19.5% inJanuary fromayear earli-
er,accordingto the China Associa-
tion of Automobile Manufactu-
rers(CAAM).

That was the biggest percentage
drop since February 2024.

The 1.4 million passenger cars
sold in January compared with2.2
million units sold in December,
CAAM said.

Weakening demand reflects a re-
luctance of cash-strapped buyers
to splash out on big purchases. Sa-

FALSE START TO 2026

1.4 million passenger cars weresold in January,
well below 2.2 million units sold in December

les also have suffered from acutin
tax exemptions for EV purchases,
coupled with uncertainties over
whether trade-in subsidies for EV
purchases will continue after so-
me regions phased them out, auto
analystssaid.

The aggressive price war in Chi-
na'sauto sector hascaused an esti-
mated loss of 471 billion yuan ($68

billion) in output value across the
whole industry in the past three
vears, Li Yanwei, a member of the
China Automobjle Dealers Asso-
ciation, wrote recently.

Analysts expect domestic de-
mand to dip this year S&P has fo-
recast sales of light vehicles, in-
cluding passenger cars, in China
willfall up to 3% in 2026.

—— el B o

cos from setting value of cars below production cost

However, Chinese automakers
are gaining ground in global mar-
kets. China's exports of passenger
cars jumped 49% year-on-year to
589,000 in January. E

“We don’t foresee a loss In mo-
mentum for the Chinese auto 1in-
dustry this year,” said Claire Yu-
an, director of corporate ratings
for China autos at S&P Global Ra-
tings.

Chinese automakers such as
BYD—the country’s largest and
one that overtook Tesla as the
world's top electric vehicle maker

—aretargetingmarketsin Europe
and Latin America as they con-
front intense competition in both
prices and lineups at home due to
oversupply. .

Analysts at Citi'expect China’s
car exports could jump 19% this
year driven by exports of electric
vehicles and plug-in hybrids.

BYD is targetingsaround 1.3 mil-
lion of overseas car sales in 2026,
up from the 1.05 million last year:

~ Other major Chinese automakers

have also set ambitious sales tar-
getswith a focus on exports.

.Last month, Canada agreed to
cut its hefty 100% tariff on China-
made EV imports in amove welco-
med by Chinese carmakers. China
also recently reached a deal with
the European Union that could al-
low more of its EVs to enter the
European market. AP

—— e, e
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Ashok Leyland may redraw
'EUand UK export playbook

1 sHinE jacOB

(* ‘Chennai, 12 February .‘ - §
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already running at its full capacity of 6,000
units. The company was expecting sales of
b around 7,000-8,000 veh:clﬁ in the region this
Powered by the free-trade agreenients (FTA) year.around30~40percenthighenh3ncuntnt
with the European Union (EU) andj;leUmted capacity. Hence, a new assembly plant with a
Kingdom (UK), HindujaGroup'sindian flagship capacity of 2,500 units is planned in Saudi
company Ashok Leyland mayredrawitsEUand  Arabia, which will give the company an advan-
UK business strategy, its Chair- tage of saving customs duty on
man Dheeraj Hinduja said. CCTHE WEST ASIA vehicles exported from the UAE.
Aftershuttingdownaunitofits MARKET IS VERY “The West Asia market is very
electric vehicle (EV) arm Switch. STRONG AND OUR strong and our plant in RAK is
Mobility In the UK, the company pLANT IN RAK IS already reaching its peak capacity.

was inthe processofshiftingthepr-" ‘a[| EAC] This was an additional opportunity
oduction base for its electric buses GSRFI’EQI\JII &pAg-lr’;G to do more with the E1 product. The
from the UK to Ras Al Khaimah THIs WAS AN intention isto produce E1overthere,
i+ (RAK)in the United ArabEmirates. . ApDITIONAL as there is a growing market in the

Itis also in the processofsettingup - oppORTUNITY TO Do UAE and GCC. Separately, we will

| a manufacturing unit in Saudi poOREWITH THEEI examine the possibilities of India
i Arabia WithIndiasealingthetrade ppopUCTY (regarding FTA),” Hindujaadded., -
i deals, the company is now looking - Thlscomesalaﬁmewhenmmh

at the possibility of exporting . DheewjHinduja delivered its first set of expotts'to

. directlyto the EU and UK markets,
“Our aspiration is to grow in
the European market. We have a
new product E1 (electric bus by
Switch). Our intention was to
_export these vehicles from RAK.
The new FTA opensupanavenue. .
through which it mightevenbe .
advantageoustoproduceinindia. -
We will lookat the best optlon
lookinginto thecost parameters,”
Hinduja told Business Standard,
'mecompényiﬂooldngatthjs

Chairman, Ashok Leyland

~coul : ‘ y i edan

Mauritius and Bhutan last quarter.
“We are now seeing thata lot of our
existingmarketsaretryingtohaveat
leasta ofthelrfleettobeelectric.

atperspective, wefeel Switch
hasaguodopportunitylnemandlng
itsexpmtbase WewﬂllookatSaarc -
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T E Raja Simhan :
Chennai

Passenger vehicle (PV) ex-
ports in January rose by 33
per cent thanks to a substan-
tial increase in exports by
market leader Maruti Su-

cent yegr-on-yed.r (y-oy) in-
crease in export volumes in
January to 50,716 (26,781).
Hyundai’s exports rose by 21
per cent, but the South
Korean auto major’s market
share in exports declined to
18 per cent (20 per cent).
Both Nissan and Volkswa-
gen saw a decline in exports
by 36 per cent and 78 per
cent, ly. Toyota’s

—————
T it e S

Nissan Motor indiag2 e # January, 2025
Toyota Kirlaskar Motorigs 330 W January, 2026
1,981 ® Growth (%)
Volkswagen Indiay 432 @
Tata Motors WMMBWWMM Source: SIAM ~

exports volume rose by 2 per
cent, SIAM data shows.:
Rahul Bharti, Senior Exec-
utive Officer, Maruti Suzuki,
told businesssline the com-
pany exported over 50,000
vehicles in January, account-

ing for 66 per cent of India’s
total PV rts, though it
included a shipment missed

from December 2025 ex-

‘ports. “In the first 10 months

o

a2 w A
commencement Of exports
, P RS 5

of FY26, Maruti Suzuki ex-
ported close t0 3.6 lakh pas-
ungﬂmhicl@,contr‘ibu
to 48 per cent of India’s total
PV exports. While the rest of
theindustry’s export grew by
7 per cent year-on-year in
this period, Maruti Suzuki
grew by 32 per cent,” he said.
One of the major factors
fuelling this growth was

(]

Maruti drives PV expg&—s up 33%in January

e VITARA being exported from
the Pipavav port

HMIL, said in an analyst call,
“By 2030, we have 1o take the

contribution to 30
per cent. The FTAs present
new opportunities, but need
tobe studied indetail.” /

1
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PV,2W and 3W dispatches in
January in top gear: SIAM

T
S Ronendra Singh
New Dethi

Passenger vehicles (PVs),
two-wheelers and three-
wheelers  posted  their
highest-ever domestic
wholesales (dispatches to
dealers) of January in 2026,
with double-digit growth,
compared to January 2025,
the Society of Indian Auto-
mobile Manufacturers
(SIAM) said on Friday.

"The domestic PV dis-
patches grewby 12.6 per cent
year-on-year (y-0-y) to
4,49,616 units in January
2026, compared with
3,99,386 units in January
2025, the auto industry body
mentioned in its monthly
salesdata,

Similarly, total  two-
wheeler dispatches to deal-

- ers grew by 26.2 per cent y-

o-y in January to 19,25,603
units, ~ compared = with
15,26,218 units in January
2025. Total three-wheeler
wholesales also witnessed a

GROWTH ACCELERATES. Tt

strong growth of 30.2 per
cent y-0-y to 75,725 units,
compared with 58,167 units
in the corresponding month
lastyear.

“The new year has begun
on a positive note, extending
the strong momentum seen
in the previous quarter, sup-
ported by sustained demand
following the GST rate re-
duction. The initiatives an-
nounced in the Union

tal dispatches of vehicles across
categories grew by 23.5% y-0-y to 24,50,944 units, compared with
19,83,771 units'in the year-ago period e

Budget 2026 to strengthen
India’s manufacturing base,
along with existing policy
tailwinds, are expected to de-
liver long-term benefits for
the sector and support
growth in the medium
term,” said Rajesh Menon,
Director General, SIAM.
The total dispatches of
vehicles across categories
grewby 23.5 per centy-o-y.to
24,50,944 units, compared

-

NEW RECORD. Domestic wholesales grew 12.6% y-0-y t0.4,49,616 units during the month

with 19,83,771 units in the
year-ago period.

'EXPORTS SHINE

All three segments logged
double-digit growth on a y-
o-y basis in terms of exports
aswell.

For instance, the total PV
exports grew by 33.4 per cent
y-0-y to 76,822 units during
the, month, against 57,585
units in the same month last
year. The total two-wheeler
exports grew by 20 per cent

‘y-0-y to 456,435 units in

January this year, compared
with 3,80,528 units in Janu-
ary 2025, the SIAM data in-
dicated.

Similarly, the total three-
wheeler exports grew by 54.6

‘per cent y-0-y to 36,879 units

last month, compared with
23,859 units in the same
month 2 year ago. Total ex-
ports of vehicles across cat-
egories grew by 23.5 per cent |
y-0-y to 5,71,066 units in
January, compared with
4,62,500 units in the corres-

ponding month last year. / ,
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STARTUPS FAIL TO MAINTAIN MOMENTUM

Slow to Start EV
Race, Legacy 2W
Makers Now Lead

ve’slanganalyftsmsaythecha;}ge
i consumer
Compared with 2023, ;5ices™ ™
established pIaVers i vaters s
nearly double their

marketshareinJan (Charging Ahead

Lijee Philip cosmmmmnem o

Mumbai: Marking a turning
point in the journey of India’s
two-wheeler market, legacy
manufacturers have tightened
their grip on the electric vehi-
cle sub-segment by ending ye-
arsof startupdominance..
Established players including
TVS Motor, Bajaj Auto and He-
ro MotoCorp have surged ahe-
ad as of January 2026, captu-
ring 60% of the category, accor- X
ding to automotive market re- |
" search firm Jato Dynamics. In
12023, thisnumber stood at34%.

BEYOND EARLY ADOPTERS

The shift has caught pace over
~ the past year underscoring
~ how the market s,

moving from rapid

disruption to con-
solidation driven




ELECTRIC VEHICLES

Business Line, 3 February 2025

\ VinFast, Maruti debut drives e4W registrations in Jan

T E Raja Simhan
Chennai

Electric four-wheeler (ed4w)
registrations started on a
strong note with a 63 per
cent increase in January
2026 to 17,654 units, against
10,831 in January 2025, as
per Vahan data released on
February 2.

The uptick was driven by
an increase in volume by the
top auto majors as well as
market expansion with the
entry of VinFast and Maruti
(Vitara).

Within four months of

i production  at
Thoothukudi, VinFast (VF 7
and VF 6 models) has be-
come the fourth-largest e4w
maker, behind Tata (Nexon,
Punch and Tiago), Mahindra
(XUV400 EV, XUV e, and
BE 6) and JSW MG (Windsor
and Comet),

TATA MOTORS LEADS

Tata Motors continued to
' top the chart in January, fol-
| lowed by JSWMG, Mahindra
| Electric, VinFast and Hy-

Energy goes vroom vroom

e R
1,616 A304 aBo2 a3

JSW MG Motor 4,549 577 4400 4062

Mahindra Electric Automobile * 3,559 1881 530 489

VinFast Auto India 432 245  NIL NIL

Hyundal Motor

326

LI 331 179

Source: Vahen data collated 4330 &m on February 2 * Data of both Mabindra Blectric and Mahindra & Mahindr.

it
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ON GROWTH PATH. Within four months of starting

production at Thoothukudi, VinFast (VF 7 and VF 6 models) has

become the fourth-largest eAw maker suoyaHosH

undai featuring in the top
five.
Mahindra Electric saw a

significant jump in market
share due to increase in

volume, while JSW MG wit-
nessed a sharp decline in
market share despite a mar-
ginal increase in volume. Hy-
undai is back in the top five,

pushing BMW to the sixth

L

“After four months since
we launched our first car in
September 2025, we have
reached the fourth position
in the best EV car-selling
companyir India—out of 16
OEMs,” said Pham Sanh
Chau, MD and CEO of Vin-
group Asia, while participat-
ing in a panel discussion last
week at the NDTV Tamil
Nadu Summit.

Poonam Upadhyay, Dir-
ector, Crisil Rating, said the
expansion was driven by
broader adoption and a step-
up in new model launches,
particularly in the SUV seg-
ment, alongside better driv-
ing range. “This momentum
extended into January 2026,
with registrations up 63 per
cent year-on-year, again ona
lower base. Looking beyond
the year-on-year compar-
ison, month-on-month

owth was around 15 gg
g:m., following
volumes in November and
December, pointing to a re-
bourdd from recent soft-

ness”shesaid. rz
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arnataka to set up EV city near Bengaluru

[——1
Our Bureau
Bengaluru

The 100 acre hub
will be an-
end-to-end EV
innovation and

Ene Storage  Policy,”
Kharrg said. He added that
the State leads India in EV
-adoption and start-up pres-

The Karnataka government
plans to set up an electric-

beds, vehicle performance

icated Electric Vehicle and

ence. “With nearly 5,403
T 3 ublic charging stations an
vehicle city near validation hub with glmost 20 per gent of all EVs
Bengaluru to strengthen the i i sold in  the country,
State’s electric—mobility lntegrate:d promg Karnataka continues to lead
€cosystem. N and testing gr ound India’s electric mobility ad-
The proposal was dis- N ; e option,” he said. ‘
cussed during a high-level in- ~ testing, roadworthiness cer- Kharge said partnerships
dustry consultation organ-  Priyank Kharge, Karnataka tificationand EV component  with the Automotive Re-
ised by the Department of  IT-BT Minister (file photo) benchmarking facilities are search Association of India
Electronics, IT and Biotech- ; also planned. (ARAI) and International
nology, chaired by the IT-BT  turers (OEMs), micro, small, Centre for Automotive Tech-
Minister Priyank Kharge,on  and medium enterprises  SKILLING CENTRE . nology (ICAT) would reduce
Thursday. (MSMES), suppliers, incub-.  The EV City will host a  time and costs for local in-
More than 30 EVand bat-  ators and shared infrastruc-  Centre of Excellence for EVs  novators. “Currently, many
tery technology companies  ture. A key component is'a - and battery technologies,  have to go outside the State
participated in the consulta- ~ 50-acre integrated proving - along with a skillingand tal- ~ for testingand certification,”
tion, including major manu- and testing zone. ent academy. ning will  hesaid.
facturers, component sup- Planned infrastructure . cover both white-collar and Officials and representat-
pliers and mobility Start-ups.  also include urban road sim- shop-floor roles. : ives from companies includ-
The proposed EV City will ulations, gradient and hill- The government plans to  ing Ather Energy, Bosch,
be developed over 100 acres testing facilities, and valida-  offer pay-as-you-use com- = Kinetic Group, Continental,
withinatwo-hourdrivefrom  tion of advanced driver as- mon facilities to reduce BillionE Mobility, Indofast
Bengaluru. Itisplannedasan  sistance systems. The city - entry barriers for start-ups  Energy, Yulu, Evotron Mo-
end-toend EV innovation will also support EV software ' and MSMES, torsports and Sun Mobility
and validation hub. and cybersecurity testing. “Karnataka was among attended the meeting.
The facility will house ori-  Fastand smart chargingtest-  thefirst Statestobringaded- '
i ginal equipment manufac-

With inputs from BL intern Tejaswini S

.
—_——
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India’s aim is to achieve

leadership in EV space’

+ Our Bureau '

Ngw Delhl

. India has set a clear national

objective of achieving net-
zero emissions by 2070 and
its vision in the electric

~ Vehicle (EV) spaceis to move

to a leadership position, set-

| “ting global benchmarks, HD

y, Minister for
Heavy Industries and Steel
said here on Tuesday.

The Minister also said the
government was strengthen-
ing domestic man i
under the ‘Make in India’ and
Aatmanirbhar Bharat initiat-
ives with an aim to build resi-
lient industries and create
sustainable livelihoods for
the youth.

PLI SCHEMES

“Electric mobility lies at the
convergence’ of cleaner
growth, energy security and
industrial transformation.
To support this transition,
the government is strength-
ening the backbone of elec-
tric mobility through pro-
duction-linked ‘incentive
(PLI) schemes for automo-
biles, auto components and
advanced battery manufac-
turing,” he said at the 5th
Global Electrification Mobil-

ity Summit organised by the !

Society of Indian Auto-
mobile Manufacturers
S ¥ b "5 %
r( msomoted‘:hg}eleﬁ;
fying commbtﬂal‘vehcé:s
and lic transport de
Servesp;g’edalﬁﬁl‘%asmm
segments contribute dis

ribute dispro-
 port 'onatelir"néin{banj" pollu-
tion. “Clean mobility solu-

tions here deliver immediate

environmental and sociald'i-

- vidends,” he said.

w1
o

N4 e it i
Minister for Heavy Industries
and Steel HD Kumaraswamy

Citing a NITI Aayog re-
port, Kumaraswamy high-
lighted that the electric mo-
bility transition is not only
an enyironmental imperat-
ive but also' a’ multimillio
dollar economic opportun-
ity. “Electric mobility “will
transform service delivery
through connected vehicles;
data-driven " fleet manage-
ment, intelligent transport
systems, and new ownership
models;” he said.

Elaborating on the sup-
port provided by the govern-
ment to the sector, the Min-
ister noted that the Ministry
of Heavy Industries has al-

- located 2,000 crore under

the PM E-DRIVE scheme for
setting up over 70,000 char-
ging stations nationwide.

‘The EV market has recor-
ded a compound * annual
growth rate exceeding 60 per
cent in FY25, with EVregis-
trations (across segments)
approaching 2 million units,
Kul:narac;mlfg‘jny added,

“From a time when elec-
tric vehicles were being sold
atabout 1,500 to 2,000 units
a year, this fiscal we may end
up with almost a hundred
times growth, We are still at
around 4 per cent penetra-
tion, but it is a very

market,” Shailesh Chandra,
President SIAM, said. /
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Electrlc Vehlcle retall sales 7zoom in Jan”/

ANJALI SINGH
Mumbal, 11 February

Indla's electric vehicle (EV)
markets expanded gains in Janu-
ary compared to the year-ago
period, as two-wheeler and pas-

senger vehicle sales triggered a

shuffle in the competitive land-
scape, data from an automobile
dealers' association showed.
January'’s performance proves
EV adoption is now market-led,
with organic demand and product
economics replacing subsidies as

t’heptimarygmmhdﬁvexs,smdme

‘Federation of Automabile Dealers

Associations (Fada). As many as-
18,470 electric passenger vehicles
(FV) were sold in January, up
almost 55 per cent from 11,935 units
sold in the same month last year,

_ Electric passenger vehicle (PV)
salessurged 54.75 per cent year-on-
year to 18,470 units in January —
up from 11,935 in 2025 — pushing
‘market penetration to 3.6 per cent

L —
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Charged up
E2W and electric PV sales perfonnaﬁng_in January 2026

" Y-0Y | EIW Y-0-Y

' chg (%)
o8
192
v i E0B:
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Note: Telangana numlie;s not mduded“Ov .rall sales Inunit

.Source' Fada
fromzswcentﬁ» i wéll,wh’ilei—'[yun mitorlnd:as
Mahindra & ) Mahindra volumes were largelyunchanged.
remrdedamag:rlselnﬂecuigw ‘BYDIndiareporte loweryear-on-

volumes, with sales surging to  year retail volt nes. V

3,668 units in January 2026 from - ,dlamco‘:ded __"“'retaxlvolumes.
740 unitsinJanuary ulting

in an upward shift its ran
within the segment.

vehlclémarket.

< NS @legtric two-wheeler sales
Kia India and. BMW Iﬂdﬁ ”i:llmbed almost 25 per cent year-

teportedhlgherelectricPVsal&fas z}oq-ywm 1,22 812 unitsin January.
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While market penetration rose

sllghtiy to 6.6 per cent from last
year’s 6.4 per cent, it remains
below the 7.4 per cent peakseen in
December.

TVS Motor Company emerged
as the largest electric two-wheeler
retailer, selling 34,558 units,up 438
per cent from 24,028 unitsin Janu-

2025. Bajaj Auto ranked second
with retail volumes of 25,598 units,

markinga19.2 percentincreaseover

- 21,470unitssold the year before.
Ather Energy moved up tothe
third position, with sales rising 68
per cent year-on-year to 21,999
\nits in January 2026 from 13.?%?
units a year ago. Hero MotoCorp

recorded one of the sharpest |

increases in the segment, with

electrictwo-wheelerretailssurging |
t0 13,302 units from 1,626 unitsin |

January 2025, placingitamongthe
leading players.

In contrast, Ola Electric’s retail
volumes declined 69.2 per cent
year-on-year t0 7,516 units.




TRACTOR
Business Standard, 13 February 2025

&M sees green shoots in US/

actor market as tariffs ease
:

R .ur,\-_, X

- “‘WITH THE TA_RIFF NOW AT
ahindra & Mahindra (M&M), | 18%, WE ARE REASONABLY
India'slargesttractormaker,ishope- COMPETITIVE WITH OTHER
fulofsecingearlysignsofrecoveryin ~ COUNTRIES EXPORTING
| theUSmarketastradetalksbetween * TRACTORS INTO THE US3)
the two countries make progress. Rajesh Jejurikar
Speaking to reporters after the ED & CEQ (auto and farm sectors),
. company’s December quarter (Q3 Ao G blohwids §
FY26) results, Rajesh Jejurikar,
; executivedirector and chiefexecu- . 4"}
| tive officer (auto and farmsectors), - South America, Africa, Asia-Pacific, Amencantractormdustryhadbeen
. 'said the past eight to nine months and Saarc nations, parts of Europe; .in a downturn for the past one-and-. |
§ had been challenging for the US and West Asia. a-half to three years, Mahindra |
marketduetosteep tariffs. “We held: Veejay Nakra, president of M&M’s ga‘ined share in the sub-20 horse-
i backsellingat a5o percenttariffand faqnemupmentbusm told Busi- ent. “The OJAserieshas
{+ only sold what was absolutely ness Standard that between Aﬁnl d verygoodfeedbackandwe |
. needed inthe market, while hoping 2025andJanuary2026,thecompany are close to 9-10 per cent market
for a resolution to the trade agree- sold 16,861 tractors in overseas mar- - sharein thatsegment. We havebeen
ment issue, which has now hap- kets, markinga 24 percentyear-on- the number three player in North
pened,” hesaid. year growth and significantly America for alongtimeinthesub-

Jejurikar said the company had outperforming overall industry ' 100horsepowersegment,” Jejurikar |
inventory in bonded warehousesin  exports. “Thishasbeenonaccountof said, addingthat the stabilisation of -
the'US, which it would begin supp- astrong performance in South Asia trade conditions should help the .

‘ilying to the market after the and Africa. We continue to have a. company rebuild volumes and.
issuance of an executive order.  strong positive outlook aronnd out. -return toa growth phase.

“With the (US) tariff (on Indian, exportsbusiness,”Nakrasaid. .~ On passengervehicles, Jejurikar
imports) now at 18 percent, we are  Jejurikar said M&M’s OJA plat- - said the recent trade deal with the .
reasonably competitive with other form had received strong customer  European Union would open up
‘countries exporting tractors to the response. OJA is‘a range of light- export opportunities overtime. “We
US. Earlier, most countrieswereat15  weight, compact tractors in the 20- | do not yet have many: left-hand-

_percenttariffwhilewewereat5oper 40 horsepower category, designed -drive models, but over the next °
~ cent, which made us uncompetitive for small and medium-scale far- couple of years, by 2028, several -
andledmsomevolu:mloss “hesaid. ming, including vineyard, orchard mainstream modelswillbeavailable -
i M&M exported close to 17,000 and inter-culture applicatiops, in left-hand drive, enablingamore
mcto;s in tpe- p.rsf 10 months of wigg to their narrow width and robust EU strategy. Lifestyle pickup -
{"t‘* “The ¢ orts to highmanoeuvrability, productslaunchingin2o27willalso
p Heﬂdded that while the: Nonh supportexports,” hesaid. :

. % : /
HE R "’?"‘dl‘,ﬁ'

A s

P —— T

¥ N“......k..,.\.i..—....u




RAW MATERIAL

Business Line, 10 February 2026

//55 firms commit over 313,000 __cf*inve_strnent /
under latest PLI scheme for specialty steel

=]
Press Trust of India
New Delhi

Steel Minister HD Ku-
maraswamy on Monday
launched the third round of
the PLI scheme for speciality
steel, aiming to add 8.7 mil-
lion tonnes capacity of the
upgraded alloy steel.

In this regard, around 85
MoUs were signed between
55 companies, including
SATL’s Salem Steel plant and
the Ministry, under the PLI
1.2, committing 13,203
crore worth of investments.

“PLI 1.2 is a decisive step
towards building a resilient
and globally competitive

ialty steel ecosystem
aligned with the vision of
Prime Minister Narendra

. . ‘/f
H D Kumaraswamy

Modi. The scheme advances
the twin priorities of Make in
India and Aatmanirbhar
Bharat by encouraging do-
mestic capacity creation in
advanced and strategic steel
products,” Kumaraswamy
said in hisaddress.

The Minister said these
projects are expected to add

2% N L

in high-end steel

such as electrical steel, alloy

and stainless steels, coated

products, and grades re-

quired for strategic sectors.
On the rationale, the Min-

- ister said the third round of

the PLI Scheme has been
launched in response to
strong in demand and
the need for sustained mga-
city expansion in specialty
stgal, which is esseiptfg for
sectors including automo-
biles, railways, Defence, elec-
trical  equipment and
aerospace.

With incentive rates ran-
ging from 4 per centto 15 per
cent over a five-year period,

the scheme is designed to
promote investment, tech- |
nology tion,

value addition while integ-
rating Indian manufacturers
into global value chains.

The PLI 1.2 Seeks to ad-
dress structural gap by in-
centivising domestic pro-
duction, conserving foreign
exchange, and positioning
India as a reliable global sup-
plier of advanced steel, he
noted,

The Minister said the
achievements under_earlier
rounds of the PLI Scheme
further reinforce the policy’s
effectiveness.
Across PLI 1.0 and 1.1,
committed investments of
¥43,874 crore have already
translated into substantial

‘on-ground progress. /




GOVERNMENT POLICY
The Times of India, 2 February 2025

; ‘Champions’ in the makm—g—

SME:s get

Team TOI

ecognising MSMEs as a
R‘\:ital engine of growth,
inance minister Nir-
mala Sitharaman outlined a
three-pronged approach of
equity, liguidity and profess-
ionalsupporttohelp theseen-
tities grow as “Champions”,
For this, she announced a Rs
10,000 crore dedicated SME
Growth Fund, which will in-
centivise enterprises based
on“selectcriteria”,
‘ The finance minister also
' proposed totopupthe Self-Re-
liant India Fund set up in
2021, with Rs 2,000 crore to
continue supporting micro
enterprises and maintain
theiraccesstorisk capital.
To provide MSMEs liquid-
ity support, the FM an-
nounced planstoleverage the
fullpotential of Trade Receiv-
ables Discounting System
(TReDS), an RBI-regulated
digital platform that enables
MSMEsS to instantly discount
their trade receivables (in-
voices) through competitive
bidding by financiers. With
TReDS, more than Rs 7 lakh
crore has been made availa-
bleto MSMEs.
To leverage its full poten-
tial, FMannounced fourmea-
- sures; including mandating

—

1y i

CREATING A FAN BASE

k Cr ooster shot

TReDS as the transaction set-
tlement platform for all pur-
chases from MSMEs by
CPSEs, serving as a bench-
mark for other corporates;
and introducing a -credit
guarantee support mecha-
nism through CGTMSE for
invoice discounting on
TReDS platform.
Sitharaman also pro-
posed to link GeM (govt's e-
market place) with TReDS for
sharing information with fin-
anciers about govt purchases
from MSMEs and encourag-
ing cheaper and quicker fi-
nancing. Itis alsoproposed to

introduce TReDS receivables
as asset-backed securities,
helping develop a secondary
market, enhancing liquidity
and settlement of transac-
tions.  Sitharaman  said,
“Govt will facilitate profes-
sional institutions such as
ICAL ICSI, ICMAI to design
short-term, modular courses
and practical tools to develop
a cadre of Corporate Mitras,
especially in tier-II and tier-
I towns.”

These accredited para-
professionals will help MS-
MEs meet compliance reg-
uirementsata.ﬁ‘ordablecosts/




/Budget allocation for PM

E-DRIVE reduced toX

Business Line, 2 February 2026

S Ronendra Singh
New Delh

The Budget 2026-27 has cut
the allocation for Prime Min-
ister Electric Drive Revolu-
tion in Innovative Vehicle
Enhancement (PM E-
DRIVE) Scheme by 62.5 per
cent to ¥1,500 crore under
Budget Estimate (BE) 2026-
27 as compared with 34,000

. crorein the BE 2025-26.

However, it is up more
than 15 per cent over the Re-
vised Estimate (RE) of
%1,300 crore in FY26, the
Budget documents have in-
dicated.

The PM E-DRIVE was
launched in September 2024

with an outlay of ¥10,900 -

crore for two years till Macrh
31, 2026, to boost adoption
of electric vehicles (EVs).
The Scheme was launched
by the Ministry of Heavy In-
dustries and subsumed with
Faster Adogtion and Manu-
facturing of (Hybrid &) Elec-
tricVehicles in India (FAME-
1I) scheme to support 28.26
lakh EVs in different categor-
ies including e-2 wheelers,
e-3 wheelers, e-buses, e-am-
bulances, and e-trucks.
Meanwhile, for the Pro-
duction Linked Incentive
(PLI) Scheme for antomo-
biles and auto components,
the BE 2026-27 has been in-

creased by more than 110 per
cent to 5,940 crore as com-
pared with BE of ¥2,819
crore in FY26.

As per the Budget docu-
ments, it has been also in-

creased by
crore in FY26.

4,000 E-BUSES

Finance Minister Nirmala
Sitharaman also announced
the allocation of 4,000 e-
buses for the Purvodaya
States that would also help
the industry.

“The higher Auto PLI al-
location for FY27, customs
duty exemptions on capital
goods for lithium-ion cell
manufacturing, and in-
creased outlay under the PM

2 EoDRI\_TE scheme reflect the

LyOUCY

* duty relief for battery manu-

184 per cent of *
Revised Estimate of 32,091

government's continued
commitment to catalysing
the EV ecosystem,” said
Shailesh Chandra, Managing
Director and Chief Executive
Officer, Tata Motots Passen-
ger Vehicles. :

CLEAN MOBILITY

According to Harshavardhan
Chitale, CEO of Hero Moto-
Corp, the Budget’s contin-
ued support for the electric
mobility ecosystem, includ-
ing charging infrastructure,

facturing, and a focus on
building rare earth mineral
corridors would accelerate
the transition to clean mobil-
1184
“Together, these meas-
ures canaccelerate the trans-
ition to clean mobility and
make sustainable transport-
ation a mainstream choice
for millions of Indians,” he
said.

“The Budget 2026-27
strikes a constructive and
forward-looking note for In-
dia’s automotive, manufac-
turing, and electric mobility
ecosystem, balancing near-.
term demand support with
longer-term supply-side re-

. forms. It builds on the mo-

mentum and support from
last year while reinforcing
investor confidence,” Rahul
Mishra, Partner (Automot-
ive) at Bain & Company, said. |

s
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Tariff cut to help auto components sector
gain competitive edge

S Ronendra Singh
New Deln

The proposed reduction in

reciprocal tariffs to 18 per
cent is a positive step that
Will enhance the competit-
iveness of Indian automotive
components in the US mar-
ket, said the Automotive
Component Manufacturers
Association (ACMA) of India
on Tuesday. :

“At a time when global
supply chains are undergo-
ing structural realignments,
this development provides
greater predictability and
confidence for long-term
trade and investment de-

isions,” said Vikrampati

 Singhania, President AGHA.

He said the US is among

the most-important export

destinations for India’s auto
component  industry. Ac-

cording to ACMA, India’s
auto components export to
the US was recorded at
$6,225 million in FY25, and
in the first half FY26, it ex-
ported components worth
$3,124 million. On the other
hand, the US exported auto
components worth -$3,124
million to India in FY25,
while in the H1 FY26, it ex-
ported components worth-
$844 million. -~

“A more balanced and fa-

* supply

cilitative trade framework
can unlock further growth in
bilateral trade, deepen in-
dustrial collaboration and
encourage  technology-led
partnerships across  ad-
vanced manufacturing, elec-
trification, electronics, and
clean mobility solutions,”
said Singhania. :

The components sector
looks forward to closer en-
gagement with policymakers
on both sides to ensure that
the agreement translates
into tangible outcomes for
industry, supports resilient
chains  and
strengthens India’s role as a
trusted global manufacmrh-
ing and sourcing hub, he
au:igded.- cmg

ANEWERA
According to Ravi Mehra,
MD, Uno Minda, the India-
US trade agreement marks a

in the US market

defining moment for Indian
economy and the Indian auto
components industry in spe-
cific, unlocking an exciting
new era of exportled
growth, deeper market ac-
cessand global integration.
“Itis a strong validation of
India’s manufacturing excel-
lence and reinforces our role
as a trusted, high-quality
partner in the global auto-
motive value chain. The sta-
bility on tariffs brought by
this agreement significantly
enhances export competit-
iveness and encourages ad-

. vanced technology collabor-
- ation between the two

countries,” said Mehra.
For'Uno Minds, thisopens
up compelling opportunities
t(.? furth ermqsgale th?‘tilg:
Ppany’s footprint, stre: 2
supply-chain agility and ex-
pand its contribution to the

US market, he added.
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TheCentrehasaskedtheaﬁ.
ationindustrytosubnﬁtpm-
Posals on measures to boost
domestic - manufacturing,
aircraft leasing and relateq
acuvities by effectively util-
Provisions announced
inthe By
Senior officials from the
Ministry of Civil Aviation
held a consultative Mmeeting
with industry leaders on
Thursday  to discuss 5
roadmap for the sector’s
growth,

. ton during the discussions

was how to utilise the reduyc-
tion in import duty on com-
ponents and raw materials to
Promote the maintenance,
Tepair and overhaul (MRO)
aswell as man ing sec-
tors. Besides, the govern-
ment sought industry inputs
on i ing financing op-
tions for emerging ents
such as electric vems'glmtak&
off and landing (eVTOL) air-

roadmap fo

b= w—

craft and helicopters,

Furthermore, the discus-
sions, sources said focused
on how to fully leverage re-
cent policy measures, includ-
ing lower duties on aircraft
parts, easing of leasi
NOrmS, expansion of MRO
facilities, and steps to pro-
mote manufacturing within
the country.

The Budget for 2026-27,
presented on February 1, an-
nounced several initiatives
o promote civilian aircraft
manufacturing,  mainten-
ance and leasing, while also
aiming to improve last-mile
and'regionalajrconnéc&vity.

Among the key measures,
the basic customs duty has
beenﬂﬂlye:‘:iempmd on com&

nents and parts require
g:: the manufacture of civil-
i ining and other air-
&u‘:gﬁohﬂly, the ex-

Government secks industry
I'aviation push

emption applies across

¢ mul_tiplgaircrafc categories.

AIRCRAFT LEASING ‘
The Budget also proposed
steps to deepen aircraft leas-
ing activity at Gujarat Inter-
national Finance l’ll'gc-Clty
(GIFT City). Simplification
of regulations andp improve-
ments in the tax framework
at the International Finan-
pected to enhance the com-
petitiveness  of {ingla»]’;
leasing ecosystem and hel
lower airline operating costs
over time. ¥ <l
2 ‘qJ 2 mm -
dnd leasing, the ma
lines initiatives to promote
the seaplane ecosystem in
India. The seaplane specific
proposals cover both manu-
ing  and ' route
development. B
Notably, the Centre plans
toincentivise the indigenisa-
tion of seaplane manufactur-
ing, along with the introduc-
tion of a Seaplane Viability
Gap Funding scheme to sup-
Pport operations aimed at en-
hancing last-mile and re-

mote  connectivity  an,
promoting tourism,
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“Pact puts auto
parts exporters
In driver’s seat

@timesofindla.com

New Delhi: India’sauto com-
ponent industry is set for a
significant boost following
theIndia-US tradedeal, with
the agreement providing
preferential tariff treatment
for lndianautopamexpons.
including zero-duty access
for some products,
Thejoint statementsaid In-
will receive a preferential
tariff rate quota for automoti-
Ve parts currently covered un-
der US national security. ta-
riffs, creatinga pathway for In-
d.iane:morterstoaccesstheUS
market at lower or zero duties,
They had previously been af:
fected due to steep tariffs with
certain auto components fa-
cingdutiesupto50%.
Vikrampati  Singhania,
president of the Automotive
Component Manufacturers
Association (ACMA), said the
move signals a clear intent to
strengthen bilateral manufac-
turing and supply chains,
“These measures will lead to
enhanced export competitive-
ness, deepen technology colla-
baration, and reinforce India’s
role as a trusted partner in re-
silient global automotive supp-
lychains.” ;
Auto component maker
Uno Minda said the agree-
ment opens a new phase of
export-led growth for the sec-
tor. “For Uno Minda, this
opens up compelling oppor-
tunities to further scale onr
footprint, strengthensupply-
chain agility and expand our

r] ::“-_ L e

-

contribution to the US mar-
ket while proudly reinfor-
cing India’s position as a
world-class manufacturing
hub,” said RaviMehra, MD at
Uno Minda.

Tenneco India said the re-
duction in US tariffs will sig-
nificantly improve the cost
competitiveness of India-ma-

& & These measures will
08 i panced,
export competitiveness, X
deepen technology
collaboration, :
and reinforce
India’s roleasa
trusted partner
in resilient global

automotive supply chains
| —VIKRAMPATI SINGHANIA
| AcMa PRESIDENT

significantly ' enhance  the
cost competitiveness of our
premium products like shock

de components. “This will |

absorbers and exhaust sy-
stems in the US market, posi- :
tioningustogrowour presen- i
ce, scale volumes, and streng- i
then integration within the

supply networks of Ameri-

can OEMs,” said Arvind
Chandra, whole-time direc-
torand CEQ, Tenneco India.

Bharat Forgedescribed the
deal as a “game changer” for
Indian industry, adding that it i
strengthens India’s position in

global supply chains,
In2024-25, exportsto the US

were to the tune of $6.2 billion,

while in thefirsthalf of thisye-

© an it has reached $3.1 billion,

accordingto ACMA.

R
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Micro, small enterprises with good track record -

ST 3

can get collateral-free loans up to 25 lakh: RBI

strengthen last mile credit  (PMEGP) administered by
R delivery for MSEs with lim-' KVIG (Khadi and Village In-
5 ited collateral, the RBI, on  dustries Commission). i
. February 6, said the limit of Further, banks may avail
Banks can accept ,‘EOM and collateral free loans to MSEs  of the benefit of credit guar-
silver as collateral pledged will be doubled from %10 antee scheme cover, where
voluntarily by MSE  (micro lakh to ¥20 lakh, applicable. ,
e Sm;“ cnterprise) bor- Banksare mandated not to The central bank said the
; mwttla‘rs or loans sanctioned accept collateral security in  amendments have been car-
%Yee €I Up to the collateral  and financial position of the  the case of loans up to ¥20  ried out to (i) enhance the
BEr limit of %20 lakh, per  MSE units, increase the limit  lakh extended to unitsinthe ~ extant collatoral-free loan
‘ 1sarflendme§1t directions  for loans up to €25 lakh as MSE sector. Theyarealsore-  limit for MSEs to %20 lakh;
o0 edeindmg tomicro, small &  per theirinternal policy. quired to extend collateral-  and (ii) align with certain
&Sﬁmr- _ enterprises . With a view to facilitating  free loans up to T20 lakh to  regulatorychanges. .
Funl;? sector. improved access to formal all units financed under the RBI said the amended dir-
Badis fer,banksmgy, onthe  credit, support entrepren-  Prime Minister Employment ections will come into effect
\ 1S of good track record - eurial ~ activity and = Generation _Programme

from April 1, 2026, / '
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January power
demand at

India’s power demang I0S€ 4.5 per
cent year-on-year (y-o-y) to 143 bil-
lion units (BUs)in January,

the highest consumption for the
month since 2010, Primarily on the
backof severe cold wae conditions
across northern ang easternregions

j Peukpow.erdemandin.)an
touched 245 gigawat (Gw), sur-
Mngtheprevioussummerpeak
of 243 Gw recorded in June last
year, This surge wag largely
attributed  to  highey

tl;u: peak of North India’s

cold wave on January o,
agency Crisil said

inareporr. =

55.0 inDecember.

. Overall, power demand is
expected to grow 1.5 per cent Y-0-Y
ﬁpmao:BUslnzozs-zs.dﬂvenbya
l_nmhwimerandsteadyeconomic
yuwm,ll!t_pardallyoﬂ'nethyapm-
longed monsoon.

. The real-time market (RTM)

volume increased 52.8 per cent to.

K

~ A

. el b‘:’"‘f rak } Jh
4,638 million units (MUs) in Janu-

uary  cial and industria] consumers tp

o

ROCME AnawTh

a 05 N3NM S
q R e b o 3
g

STy

|

ary and the average market clear-
ing price (MCP) in the RTM
Segment declined 16 per cent to
<372 per unit in the same period. !
The MCP in the day-ahead market
(DAM) also declined 13 per cent Y-
0-Y to ¥3.86 per unit.

“The declining prices provided
an opportunity for distribution
companies (discoms) and commer-

D P R S S Py

meet their demand at competitive
pdcesandreplacecosﬂierpowerby
Procuring through exchanges,” the
reportsaid.

Power generation also
witnessed a similar jump,
rising 6 per. cent to 156
BUs in January. Gener-
ation from all fuel sources
sawarise during the month,

according to the report.
Renewable €nergy generation

. increased by 10 per cent, driven by |

capacity additions of 39,65 Gw
du.rlngFYzﬁ'C’Apﬂl-Jnnuary): !

Coal-basedgeneraﬂbn'incmmed !
nearly 5 per cent, with its'sharein
total generation climbing to74 per -
cent, compared with the Fy26 aver-
‘age of 68 per cent. This hi
coal'sroleinpm\ddingﬂﬂdbﬂftyto i
Tamp generation up or down in |
‘accordance with demand. Hydro i
and nuclear Power generation also '
lncreasedbyn.spercemands.sper |
cent, respectively. :

b g
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‘India sharpening trade strategy
. to boost mfg competitiveness’

/

Times News Nerwonrk

. New Delhi: India is sharpe-
| ning its global trade strategy
i tostrengthen the competitive-
i ness of its manufacturing in-

dustry through progress in

trade engagements with the
' US and the EU, heavy indu-
i stries and steel minister HD

said at an
Acma eventon Tuesday,

“On the trade front, India

: has adopted a calibrated and
strategic engagement with
: key global partners. Engage-
; ments are designed to impro-
: vemarketaccessandenhance
:  global competitiveness for In-

dian manufac-
turers,” Kuma-
| raswamysaid.

Referring
to the India-US
trade engage-
ment, he poin-
ted to commitments towards
preferential access for select
automotive components and
the easing of certain trade-
restrictive measures. On the
India-EU trade deal, he said it
is focused on addressing non-
tariff barriers, regulatory co-
operation, and aligning stan-
dards in sustainability and-
advanced automotive techno-
logies.

B,

Siam president and Tata
Motors Passenger Vehicles
MD & CEO Shailesh Chandra
said India has arare opporti-
nity to position itself as a
trusted; high-quality, tech-led
automotive supplier; but this
requires close alignment bet-
ween govt, OEMs and the
component industry.

He said, “OEMs’ ability to

 design, manufacture and ex-

port vehicles increasingly de-
pendson thestrength andsop-
histication' of our content
partners,” adding that global
supply chainsarenow shaped
not just by cost efficiency but
alsoby resilience and speed. /
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sign z36Cr
MoUs with
foreign buyers

shashank.Didmishe
@timesofindia.com

p—————EA L L

i Pune; Close to 220 MSMEs in «
i Punesigned 58 memoranda of

i understanding (MoUs) of ‘aro- -
und Rs 36 crore (34 million) to
supply goodsand servicestofo-
reign companies, Vikas Pansa-
re, MD, Maharashtra Small
Scale Tndustries Development
Corporation, said hereon Wed-

t nesday

3 Representatives of 25 com-

i panies from eight countries, in-

¢ cluding the UK, Uganda and

: Kenya, visited the city to'secu-

i re their supply chain from

i MSMEs here. The MoUs were

i completed through a total of

i B00Oroundsof deliberations bet-

i weentheforeignbuyersandlo-

i cal sellers. The MSMEs were

i fromthe agriculture, food pro-

i cessing, electronics, automoti-

i ve, engineering, healthcare

¢ and technology sectors.

H The programme, called the

i ‘reverse buyer seller meet’,

i runs under the Raising and Ac-

i celerating MSME Performan:

i ce (RAMP) scheme, which al-

¢ lows foreign companies tovisit )
! India to connect with MSMEs,

¢ “Tt is a cost-effective way t0 in-

i crease the export capabilities

¢ of smallscale businesses. Pro-

i spective buyers and sellersare

i selected by matching export:

i related HSN codes even before

i the delegation is finalised, so

i thatthe interestsof bothparti-

i psarealigned,” Pansaresaid,

.............................................
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BEE may ratlonahse
technology credits

DEEPAK PATEL.
! NaNDelhl 13Febﬂ.|ary

: - Cleaner credits

, .

i 'l‘he Bureau of Energy Efn-’ iCOrthon features e -
gieﬂ (BRE) el ey -stop regenerative g

MO nalise the st of techna, 209 fo beexcuded | 1|

: losies that carmakers can ™ 10talcreditcapmaybere- |

‘i lfy as -fuel'“w to duced to Gglkm fl‘om 9

i claim “technology deroga-  9/km

i tion credits” while calculat- ®CAFE-3to specify 17 glo-

Ing the average emission of  bally proven techs eligi
carbon dioxide in a fleet of forhérzd ohle
ke vehicles, Business Standard - m Efficient alternators and
haslearnt. & electric wa ‘
et rs .Thlswmbeundenmeup- tobei mdué:eerdpurr!ps Ilketv_ '
|- 'coming norms,on corporate
- average fuel efficiency-3 :
" (GAFE-S) carbon-dioxide emission ot~ ;

! Several fual-savins tech- all passenger vehicles

] Lmoloaesaremwwidelyused sell in a year. Emlsslotgeyls
- inIndia's passengervehicles. measured in grams per km -
These include idle start-stop (gm/km). The proposed
systems in about 54 per cent CAFE-3 norms, under dis-
of cars, regenerative braking cussion and expected to be
in 47 per cent, tyre-pressure notified soon, will be in force

[
ﬂ# s;m% ; - from FY28 to FY32 *I
g misslon,ﬁn t not EE ; was .th%r st of ell- ‘

—and these will not qualify gible technologies being ra-
for credit in the proposed ' tionalised, but the level of |
CAFE-3 norms, officials said. benefits too was proposedto |

CAFE norms require car- be reduced. L

?
Jt mﬁkers to limltthe nvemge TurntoPage 18 |
¢ 1 bl Wi T Ik h

SRt S T TR . PR (2

s T

et P

¢, It a6 each Solar-reflective
A !‘!.thec@?f@ble advanced glazi

/BEE likely to rationalise
tech credits

While the September 2025 Full-vehicle LED (light-
draft had proposed allowinga emission diode) lighting is
technology-derogation bene- expected to be included
fit of up to 9 gm/km, the final because it uses less electricity /
notiﬁcatiomsexpectedtocap than tmditlonalﬁmﬁis do. [

special heat-cut mgynko
i ling'to officials, the becoﬂsidefedbmsltk“ps l
capisbe & dbecauseit the cabin cooler and Eedué@ :
a ...nill [EIna brac- the need for air-
ticeandthelndianaummoblle Several engine

industry’s feedback. More- ing-related technologies are

over, thereis no officially noti- likelyto feature on thelistof17
fied testing method to technologies. These include
independently verify and an electric wate

likely to be notified for bene- |
fits. These are mel-savirixma~



