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AUTOMOTIVE INDUSTRY

Business Standard, 1 September 2025

ﬂtoﬁl;)bﬂe demand likely
to rebound in H2FY26

Mmﬁa.mmlgust

India’s automotive sector is expected to
shift into higher gear in the second half of
FY26, as a combination of policy support,
rural revival and new launches align to lift
demand across segments.
Brokerages see repo and CRR rate cuts,
alongwihslihlyGS’I‘mm@.ntbnaskey
particularly for two-wheelers and

triggers,
'small passenger vehicles (PVs).

Two-wheelers are expected to benefit
the most from the demand upswing, Tax
reliefin the recent budget, improving rural
sentiments and a pipeline of premium elec-
trictwo-wheelers are expected to accelerate
sales, B&K Securities said.

Royal Enfield and TVS Motor have

. already reported strong volume growth in
. Q1FY26, while Hero MotoCorp is banking

onthefestivalseason and GST cutsto revive
demand after recent weakness.

Passenger vehicles are set to draw trac-
tion from a wave of new SUV and EV
launches. Mahindra & Mahindra (M&M)
reported double-digit growth in Q1 on the
back of strong demand for new models,
while Maruti Suzuki delivered steady
exports but flat domestic volumes.
Tata Motors, however, saw a year-on-
year decline,

With high retail inventory prompting
discounts, analysts expect momentum to
improve once GST cuts translate intolower
on-road prices.
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ings projections by 2-8 per cent for leading
players. Among OEMs, TVS Motor is
expected to deliver the fastest 27 per cent
earnings compound annual growth rate
(CAGR) over FY25-28, followed by M&M at
19 per cent, with Maruti Suzuki also well-
placed to benefit from exports and
upcoming hybrid launches,

B&K Securities also highlighted new
growth drivers for ancillaries such as
Subros, FIEM Industries and ZF Commer-
cial Vehicle Control Systems, which are
expected to ride on rising PV production,
regulatory-driventechnology adoption and
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—
TE Raja Simhan
Chennai’

Pure electric vehicle two-
wheeler (e2W) registrations
rose 1.35 per cent in August
to 91,091 units as against
89,882 units in July, accord-
ing to data collated from the
Vahan portal (as of Tuesday

This i in contrast to the
trend seen in July, wherein
th'ere.wasa3.50percentde-

with July,

the data show. Autowas

the only player that posted a

month-on-month decline in
August.

Chennai-based TVS Mo-

tors took the top spot in Au-

gust in e2W with 22,081 re-

gistrations, an increase of

9.20 per cent over July.
Hero Motocorp saw a

27.06 per cent in registra-
tions to 13,312; Ola’s num-
bers were up 8.70 per cent to
18,269; Ather’s volume was
up 10.81 per cent to 13,269
and Greaves Electric’s 11.09
per cent increase to 4,137,
Vahan data show.

Bajaj Auto saw a decline of
40.47 per cent to 11,650.

MARKET SENTIMENT
TVS Motors, in an update on
its August vehicle sales, said
magnet availability contin-
ues to pose challenges in the
short to medium term.

Hero MotoCorp said that
it was anticipating an optim-
istic market sentiment for
the festival season, driven by
favourable monsoons, an in-

e : . |
In Aug, TVS Motors tops ¢2W
registrations, Bajaj Auto sees dip

GROWTH DRIVER. Rise in registrations aided by improvements in cost competitiveness

EV registrations

Company  August July Chg%
2081 20220 920

18,269 16,807 8.70

Hero Motocorp 13,312 10477 27.06

Ather Eneray 13,269 11,975 10.81
BajajAuto 11,650 19,569 -40.47
Grea 3724 11.09

0882 135

crease in agricultural de-
mand and a projected boost
in overall consumption due
toimpending GST reforms.
Poonam Upadhyay, Dir-
ector - Crisil Ratings, says
the month-on-month rise in
EV two-wheeler registra-
tions is being supported by
improvements in cost com-
petitiveness.
prices have

Ba!:tery :
remained stable, while ori-
ginal equipment manufac-
turers (OEMs) have partially
absorbed increased costs -

qualify for subsidies, she
said. This has helped narrow
the upfront price gap within-
ternal combustion engine
(ICE) scooters to 10-15 per
cent from 20-25 per cent a
year ago.

The sequential rise in EV
two-wheeler registrations is
also driven by both struc-
tural and seasonal factors,
Upadhyay said. '

On the structural side,
consumers are becoming
more comfortable with EV

and a wider range of models
across price points.

On the seasonal side, the
second half of August typic-
zﬁ witnesses a pick-up in

s, coinciding with early
festive occasions like Onam
in Kerala and Ganesh
Chaturthi in Maharashtra
and southern States, when
demand traditionally rises.

Together, these driversare.
ensuring that this growth is
part of a broader adoption

trend, she added. /
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Auto dealers expect mixed
Sept due to Shraadh, GST 2.0

SLOW RISE. Aug PV retail sales grew marginally to 3,23,256 units compared to a year ago

]
S Ronendra Singh
New Delhi

is expected to un-

fold in two distinct phases
for the automobile sector, ac-
cording to the Federation of
Automobile Dealers Associ-
ations (FADA). The first half
of the month is likely to re-
main muted due to the
Shraddh period — tradition-
ally seen as inauspicious for
new purchases — and con-
| sumer hesitation amid un-
certainty around GST

changes.
However, the second half

| allow customers to book

Monthly sales data

_Category  August2s August24 YoY%

_Passenger vehicle 3,23,256 3,20,291 0.93

Two-wheeler 13,73,675 13,44,380 218

Three-wheeler 1,03,105 1,05,493 -2.26

Commercial vehicle 75,592 69,635 8.55

Tractor 85,215 65,477 30.00

Total 19,64,547 18,10312 284

Source: FADA
vehicles now while enjoying ing industry competitive-
GST-aligned benefits, ensur-  ness. Economists expect it
ing timely deliveries on pre-  could reduce inflation by up
ferred auspicious dates such  to 1.1 percentage points. A
as Navratri and Durga Puja.  vigorous monsoon has
Dealers expect this strategy  strengthened rural liquidity,
to unlock deferred demand  with agriculture poised for
and smoothen festive season  above-trend output despite
supply,” CS Vi localised flood damage, he

President, FADA, said while
sharing retail sales data for
t.

GST 2.0 rollout from
September 22 is set to be a
game-changer, lowering
household expenses, lifting
consumption, and improv-

said.

LANDMARK REFORM

“With GST 2.0 as a landmark
reform, proactive OEM
schemes, and the onset of In-
dia’s biggest festivals, FADA
remains decisively optim-

istic that September will
mark the beginning of a

m"ﬁ growth cycle for re-
tail,” he added.

Vi further said
August traditionally ushers
in festive cheer, with Onam
and Ganesh Chaturthi her-
alding the season of joy. Cus-
tomers continued to show
strong enthusiasm with high
enquiries and robust book-
ings. However, the only issue
was conversion, which saw
slowdown due to benefits of
kicking in

September.

During the ;;-ginc?n, (Pﬂ\lf)e
total passenger e
retail sales grew marginally
(1 per cent) to 3,23,256 units
as compared with 3,20,291
units in August 2024, Simil-
arly, two-wheeler (2W) sales
grew by 2 per cent year-on-
year (y-0-y) to 13,73,675
units as with
13,44,380 units a year ago. /
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China export growth slips to
six-month low as US orders drop

Bloomberg

China’s export growth fell
shonofforecastsandslowed
to the weakest in six months,
as shipments to the US
plunged at a faster rate,
Sales abroad rose 4.4 per
cent in from a year
earlier to $322 billion, ac-
cording to a statement from
the General Administration
of Customs on Monday. That
was weaker than the median
estimateina sur-
vey for 5.5 per cent growth.

RAPIDLY SHIFTING
China’s trade has been rap-
idly shifting this year after
President Donald Trump’s
tariffs slashed direct demand
from the US. Companies re-
sponded by trying to seek out
alternative markets or ship-
ping indirectly to the world’s
economy. Exports to
theUSfe]l33percenthu-

Export prices
have fallen for
almost every
month since
mid-2023, fo
Chinese ﬁlmsr(t:]:g
ship more goods
to maintain the
same revenue

gust, the fifth month of
double-digit declines. Mean-
while, shipments to the 10-
nation Southeast Asian trad-
ing bloc rose almost 23 per
cent , while exports to the
EuropeanUnmchmbele
per cent and those to Africa
were up 26 per cent.
Sﬁ.ll,fallingprioesandcut—
throat competition mean
that many companies are in
the red despite the rising ex-
port revenue, with industrial

profits falling almost 2
mmﬂf;ymﬁrﬂnmghmpl;r

mumm?lrmmc?&
almost every month since
mid-2023, forcing Chinese
ﬁmasmﬂﬂpmgmdsm
maintain the same revenue,

Shanghai’s port
handled a record number of
containerslastmonthandall
terminals in China
wssedmethan&ﬁmiﬂwn
containers for each of the
past five weeks.

TRADE SURPLUS
Importschmbedl.aperoent
in August, a trade
surplus of $102 billion. Chi-
na’s surplus is still on course
to handily exceed last year’s
record of almost $1 trillion,
with overseas sales making
up for weaker domestic

demand. /
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"Auto Inc’s bigdata
move: Vahan may
take wheel by Jan

SOHINI DAS
" New Delhi, 10 September

Automotive original equipment manufac-
turers (OEMs) are likely to shift to a Vahan-
based system for forecasting production
and dealer dispatches by January next year,
senior industry executives said. The move
aimsto lineup dispatches more closely with
dealer inventory, preventing channel stock
from ballooning,

Currently, passenger vehicle (PV)
dealers are holding about 600,000 vehicles
as sales have slowed in anticipation of
Goods and Services Tax 2.0. High inventory
levels create a working capital crunch at the
retailer level. Speaking at the 7th Fada Auto
Retail Conclave, Tarun Garg, director and
chief operating officer (sales, marketing,
service, and product strategy) atHvundai
Motor India, said, “With
joiningln,lhavebeentoldthatby.lanuary
next year, all OEMs would want to shift to
the Vahan-based =

Most OEMs currently base their produc-
tion forecasts on wholesale dispatches to
dealers. However, a major state like Telan-
gana was not part of the Vahan portal,
which tracks car registration data and real-
world sales. PV market leader Maruti Suzuki
India has proposed that Vahan numbers be
used as the benchmark.

Tata Motors has also indicated that
focusing on Vahan data and market share
can help optimise channel inventory.

Anil Sekhar, head of salesforce excel-
lence for commercial vehicles at Tata
Motots, said the company shifted its dealer
performance measures to Vahan market
share about three years ago. “Incentives to
dealers are linked to Vahan market share.
This is better than simply pushing vehicles
to dealers, and the industry is using tech-
nology—drtventoolstomanmemvm;mry
moreefficiently,” he said. Sekhar added that
dealers now participate in forecasting based
on their pipelines, which informs produc-
tion management. “We have strict inven-
tory management for commercial vehicles,”
he said at the Fada Conclave.

Fada has long spotlighted the issue of
excess channel inventory. C S Vigneshwar,
Fada president, said, “Dealer viability
equals industry viability. We ask OEMs for
inventory discipline aligned to transit days,
not excessive stocking.” He said that OEMs
and dealers must operate as one team, not
two camps.

Atthe end of August, PV inventorystood
at around 56 days — well above the 21-day

€61 HAVE BEEN TOLD THAT BY
JANUARY NEXT YEAR ALL OF THE
OEMS WOULD WANT TO SHIFT TO
VAHAN (BASED SYSTEM) %

Tarun Garg, director and C0O, Hyundai Motor India

target preferred by dealers and the 30-35-
day range OEMs typically maintain.

OEMs are also refining demand forecast-
ing and variant-wise production planning.
Nalinikanth Gollagunta, chief executive
officer of Mahindra & Mahindra’s automo-
tive division, said the company is introduc-
ing more “granularity” in forecasting.
continuously accounting for
market conditions., Start!ng.lanuary all
our dealers provide detailed monthly
requirements,” he said, adding that this
allows the company to track which variants
are selling and make supply decisions
accordingly rather than blindly throwing
something into the market.

Two-wheeler maker Honda Motorcycle
and Scooter India (HMSI) plans its financial
year five months in advance. Yogesh
Mathur, director of sales and marketing at
HMSI, said planning is based on firm dealer
commitments. 2

HMSI vehicles have even seen stockouts
during Diwali in recent years . Spare parts
management is another focus. Volvo Car
India, operating in the luxury segment, has
developed an algorithm to optimise this.
Jyoti Malhotra, director of Volvo
CarIndia, explained that instead of dealers
placing orders, the company
orders for them, guaranteeing to take
anyunsold parts after a year.
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DEEPAK PATEL - ‘ mmmmm egleswhﬂamhagmwnpv-
New Delhi, 12 September g lence in global supply chains hasopened ernance, he said.

LR ;mwwm&mm ~ “AsIndiaaspirestobeaglobal manu-
India’s auto-component export is grap- hdfman‘htﬁ.mdlhmmdm Mnghlﬂkaﬂlbematmmm

36 wgnaofshipmtotﬁful ~ He pointed to India’s demographic predictability” =
per ~_He pol

States (US) now face steep tatiffs of 25-50 ﬁmmmm Calling for Indian suppliers to move
per cent, said Hisashi Takeuchi, manag- ma’;&niﬂﬁmmmbutbem up the value chain, he urged them to

ing director and chief executive officer, duction-linked incentive (PLI), Makein embrace “Kaizen” principles, treat

itry shoi ontinue demon- |
strating “policy stability and predictabil- shnmpmmnehﬂmsbbalehmlc 'uwmhmewmm
ity" to strengthen its long-term vehicle (EV), the e-VITARA, in India as India’s unique advantages of domestic
competitiveness. evidence of the country’s rising statusin  demand, talent, and policy support, the
In his speech at the annual session of  world markets.

the Automotive Component Manufac- The Prime Minister last month
turers Association of India (Acma), Take- had flagged off the first batch of
mmmmmmmm

' nent mmmmw
orthathfhclnga&myofzswmand improvement,
the other half 50 per cent. That poses a India too must
major challenge,” Takeuchi said. pursue similar strat-

S TURBULENCE IN GLOBAL SUPPLY CHAINS HAS OPENED
UP OPPORTUNITIES FOR INDIA TO POSITION ITSELF AS A
TRUSTED, RESILIENT AND SUSTAINABLE a
MANUFACTURING HUB ¥

M&msmmmm
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/
- GST reset: Micro SUVs, not |
small cars, set to ‘gain most’

Pricing Close To Hatchbacks Or Even Lower For Some Variants

Pankaj.Doval
@timesofindia.com
i New Delhi: It will be the mi-

: cro SUVs, and not the mini af-

i fordable cars, that arelikely to

: bethebigwinners in govt’sde-

dsmmanmmsnwﬂa'

_due to the lower taxes on the
smaller cars, a large part of
the industry feels that micro
SUVs—which are priced pret-
ty close to the traditional
hatchbacks or even lower for
certain variants — will emer-
geasthereal winners.

The small car category,
which govt has chosen fora lo-
wer GST rate of 18% against
the current 28% (plus 1% cess

. onpetrol version and 3% ondi-

i esel), currently comprises bo-

i dy styles such as hatchbacks

i (suchasMaruti’s Alto and Ce-
i lerio, Renault’s Kwid, Hyun-
| dal’s Nios), mini SUVs (Tata’s

mmu-:n

Share (%) in total car sales
Small/Hatchback
50

54

1 SUVs

2

1135

2015 2019 2024 2025*
*So far this calendar year

cssessa
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Punch, Maruti's Fronx, Hyun-
dai's Exter), and sedans (Ma-
ruti’s Dzire, Honda’s Amaze).
To qualify for the lowest-duty

- category, themodelsneed tobe

under 4 meters in length with
petrol engines under 1200cc or
diesel under 1500cc.

Many experts believe
that the consumers’ love for
‘SUV-shaped’ cars, which of-
fer a higher ground clearan-
ce and are relatively better
designed with higher power
aspects, will mean stronger
sales for the vehicles.

Taanarg,COOonyun

new-smaller SUVs look good,
they have better features, and
come nearly at the same price
as that of hatchbacks. So they
will be the winners, though so-
me new customers will also go
for the base variants in the
hatch segment.”

The numbers bring out the
trendmmmbettet:‘l‘hesham

of hatchbackstototal carsales
has slipped from a high of 50%
inthe year 2015 to alow of 22%
(sofar in 2025), while the share
of SUVs in the same period
has shot up from 13.5% to54%.

Companies say the trend
of SUV surge is visible across
segments — from smaller
SUVs, to premium ones (whe-
re models such as Hyundai
Creta and Mahindra XUV700
and Thar have taken control),
to the luxury ones of BMW
and Mercedes-Benz.

“It will be no different in
smaller cars with demand ex-
pected to shoot up for models
such as Tata Punch and Maru-
ti Fronx which will become

ment cars will grow by 10% af-
ter the GST cuts,” Partho Ba-
nerjee, senior executive offi- -
cer (marketing & sales) at Ma-
ruti Suzuki said.



ELECTRIC VEHICLES

Business Line, 4 September 2025

) _ ,
‘South and West lead in EV adoption’

MOBILITY PIVOT. Charging infrastructure a key contributor to the growth of EV adoption, says RBI report

=
Rohan Das
Chennal

While the 2-wheeler electric
vehicle (2W EV) adoption in
India has been growing in the
past few years, a recent re-
port by the Reserve Bank of
India shows some parts of
India have better penetra-
tion than others in 2W EV
ot

The report, which defines
an EV Adoption Ratio (AR)
as the share of electric two-
wheeler sales in total two-
wheeler sales, showed sharp
variations in adoption trends
across States. ’

According to sales data till
March 2024, the Southern
and Western States emerged
as frontrunners with an AR
in the range of 10-12 per
cent, significantly above the
national average of 6-8 per
per cent. Northern and East-
ern States showed a notable

lag, posting between 2 per

Electric future

State Total charging  Road length EV charging .
stations (km) index
Karnataka 5,765 3,58,300 1.61
Goa 137 18,697 0.73
Maharashtra 3,728 6,36,887 0.59
Tamil Nadu 1,413 2,71,137 0.52
Kerala 1,212 2,59,932 0.47
Source: RBI
cent and 4 per cent. Accord- He added that the gap
ingtoRajat Mahajan, Partner ~ between leaders and lag-
and Automotive Sector gards is now widening, with
Leader at Deloitte India, EVn  Southern and Western

adoption in the country is
advancing selectively with
States that have a significant
consumer pull, i -
ture and consistent execu-
tion track record. “The
growth is no longer just
about early adoption; it's
clustering in regions where
charging infrastructure, gov-
ernment policies and aware-
ness converge,” he said.

States significantly outper-
forming others. While States
like Karnataka, Tamil Nadu,
Maharashtra and Gujarat are
buoyed by their urban de-
mand and State policy sup-
port, the poor infrastructure
and ility issues
cause a lag in States like Bi-
har, khand and
Chhattisgarh.

The gap between leaders and
laggards in adoption is widening

it

'The report also projected
that 80 per cent of 2W sales
could be electric by 2030.

According to Wheelwatch,
Deloitte’s Auto  Sector
Tracker, the EV penetration
rate in Q1FY26 stood at 6.2
per cent as against 4.9 per
centin Q1FY25.

LEADING STATES

According to the RBI report,
charging infrastructure has
been identified as a key con-
tributor to the growth of EV
adoption. It mentions thatin

2025, out of five leading
States with robust charging

Goa and Maharashtra be-
longed to the southwest
coast of India.

Karnataka led the
States with a cha!glg' ? in
(defined as number of public

stations/km of road
X 100) of 1.61, followed by
Goa (0.73), Maharashtra
(0.59), Tamil Nadu (0.52)
and Kerala (0.47).

Delhi (12) and Haryana
(1.41) posted among the
highest scores, albeit on
smaller road networks of
about 16,000 km and 50,000
km, respectively.

The report su%ested
that policy frameworks have
played arole in EV adoption.

States that offered addi-
tional subsidies along with
the Centre’s FAME subsidy
showed alower dropin 2023,
In contrast, States with no
additional subsidies posted a

higher decline.
A _/
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TRACTOR

Business Line, 13 September 2025

f‘BiggeS.t boost to tractor, entry-level

motorcycle

=——_
Reuters

CEAT expects to see demand
for its tyres for tractors and
-level m es to
jumpmyﬂwmo:twmcydamngimseg-
ments, following a consump-
tion tax cut set to take effect
later this month, a senior ex-
ecutive told Reuters on Fri-
day. Last week, India an-
nounced tax cuts on
hundreds of consumer items
ranging from soaps to small
cars to domestic de-
mand amid economic head-
winds from US tariffs.

SIMPLIFIED GST

“The new, simplified tax
structure will move most
tyres to an 18 per cent rate
from 28 per cent, while
tractor tyres will attract a 5
per cent rate, down from 18
per cent, effective Septem-
ber 22. We expect sales of
commuter motorcycles to go

=i

The new, simplified
tax structure will
move most tyres to
an 18 per cent rate
from 28 per cent,
while tractor tyres
will attract a

5 per cent rate, down
from 18 per cent
ARNAB BANERJEE

MD and CEO of CEAT

tyres from GST reforms’

] C=AT

up in semi-urban and rural
households, and farm sales
also could go up,” said Arnab
Banerjee, Managing Director
and CEO of CEAT.

The company will pass on
the lower costs from the tax
cuts to customers, it said ina
statement. The smaller farm
segment accounts for about
a tenth of CEAT’s revenue.

Commuter  motorcycles,
meanwhile, are among the
s segments,
m makghrgt‘:;tme bulk of
India’s two-wheeler market.
CEAT does not disclose
the share of revenue from
this segment., The company
expects fiscal 2026 revenue
to grow in the double-digit
percentage range,
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4‘ractor sales grew 25%in Aug on rural demand, good monsoon

b g )

ation data. The strong y-0-y  harvests, it needstobe man-  demand and the positiveim-  optimistic that sustained
T!Rﬂ‘ﬁm growth sustained agedmthcauuon,smd\fee— pact of factors such as im-  policy focus, rural infra-
i Chennai momentum in rural demand,  jay Nakra, Pres;dent Farm proved monsoon distribu-  structure investments and
- driven by active kbarif sow- Equipment tion, higher sowing acreage  farmer-centric innovations
Tractor sales in August 2025  ing following a good mon- Mahindra & Malﬂndra. and government support for  will continue to drive growth
grew nearly 25 per cent over  soon season. Additionally, These factors, along with mechanisation. It-also un- in India’s farm equipment
the corresponding month lower interest rates are also  continued government sup-  derlines the structural shift  sector,” he said.
last year, driven by rural de-  supporting sales, said Poo- port through financing towardsfarm mechanisation
mand and good monsoon. nam Upadhyay, Director, schemes for farmers, could in India, as farmers increas- GST REFORMS
Sale of tractors in August  Crisil Ratings. potentially drive tractor de- ingly adopt technology- A Kotak Institutional Equit-
2025 was 73,199 units The above-normal mon- mand during the upcoming driven solutions for pro- ies report on Automobiles &
against 54,733 units in Au-  sconand improved reservoir  festival season, he added. ductivity, efficiency and Components said GST reset
gust2024. levels augur well not only for to Narinder sustainability. will benefit the domestic
There was a marginal in-  kharif crops but also for the ~ Mittal, President and Man- “This is an opportunity to  tractor industry, which may
crease in August numbers rabi season in October.  aging Director, CNH India,a  strengthen India’s role as a  sustain its momentum sup-
when compared to the While the IMD’s forecast of farm and construction ma-  strategic hub for agriculture  ported by strong farm eco-
72,797 units reportedin July  surplus rainfall in September manufacturer, ]g;gﬂ?ally, not eeting nomics, a favourable mon-
2025, according to Tractor - especially in certain pock- of tractor sales re- needs but serving  soon outlook and GST cuts
and Mechanisation Associ-  ets—may pose riskstokharif  flects the resilience of rural  export markets. We remain  infarm implements.
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‘Centre may impose iron ore
export duty from October 2

- STERN WARNING. Govt is pushing for production to improve and prices to be halved

== ]

Abhishek Law

New Delhi

India is weighing the imposi-
tion of export on iron
oreasearlyas 2.The

move comes after the gov-
ernment’s stern warning to
that if domestic
production fails to rise and
prices are not halved, then a
duty will be imposed, which
could extend to a blanket ban
on exports, -according to
people familiar with devel-
opments of a high-level re-
view meeting,
businessline reviewed the
minutes of the and
spoke with multiple parti-
cipants from ministries, in-

dustry bodies and
steelmakers.
An export duty is already

being considered on low-
grade iron ore (with Fe con-
. tent of 58 per cent or less) in
210-20 per cent range, which
has put some industrybodies
in atizzy, sources said.
Industry bodies, including
FIMI and GMOEA, have ap-
pealed to Commerce Minis-
ter Piyush Goyal and the
Principal Secretary to the
Prime Minister against the
imposition of any duty. Des-

OUTPUT LAG. Despite environmental clearance for 200 mt
annually, output remains low, raising concern over steel expansion

pite an environmental clear-

ance (EC) capacity of over
200 million tonnes (mt) a

© year, actual output has been

stuck at just half that, raising
alarm as India seeks to boost
its steel-making capacity.

ORE PRODUCTION
Iron ore production in India
for FY25 was around 290 mt,
About 1.65 tonnes of iron ore
are needed to produce one
tonne of crude steel. So for
FY25, crude steel production
was around 153 mt or around
253 mt of the mineral was
used. Around 24 mt was ex-
leaving an excess
stock of around 13-15 mt.
However, exports were

close to 30 mt in FY25, lower
than F¥24 levels.

“If iron ore production is
not increased and export-re-
lated issues are not ad-
dressed, then the export
duty on iron ore will be im-
posed as soon as October 2,
2025,” the minutes of the
meeting noted, attributing
the remark to one of the law-
makers who chaired the ses-
sion,

Other points raised by the
Minister include reducing
domestic iron ore prices to
halfthe current levels and in-
creasing steel exports to 50

. mt. Apparently, steel makers

have cited iron ore prices as
beinga reason for their offer-

ings being less competitive
than Chinese players in
global markets.

India’s steel exports
hovered around 5 mt in
FY25, making the country a
net importer of the alloy. Ac-
cording to a meeting parti-
cipant, the Minister told at- |
tendees that if conditions
were not met, “there might
be a ban on exports”.

“The clear directions
[from the Minister] were to
ramp up iron ore production
in the coming months,” the
participant added.

SPEED UP

At the meeting, the Minister
urged iron ore miners, in-
cluding PSUs and the States,
to act fast. Odisha came un-
der scrutiny for restrictive
policies and inefficient clear-
ances.

State-run miners such as
SAIL, NMDC and OMC were
told to surrender unworked
leases. For instance, NMDC
has been unable to raise out-
put, it was mentioned in the
meeting. “..advised NMDC
to surrender the unused
mines so that they can be put
back into auctions for new
bidders,” a draft of the
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mkts, says
ABHIJIT LELE
Mumbai, 7 August

India is exploring new markets
 for its exports — goods and
services — asadiversification
| strategy amid the US decision
' to slap additional tariffs on
1 Indian exports, said Dammu

Tndia exploring alternative
MEA official

announced eardier which
come into from August 07,
2025. The additional 25 per
cent duties would go into force
in 21 days.

Ravi said the high tariffs at
this point of time doesn’t really
pull backIndian industry. “We
are looking at opportunities,
but also new markets. So, if the
US becomes difficult to export,
then you will aj
look at other opportunities.
Both within our own region, in
South Asia and Africa, Middle
East, Latin Ameérica. These are
potential areas. Ithinkit’s very
natural for countries to look

speaking foralternatives”,

“It is a unilateral decision
andIdon't think there was any
logical reason in the way it was

Business Standard, 8 September 2025

done. US and India are very |
strong partners, strategic |

partners, We are having a com-
plementary relationship all
this while”,

The leaders and the busi-
nesses on both sides are look-
ing for opportunities.

—

-~



Business Line, 13 September 2025

Engineering’ goodg kexp(ﬁ)rters ask RBIfor

cheap credit for small and micro units

credit ﬂawtotheexpon sec-
tor.
The have em-
phasised that the interest
ion scheme, which
subsidised loans,

should be reinstated for all -

or at least for small and mi-
cro units given their vulner-
ability due to stiff US taxes.
“The engincering goods
sector is anticipating a signi-
ficant loss in exports follow-
ing the reciprocal tariffs (in-
cluding Section 232 tariffs)
and the additional 25 per

| cent tariffs. The US market.

accounts for around $20 bil-
lion of engineering goods ex-
ports, which is about 45 per
‘cent of total exports from
the sector annually. The gov-
ernment needs to step in ur-
gently with support,” Pankaj

pome e

MSME:s continue to
face difficulties when
seeking finance from
banks and financial
msututlons where

by 50 per cent tariffs, which

includes 25 per cent penalty
for the coun

2 slanoﬂandgnbumgm

EXPORTERS’ PLEA

noted that discon-
tinuation of the interest
equalisation scheme (IES)
since December 2024 has led
to a substantial increase in
financing costs. “EEPC India

difficulties when seeking fin-
ance from banks and finan-
cial institutions, where high
collateral requirements per-
sist.

“Additionally, the credit
rating system used by banks
to determine collateral and
interest rates disproportion-
ately affects MSMEs. As a

result, MSMEs end\up paying
higher interest rates besides
providing substantial collat-
eral,” he said.

RATING RISK
Chadha further pointed out
thatductotheUSexposure

of engineering exporters
ﬂmrcreditraﬁngshmbem
affected.
He said that rating agen-

peting nations is on an aver-
age 30 per cent. While the in-

canabsorb 15 per cent
of the tariff, it will be very
helpful if there is support
from the ! for the
remaining 15 per cent either
in the form of serip or by get-
ting exchange conversion at
the REER rate of exchange,”
Chadha said.
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=
Amiti Sen
New Delhi

India and the EU may “not
agree on many issues” but

trade agree-
ment hopefully by end of the
year, EU Trade Commis-
sioner Maros Sefcovic has
said.

Sefcovic, who is in India to
promote bilateral economic
ties and fast-track the FTA
negotiations, said the trade
deal was especially import-
ant amidst the global trade
disruptions.

He, however, did not dir-
ectly mention the US’ unilat-
eral tariff measures despite
hinting atit.

“We find ourselves in a

world. t-
ics and global trade are
disrupted. And we need to
embrace the possibilities
offered by our new reality as
much as  protecting
ourselves from the risks.
Which is why we are working
on a deal to unlock invest-
ment, reduce barriers, ex-
pand market access, and en-
hance supply chains, to the
benefit of both sides,” Sef-
covic said at an event hosted
by Automotive Componeits

Business Line, 13 September 2025

Manufactures Association of
India on Friday.

TARIFF IMPACT

Both India and the EU are at
the receiving end of tariffs
imposed by US President
Donald Trump on trade

partners.
The US, which imposed 25
cent tariffs on India for
g!?ylngkussianoﬂontopof
25 per cent reciprocal tariffs,
recently suggested to the EU
that it too should impose 100
per cent tariffs on India and
China for buying Russian oil,
“We are now maximising
our efforts to finalise negoti-

FTA COMMITMENT. Union Min

# |
India, EU striving for ‘win-win’ trade
package in uncertain times: Sefcovic

BALANCING ACT. India remains committed to achieving mufually beneficial free trade pact, says Goyal

ister of Commerce and industry Piyush Goyal and EU Trade
Commissioner Maros Sefcovic during the 65th Annual Session of Automotive Component
Manufacturers Association (ACMA), in New Delhi, on Friday e

ations by the end of the

year..We are striving to put
in place an economically

meaningful, win-win pack-

age... Of course we will not
agree on everything. But as
major democracies, in an in-
creasingly uncertain world,
there are a lot of areas where
we can work . and I
am sure we reach very
E:i%.d agreement,” Sefcovic

Indiaand the EU agreed to
resume negotiations for an
FTA in May 2021, after a gap
of nine years. Talks had
stalled due to differences
over issues such as EU’s de-

mand for market access in
agriculture products, auto-
mobiles, financial services as
well as India’s push for
greater work force mobility.

Commerce & Industry
Minister Piyush Goyal, who
also attended the auto sector
event, said India remained
committed to achieving a
balanced and mutually bene-
ficial FTA, opening new av-
enues for businesses and
maximising opportunities
for the shared growth of In-
dia and the EU.

“A balanced and mutually
beneficial FTA will unlock
new  opportunities for

P as

people & businesses on both
sides,” Goyal posted on X.

TWO-WAY TRADE
Addressing the auto in-
du% the EU official said
that his goal was to ensure
that the FTA facilitates two-
way trade flows with tariff
liberalisation for all com-
ponents, from engines to
brakes. “This would be a
win-win scenario for our in-
dustries and would in partic-
ular facilitate the introduc-
tion of advanced new
technologies into India,” he
said.

In 2024 the EU was India’s

ahead of the US enm
Sefcovic pointed out.

“More  than 6,000
European companies -
ate in India, while wm':]ﬁ:r
lateral trade in goods hit
€140 billion in 2023.

“And while trade between l
our economies has grown by
around 90 per cent in the
past decade, there is still a
lot of room for further
growth,” he said.

Earlier this week, Goyal
said that 60-65 per cent of
the chapters of the trade
agreement had already been
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