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71,662cr order i

Pune: Bharat Forge signed aRs 1
1,662-crore contract with the H

ministry of defence for the
supply of 2.6 lakh indigenously
designed CQB carbines to the
Indian Army, with execution

| over 4 years. The compact

firearm was jointly developed
by the Armament Research &
Development Establishment
(ARDE), the Defence Research.
and Development Organisation
(DRDO) and the company, @
statement said. ™
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India’s top commercial

vehicle makers Tata Motors,

Ashok Leyland and Eicher

Motors posted  strong
in sales volume in

December 2025 and the lar-

ger third quarter (Q3) of

FY26, supported by GST 2.0

and the festive surge.

Tata Motors reported the
strongest increase with 24
per cent increase in Decem-
ber 2025 with volumes of
40,057 units as against
32,369 units in the corres-
ponding period last year,

SEGMENT-WISE

The highest growth of 40 per
centwas in the intermediate,
light, and medium commer-
cial vehicles (ILMCV) seg-
ment used for diverse applic-

= AR SO

ations like e-commerce,
construction and logistics.
This was followed by the
heavy commercial vehicles

with 31 per cent growth,
In Q3FY26, the company

reported a 18 per cent in-

crease in domestic sales to
107 lakh units as against
91,260 units in the same
period of last year, The
ILMCV trucks "had the
highest growth of 26 per cent
in Q3. The company attrib-

—

report robust December sales

utedittoa strongreboundin

construction and
act,tvli;g. after the extended
. '}f"ﬁlong with sus-

o) B0 R I )
‘tained demand from core

sectors and auto logistics.

Girish Wagh, MD & CEO,

Tata Motors Ltd, said: “The
sales momentum ignited

GST 2.0 and the festive surge
lQn?, %ZF:% c:.ontinued into
Q3FY26, driving growth and
lifting overall sentiment of

the commercial vehicles |

industry.

Chennai-based auto major
Ashok Leyland reported a 26
Per cent increase in sales in
December
units (15,713 units),

‘Domestic sales of VE
Commercial Vehicles Ltd, a

joint venture between the
- Volvo Group tndEicherM::
& tgc;gt Lnt;l,gv;vsazs up by 26 per
e s (7,545

3
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| Oct, even as EV volumes saw .

Petrol diesel vehicles eat
‘into EV pie after GST cut |

Otlmmﬂndia.eom

Chennai: Battery electric ve-
hicle penetration in India’s

two-wheelerand passengerve- .

hicle segments lost momen-
tum in 2025 after the reduction
in GST rates for petrol- and di-
esel-powered vehicles from

healthy growth for the year.

. The narrowed price gap
between internal combustion
engine (ICE) vehiclesand EVs
after GST reduction led to a
spike in ICE sales in the Dec
quarter, weighing on EV mar-
ket share. The three-wheeler
(3W) segment, however, stood
outas an exception, recording
an improvement in penetra-
tion levels during the year

In the two-wheeler (2W)
segment, penetration of batte-

ry-powered vehicles rose from

6% in2024toapeakof 8.1% du-

ring the Jan-Sept 2023 period.
However, alower EV share in
theDecquarter, whichwasthe
firstpost-GST rate-cutquarter
Jed to overall E2W penetration
for 2025 to be 6.3%. Similarly,
EV penetration (excluding hy-
brid models) in the passenger
vehicle (PV) segment, inclu-

BATTERY LOW

ding carsand SUVs, improved
from 2.5% in 2024 tonearly 4%
for the year In contrast, elec-
tricthree-wheeler penetration
(excluding e-rickshaws) incre-
ased sharply from 12% in 2024
t018% in 2025.

Despite the pressure on
penetration, EV salesgrowth
remained robust across seg-
ments. Total registrations of
battery-powered EVs—in-

cluding 2W, 3W, cars and
SUVs—rose 16% year-on-ye-
ar to 22.7 lakh units in 2025,
up from 19.5 lakh units in
2024, Vahan data showed.
The electric two-wheeler
segment reported an 11% in-
crease in volumes to 12.8 lakh
units in 2025, up from 11.5lakh
units a year earlier: The elec-

tric PV segment (excluding !

hybrids) delivered the stnong-
est perforrnance, with regi-
strations surging 77% to 18
lakh units from about 99,500
units in 2024, aided by aggres-

sive expansion by existingpla-

yers and the entry of new ma-

nufacturers. Electric three-

wheeler volumes grew15% ye-
ar-on-yearto8lakhunits, com-
pared with 6.9 lakh units in
2024, with &nckshaws acco-
unting for around 70% of total
E3W sales duringthe year
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‘India’s medium and heavy commercial
vehicle (MHCV) segment appears to be
enteringa freshupcycle afterseveral years
of uneven growth. This is mainly on the
back of Improving freight economics, an
ageing fleet profile, regulatory tailwinds

Mammgo@apqg}dmmrm '

:Bmkeragwmyﬂlé recovery, while still
fre:ght-ratedependent._isbeoonﬁng more
structurally grounded than previous false
starts. This isa viewincreasingly echoed
by industry executives. Volumes (419,000
| ﬁ?v rema;n belg:g t}l:e FY19 peak for
‘ 1CVs, undersco ow deep and
v ]ungedtheduwnmmhasbeez.egutoogg

tionsonthe ground are improving.
! Nomura,inarecentnote on thesector,
i saidthe MHCV industry is entering early
i stages of an upcycle. It hasforecast volume
:  growth of about 8 per cent in FY26 and
i closerto10 percentin FY27as utilisation
|  improves and replacement demand
- gathers pace. As a result, Nomura esti-

. matesMHCV volumesat404,000unitsfor
! - FY26;444,000 unitsfor FY27and 466,000
i unitsforFY28. % 5 :
One of the biggestchanges has been in
¢ fleetoperatoreconomics.
: Lower upfront vehicle'costs following
i GSTcuts—estimated ataround8 percent
¢ — have eased equated monthly instal-
ment (EMI) burdens, while freight rates
| havestabilised after years of oversupply.
i This has improved cash flows for trans-
| porters, particularly small and mid-sized
- operators, who had largely stayed away
fromthe market. ; Y
Tata Motors’ managing director (MD)
and chief executive officer (CEQ) Girish
Waghacknowledged this shift during the
company’s Q2 FY26 post-results call. “We
. are seeing early signs of stability in the
MHCV market,” Wagh said.
He added, “Fleet utilisation has
improved and operator cash flows are
' betterthanwhat they wereayearago. That
!  isimportant for replacement demand to
comeback.”
: He was careful not to declare a full-
i fledged recovery. “It’s not a sharp bounce
| yet, but the direction s positive,” Wagh
added, noting that demand continues to
Vi n and application.
i aryAxtiy‘:l,regbminmg and infrastructure-linked
; 4 xgpentsmeholdingup begterthanlong-
" haul freight. Brokerages say the current
phase Jooks structurally different from
; starts.
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may boost MHCV sale
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Structural changes in CV demand and supply e
Pre-GST scenario Post-GST scenario | Cons Y
scenario. _ Consequences
EPFI':":re:Q&I{::VZtOm d ®Introductionof: # ilLargeﬂeetoperators:
etoperatorspaid g 505 GST underReverse | Expanded owned fleets
egg];sqn‘:lq!.yiVATon ' Charge M’gbégf;én’?é‘m . b aqgressively.Reduced
veby 2 purchases, gq CREMJior L dependenceonhiredtrucks
. ] 4 * (largely small operators)

s ,Cﬁ'arg'e:hiéﬁ

1 Charge Mechanism:
I8 (FEM) with eligibility to

arketoutcome: |
"m0 Fleet size increased, but

A claim ITC. freightdemand did not -
tax credit (I : - 0 &
ﬁameworLTC) ® Post-Covid, large fleet | Keeppace © on
leading to more ' operators | wFreight ratesdeclined due
demand aligned overwhelmingly opted for | to oversupply and intense
vehicle purchases 12% FCM, claiming 28% competition ;

u sl fiset operators ITContruck purchases | mSmaller owner-operators
(<10 trucks) ® This created tax-driven were crowded out .
constituted nearly incentivestobuy trucks | (<40%)

70-80% of the MHCV | irespectiveof freight |
market demand

weak. This led to excess supply, pressure
on freight ratesand the marginalisation of
small operators.

That distortionis now fading. With GST
on new commetcial vehicles cut to 18 per
cent and the forward-charge mechanism
rate raised, “irrational, tax-driven buying
has largely stopped,” Antique said in a

recentnote. -
Tt added, “Purchases are increasingly

being driven by utilisation and replace-
ment needs rather than taxarbitrage.”

Replacement demand, int particular, is
emergingasakey theme.

Nomura estimates the average age of
frucks on Indian roads at closeto 10 years,
significantly higher than the historical
normof 7-7,5 years.

Many vehicles bought in 2015-2017 —
ahead of the GST and emission norm
changes — are now nearing the end of

economiclife. - .
Ashok Leyland MD and CEO Shenu
reflected this view: in his com-
ter the companys Q2 FY26
“We believe the MHCV cycle is

" Agarwalsald.
added, “Replacement demand s
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| Source: Antique Stock Broking i
{
|

slowly coming back as fleet operators see
better freight availability and' improve= |
ment in operatingeconomics.” |
He said while demand''recovery
remains uneven, the medium-term out- |
look isimproving. ‘
“As ageing fleets need to be replaced
and new regulations come in, the replace-
ment cycle should support volumes over
the next couple of years,” Agarwalsaid. '
Regulatory changes could add to this
momentum. New safety and braking

norms slated for FY27-FY28 are expected
to pushup truck prices, potentially trigger=
ing pre-buying ahead of the implementa:
tion. Antique estimates the incremental

cost ar ¥70,000-80,000 per vehic!e,; AV
meaningful sum for cost-sensitive 0]
ators, ConcernsthattheDedicated Freight
Corridor (DEC) eould hurt road freight =
demand appear overstated, at least for
now. Nomura said non-bulk cargo will

continuetodependonr ortdue
to first- and last-mile eonstraints.Wagh
echoed that view, saying rail and road:
“complenientary rather than compe
modes”, particularly as :
become more time sensitive;
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buying an electric truck (e-truck)
“underthe PME-DRIVE scheme, Busi-
ness Standard has leamt,

For buyers to get the incentives,

therule requiresthem tosubmit a cer: :

tificate showing that a truck running
on the old intermal combustion

_ engine (ICE) has been scrapped.

e
vehicles curre|
‘ being scrap ev;l
= Lm)ltgd :emﬁmte
£ avgitabilﬂy aeating

What
s:akn
Said

Asveryfewcommercialvehiclesare '

‘being scrapped at present, the Society

* of Indian Automobile Manufacturers

(Siam)hmsald that even when the
g mandate comes into force

 after one year, it should be imple-
mented with relaxed weight-related

The scheme requires buyers to
scrap an old ICE truck that is of the
sameweightor heavierthan the elec-

\fﬂgtmcktheywanttobuy B .

mpp 1is done, a certifi-
cate of deposit (CD) is issued, and it

‘mustbe submitted when purchasing
thee-nucktoclahnineenﬂvs.

*  Buyérswhodonot own anold ICE

* truckmustbuya CD from the govern-

ment’s Digielv website. However,
very few CDs for medium and heavy
tricks are available. Siam called the
strict rule of matching CDs to e-truck
weight “impractical”. The e truck
incentive guidelines were issued in
Julylast year, As of now, Itisnotclenr
ifanyone has applied.

In its letter dated December 10,
Siam stated this entire mandate for
CDs under the guidelines was

“encountering operational bottle-
necks due to the very limjted avail-
ability of valid CDs within the formal
ﬁmpjngesystemmponal)"

"lhemmem vomnw of scrapped

significant constraint for both large
fleet operatorsand small logistics ser-
vicepmvidersseeldngtou-ansmonm
" it added.
erefore, to ensure rhaft the
budgemryoudayoffsooamre orthe
schemetill2027-28 s utilised well, the
industrybodyhasrequestedmeone-
year suspension of the rule.
' “This interim measure ‘would
nema!nmdfectmﬂﬂmavanabllnyof
CDs improves through wider oper-
ationalisation of registered’ vehicle
scrapping facilities (RVSFs)and higher
scrappage voliimes. Suchatemporary
waiver would facilitate the immediate
rollout and adoption of e-trucks with-
out diluting the long-term policy
intent of linking incentives with the
scrappage ecosystem,” it added.
Slam has recommended a ration-
alisation of the CD linkage critetia
afteroneyearisover, Itsuggestedthat
for N2 category vehicles — — medium
commercial vehicles with a gross

scrapped  vehicleweight (GYW) of morethan3s

tonnes and upto 12 tonnes — that are
taking the PM E-DRIVE subsidy, the
buyermay furnisha CD of any vehicle
wlthln the same Nz category, irre-

L N e

‘ - ‘operational bottlenecks' f Cer cate
Wi -Matchmgsoappage S
certificateswith'e-truck |
*FA L ¢ welghtls«‘lmpmchcal'

similarly, for N3 category vehicles

— heavy commercial vehicles with a

GVWofmarethanmonnm—taklng" .

the PM E-DRIVE subsidy, the buyer
may furnish a CD of any vehicle
within the same N3 category, irre-
spective of GYW. “This rationalisa-

tion will eliminate the' hnpracticn[
requirement of matching ‘CDs with
identical GVW ratings, thereby alig-

ningthe scheme with the principles -

of ease of doing business and admin-
Istrative efficiency,”itadded.

Siam also requested the mi

tocoordlnatewiththeMlnlstryolf' '

Road Transport and Highways to

ensuremuma]recogmdonandlnter- ’

operability of CDs used under PM E-
DRIVE with those issued for benefits

forautomakersandthoseunderroad |

tax under the national vehicle scrap-
ping policy. It also asked for seamless
integration within the Vahan and

Digielvpomissothateachcnmbe ;

ment systems while
transparency and accountability in

disb

TeHoRATERT" /
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6 9% growthm2026 g

ANJALI SINGH
Mumbai, 11 january

The two-wheeler segment of the country’s
automobile industry is expected to grow 6-
9 per cent this calendar year, supported by
improved affordability following the cut.in
goods and services tax (GST) from 28 per
cent to 18 per cent, and urban recovery in
purchases for replacing vehicles.

. However, the proposed mandate to
make anti-lock braking systems (ABS) com-
topush up prices and weigh on near-term
volumes.

Analysts say the cost of adding an entry-
levdABSsystetn is estimated at ¥2,000-
5,000 per vehicle.

Given the thin margins in the mass com-
mutersegment, manufacturers are unlikely
to absorb the entire increase, leading to
price increases of up to 7 per cent in entry-
level motorcycles and scooters.

“Once prices move up permanently, de-
mand gets reset at alower base,” said Kumar
Rakesh, analyst (information technology
and auto), BNP Paribas.

“We will see the impact for about a year,
as volumes adjust and the industry laps up
a high base created by the GST benefit.”

‘Therisk has been amplified by the struc-
ture of the two-wheeler market, where sub-
125cc models account for a dominant share
of volumes. Motorcycles below 125¢cc con-
tribute 74-75 per cent of sales in this sub-seg-
ment, while scooters are largely
concentrated in lower-engine capacities,

On a monthly basis, sales of sub-125cc
two-wheelers are estimated at around
900,000, based on the November data. Ana-
lysts expect the impact of price increases
owing to the ABS to be most pronounced in
these entry-level segments, where afforda-
bility remains the primary purchase trigger.

From a timing perspective, the immedi-
ate impact may be limited. The first half of
C¥26 is expected to benefit from a relatively
low base of last year. However, pressure is
likely to build in the second half as the base

becomes more demanding and the benefit
of GST reduction fades.

“In the first half, we may not see a dra-
matic demand impact because the base is
favourable,” Rakesh said. : :

“But in the second half, reporting growth
beoomesnmmdmllengingastheGSTbene—
fitis already in the base.” : RN

There is also regulatory uncertmnty
around the timing and scope of the pro-
posed ABS mandate. At a recent meeting
with the government, two-wheeler manu-
facturers raised concern aboutthe effective-
ness of ABS in motorcyclcs and scooters up
to 125cc, arguing that the safety benefits
mightbe hmxtedlnjowempeed commuter
segments. '

rts suggest the Centre is likely to
defer the January 1deadline, leaving the im-
plementation timeline unclear.

' Despite near-term headwinds, industry
watchers’ growth outlook is on account of
improved affordability after GST, resilient
rural demand, and strengthening urban re-
placement demand.

The industry closed CY25 with retail
sales exceeding 20 million units, according
to the data of the Federation of Automobile
Distributors Associations. The momentum
strengthened after the GST cut.

Rural markets, which account for 55-60
per cent of volumes, remained resilient on

# w Cost of adding an entry-level anti:
~X,7 ,000-5000 per vehicle (sub-zscc) e

#

ST

1 The AB; challenge : '_
lock braking system is estimated. at

= This may lead to price hikes of up to
7 per cent in entry-level motorcycles -
and scooters '

= Motorcycles below 125¢c contribute
around 74-75 per cent to total mo-
torcycle sales

= On a monthly basis, sales of sub-
125¢c two-wheelers are estimated at -
around 900,000 units

expectations of a healthy Rabi crop, while
urban demand outpaced rural growth on
improved affordability.

Electric two-wheelers are also expected
to add incremental volumes as penetration
continues to rise.

“We expect 6-8 per cent overall growth
this year, with electric vehicles continuing

.their steady expansion, and penetration
likely to reach around 7.5 per cent,”
said Subhabrata Sengupm partner,
Avalon Consulting.

Anurag Singh, advisog at Primus

(Partners, said: “Two-wheelers have bene-
fited significantly ﬁomGSl'reduction. lead-
ing to a noticeable improvement in sales.
since October.” i

“The sector can still see growth of 7-9 per
cent this year if trends in demand i
even after factoring in regulatory changes,

he said. _

While the ABS mandate could dl.srupt i
volumes in the short term, analystssayjﬂs |
structurally positive for the industry, |

“ABS is a safety feature that has demon- !
strably helped save lives,” Singh said, noting |
that the incremental cost was significantly |
lower than the benefit consumers teeelvm
from the GST reduction.

Price elasticity would imply that growth | &
involumes will be impacted till thetimethe |
base gets reset,” Rakesh said. “Afteroneyear




Business Line, 13 January 2026

all investment, the com e ey Indian Oil Corporation Lim-
Our Bureau said, itwould be finalised and ited (IOCL) to establish
New Daini approved by the board while vehicle service facilities at

the phases of install- several IOCL fuel retail out- |
Maruti Suzuki India (MSIL)  ationo capacity. lets across the country.
on Monday said its board has “The total existing capa- :
approveda 4,960 crore pro- city is around 24 lakh units SERVICENETWORK
posaltodcquirelandandex-  per annum in Gurugram, The  initiative - will
pand manufacturing in Gu-  Manesar, Kharkhoda (Hary- strengthen Maruti Suzuki’s
jarat. The board granted ana) and Hansalpur (Gu- service network, which
approval to acquire land for  jarat), with a capability to already spans over 5,780 ser-
the expansion of production produce 26 lakh units per an- vice touchpoints across
capacity at Khoraj Industrial  num. This includes the units 2,882 cities in India, it added.
Estate from the Gujarat In-  produced at erstwhile Su-  that the company’s Indian “By partnering with In-
dustrial Development Cor-  zuki Motor Gujarat Private  arm, Maruti Suzuki India, dian Oil Corporation Ltd, we
poration, and “the p Ltd, which has been amal-  would invest 35,000 crore  will leverage their un-
Capacity addition is up to  gamated with the company,”  tosetupits second manufac- matched reach to take our
one-million (10 lakh) units”,  MSIL said, adding that the tur_ingigcilityincujaratvﬁth after-sales service to loca--
MSIL saidin a filing. existing plants are running at aninstalled production capa-.  tions frequently visited by
The investment would be full capacityat the moment. city of 10 lakh units per customers. This collabora-

made acombination annum. . tion marks a significant
of internal accruals and ex-  MoUWITHIOCL ; Meanwhile, MSIL ‘on  tobring mobility and energy
ternal borrowings, to meet In 2024, Toshihiro Suzuki, Monday also announced'the  sector _ together...,” Ram
the demand in market, in- President, Suzuki Motor signing of a memorandum of  Suresh Akella, Executive Of-
cluding exports. Onthe over- Corporation had announced ficer (Service), MSIL, said.”

undema_:@qg (MoU) with

“Maruti okays 34,960 cr land acquisition in Guarat

At
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mmuesamdosedZOZSonasu-omnote,
growing by 27% in December from a year earlier. This lifted
mleshysxmamorumsmllllmunﬂslnmeyear

Q The year 2025
=X began with a

the industry continued
to navigate supply side
challenges, Structural
reforms, Including
Income tax relief, suc-
4 cessive repo rate cuts,
and the rollout of GST
2.0, laid the foundation
for a positive demand
environment. GST rate

D Dec 20 Passenger . A
B &g reductions made vehi-
; mwﬁds 314934 399,216 | 268 vu?fltidaels‘vms, cles more affordable
i and boosted the sector
‘.ﬂll'ae-wheefers 52733 61924 174 and three-wheelers clocked SH.‘.‘\ SH’HANUH\
Two-wheelers 1 1541036 | 394 record segment sales while T,. 2
v 105,565 1,0 heel il act
ond-highest sales
ever in a@lendar
A bt - _728670| 788429 82 Two-wheeler sales also rose
| Two-wheslers 19543093 20500639 | 49 by about 5% to 20.5 million
P AL i i units and commerclal vehicle
sales by 7.7% to 1.03 million
- units in 2025, showed
,Bmaqumammmm _ m"edamdata ‘
double digits across segments last year. PV exports ‘T 7o) Issued by Stam on -m|myw|||a|so
increased by 16%, CVs by 27%, three-wheelers by Tuesday mnt!nmtnrmn]torseo*
43%, and two-wheelers by 24% in 2025 political developments to
ensure resflience in supply
chain and export volumes

‘Ttd GOVI:Suport Neded t
Drive Demand for Sub 0L EVS’

Segment key to mass
adoption but faces
structural cost hurdles:
Tata PV head Chandra

Shally SethMohlle

Mumbai: Scaling electric cars in-
to mass-market adoption will re-
main a difficult task unless the go-
vernment extends targeted sup-
porttoe-cars priced below 101akh,
sald Shailesh Chandra, MD and
CEO at Tata Passenger Vehicles,
noting that the segment currently
facesstructural cost challenges.
Mome than half of India’s car buy-
are below the z10 lakh mark, a
; segmem where the Tata Group au-
tomotive flagship sells the Tiago
and Tigor electri¢ cars. “If EVs ha-
velogomainstream, thisistheseg-
mentthat must click,” Chandra sa-
id on Tuesday, pointing out that in
emall cars, battery costs can acco-

unt for nearly 70% of the vehicle

price while customers still expect
areal-world range of over 400 km.
The sharp reduction in prices of
petrol and diesel cars under GST
2.0 have increased the price gap
between the EVs and the traditio-
nal-fuel powered cars further pus-
hing the price parity out of reach
forentry-level EVs, he said.
India’selectriccar marketleader
wants the Centre to reintroduce
incentivesonsucheco-friendly ve-
hicles used in the fleet segment.
He said while fleet vehicles make
uponly 7-8% of passenger vehicle
sales, they contribute nearly 35%
of passenger kilometres driven.

SHAILESH CHANDRA
MD and CEQ, Tata Passenger Vehicles

29,291akh.

“Froman environmental return-
on-investment perspective, this is
where government support deli-
vers the biggest impact,” said
Chandra. Prior to the PM e-Drive
scheme which fook effect from Octo-
ber 2024, e-cars in the fleet segment
were getting subsidies of 10,000 per
kWh, capped at¥l.5lakhs.

The top executive's comments
come amid a mixed but ultimately
strong 2025 for Tata Motors.

The year, according to Chandra,
had “two unequal halves”, with
the first eight months under pres-
sure till the GST cuts, which took
effect on September 22, and de-
mand improvingsharply from No-
vember onwards.

Thepassenger vehicle industryen-
dedtheyearmth about56% increa-
se in wholesales or factory dispat-
chies, whileregistrationsor retail sa-
les grew at a faster 9-10%. Tata Mo-
tors outpaced the industry growth,
exiting the December quarter as the
second-largest in the market,

Earlier in the day, the company
introduced a facelift of its Punch
micro-SUV, priced at z5.,59 lakh to
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‘Macroeconomics, affordability

—
Our Bureau
New Delhl

The automobile industry ex-
pects the positive mo-
| mentum to continue well
into 2026, supported by
. stable macroeconomic con-
ditions, improving affordab-
ility and continued policy
support, while it will con-
tinue to monitor geopolitical
developments to ensure resj-
. liencein supply chain and ex-
port  wolumes. - Sharing
monthly sales data, Shailesh

Chandra, President, Soci
of Indian Automobile Ma.nel.r:y
facturers

come | . [!_Dgﬁngsecond—highest sales

| re . ever,in a calendar year, he

uhmdmlbnt of foGgT 2.0, a ’PVs grew byye;rper

itive demand environment.  thg mend.,%‘-’<c¥%s,;

F SReimae G ade M!_I_rdomp;ﬁc‘ﬂispu,cheg of:
ST 8118 5B Y

N N

vehicles mombh and

injected fresh momentum,”
he said. ¢

PV GROWTH
Growth was broad-based

e { - s , COm-
. mercial vehicles (CVs) and -
{2 ﬂ:ree-wheelm BWs)B;Ire-
cording highest-ever
- and . two-wheelers (sz)s

UNDERCURRENTS. The indust
shifts to ensure resilience in supp

RIDE TO THE FUTURE. Income tax relief, GST cuts to lay foundatio

ry will monitor geopolitical
ly chain and export'volumes

around 45 lakh units
(44,89,717 units), as com-
pared to 42,74,793 units in
January-December 2024,
Total 2Ws dispatches grew
S _per cent y-oy to
g,’(’)s,oo,m units amm
pared with 1,9543,093 jn
FY24. Similarly, 3Ws dis-
patches grew by 8.2 per cent
¥-0-yin F¥25 t0 7,88,42 units
as compared with 7,28,670
units in the previous year, ?
Total commercial vehicles

'_-poqteda7.7peroent.¢o-y

growth in 2025, with sales of
10,27,877 units, as compared
© 9,54,051 units the preyi-

!

"
f 'gli.
FEBE S

&policy to power autos in 2026’

n for demand growth

ous year. The grand total
across all catego ies grew by
5.1 per cent Yoy to
2,68,06,670 units in the do-
mestic market in 2025, com-
pared with 2,55,00,823 units
in 2024.

Meanwhile, exports. grew
in double digits across
vehicle segments in 2025
compared to calendar year
2024."The industry exported
5,78,887 units in December
2025, up 21 per cent y-0-y
against 4,79,426 units ‘in

December 2024, In terms of _

monthly dispatches, PV sales
grewbyaroundZ?percenty-
Oy to 3,99,216 units in
December 2025, compared
with 3,14,934 units in the
same month of the previous
year. Total 2W sales grew by
394 per cent Yoy to
15,41,036 units diring the
month as compared with
11,05,565 units in December
2024. Total 3W sales grewby
174 per cent y-0-yt0 61,924
units in December 2025 ag
compared with 52,733 units

ayearago, /
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“USauto firms hesitant
to acquire parts m
Indian manufacturers:

%
i

»

DEEPAK PATEL
New Delhi; 14 anuary
STl Ay

Automakers in the US and its neighbouring
counu:iesareshowinghesitatlunindjscussions
on import supply contracts with Ind;an auto

Donald Trump’s administration, the Automo-
tive Component Manufacturers Association of
India (Acma)saidon Wednesday.

The Association said exports from Indiato
the US remained flat year-on-year (Y-o0-Y) at
around $3.64 billion in the first half of 202526
(H1EY26), adding that the impact of tariffs is
expected to become evident from H2FY26,

The US, which is Indian auto component
industry’s largest €Xport market, imposed a 25
Percenttariffon Indja lastyear,

" Addressinga press conference, Acma Presi-
dent-designate Sriram Viji said higher tariffs
imposed bythe USon several countries, includ-
ing India, have created uncertainty among
buyers, “.the tariffs imposed by the US on
much ofthe world and India have led toa lot of
hesitation from companies in the US and the
Nafta (North American Free TtadeAgreement)
Tegion to source components fortheirnew pro-

Jects from firmsin India” headded.

« Viji, whoisalso the managing director (MD)
of Brakes India, noted that while existing com-
‘Ponents trade with the Us may continue in the
Near term; the bigger concern Jies in future
orders. “While the immediate auto components
trade may not take a hit, youwill see hesitation
inpeople awding—business&smatareayeax, or
tWo years, or. three years down theline. Thisisa
big cause of concern for many people in the
industry,” he noted,

Vijiadded that India facesa disadvantage as

Some countries have secured more favourable

tariff terms under US trade nyles, “Somé coun-

tnes have negotiated new benefiia) tariffrates, |
- underSecﬁonm(theUSﬁaueEicpa:qonAc‘ti %

0f1962). India does have 3 disadvantagef

trajectory.

S ——
T 1o s v ———t =

3]

dentin H2FY26, |

HIFY21

]ndla“ auto M % |
component industry's . HIFY23
exports to the US
Exports (in$ billion)
Source: ACMA

g i

Section232 isaclause inthe Act that permits :
theUs Pmidenttohnposetariﬂ%orU'adeMtdc-"
tionsonimports on national security grounds. |

According to Viji, even small differencesin
import duties can materially affect sourcing .
decisions, “Evena 10 per cent tariff ratediffer-
ence between countries will make a significant -
shiftintrade because marginsare
and absorbing those kinds of price differences f
Isvery hard for (Indian) companiés,.. Unlesswe
see either some resolution on this front, orat
least stability or clarity on where things are’
going, I think there would be some challg ®
going forward with respect to trade, ly
with the US,” he mentioped, 3 el

Vikrampati Singhania, MD. of JK B uﬁ:t
(India) and president of Acra, said uncertainty
with the US over tariffissues has alreadybegun.
toaffect freshorders, “New contracts, whichare |
due, arein alittle bitof limbo whilethe ;
supply chain is continuing right now. . Asup- |
plierhastogo through a stringent qualification
Process before starting Supplying components
to an.automaker, This is why it is not €asy to.
immediately switch suppliers,” he noted.

“To some extent, the rupee dep n
against the dollar has helped cushm 1
impactofUs tariffalittle bit,” he mentioned,

Indian auto component industry’s overall
Xports In HIFY26 stood at$12.2 billion, tecord- |
ing a growth of 9.3percent Y-o-y, accordingto . :

rmany, Thailand, Brazj] "/

- 8
i

. »ts
imports stood at $12.3 billion, recording a 7|
PercentY-o-Y growth, e i

|
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‘Luxury car market to remain flat

Business Line, 15 January 2026

S Ronendra Singh
New Delhi

Mercedes-Benz India, the
leader in the luxury car seg-
ment, announced on Wed-
nesday that the industry is
expected to remain flat this
Yyear. Despite a 6 per cent re-
duction in GST, a top official
noted that economic head-

. winds, particularly foreign

exchange (forex) depreci-
ation, continue to weigh on
growth. The company has
already done price adjust-
ments up to 2 per cent effect-
ive January, across its model
range on ex-showroom
prices, driven by increased
material costs, inflationary
pressures, and logistics ex-
penses, leading to higher op-
erational costs.

As per industry estimates,
the luxury car market in In-
dia grew by around 2 per cent

in calendar year (CY) 2025to -

around 52,100 units as com-
pared with around 51,200

Santosh lyer, Managing
Director and Chief Executive
Officer; Mercedes-Benz India

units in CY 2024. The market
had crossed 50,000 units for'
the first time in CY 2024. Re-
cently, the BMW Group In-
dia had declared its sales
numbers that grew by 14.4
per cent on year in CY 2025
to 18,001 units as compared

with 15,723 unitsin CY 2024,
However, ‘Q8’ maker, Audi

India reported a decline of

22.4 per cent onyearto 4,510,
units last year as compared:
with 5,816 unitsin CY2024.

changed the tax slabs fayour- ¥
aﬂged X ;Mgz -f .2

- GSTreduction. ST
government is also ridi
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stimulus ever in 2026," Iyer

“Major factoris sentiment

7
¥
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y

driven... because of all the said. g |
opolitical reasons, the sen- B e 2
Eieﬁtent hasbeenonandoffin  POSITIVE SENTIMENT =
terms of purchase, and'that - “Also; the free trade, agree-
makes it a more flattishkind * menit (F talks, like the

£l cars growth in one
2026,” Santosh Iyer, Man- Ui
aging Director and ChiefEx-  provide
ecutive. Officer, Mercedes- s
Benz India, told businessline, ~ eno

Having said that, he added r"{gﬁ.ﬁ fes
that while on one side there pany on
isastrongheadwind because. € 2025 s

of currency and geopolitics,
on the other side, thereisa
strong positive tailwind
from policy, too. For in-
stance, the overall GDP is
strong,henoted. =~ -
“The . government _has .
been very active last year.
Three things — they actually
reduced , the tax slabs . or e

Ci
01

abIY, th'emteresgfﬂte" iy

e growth CAGR, an
will be proactive to do
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US tariffs unlikely to h1t automotive
parts industry until FY27: ACMA

s Ronendra Singh
New Delhi

Dspme immediate pressure
from US rtariffs, the auto
parts industry should see
long-term stability.
2027, a top official at the
Automotive Component
Manufacturers « Association
of India (ACMA) said on
Wedn

“So far, the impact has not
been seen. But the true effect

businessline.

of this would come in the
second half of the year in
mid-August... Our view is
that . ongoing programmes
(new investment) may last a
little longer because original
equipment - manufacturers
(OEMs) and companies need
to validate suppliers and sup-
ply chain. It takes time for
them to switch sources to al-
ternatives. New programmes

. from some companies have

certainly slowed down at this
point in time. So, the impact
may not be in 2026, it could
be in 2027 (financial year),”
Vikrampati Singhania, Pres-
ident, ACMA, told business-
h'ne v

Speaking on the sidelines
of the half yearly (H1 FY26)
review of the components in-
dustry, he said that some

companies already have pro-

duction bases in eastern
Eu:rope or Mexico and that

. Some Indian auto. compon-

30, 79billi6:iin

RETAIL SEN

: ’Meanwhﬂe, om:F he

will continue to work well,

ent industries are exploring
this idea of setting up altem-
ate bases, headded. » .
FY26 (ApnI-September 5
2025), the exports to the US
(North America mﬂrket)
declined r ay
year (y-0) to §:
as compared with




ELECTRIC VEHICLES
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“Blectric two-wheeler reglstratlons CLOSS 4
1 million for second year in a row in 2025

T E Raja Simhan
Chennai

wheé:lai:l:'s‘l (e-2W), both | pg
EV battery-opera
vehicles, crossed the 1 mil-
lion mark for the second
time ina rowin 2025.
_TVSMotor led the pack in
2(_)25 with Bajaj Auto, Ather
Energy and Hero MotoCorp
i making substantial = gains,
eating into Ola Electric’s
. market share, which saw a
steep decline. e-2W registra-
| tions rose by 11 per cent in
kt_be calendar year 2025 to
12,68,334 mnits (1.26 mil-

lion) as agninst 11,44,206 -

unirs (L14 million) in the
previous year and 8,558,356
(D.Smﬂhun) in2023, accord-
ing Vahan data collated at 3
pmon Wi
TVS Motor (iQube model)
continued tolead the packin
2025, with Bajaj Auto
(thmk) in the second posi-

%

Al
=

Charging ahead

1 2024 W2025 ®Market share (%)
* Registration of electric two- = ©
|
r
|

- (numbers)
— 4,50,000
—4,00,000

- 3,50,000
————=—=3/(10,000
— — 2,50,000
2,00,000

o 0* 1,50,000

~1,00,000

' - 50, 000
TVSMotor  Baja)  Ather . Ola ~  Heo °
Company _ Auto Energy  Electric Motumorp_

Source: Data from Vahan portal'as of 3 pm

tion, followed by Ather En- -

ergy, Hero Motocorp and Ola:
Electric. TVS Motor’s mar-
ket share increased to 24 per

centhOZSagmnstlQ‘per 4

cent the previous year. Bajaj

. saw its market share increase

to 21 per cent from 17 per
cent.

However, Ola saw its mar-
ket share decline sharply to
16 per cent from 35 per cent,
accordingtothe data.

InDecember 2025, total

e-2W registrations stood at
92,247 units against 91,984
in November. TVS continued
irslead over Bajaj Auto.

COST DYNAMICS

Despite the rise in registra-
tions, Poonam Upadhyay,
Director, Crisil Ratings, said
the e-2W penetration rate
had plateaued around 6 per
cent of total two-wheeler
sales as policy and cost dy-
namics hademlved.

Notably, the GST 2.0 re-
gime had reduced the tax dif-
ferential between ICE and
e-2W, with ICE models now.
taxed at 18 per cent, she
pointed out. In contrast, EVs
continue to attract a lower
GSTrate of 5 per cent,

This narrowed the tax gap
and reduced the upfront
price advantage of EVS, lead-
ing to decreased cost com-
petitiveness. ?d?:&na]ly,.
temporary supply chain con-
sn'mng;rzucﬁ) l;.sy rare earth
magnet shortages, impacted
the sector, she said.

“Looking ahead, the e-2W"
segment is poised for sus-
tainable, _performance- -
driven growth. CY26
is expected to be in'the high
single- to low double-digit
Tange, driven by 1mprovmg'
product offerings, estab-
lished brands and enduring
total cost of ownership bene-
fits, rather than relying on
subsidy-led volume growth,”

shesaid. . '
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-/e4Wregistrations soar
887% year-on-year in 2025

i L A Y i

In the month of Decem-

—e. LA A

GREEN MILE. Count at 1,69,854 gn‘]gs against 90,525 in 2024 and 73,280 in 2023 5
. ST : ber; registrations of motor
Rl P .
. T E Raja Simhan Giant leap_ s m:::; mrEszer::Loswnbz_Mp:;
Overmai - " ¥ - - B0, cent at 14; units
strong o R ot ) s seatant o A ORE
2025 sawa patro & = 60,000 Among the top C )
of electric motor cars ( n% . ° 50,000 Tata Passenger Electric Mo-
by consumers with registra- e bily managed to post a slight
tions in both bartery-oper- " increase while the other four
ated vehicles and pure.elec- 30,000 sawa decline, '
tric vehicles increasing by 88 ) 20,000
Per cent to 1,69,854 units, as 10,000 NEW ENTRANTS d
against 90,525 units in 2024 : o The two new entrants in'the
and 73,280 in 2023, accord- : JSWMG  Mahindra  Hyundal . BYD. Indian electric car market,
ingto latest Vahan data, Motor  Electric  Motor India Vinfast and Tesla, closed
While  Tara Electric India  Automobile  jndia : their maiden year with 825
Electric Mobility with jts Mobility Source: Vahan data collated at 1 pm on Thursday registrations and 225 regis- |
Nexon, Punch and Tiago . trations respecd\::éy. Vin- |
models continues to leadthe 2025 dropped to 39 per cent  per cent last year,Vahandata  fast, with a more affordable
pack, JSW MG Motor (with  from 61 percentin2025.0n  showed. price point, continues to out-
the performance of Windsor ~ the other hand, JSW MG's : * pace its more premium rival
and Comet) and Mahindre  market share increased to 30 FOURTH SPOT Tesla. i 9.
Electric, with the demand for per cent (23 per cent last  Hyundai Motor- overtook In December, Vinfast saw
XUV400 EV, XUV 9e, and BE year). BYD to take the fourth spot registration of 385 vehicles
6, decreased the .market Mahindra Electric sawthe  in the electric 4W toppers :’shifalnst}OBlntheq ‘
share of Tata. sharpest increase as it grew  table, with its market ghare e Tesla’s number rose to
Tata Passenger Electric  market share to 18 per cent  nowat4 per cent in 2025. 68 in December versus 48 in
Mobily’s market share in as of December 2025, from 7 T R

Nt‘mmber._

e Mt







Business Standard, 3 January 2026

automakers on EV Policy

Chargmg infra, gnd adaptablhty dlscussed at two se

" around a few broad issues —
whether strong hybrid cars
should qualify for incentives
under the new policy, bottle-
necks: in quickly expanding
charginginfrastructure and the
lmpact oflarge-scale EV adop-
tion on the power grid.

There were also concemns
around end-of-life battery dis-
posal, the design of demand-
side incentives, inchiding
scrappage-linked benefits and
purchase subsidies, and poss-
ible support measures for fleet
operators to accelerate transi-
tion to electric mobility.

The six automakers that

| attended the two meetings were
Maruti Suzuki India (MSIL),
Honda Cars India, Toyota Kir-
loskar Motor (TKM), Tata Pas-
senger Electric  Mobility
(TPEM), Mahindra & Mahindra
(M&M) and JSW MG Motor. Of
these, MSIL, Honda and TKM
do notcurrently sell electric cars
in India, though MSIL plans to
launch its first electric model in
the first half of this year.

According to Federation of

. Automobile Dealers Associ-

m]msterméét‘sm , “f,
2.0 O‘iJ

parate meetlngs i

‘However, other manufac- ined Whethe: the power dis .
tur;r‘?s_%dudlngT'PEI\LM&M tribution networkcould handle
an MG Motor, opposed <1 asharp risein EVadoptio ’
the move, arguing that policy  Automakers: tol
' Support should remain firmly - that the additional

focused on fully electric ~home  ct

vehicles. According y

cialprsentatthemeeu.ng,thevuhm A
De]h:gWemmeu:isdlsmudug* fut cha
whether to prioritise a faster t
shift towards electric vehicles
in view of the severity of the
city’s air pollution problem. )

The official added that'the p
. pa:uamemary standing com-

AUTOMAKERS FLAGGED
ACCESS TO LAND AS THE
BIGGEST CONSTRAINT,
PARTICULARLY IN AREAS
CONTROLLED BY
AGENCIES SUCH AS THE
NDMC, WHICH HAS
BEEN RELUCT, 53
TO ALLOCATE S ¢

|
=
1

MGMotorM&M,iﬂa.BYDand m;lntémd
Hyundai were the top six elec-

tric vehicle makersby volume | ) lan

in October2025. Kia, BYDand straint,
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“Ashok Leyland opens plzih y
Lucknow to manufacture E

STRONG START. The unit has the capacity to produce up to 5,000 vehicles a

| 7 = 3 5 -
el ey, 2. o

Chennal sl o

Commercial vehicle maker
Ashok Leyland, the flagship
of the Hinduja Group, on Fri-
day inaugurated its latest in-
tegrated commercial vehicle .
plant in Lucknow that fo-
cuses on green mobility. ' ==L s~ s )

The plant was inaugurated [ : SRS —— | ST K
by Uttar Pradesh Chief Min- by =1z f P
ister Yogi Adityanath, Union f e
Minister of Defence Rajnath
Singh and Union Minister of
Heavy Industries and Public
Enterprises HD Ku-
| maraswamy. . : T~

The primary focus of the e
plant will be the production

,“"" nn Ll -

GREEN DRIVE. The inauéurr-ation of the F;iant marks the beginning of an important.c
of electric vehicles. It is de- ‘

signed to produce up to
5,000 vehicles annually.
Most of the employees are
from Uttar Pradesh, with a
significant percentage of wo-
men workforce, according to
a statement. :

GREEN FACILITY

Designed as a green facility,
the plant incorporates
rooftop solar panels, energy-
efficient LED lighting, bat-
tery-operated in-plant lo-
gistics, positive water bal-

Ashok Leyland in Uttar Pradesh, said Dheeraj Hinduja, Chairman SApoEEs SAYERAY HutT ot

ance initatives and a
zero-discharge system.
‘NEW CHAPTER BEGINS’

Dheeraj Hinduja, Chairman,
Ashok Leyland, said: “Thein-
auguration of this new plant
marks the beginning of an
important chapter for Ashok
Leyland in Uttar Pradesh.
Our Group remains deeply
committed to unlocking fur-
ther opportunities that drive
economic . growth, create

meaningful employmentand
foster long-term prosperity
intheregion” . f
He added: “This manufac-

turing plant reaffirms ourre-
solve to help shape the
ture of India’s comme
vehicle industry, an
confident it
strong contri
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GEARING UP FOR FTA WITH EUROPEAN UNION

Destination EU: Incentive for
Electric Car may be Tweaked

EU expected to cut tariffs on fully built or semi-knocked down EVs

TweshMishra

SPMEPCI under review 5y :
New Delhi: India could revamp its A
incentive scheme for electric pas-  Officials | it mainly offers 1 :
senger car manufacturing since  evaluating |import duty '
the proposed free trade agreement ~ changes to | concessions g
(FTA) with the European Union the scheme | to attract

(EU) is expected to offer tariff cuts

on fully built or semi-knocked- *

down electric vehicles, said pebple
familiar with the matter.

Officials are evaluating changes
to the Scheme to Promote Manu-
facturing of Electric Passenger
Cars in India (SPMEPCI), which
relies primarily on import duty
concessions, ‘including the intro-
duction of more directincentives,
to entice global premium EV mak-
ers establish manufacturing bases

WeeteningtheDeal  Koicone

applications i
received
~ under
_SPMEPCI

. I global cos

n
A
«-;5 r:;.'.i :

—

tobeannounced earlynextyear " in March 2024 and bsg'gu ;
Companies had conveyed they held multiple rounds of deliber
may decide on joining SPMEPCI af: tions with potential participan

ter the India-EU'FTA if finalised) Schemeg;ﬁdelinaﬁs:'wefe‘gpp!ﬁ'tred

Sector watchers emphasised that  inJune2025followingwhichthein- |
in the country, the people said. * 7 making an invest- wvitation of application: ‘window
“SPMEPCIwillneed tochange af- ==m /ment commitment was opened till last Oct
ter the India-EU FTA,” a senior of- -~ coshave under: this scheme there werenoresponses,
ficial told ET, adding that the gov: conveyed : to the . This wasdespite
ernmenthas yet togetanyapplica- theymay g ding to emb:
tionunderthisscheme. decideon
Global automakers have listed joining
theongoingIndia-EU FTA negotia- SpMEPCI
tions, and China's curbs on rare afterthe
earth magnet exports among rea-  india-EUFTA ;
sons for not participating in the
SPMEPCI, minister of state for - In addition, auto-  SP
heavy industries, Bhupathiraju makers noted thatthe investment .

Srinivasa Varma informed the Lok
Sabhalastmonth. e

India and the EU are continuing
negotiations for the FTA, expected

IIIII!ill!llflllllIllllltllllllIIIIlIiIIIJIIIllllIII,lIlllllllll.lllllllllullillllil.llj
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“Initial Probe by CCI Finds Steel

Biggies Colluding Over Pricing -

Tata,JSW, JSPL, SAIL, among others, under lens; top executlvesilable,tno

Our Bureau

New Delhi: An initial probe by the Com-
petition Commission of India’s (CCI's)
investigationwing has found that 28 steel
companies, including Tata Steel, JSW
Steel, JSPL and state-run SAIL, violated
antitrustrules by colluding over pricing,
people aware of the development said.
The reportby the CCI'sdirector general
(DG) for investigations, firmed up in Oc-
tober 2025, also held top executives of
these companies, including Tata Steel's

TV Narendran and JSW's Sajjan Jindal,
liable for the rule breach, the people said.
The collusion over pricing allegedly
took place at different periods between !
2015 and 2023. All these steel players are -
learnt to have refuted the allegations of body had accused the steel manufactur-"
wrongdoing. ers of controllingsupplyand creatingar- - 1o’
The CCI probe followed a July 2021 order tificial shortages in the market, thereby
by the Madras High Court, asking the jacking up the metal prices and corner-
regulator to investigate allegations of ingunlawfulgains. -
cartelisation by steel manufacturers la- Thepmbewaslaxeraxpamedtumw 5
belled by the Coimbatore Corporation odd steel companlasandindmu'ym 5
Contractors Welfare Association. The alongwithdozensof seniarmntves. 5
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Steel companies hike prices
by 34,000/t post safeguard levy

DUTY FALLOUT. Hot-rolled coil rate raised to ¥51,000/ tonne, cold-rolled coil by 2-4%

.
. ‘Suresh P lyengar
Mumbai

Days after India imposed a
safeguard duty, steel com-
panies increased prices by
£4,000-4,500 a tonne, bring-
ing it closer toimport parity.

Prices of hot-rolled coil
were hiked by 4,000 to
¥51,000,a tonne while cold-
rolled coil prices were in-
creased by 2-4 per cent de-
pending on the quality and
specifications, said trade
sources. |

The ent, late last
month, imposed the safe-
guard duty of 11-12 per cent
for three years on steel.
Starting at12 per cent, the
duty will progressively re-
duce to 11.5 per cent and 11
per cent in the next two

years. :

The Centre has included a
price-based exemption
mechanism. For instance, no
safeguard dutywill be applic-
able if the imports are priced

STABILISING DOWNSTREAM SUPPLY. The Centre, last

month, imposed a safeguard duty of 11-12% for three years s

at $675 a tonne for hot-rolled
coils and $824 a tonne for
cold-rolled coils. This provi-
sion ensures that fairly
priced imports are not penal-
ised and help maintain
downstream supply stability.

ANTI-DUMPING

Similarly, the government
imposed an anti-dumping
duty for five years on im-
ports of certain steel
products from China, fol-
lowing a probe thatfound ad-

verse impact on domestic in-
dustry. Asaresult,imports of
cold " rolled non-oriented
electrical steel (CRNO) from
China will now attract duty
of $224 per tonne.

In November, an anti-
dumping duty of $122 per
tonne was imposed on' im-
ports of hot-rolled flat steel
from Vietnam for a five-year
period.

Crisil  Intelligence, ' said

trade-level HRC steel prices

‘non-alloy flat steel, he said.

. Vice-President and Sector

Sehul Bhatt, Director,

were on a declining trend in
November, which continued
till the first two weeks of
December, and then, steel
mills started increasing lis-
ted prices. The key factor
that drove up prices was the
imposition of the three-year
safeguard duty on imports of
Sumit Jhunjhunwala, -
Head, Corporate Sector Rat- ©
ings, ICRA, said domestic
HRC prices in past month
had gone up by %5000 a |
tonne ($60 a tonne), com: .
pressing the import parity
discount to $23-25 a tonne
from elevated levels Qf$7.0=’;
90atonneearlier.
Wlthﬁxemportpanty .\

significantly narrowed,
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‘MSME exporters get
1.3k cr credit lifeline

Higher Incentive To Those Selling In New Mkts

. New Delhi: The commerce

depamnentonFridayunvei-
led ‘a new interest subsidy
mechanism targeted at
MSMEs, along with a corpus
to guarantee loans to small
businesses that export.

The interest subsidy
scheme, which has an alloca-

¢ tion of nearly Rs 5,181 crore

spread over six years star-
ting the current fiscal, will

. offer-a 2.75% subsidy on lo-

ans with a reset planned eve-
ry six months. The extent of
subsidy will be linked to the
repo rate as well as interest
rates in other competingeco-
nomies, a senior official told
reporters, adding that the
move is meant to address a
critical handicap faced by
small businesses.

Besides, an incentive will
be offered to exporters sel-
ling goods in new and emer-

ging markets, with the deta-

ils of the scheme to be anno-
unced in the coming weeks
along with initiatives to de-
velop other financial tools

such as factoring. For years, atR
- Indian  businesses have

R

. tensiveones, eligible.

The second scheme on col-

lateralsupporthmaaoprpusuf

ratesasmalorhnpedim
Officials said uu;;,
rently, small b ine

ir export credit re
ment and the sul
provldesmne

nes, especially thelabour-in- '

1
4.




The Times of India, 8 January 2026

“Auto players seek EV
‘protection in EU pact

s

§

Industry Wary Of Chinese Cos Bringing_.;f; |

Electrics Through Europe At A Lower Duty

Saksham Mehta &
Sidhartha | tnn

. New Delhi: As Indian and
: European negotiators enter

what is seen to be the final ro-
unds of talks for a free trade
agreement (FTA), the local
auto companies are wary of
Chinese electric  vehicles
using European Union as a
.gateway to enter the domestic
market atlower duty:

As a result, auto players
have demanded that govt ne-
gotiate the agreement insuch
as way that if needed, only
high-end EVsare allowed into
the country—with a high pri-
ce threshold and in limited
numbers — while also insis-
ting on a high level of value

. addition, which could be 50%

or more, people familiar with
thedeliberationstold TOL

In the trade deal with the
UK, which was signed last ye-
ar, govt had protected EVs
but the auto industry also re-

; alises that there are trade-

offs to be made for a success-
ful outcome.
The worry, however, isbig-

ger in the case of the Europe-

an Union, given that some of

' the Chinese companies could
- use member nations of the

trading bloc to locate assem-

bly units and ship goods to In-

dia, taking advantage of the po)
duty benefit. Some of the Chi-

nese companies that have be-

.............................................

CALL FOR HIGHER VALUE/AD

> Auto players say,ﬁngede&; oW
only high-end EVs should be .

- Y
DITION -
T =

allowed and in limited
numbers in deal with EU

> They alsoinsistona - - iy v
high level of value addition, = ' |
which could be 50%ormore’

> Chinese companles have not'
been able to set up-shop in India
due to checks on'FDl and have
been relying on imports to sell in
the Indian market : :

en hovering around have not . shipm _
beenable tosetupshopinthe: ny'sGer
country due tocheckson FDI

and have been relying on im 2
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To hike competitiveness, Stalin. -

unveils circular economy policy

TRADE COMPLIANCE. The Tamil Nadu Circular Economy Investment Policy 2026 R
aims to aid industry align with initiatives like EU’s CBAM and Deforestation Regulation

Ty
4

= mechanical; thermal orbiolo-
Our Bureau gical processes. .\
Chennal ; v ﬂ‘ K

CAPITAL SUBSIDY )‘t‘e
The Tamil Nadu government Eligible ~entities will "be
on Tuesday released a policy provided with a capital sub-
on circular economy to align sidy of 10 per cent of eligible -
industries with global sus-

tainability standards and to

enhance their competitive-

ness in evolving markets.
The Tamil Nadu Circular

fixed assets, disbursed over .
five years; receive employ-
ment incentives as reim-

bursement of employers’
EPFcouuibuﬁonfoi?%é”fﬁewi;

| Economy Investment Poli ‘ jobs created during the pe
2026, released by Chief Min- I & period, and a skill subsidy
ister MK Stalin, will support : ; ¥10,000 per person, the
industry readiness for green ' P C policy document stated.
transition and low-carbon  GREEN SHIFT. The policy released by Tamil Nadu Chief Technology enablers/plat-
manufacturing. Minister MK Stalin will support industry readiness for green form entities headquartere

This will help in aligning  transition and low carbon manufacturing m'I‘amllNaduand?e ster
with key initiatives like the on or after July 1,2024 witha
European Union’s Carbon ; net new employment of 15
Border Adjustment Mechan- converting them into usable As an initial transaction  jobs created wi hin one
ism and the EU Deforesta- outputs. ; towards the adoption of cir-  of commencement of op:
tion Regulation. The government will also  cular practices in the State,  tions, and with a mirimum
support  technology-driven  the policy will cover sectors . annual turnover of 10 crore

WASTE MANAGEMENT waste management plat- like  textiles, .automobiles, mmzs-zﬁvﬂﬂbéi*mﬁad’é'?ﬂ
The policy aims to support  forms headquartered in electronicsand plastics. eligible for tﬁé@@\ﬂ"sﬁﬁ-
manufacturing entities that  Tamil Nadu that leverage di- The scope of the policywill sidy, which will be cappedat

incorporate circularity by gital solutions to serveasag-  also cover companies en- &0{000&:“&11? loy
utilising discarded products, gregators, linking water gen-  gaged in tyre recycling 100 the policy. "
industrial waste or wastewa- erators, recyclersandbrands,  through any recognised sus-
ter as primary inputs and  saidthe policy. tainable method, including

s il




