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‘Ashok Leyland toinvest fS 000 crin 7-10 years
to make batterles in tie upwuh China’s CALB

planned
over the next 7- 10yeam,wﬂl
mchxdebothammouvemd

Hinduja com-
pany has entered into a long-
term exclusive i

wrthaGhinesebatterytech-
nology firm CALB Group.

[ e a

gic P-tnership for »

ﬂmTI-lIP‘ Ashok].eyhndhasslg!edalmm
exclusive partnership with CALB Group for development and
manufacturing of next-generation batteries

Ashok Leyland said it willin-  in the automotive sector and
vest towards battery local-  inthe energy storage sector.
isation in India, catering not “Our tner

only to its own company and
its electric vehicle arm
Switch’s portfolio, but also
to meet non-captive demand

strategic partner-
ship with CALB is a signific-
ant step towards creating a
localised battery supply
chain in India to accelerate
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adoption of electric vehicles
in India and reduce our de-

on fossil fuels,”
said Dheeraj Chair-

FOCUS AREAS

MD and
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” Car dealers try to tide over
%2,500cr compensation cess

GST 2.0: Hyundai, Merc Among Cos That Announce Cuts

Pankaj.Doval
@timesofindia.com

: New Delhi: Fearing chal-
i lenges to working capital
: and potential losses, car dea-
i lers are knocking multiple
: doors for adjustment of the
! Rs 2,500 crore GST cess paid
i by them to govt and have
! written to finance minister
{ Nirmala Sitharaman, auto
: companiesandbankstohelp
: themtideovertheissue.

: The dealers — who are
! saddled withan inventoryof
{ around six lakh vehicles
¢ which was loaded up in anti-
i cipation of the festive rush
! — say with no avenue to ad-
: just the cess which was re-
i movedafterthe GST Council
: meeting on Sept 3, they have
! no option but to seek relief,
: ore]sermkrunnmgmtohea
vy losses and dlsmptlon in

i~ %ﬂe GST 2.0 subsu-

mes the earlier compensa-
: tioncessregime for automo-
i biles, dealers today hold sig-
i nificant,  validly-availed
. compensation cess balances
i intheirelectroniccreditled-
: gers. Once no further cess li-
i ability arises, these balan-
: ces cannot be utilised aga-

.
L —

ASKING FOR HELP

» Dealers have urged FM > Dealers have requested car
Nirmala Sitharaman that companies to share some
their balance lying in = of GST cess burden till a
Compensation Cess Credit - A solution can be reached
Ledger as on Sept 21 may through negotiations
be allowed to be transferred with govt

to IGST/CGST credit ledger. | » They urged banks to
“Such balance may then delay the payment tenure of
be utilised for discharge of | nyentory funding, for which
‘India has potential for small e-cars’

Munich: German automeotive group Volkswagen is looking at
India as a potential market for its affordable small electric cars
and is working with partners on how to best introduce them inthe
market, its CEO Oliver Blume said on Sunday. “India is a fantastic
market, now the third biggest in the world. We see potential in
India. We are sorting out what we can do with partners and also
bringing a small carto India,” Blume said. acencies

inst CGST/SGST/IGST un-
der the current law. Without
a transitional pathway, cre-
ditsrisk lapsing, creatingan
unintended, permanent
loss and a sharp working-ca-
pital shock for compliant
MSME dealerships,” C S Vig-
neshwar, president of Fede-
ration of Automobile Dea-
lers Associations (FADA),
said in a representation to

thefinance minister.

The dealers have petitio-
ned Sitharaman that their
balance lying in Compensa-
tion Cess CreditLedgerason
Sept 21 may be allowed to be
transferred to IGST/ CGST
credit ledger. “Such balance
may then be utilised for dis-
charge of regular GST liabi-
lity;” they said in theirrepre-
sentation, which was also

senttorevenuesecretary Ar-

vind Shrivastava and CBIC
chairman Sanjay Kumar

The dealers’ body hasal- :
so requested car companies |
to help them tide over the °
challenge. “We have also as- .
ked automakers for help, |
which includes seeking cre-
dit in liguidating the stock
faster by provision of consu-
merdiscounts. Also, wehave |
requested them to share so- :
me of our GST cess burden
till a solution can be arrived .
at through negotiations
withthegovt.” |

Companies such as Ma-
hindra &Mahindraand Sko-
da have already announced
immediate discounts to cle-
ar the dealer inventory, in- |
stead of waiting till Sept 22 °
for the lower GST rates toco-
me into play. Other compani-
es such as Hyundai, Toyota,
BMW, Classic Legends, Tata
Motors, and Mercedes-Benz
have also announced cuts in
retail prices, but from the :
day when the new rates are :
effective. FADA has also re-
quested banks to delay the ;
payment tenure of the in- |
ventory funding, for which !

dealers takeloan. f
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UP INFRA DEVELOPMENT

3161

cr Plan to Build
Construction Gear

LocaIIyOnCards

Focus on tunnel-boring
machines, cranes,
earthmovers to lower
import dependence

_TweshMishra
New Delhi: The Centre is rea-

dying a programme to incenti-

vise the local manufacture of
to

equipment manufacturing in-
dustry,” a senior official told ET,
adding that it's likely to be ope-
rational in the nextfiscal year.
According to sector watchers,

India’s mining and construc.

tion equipment i im-

Consultnﬂnmonﬂmprom—
sal have started,” the represen-
tative of a construction equip-
ment manufacturer said.

The Indian construction equ-
ipment industry, inclusive of
exports, grew 3% in FY25, said
Manish Mathur, CEO, cranes, at

ded for India’s ambitious in-
frastructure development pro-
grammeoomesﬂmomm

|

JWL KOVIS DEBARRED BY RAILWAY BOARD FOR § MONTHS 7|

- . .._,..._l!ﬁ .
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S Ronendra Singh
New Delhi

The total passenger vehicle
wholesales (dispatches to
dealers) declined by around
9percentto 3,21,840 unitsin
August compared with
3,52,921 units in the corres-
ponding month last year, the
monthly sales data shared by
the Society of Indian Auto-
mobile Manufacturers
(SIAM) said on Monday,
The decline in numbers

was primarily due to recalib-
eration of dispatches by pas-
senger vehicle manufactur-

i ers, SIAM said.
SEGMENT-WISE
However, total two-wheeler

| dispatches grew 7 per cent to

| 18,333,921 units (17,11,662
units).

Two-wheelers continue to grow

Segment/sub-segment Aug2025  Aug2024 % change (YoY)
Total passenger vehicles 3,21,840  3,52,921 -9.0
Total three-wheelers 75,759 69,962 83
Scooters 6,83,397  6,06,250 13
Motorcycles 11,06,638 10,60,866 43
Total two-wheelers 18,33,921 17,11,662 7.0
Grand total of all categories 22,31,520 21,34,545 4.5
Source: SIAM b
While motorcycles sales per cent, The landmark de-
rose4.3 percentto 11,06,638  cision of the ent to
(10,60,866 units), scooters  reduce GST rates on vehicles
sales jumped around 13 per  willgo along way in enabling
cent to 6,83,397 units broader access to mobility
(6,06,250 units), and inject fresh momentum
Three-wheeler sales pos-  into Indian automotive
ted a growth of 8.3 per cent  sector in the upcoming fest-
to 75,759 units last month  ival season,” Rajesh Menon,
(69,962 units). Director-General,  SIAM,
“Three-wheelers posted  said.

their highest-ever sales of
August in 2025 of 0.76 lakh
units, with a growth of 8.3

The grand total of all
vehicle categories grew 4.5
per cent to 22,31,520 units

71’assenge_r vehicle dispatches
in Aug fall 9% to 3.22 lakh units

' SILVER LINING. Two- and three-wheeler sales grew in the month, per SIAM data

The decline in

numbers was
primarily due to
recaliberation of
dispatches by

passenger -vehicle
manufacturers

(21,34,545 units).

EXPORTS UP

Total vehicle exports rose
285 per cént to 5,57,446
units (4,33,771 units).

Total exports of passenger
vehiclese};pu?nped 24.6 per
cent 82,246 units (66,008
units).

Total three-wheeler ex-
ports also rose 48 per cent to
42,765 units (28,873 units),
the SIAM report indicated.

I

|
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China’s SAIC ‘to cut stake in car JV with

JSW Group post Delhi investment curbs’

Reuters
New Delhi
China’s SAIC Motor will
slash its 49 per cent stake in
its Indian joint venture with

. after India introduced limits

on investment from its

neighbours in 2020, a move

widely seen as being aimed at
ina.

proved business ties. There
has since been little sign of
progress, with Indian auto
areiciog e spesmtes
awai i approval to
buy rare earths from China.
The tie-up with JSW was
meant to inject funds into
the automaker’s largest pro-

e T —

Chi;
of both countries
m%
tions, raising hope =

duction base outside of
China and also ease regulat-
oryhurdles. Butithas not de-
livered, said one of the
people.

All five of the people famil-
iar with the matter declined
to be identified because
weren't authorised to
publicly about it. ;

SAIC is not pulling out of
India but wants to dilute its
stake in JSW MG Motor sig-
nificantly and will continue
to provide technology and
said a second person.

STALLED DEALS
JSW has offered to purchase
mqstofSAIC’? stake to be-

come the single largest
;{&clhnfehom but the two

s disagree on valuation,
with SAIC seeking a higher
price, the person said, adding
that talks are ongoing,

The friction between the
two is not all
down to politics. JSW also

appears to have ukedta]g
with rivla?]y Chinese firm
Chery Automobile to build
cars in India, sources said.
JSW has long wanted to sell
cars under its own brand and
mlhmata%radwmedmﬁ
with Chery for a tech: 3
not equity, partnership for
cars JSW will build in India,
said one of the people.

Last year, SAIC sold a ma-
jority stake in the local com-
pany to Indian entities with
JSW picking up a 35 per cent
share for about $300 million.
Proceeds went to SAIC
rather than the local entity,
two of the people said.

JSW MG Motor has since
submitted a proposal to in-
vest $240 million in EV man-

ing, the outcome of |
which is ing. A ing |
i pendmganysﬂchng |
on investment will go to
China co i the

source of the ini ’ﬁm/ds,J

said a third person.
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‘FTAs Won’t Make Luxe Cars Cheaper,
But Model Allocatlon Could Improve’

Most cars are made here
and won't be affected by

FTAs; festive season best
time to buy: Auto co execs

Shally Seth Mohile

Mumbai: Indian luxury car buy-
ers waiting for the India-UK or
India-EU free trade agreements
(FTAs) to bring down prices may
be in for disappointment. Top ex-
ecutives from Mercedes-Benz,
BMW, and Jaguar Land Rover
(JLR) say the perception that
FTAs will slash prices of premi-
um cars is misplaced, though
they admit that allocation of im-
ported models could improve on-
cetrade agreements are signed.
India and the UK signed a land-
mark FTA in July 2025 that will
cut import duties on fully built
UK luxury cars from over 100% to
about 10%, phased in over five ye-
ars, withquotaslimitingthenum-
berof vehicleseligible forthe con-

Union “Once we
- pacted,

gradually bringing down the cur-
rent110% duty on cars priced abo-
ve $40,000. Industry analysts cau-
tion that any price impaet will be
modest and phased, rather thana
sudden sharp reduction.
Mercedes-Benz India MD San-
tosh Iyer said that even with the-
se agreements, dramatic price
drops are unlikely. “It's a comple-
te misconception that European
cars will suddenly become ¥30-40
lakhs cheaper. Ninety-five per-

cent of the cars we sell are locally

produced, so they aren’'t impac-
ted by import duties in the first
place,” Iyertold ET. Headded that
the main benefit of FTAs would
be in improving the business ca-
se for more niche models.

“Currently India competes
with other markets for limited
production slots of fully impor-
ted cars. If FTAs lower duties
even slightly, our business case
improves and we can push for
higher allocations—meaning
customers will get their impor-
ted cars faster.”

JLR India MD Rajan Amba said
mostof JLR’s portfolioislocalized
in Pune and thus unaffected by
FTAs from a prieing standpoint.
to customers
that 95% of our line-up is not im-

returned to nor-
mallevels,” Amba said. “But FTAs

Mercedes- Ben- india

Main benefit of FTAs would be

Sales inH1
of 2025
muted

CBUs and special editions, since

lower duties improve margins.”
BMW Group India President

Hardeep Singh Brar also stressed

that the current environment of
reduced GST and festive offersre-
presents one of the best windows

to buy. “Our focus is to pass on .
GSTbenefits now and deliver cars
during the festive season. FTAs,
even when they materialise,

won’t have a dramatic effect on fi-
nal customer prices,” he said.

After a record 2024, when luxu-
ry carsales in India breached the
50,000 mark for the first time, sa-
les in the first half of 2025 were
muted as stock market volatility |
and geopolitical uncertainties
weighed on buyers’ sentiment.
Analysts say the biggerstory this
quarter is demand, not duties.
With GST cuts, financing sup-
port, and buyers advancing pur-
chases before likely January pri-
ce hikes, luxury carmakers ex-
pect this festive season to be a re-
cord one for the segment. “India
could get more niche and perfor-
mancemodelsthanks tobetteral-
location economics—but mainst-
ream luxury prices are unlikely
to crash,” said a Mumbai-based
auto sector analyst.

With luxury carmakers already
hinting at price hikes in early 2026
due to currency pressures, execu-
tives say the next three months co-
uld be the most lucrative for buy-
ers, “Waitingfor FTAs isnota win-
ning strategy,” Iver said. : A
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.ISW Motors talks tech tie-up
‘with BYD, other China car cos

Lines Up 226K Cr Investment, To Launch 25 Models In5 Yrs

Times News NETWORK

i jan Jindal’'s fully-owned car

! ventureJSWMotorsisintalks
i with BYD — the world’s big-
¢ gest EV maker—anda clutch
i of other Chinese companies
i like Geely, Cherry, Xiaomi, Nio
i Auto,and Li Auto for platform
! andcomponentaccess. TheIn-
i dian company has lined up in-

i vestments of nearly Rs 26,000

i croreover next five yearsfora
foray into competitive pas-
senger vehicle

JSW Motors intends to
launch its cars next year (be-
fore June)from anew factory
- thatis coming up Maharash-
i tra. It is planning to launch
: 25newmodelsby2030.1tisal-
; sointalks with certain Euro-
i pean makers, such as Volks-
wagen and Renault, as it stit-
¢ ches up alliances and part-
i nerships for access to
i platforms and components,
i CEORanjan Nayaktold TOL
I The partnership talks
i with BYD, which is current-

........................................................................................................

Eyes Platform, Parts Access
» JSW Motors is also in » JSW Motors does not want
talks with certain European  any equity partnership in the
makers such as Volkswagen " new venture (unlike JV with
and Renault © SAIC—JSW MG Motor)

well as royalty

“ What we are looking at through the talks
with various companies is access to
components, access to core tech, and (car)
platforms. We want to get the technology here
and localise...The partner will share the tech and
will be paid a fee for that — upfront as

—RANJAN NAYAK | CEO, JSW MOTORS

ly importing its cars to India
after paying heavy customs
duty, had been initiated so-
metime back and are conti-
nuing. Nayak said JSW is al-
s0 open to making cars for
the Chinese giant at its Ma-
harashtrafactory, which will
have a production capacity
of 5lakh units per annum.

“l met the BYD teams
even last month. I had talks
with them... they can also le-
verage the Indian ecosystem

in line with the shift in geo-
political dynamics. India co-
uld become an export hub for
global markets. BYD can ma-
kehere, localise here, and ex-
portto the US and Europe.”
He said that JSW Motors,
which also runs a car JV
with another Chinese giant
SAIC called JSW MG Motor,
however, does not want any
equity partnership in the
new venture. “What we are
looking at through the talks

‘with various companies is

accessto components, access
to core tech, and (car) plat-
forms. We want to get the

technology here and locali-
se. Brutal localisation is our
aim. Whoeverisaligned with
this goal is someone we are
ready to collaborate with.
The partner will share the
tech and will be paid a fee for
that—upfront as wellasroy- .
alty. Wedon’t want tobe lock- :
edup with one partner.” ;
In terms of products that :
it plans to launch in India,
JSW Motors is focusing on
electrics, plug-in hybrids,
and range extenders. “SUVs
will be the preferred body ty-
pe that we will target, even
though there are plans for a
premium sedan by around
2027. The average price of
the early cars willbe Rs 22-25
lakh, and after that we will
enter the mass segment tar-
geted at fleets and taxis
which could be a hatchback.
These mass products will be
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injoint bid to build 5* gen fighter

TAKING OFF. More private players set to enter fray for DRDO-conceived Advanced Medium Combat Aircraft

e
Dalip Singh
New Delhi

After the entry of Larsen &
Toubro (L&T) and Bharat
Electronics' Ltd (BEL), two
more private defence firms
— Bharat Forge Ltd (BFL)
and Data Patterns (India)
| Ltd — have joi hands
with  government-owned
BEML to sign a tripartite
Memorandum of Under-
standing (MoU) to bid for
the DRDO-conceived Ad-
vanced Medium Combat Air-

| craft (AMCA) programme.

ALLIANCE FORMALISED
Bharat Forge will hold a 50
per cent stake, BEML will
take 30 per cent, and Data
Patterns the remaining 20
per cent, sources familiar
with the matter said.

DEFENSE PUSH. More private players, including a Tata-led

consortium, an Adani led aerospace group, and Hindustan
Aeronautics Ltd are likely to join the race for AMCA murau cumar k

This move comes just days
after L&T publicly an-
nounced a strategic er-

ship with BEL to back India’s

generation fighter pro-
ject. In that e
L&T brings its in

aerospace systems and struc-
tural engineering, while BEL

contributes its decades of ex-
pertise in defence electron-
ics, avionics, and mission
ems — a combination
signed to respond to the
Expression of Interest (Eol)
issued by DRDO’s Aeronaut-
ical Development Agency
(ADA).

Industry watchers say that
with L&T-BEL having staked
their claim early in the race,
other major contenders are
scrambling to assemble com-
petitive consortiums. As of
now, three more bids are ex-

fected — including a Tata
ed consortium, an Adani led
aerospace  group, and
Hindustan Aeronautics Ltd
(HAL), which is also explor-
ing collaboration with
private players to enter the
stealth combat fighter manu-
facturing domain, The dead-
line for submitting proposals
for the fullscale engineering
model and five aircraft is
September 30 after which
ADA will issue the Request
for Proposal (RFP) to shortl-
isted bidders.

STEALTH AIRCRAFT
The AMCA programme, fully

designed in India by ADA,
aims to deliver a fifth genera-
tion stealth aircraft endowed
with advanced avionics, su-
per cruise capability, internal
weapons bays, and futuristic

electronic warfare systems, |

The new BFL-BEML-
Data Patterns MoU seeks to
ride that wave, and aligns
closely with the Govern-
ment’s Atmanirbhar Bharat
goal of building cutting edge
defence capabilities
indigenously.

By pooling complement-
ary capabilities across engin-
eering, systems integration,
electronics, and defence
manufacturing, this alliance
seeks not only to strengthen
India’s strategic autonomy,
but also to position the coun-
try as an emerging hub for
next generation aerospace
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Wheels India has s1gncd a
technical with

SHPAC, a | ics
cylinder ;::dﬁmnt

Korea,fortechnology
t:ransfer in manufacturing
Wheelslndlahasmentxﬁed
hgnimuhccylimdcrsasomof
the strategic growth areas,
and the pact is expected to
drive growth.further in this
segment.

" “Jt has been our stated in-

tent to focus and grow the

hydraulics cylinder business
over the next
few We believe this

business segment has the po-
tential to be an important

driver for Wheels In-
dia globally. Wheels India
has been expanding its pres-
ence in Europe and North
America. We to lever-
age the technology transfer
by accessing existing cus-
tomers, and wi]] continue to

1<Nheels India inks deal with S Korean
firm for hydraulics cylinder business

invest in the hydraulic cylin-
derbusmessasopportumt—
jes arise, said Srivats Ram,
MD, Wheels India.”
“SHPAC is a leading man-
ufacturer of hydraulic cylin-
ders in South Korea with a
successful track record over
the last few decades in this

busmess mﬂmr
agreementwit’nﬂlemmex

pectedtocreatenewgrowth
ities for Wheels In-

opportuni
dia,” he added.
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Passenger vehicles inventory
at minimum levels in Sept

GST BOOST. Expected to be in 30-40 day range against 50-55 days in other months: FADA

=
S Ronendra Singh
New Delhi '

The inventory levels of pas-
senger vehicles (PVs) are be-
lieved to have come down
substantially for the first
time in several years since
GST cuts were rolled out in

September 22.

A SEVERE DROP
The inventory levels in
September are expected to
be in the 30-40 day range,
com to usual 50-55
days in a typical month. This
is a severe drop -from
r 2024, when in-
ventory levels reached 80-85
gm, equivalent to 7.9 lakh
icles worth 79,000 crore
due to aggressive OEM dis-
patches, according to Feder-
ation of Automobile Dealers
Associations (FADA)
numbers.

“The sales are high every -

Navratri, but this year isa bit

L — T ——————————— A .

SHOPPING FRENZY. Many OEMs are offering attractive
discounts, over and above the GST rate cut, which is
also leading to more footfalls at the showrooms eeurers

different compared to any
other year because of GST
2.0. There is a pent-up de-
mand for cars for sure, as
people who were holding
their purchase for the last six
months or a year are buying
now,” a Delhi-based analysts
told businessline. Also, many
original equipment manu-

facturers are offering at-
tractive discounts, over and
above the GST rate cut,
which is also leading to more
footfalls at showrooms, he
said.

HUGE DISCOUNTS
Companies such as Maruti
Suzuki India (MSIL) and

Tata Motors have reduced
the prices of their products
heavily for a limited period
till 30. MSIL has
reduced the prices of Alto
K10 Lxi by around ¥99,000;
Celerio Lxi around ¥94,000
and WagonR Lxi by around
¥79,000. Similarly, Tata Mo-
tors has reduced prices of Ti-
ago by up to ¥1.20 lakh, Tigor
by up to TL11 lakh and
Punch by up to X1.58 lakh,
“The OEMS are firing on
all cylinders when it comes
to production right now.
Some OEMs had halted pro-
ductions during the end of
August, but since September,
they are producing vehicles
with all strength. It will be
tough to calculate at the mo-
ment, but this September
could record one of the |
highest sales in a month. On
a rough calculation, there
could be aninventory of min-
imum 3 lakh cars at the mo-
ment,” said a Mumbai-based

il
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TVS Indeon working

with global R&D firms to

-manufacture lithium ion battery cells in India

=
TE Raja Simhan
Chennai

TVS Indeon Ltd, the 100 per

cent subsidiary of Chennai-

based Lucas TVS, is workmg

with global R&D companies

to manufacture the latest

technology lithium ion bat-
cellsin India.

“We have picked the next-
generation technology. This
has been proved in the lab
scale in small pilots and sup-
plied in smaller quantities to
some of the Jaj com-
panies,” said TK Balaji, CMD,
Lucas TVS.

Addressing the Madras
Chamber of Commerce and
Industry’s Chamber Day on

Monday, Balaji said EVs have
‘come to stay. In 10-15 years,

EV penetration will certainly

be much much larger. How-
ever, today, the entire sup
chain is dominated
mtmﬂymthece]ls the
entire ecosystem, including
raw materials, he said.

“So, the question came to
us as to what do we do? It’s
easy to go to a Chinese com-
pany, have a collaboration
and set up a plant. But we
came to the conclusion not
to follow because that will
not solve the problem, and
wemllsullhavetocompete
with the same Chinese,” he
said.

“We chose a different
route. The cost of setting up

e

-~

TK Balaji, CMD, Lucas TVS

the cell plant is prohibitively
expensive, costing $70-$80
million per gigawatt hour.
We need to set up at least 10
gigawatt hours to be viable.
This means about $800 mil-

.lion, and this is not a small

amount,” he said.
The technology that the

company is working on
brings in a lot of advantages.
The capex cost is much
lower. The raw materials can
be recycled, and the safety
levels of the batteries are sig-

nificantly higher, he said.

‘MANY CHALLENGES’

“But this route that we have
chosen is full of challenges,
and we need to develop an

entire ecosystem, We ar¢
working with some raw ma- |
terial suppliers in India who |
are also developing some

solutions. Our progre:

faster later but also make an
impactglobally,” he said.

i 4

1

ss is |
gomgtobeslow,butlthmklf L
we succeed it will give usa |
basis for us to not only grow |
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As the festive season kicked-off
in with Ganesh'
i, the fervour was re-
flected in the growth in regj
trations of four-wheeler
tric vehicles (EVs), which saw
an 11 per cent increase to
17,029 units in the month as
against 15,389 units in July, ac-
cording to Vahan data.
In August, Tata Motors
the list, with JSSW MG
mobile trailing in the second
and third positions, respect-

ELECTRIC VEHICLES

Business Line, 8 September 2025
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EV four-wheeler registrations up 11 per cent in August: Vahan data

Top 5in 4-wheeler EV registrations

Maker

Aig25_ k25 Growth (%)

Tata Passenger Electric Mobility

6,810 5914 |15

JSW MG Motor India

4801 5229 -8

Mahindra Electric Automobile

329 215 A

Hyundai Motor India

589 623 5

BYD India

420 477 =13

" Source: Vahan Portal data as on September 5; Data include both pure EV and battery-operated vehicle

ively. Hyundai and BYD India
the fourth and fifth spots,
respectively. While Tata Mo-
tors and Mahindra reported a
positive registrations
of the other players declined,
accordingto
Tata Passenger Electric Mo-

bility (vehicles like Nexon,
Punchand Tiago) reporteda 15
per cent increase in volume,
and that of Mahindra (XUV400
EV, XUV 9e and BE 6) reported
a2l per centincrease,

JSW MG’s (Windsor and
Comet) volume declined by 8

per cent; Hyundai (Creta) sawa
5 per cent decline and BYD In-
dia’s (Atto 3, Seal, Sealion 7and
eMAX 7) numbers declined by
12 per cent, the data showed.

BRIGHT SPOT

A spokesperson for Tata Mo-

_ torssaid, “We have had back-to-

back months of record EV sale
in July and August. The EV cat-
egory remains a bright spot,
supported by new launches and
growing customer interest in
our EV offerings.”

electrification journey. In Au-

gust, the company surpassed its
July numbers — refl

India’s
transition to sustainable mobil-
ity,” said the spokesperson,
tyPoonan , Director,
Crisil Ratings, said that the
surge in passenger EV demand
inAgfustwasdrivenbythe on-
set of the festive season, sup-
portive policies, and the intro-
duction of new models,

“On the product front,
latnches from a fewleading ori-
ginal equipment manufactur-
ers (OEMs) are giving buﬁa

Wi -

' more options, thereby

As:ergmﬂt,ovemnEVsaleseon—
tinued to move upward,” she
added

On the policy side, schemes
Lizg the the Faster Adoption
of Electric
Velices (A o
Pri Minister’s  Flectrd
Vehicle Drive (PM-E-D:
are boosting adoption
subsidies and the faster rollout
of charging stations, which is
improving consumer confid-
ence, she said, /

— b
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Euler Motors aims to

S Ronendra Singh
New Delhi

Electric vehicle (EV) maker
Euler Motors said itahnsht;o
be among the top three play-
ers inng EV commercial
vehicles with more products,
and double the revenue to
around 400 crore this finan-
cial year from 191 crore last

year.

“We've been able to map
customer needs, identify the
technology required, and de-
liver at the right price point...
Aslongaswe&on;ttimlewith
our customer-first approach
and uphold our promise that
‘if they succeed, we succeed,’
I am confident we will re-
main among the top three

Executive Officer, Euler Mo-
tors, told businessline.

INDUSTRY-FIRST
Between three and four-
wheeler products, the com-
pany has introduced around
15 industry-first features.
On expansion, he said
over the next 12 months,
| Euler plans to expand to 100

B .

double revenue to 3400 cr

B ST

Saurav Kumar, Founder and
CEQ, Euler Motors

cities and more showrooms '
by the end of this financial |
, from current presence

around 60 cities with 80
showrooms.

On the partnership with
Hero MotoCorp, Kumar said
with Hero’s experience in
manufacturing at scale and
the extensive of |
network partners and finan- |

Turbo EV 1000 that comesin |
three variants: City, Fast |
Charge and Maxx, available
at ¥5.99 lakh, ¥8.19 lakh and /
X7.19 lakh, respectively.
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6ST Council clears 2 slabs of

57 & 187; sin goods tax at 40%

EASE OF LIVING. They will come into force from September 22: FM Nirmala Sitharaman

i
Shishir Sinha
New Delhi

The GST Council on Wednes-
day approved a dual tax struc-
ture of 5 per cent and 18
cent, removing the slabs of 12
per cent and 28 per cent.

Finance Minister Nirmala
Sitharaman, who chaired the
meeting, said, “These re-
forms are not just rate revi-
sion but structural reforms,
The intention is to promote
ease of living. There should
be just two slabs, These re-
forms have been carried out
keeping in mind the common
man.”

“We are all together for the
sake of the common man,”
the FM said, referring to the
Council’s uniform intent,

The new slabs are
to be implemented from
September 22,

NO COMPENSATION

Some States’ demand to be
compensated for the revenue
loss owing to the rate cut was
not approved. As endorsed by
a Group of Ministers and
fine-tuned by the Committee
of Centre and State officials,

the Centre’s proposal to re- -

duce the 4 basic slabs (5, 12,
18 and 28 per cent) to two (5

New GST rates (in %)
. From To
Individual heaith and life insurance 18 Nil
Notebooks, pencils, crayons, sharpeners 12 Nil
Toiletries : 18 5
Butter, ghee, cheese, etc. 12 5
Tractors, drip irrigation system 12 5

Corrective spectacles, medical grade
oxygen, diagnostic kits, glucometer and 12

test strips

L

Petrol, LPG, CNG, diesel, hybrid cars (under

4 metres), three-wheelers, motor cycles 28 18

(up to 350 cc)

ACs, TVs (above 32")

28 18

and 18 per cent) was deliber-
ated upon by the GST Coun-
cil. A proposal to bring a new
rate of 40 per cent for 5-7
goods, while maintaini
special rates of 0, 0.25, 1and 3
per cent, was also approved
by the Council.

NONE ON INSURANCE
The Council also a;

the exemption of health in-
surance premiums from GST
and slashed rates for life-sav-
ing drugs. Key essential items
such as toothpaste, hair oil
and soaps have been brought
under the 5 per cent slab. For

garments and

footwear, there are two cat-
egories based on MRP. Gar-
ments priced below 2,500
will continue to attract 5 per
cent. The same will be applic-
able for some categories
where the rate is 12 per cent.
However, garments above a
sale value of 2,500 will be
placed in the 18 per cent slab
in place of 12 per cent.
Footwear with a sale value
below 2,500 will be brought

. under the 5 per cent slab from

12 per cent, while products
with a sale value of over
2,500 will continue to at-
tract 18 per cent.

Another proposal related

to lowering the rate to 18 per
cent from 28 per cent on air-
conditioners, dish-washers
and TV sets (LCD and LED)
was approved.

VEHICLES RATE CUT

For the automobile sector,
cars (petrol, LPG or CNG,
length up to 4 m and engine
with capacity below 1200 cc)
and cars (diesel driven with
length of 4 m and engine ca-
pacity of 1500 cc) will fall un-
der the 18 per cent slab
against 28 per cent now.

‘SIN’, LUXURYTAX -

A key proposal about hiking
TR
40 per cent '

28 cent was approved.
Thegeamchldeldnﬁmm
casinos, race clubs, sporting

casinos, gambling, horse ra-
il

The 1 also took up a
proposal to raise the rate to
40 per cent from 28 per cent

1200 cc and 4,000 mm
length, aircraft, helicopters,
aeroplanes for personal use
and motorcycles more than
350cc.

s
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RAVI DUTTA MISHRA &
SOUMYARENDRA BARIK
New Delhi, September 10

Even as India and China
have signalled a relaxation in
ties, Beijing continuesitsstran-
glehold over expotts of rare
earth (RE) magnets,withappli-
cations made by Indian
automakers to source the key
minerals from that country
continuing to hang fire. This
has forced them to procure
entirely built motor parts and
from China and

forced to source entire compo-
nents from China and Viet-
nam,which is more expensive.
Several such stopgap arrange-
ments are being figured outby
the automobile industry.
There was an expectation that
after the SCO summit, the
supplywould be restarted, but
that has not materialised on
the ground. Producing rare
earth magnets in India will
take 3-4 years, and it cannot
happen immediately. There
are several parts of the supply
chain.India has some of it,but
not the entire process to pro-
duce rare earth magnets,” a
source said.

A senior auto industry
source said that carmakers

" have already started purchas-

ing complete parts and compo-
nents from China, which could

| drivepricesup.This,thesource

said, has another downside —

whichisakeyrequisitetobeeli-
gible for incentives. The PLI
scheme has mandated a target

"Automakers brace for PLI benefits

Automakers are cutting down on certain equipment in their vehicles to reduce the usage of rare

oarﬁ[n%rhhumh&lymdﬁu’sgmiﬁtmmwﬂukeymateﬁahbomw

of 50 per cent local value addi-
tion. .

It was widely anticipated
that after Prime Minister
Narendra Modi’s visit to China
for the Shanghai Cooperation
Organisation (SCO) summit,
which signalled a thaw in the
relations between the two
countries, there could be some
easing from Beijing’s side on
the stranglehold it has main-
tained over exporting critical
minerals.So far,however, there
has not been any worthwhile

onthat front.

Last month, Prime Minister
Modisaid that the government
was aware of the rare earth
shortage issue and was trying
toaddressitwith the Rs 16,300
crore critical minerals mission,
which would entail more than
1,200 explorations for critical
minerals across various loca-
tions in India. Earlier this
month, the Union Cabinet also
cleareda

Rs 1,500 crore scheme to
promote recycling of battery
waste and e-waste for the

lier reported that automakers

are cutting down on certain

equipment in their vehicles to

reduce the usage of rare earth

materials as uncertainty over

China’s green light to export
%

the key materials looms large.
Royal Enfield, for instance, has
implemented a temporary
hackforits gear position sensor
due to the “ongoing global
shortage of rare-earth materi-
als, which are key to manufac-
turing the magnets in gear
position sensors”.

Alarge Indian carmaker is
learnt to have tweaked its cen-
tral console todoawaywiththe
gear position indicator in its
automatic models as astopgap
measure to rationalise rare
earth magnetsupplies formore
essential applications, includ-
ing automatic transmissions,
throttle bodies, sensors, seat
belts, power steering, power
windows and cameras.

It is learnt that in June
2025, the Indian arms of a
European automakerhad their
application forrare earth mag-
net shipments from China
rejected, while applications
made by the European head-
quarters received approvals.
‘Whilethe Chinese
has not imposed an outright
ban on the export of rare earth

. magnets —actucial elementin

making electric vehicles — the

Some applications were :

routed through the Ministry
of Commerce (DGFT), but
then Beijing insisted that
they be forwarded by India’s
Ministry of External Affairs,
with end-use certifications
being insisted upon in most
cases by the Chinese side. The
back-and-forth has led to
sharply increased sourcing
timelines and uncertainty
over supplies.

As per a report by Research
and Information System for
Developing Countries (RIS),
India is almost 100 per cent
import-dependentfor 13 criti-
cal minerals identified as most
critical for its manufacturing

beryllium, chromium, germa-
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Seeing opportunity, India moving to

turn GCCs into innovation

an opportunity in
ington’s latest move to
make H-1B visas expensive,
India is fast- ing a na-
tional policy on global capab-
ility centres (GCCs) to turn
the sector from back-office
support to high-value innov-
ation in AI, R&D and
strategy, said government
sources.

“With this, we hope to
fast-track the s na-
tional GCC policy and will
accelerate efforts to grow the
GCC ecosystem. Things are
already in place, and we are

ing our GCCswhich can
probably help Indian IT com-
panies operate from here, in-
stead of sending their em-

, ployees  outside  the

country,” a senior govern-
ment official told

businessline.

The Ministry of Electron-
ics and Information Techno-
logy has convened an in-
dustry-led panel to drawupa
national framework, focus-
sing on developing talent,
strengthening infrastructure

EMERGING SECTOR. Currently, GCCs generate $65 billion in
revenues and directly employ more than two million people

and expanding beyond the
metros into tier-2 and smal-
ler cities. The aim is to un-
derpin India’s ambitions in
technology and business
process ment with a
broader, more resilient base.

GCC MARKET
According to Nasscom,
GCCs represent one of the
fastest-growing opportunit-
ies in India, with the market
projected to reach $99-105
billion by 2030. At present,
GCCs generate around $65
billion in revenues and dir-
employ more than two
to legacy opera-
tions and routine back-office

work, GCCs in India are now
assuming end-to-end
product ownership and de-
livering cutting-edge work in
Big Data, automation, Al and
product R&D, often at signi-
ficant global scale.

MODEL STATE POLICY
Industry leaders are reinfor-
cing the government’s move.
The Confederation of Indian
Industry (CII) has released a
Model State Policy on GCCs,
a blueprint to help States at-
tract and scale enterprise
hubs.

While the national frame-
work sets the vision, the CII
has stressed that States will
ultimately determine the

hubs

pace and breadth of growth.
“The extraordinary rise of
GCCs in India has been one
of the most important devel-
opments in our economic

journey over the past two

decades. But to expand our
share of global value chains,
States must step up Wwith

itive and innovation-
oriented policies. The Mode
State GCC Policy offers 2
ready framework to guide
this effort - helping States
design their own ies,
accelerate GCC growth bey-
ond the metros and generate

Chandrajit Banerjee,
ector-General, CIL

The policy is significant
because nearly 95 per cent of
India’s 1,800-plus GCCs are
clustered in six Tier-1 cities.
Future expansion, both gov-
ernment and industry
sources agree, will depend
on States unlocking poten-
tial in Tier-2/3 centres.

The CII model calls for
State-level facilitation cells
to serve as single point of
contact for investors and en-
terprises, alongside targeted
fiscal and regulatory in
ives.
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India govt nominates

II'T Madras as UN’s Al
Centre of Excell_ence

MATION FIRST. MeitY Secretary's Krishnan ahealtgs ot thE'
UN event in New York

nology-Madras (IIT-
Madras) has been nominated
nsaUNCwl:eofExmﬂm

é%mg“"ﬂf"m hind

in New York on
the sidelines of the 80 ses-
sion of the United Nations
General Assembly, Ministry
o_fElectmmesdenfurm—

‘ADAPT TO AT

ODET is an organisation set
up to help the UN address
mm't’:eﬂ’en::l:wcslymec:!pporh
challenges

will nominate an institution

under ODET to form a net-
y of COEs.

vited countries and compan-
ies to be part of the event. He
India’s mission

th India Al initiative
and said that under the mis-
fiug;,lndiahadSB,OOOGPUs
is increasing Al capacity
every day. A total of 300 open
source models are hosted
there, and more are coming

in, he added.
4
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‘Automakers may form a pool

REVISED CORPORATE AVERAGE FUEL ECONOMY STANDARDS

Business Standard, 27 September 2025

tomeet CAFE norms: BEE

De31gnated ‘pool manager’ will be rf.eponsrlble for paymg any pena]tles unposed k) -

i NewDeIh| 26 September

' Anautomaker having difficulty in meeting standards

¢ on corporate average fuel economy (CAFE) will be

- allowed toform a pool with up to two other manufac-
. turers, according to the draft notification of the new
. fuel-efficiency rules.

i This gives flexibility in compliance but puts pe-
i malties squarely on the designated manager of such
| apool should norms are not adhered to.

i The move is expected to help companies with less
. fuel-efficient portfolios — such as those relying
. heavily on petrol- or diesel-run sport utility vehicles

! — as they will be able to combine their performance

with manufacturers offering greener vehicles such as

| electric cars. This is the first time that such a provi-

| sion is being introduced in CAFE norms.

The Bureau of Energy Efficiency (BEE), which
- works under the Ministry of Power, on Thursday is-
sued draft CAFE-3 and CAFE-4 norms, which will
come into effect in April 2027 and will remain in place
till March 2037. :

The draft stated: “For the purpose of meeting their
Annual Average Fuel Consumption Standard, manu-
facturers (not more than 3) of said motor vehicles
may decide to conclude a pool. A pool shall be con-
sidered as ‘one manufacturer’ for the purpose of com-
pliance with Annual Average Fuel Consumption
. Standard. A manufacturer can only be a member of

one pool in a given reporting period. Manufacturer
i as the ‘pool manager’ will be the contact

point for the pool and will be responsible for paying

i anypmaltyimposedonthepoollnaccordancevﬂth
i EnergyComervathﬁ.zom

i Once pooled, the companies’ fuel-consumption
. performance will be assessed as if they were a single
manufacturer.

The rules say a manufacturer can join one pool a
year, It cannot be part of two pools in the same repor-
ting period. That said, the draft does not prevent
firms from switching pools in subsequent years.

One member of a pool will have to act as “pool
manager” and it becomes the government’s official
contact point. If the pool fails to meet its target, the
pool manager will be liable to stump up penalties
under the Energy Conservation Act.

Saket Mehra, partner (auto & electric vehicles),
Grant Thornton Bharat, called pooling a “standout™
feature of the draft. “This (pooling) enables strategic
partnerships where manufacturers can balance fleet
emissions, reduce compliance costs, and jointly meet
regulatory targets. The designated pool manager will
be legally accountable for any penalties under the
Energy Conservation Act, 2001, adding a layer of gov-
ernance and responsibility,” he added.

Tludmﬁnommsissuedarearevislonofthosels—

Green goaI

® Provision to help firms
with less fuel-efficient
vehidle portfolios

norms will be effective from
April 2027 to March 2037

® A manufacturer is permitted to
be a member of anly one pool
per year

® The pooling allows strategic
partnerships to balance fleet
emissions and reduce costs

® New draft offers incentives for
flex-fuel and strong hybrid vehicles

sued inJunelast year. The revision comes afteran in-
tense andl bitter debate in the automobile industry.
Maruti Suzuki had requested special relief for small
cars under the CAFE-3 and CAFE-4 norms while
other carmmakers, including Tata Motors and Mahin-
dra & Mahindra, opposed any such concession.

The draft norms introduce special relief forsmall
cars forth e first time and offer incentives for flex-fuel
and strong hybrid vehicles.

Mehi1z said: “The draft also recognises flex-fuel
vehicles — those on ethanol-petrol blends
— alongs ide electric vehicles, expanding the com-
pliance toolkit and supporting India’s biofuel ambi-
tions. Imgportantly, the new norms are designed to
revive thes small car segment, which hasseena7i per
cent decliine in sales over six years. In response, the
governm ent has rolled out GST 2.0 reforms, reducing
the GST r-ate on small cars from 28 per cent to18 per
cent, maliking them more accessible to consumers.”

® The draft CAFE-3wd CAFE=4 = : ®

|
']
|
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AMP Up! India Aims to be Among Top 2 Auto Makers

IN LINE WITH VIKSIT BHARAT Eyes doubling production by 2030 & taking it to over four times at around 200 m units by 2047

TweshMishra&
Sharmistha Mukherjee

New Delhi: India aims to double its
current automobile output by 2030,
and take it to over four times at
around 200 million units by 2047,
This will place the country among
the top two global producers, as part
of a new national automotive mis-
sion plan (AMP) being readied by
the end of thisfiscal.

The mission, which was deliberat-
ed last week-including with repre-
sentatives from the industry; is ex-
pected to prioritise localisation of
sustainable vehicles across hydro-
gen, electric, compressed natural
gas, and compressed biogas sans
any curbs on petrol or diesel vehi-
cles “in the foreseeable future.” But
the share of Internal Combustion
Engine (ICE) vehicles is expected to
taper as newer and cleaner fuel op-
tions proliferate by 2047.

“The automotive mission 2047 is be-
ing prepared by industry consensus

The Economic Times, 29 September 2025

inline with Viksit Bharat goals,” a se-
nior official aware of the delibera-
tionstold ET whileadding AMP 2047 is
pushing for a technology agnostic ap-
proach but lays emphasis on improv-
inglocal supply chains and exports.

India produced roughly 25 million
vehicles in 2023-24.

“We aim for producing around 50

million vehicles in 2030 and scaling
up to 200 million units by 2047,” the
official said while adding there are
no plans to ban ICE vehicles but
their share in domestic sales will re-
duce goingforward.

The goal of doubling passenger ve-
hicle (PV) exports by 2030 is also be-
ingfinalised with steeper targetsfor

2047 on the anvil. ‘
“Roughly 30% of domestic PV pro-

duction will be exported in 2080,”
the official said. This is likely to in-

CLEAN MISSION

AMPlikely toprioritise lo-
calisation of vehicles across
H2, electric, (NGand com-
pressed biogas sans curbs
onpetrol or diesel vehicles
“inforeseeable future”

crease to 40% by 2047.

A meeting of the seven sub-com-
mittees tasked with preparing vari-
ous aspects of AMP 2047 was held
last week. An official statement said
deliberations were held in collabo-
ration with ministries, industry
bodies, sub-committee chairs, aca-
demic institutions, and testing

agencies.
A senior industry executive who

did not wish to be identified said,
“The sub committees made their
presentation. Thisisazerodraft. An
apex level meeting is scheduled in
November. These numbers have
been discussed initially, and may
and may not change depending on
the outcome of the consultations
with economists, think-tanks in-
cluding Niti Aayog goingahead. The
final plan should beready by the end
of thisfiscal.”

Officials aware of the discussions
during the meeting said partner-
ships with global partners were de-
liberated but emphasis was laid on
technology transfer to ensure local
supply chainsare developed.

AMP 2047 seeks to integrate the col- |
lective visionof stakeholders, includ- |

{

ing Original Equipment Manufactur-
ers (OEMs), auto component manu-
academia,
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