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/OEMS in hunt for alternatives |
to rare earth magnet motors

ROAD TO INNOVATION. Substitutes hold potential, but need additional time and logistics-

[
Aroosa Ahmed
Mumbai

With the scarcity of rare
earth magnets threatening to

impact electric vehicle pro-
duction, original equipment
manufaéturers (OEMs) are
looking for alternatives. They
are considering substituting
rare earth magnets with al-

. importing
sembled motors from China,
introducing rare earth mag-
net-free motors, switching to
motors that rely on electro-
magnets, and shipping the
rotors to China and then re-
importing the assembled ro-
tors. y
However, the alternatives
-will require additional time
and logistics.

“As Indian manufacturers
push towards securing a
stable supply chain, the chal-
lenge with critical compon-
ents like rare earth magnets
is  their  concentrated
sourcing destination. The
current crisis, while disrupt-

. ive, may also serve as a cata-
lyst for innovation and stra-
tegic diversification, both in

CHALLENGES AHEAD. The current crisis may also serve asa
catalyst for innovation and strategic diversification, both in
sourcing and in science, said ICRA reuters

sourcingand in science,” said
market rating agency ICRA.

STERLING-AEM DEAL

Sterlmg Tools Ltd, a Hary-
ana-based manufacturer of
automotive fasteners and
solutions catering to passen-
ger cars, two-wheelers and
commercial vehicles, has
signed a technology licensing
agreement with Advanced
Electric Machines (AEM) to
manufacture rare earth mag-
net-free motors for electric
vehicles. The motors will be
manufactured at its plant in

Faridabad. “We have a tech-
nology licensing partnership
to manufacture AEM’s range
of magnet-free motors. The
induction motors are mag-
net-free,but the trickis toget
the performance permanent
magnets give without util-
ising permanent magnets.
We have been talking to
them on the relevance of the
technology in the Indian
market... and to understand
how we can develop the sup-
ply chain in India so that we
can localise,” Jaideep Wad-
hwa, Director, Sterling Tools,

told businessline. The com-
pany is in talks with Indian
OEMs and international
companies to manufacture
rare earth magnet-free mo-
tors. It expects to begin pro-
ductionby FY27.

“Our customers are evin-

ﬁ a lot of interest to try

develop vehicles with |
our motors. Even on war
footing, it could take a year or
up to 18 months to complete
the validation, and certify the
motor for a vehicle and then
put it into production...,” ad-
ded Wadhwa.

Pratik Kamdar, CEO and
Co-Founder, Neuron Energy,
told businessline: “The reli-
ance on elements like neody-
mium, dysprosium and

ium poses a signi-
ficant challenge due to rising
cOosts, chain con-
straints geopolitical
risks, While some of these
elements are available in In-

ganese-based  compounds
and ferrite magnets are un-

der development.” /
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Auto wholesales decline in

‘May; 2Ws buck trend: SIAM

-
Our Bureau
New Delhi

Vehicles across segments re-
ported decline in domestic
wholesales (dispatches to
dealers) in May on yearly
basis, except two-wheelers
that still grew by lower single
digit, on better demand from
the rural markets.

According to the monthly
sales data reported by Soci-

wholesales (dispatches to
dealers) déclined by 0.8 per
cent year-on-year (y-0-y) to
3,44,656 units in May as
with 3,47492
units in May 2024, The utility
vehicles continued to drive
the total PV sales in May, too,
“with a growth of more than 7
per cent y-o-y to 1,96,821
units as. compared with
1,82,883 units in the corres-
ponding month last year.

PASSENGER CARS
But, passenger cars declined
by more than 12 per cent y-

RURAL DRIVE. Two-wheeler sales grow on better

Total PVs 3,44,656 347492 -0.80

Total three-wheelers 53,942 55,163  -3.30

Scooters 5,79,507 5,40,866 7.10

Motorcycles 10,39,156 10,38,824 NA

Total two-wheelers 1655927  1620,084 220

Grand total 2054525 2023339 2154

Source: SIAM
0-y to 93,951 units during i Motor India re-
the month against 1,06952  gistered domestic sales of
units in May 2024. 43,861 units as compared to

In the PV segment, the 49,151 units i the
overall growth was pulled month; Tata Motors also re-
down mainly because of the  ported a y-o-y decline of 11
market leader, MarutiSuzuki  per cent in its sales to 41,557
India that had reported do-  units during the month
mesticsales of 1,35,962units  against 46,697 units in May
last month as compared to 2024
1,44,002 units in May 2024. In the three-wheeler seg-

demand from rural

markets

ment, the total sales de-
clined by 3.3 per cent y-0-y
to 53,942 units during the
month as compared with
55,763 units in the corres-

wheeler sales grew by 2.2 per
cent y-0-y to 16,55,927 units

» last month as compared with

16,20,084 units in May 2024.

While the scooter sales
grew by 7.1 per cent y-o-y to
5,79,507 units (against
5,40,866 units in May 2024),
the motorcycle sales repor-
ted a marginal growth to
10,39,156 in May this year

against 10,38,824 units in

May last year.

“Going forward, the RBI's
three repo rate cuts totalling
100 basis points in less than
six months, along with a
forecast of above-normal

indicators which should pos-
itively impact the auto sec-
tor by improving affordabil-
ity and boosting consumer
sentiment in the coming
months,” Rajesh Menon,
Director General, SIAM,

said. /
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/Maruti Suzuki opens India’s largest
in-plant railway siding at Manesar

i siding at its Manesar
miﬂghichthemm-
pany has invested a total of
452 crore; it aims to in-
crease the share of vehicle

to 35 per cent by FY31.
"~ MSIL has dispatched 25-

Plan, has been developed as
part of the 126 km Haryana
Orbital Rail  Corridor
(HORC) running from
Sonipat to Palwal.

GREEN LOGISTICS
* The project has been ex-
ecuted by Haryana Orbital
Rail tion Ltd
(HORCL), a joint venture
(V) company.
Aspart of the JV, MSIL has
committed to invest 325
crore for the development of

g e et - ‘ ~ - = P
ON TRACK. Railway Minister Ashwini Vaishnaw and Haryana

CMNayabSir@Sainiﬂagoffmeﬁrsttrainatlndia’shrgst
automobile in-plant railway siding at Maruti’s Manesar facility

HORC. Additionally, it has
invested around %127 crore

towards internal  yard

“Aligned to the PM’s Gati
Shakti National Master Plan,
the s second in-
plant : siding facility
ment in its green logistics
journey... lowering carbon
emissions remains a top pri-
ority at Maruti Suzuki; we
aim to achieve this by in-
creasing the share of vehicle
dispatches through railways
to 35 per cent by FY31,”
Hisashi Takeuchi, i
Director and Chief Executive
Officer, MSIL, said.

The project underscores
our strong commitment to
India’s net zero emissions
target 2070. It will contrib-

ute to avoiding 1.75 lakh
tonne of CO: emissions, sav-
ing 60 million litre of fuel an-

46-ACRE SPREAD
Inside Maruti Suzuki India’s |
Manesar facility, spread over |
an area of 46 acres, the rail-
way siding features a fully
electrified corridor,

It has four full length
tracks for rakes and one
track for engine escape,
totalling to 8.2 km of track
length, :

Models manufactured at
MSIL's G and
Manesar facilities will be dis- |
patched to 17 hubs from this
railway siding serving 380
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Ramknshna Tit

agarh Rail forged wheel

plant to be operational by March 2026

-rsmi-sm-n
Kolkata

The forged wheel set plant of
‘Wheels Ltd, a joint venture
between Ramkrishna For-
gings and Titagarh Rail Sys-
tems Ltd, at Gummudi-
poondi near Chennai, will be

~March
3 Deputy Man-
aging Director, Titagarh Rail
Systems Ltd (TRSL).

The plant will have annual
capacity of 2.28 lakh wheels,
with 80,000 of it for Indian
Railways for the next 20
years. The wheel sets will be
for all types of trains, includ-
ing metros and and
Vande Bharats, he told medi-
apersons at the company’s
plant in Uttarpara near
Kolkata.

v said the In-
dian Railways had or-
ders for 250 V: Bharat
sleepers with the private sec-
tor with 120 trains given to
Kinet Railway Solutions, a
joint  venture venture
between Russian rolling
stock giant TMH and Rail Vi-
kas Nigam Ltd, and 80 trains
toa consortium of BHEL and
TRSL, he said.

Prithish Chowdhary (left), Deputy MD, Titagarh Rail Syshems,
and Vijay Subramanian, CEO (PRS), Titagarh Rail Systems, at the
manufacturing facility in Kolkata suov cxos:

" by the Q4 of this fiscal or be-

ginning of Q1 of next fiscal.
The Ahmedabad Metro will
bereedybszorbeginmng
of Q3,

“We are ing and
building the full coach,” Vi-
jay  Subramanian, CEO

(PRS), Titagarh Rail Systems
Ltd, said. “We will deliver the
prototype of the sleeper
coach by March or by April of
2026, he added.
ORDER BOOK

said the com-
pany has received orders
worth more than 1,200
crore in FY25 across busi-
ness segments. This includes
orders worth 900 crore for
freight rolling stocks and or-
ders worth %303 crore for
propulsion systems. As of
March 2025, the order book
consists for 11,500 wagons
and 1,583 Metro and Vande
Bharat coaches, he said.

Subramanian said the Ut-
tarpara plant has everything
under one roof; no other
OEMs in India have this kind
of a set-up. There is also a
propulsion unit, which is
unique for this plant, he ad-
ded

The Titagarh facility lies
on land that previously be-
longed to Hindustan Motors
and is about 35 acres in size.
Interestingly, he noted, an
initial delay in the commis-
ioning of the new fixtures
and robotic machines, owing
to a few issues related to is-
suance of visas for Chinese
nationals, who are required
to work on various equip-
ment. “This led to an initial
delay in the commissioning
of the production line, How-
ever, things were sorted
within few months,” he said.

Vg
The reporterisinKolkataatthe
invitation of the company
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no Minda to invest X210 crore in
new aluminium die-casting facility

Business Line, 20 June 2025

===
Our Bureau
New Delhi

Leading automotive com-
ponents and systems manu-
facturing firm, Uno Minda
on Thursday said it is invest-
ing a total of 3210 crore to
set up a greenfield alu-
minium die-casting facili
in Maharashtra to mlppoz
the growing electric vehicle
(EV) demand.

The planned investment
will be implemented in a

| phased manner over the next

five years, the company said,

m&'l'EGlGEthi:NBION
The phase-1 of the plant is
expectedtooommmcecom

year 2027, achieving add1
tional 3,629 mt per annum.

This strategic expansion is
aimed at meeting the rapidly
growing demand for casting
components, particularly in
electric two-and four-wheel-
ers (e-2Ws and e-4Ws), it
noted.

upcoming facility

will also play a vital role in
mpporting Uno Minda’s
integration

mmgyby supplying essen- |
tial .

sure logistical efficiency and
prmdmity to both the new

other key original equipment
mnufakec{urer (OEM) cus-
tomers in the region,” it
added.

A
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Rmault, VW
to Gain Traction
Delayed up;dates. narrow

- Tier 2/3 mkt reach stall

F growth, say observers

I Press Trustof Indla
o W )
wagen, and Skoda continue to
Bt‘uggletoenhancepresmcetn%\:

Indian
clmeinﬂwlastthreeﬁnancisl

| biggest
I salesdipinhdiato?ﬂ.ﬂﬂﬂunitsin
2024-2025 from 45,439 units in 2023-
2024, and 78,926 units in 2022-2023,
Similarly, Skoda’ssales in India in
2024-2025 were at 44,866 units, mar-
ginally higher from 44,522 units in
2023-2024, but down from 52,269
units in 2022-2023. On the other
hand, the Volkswagen brand posted
sales of 42,230 units
i ¢ in 202425, down
| from 43,197 units in
| 2023-2024. The brand
| had clocked sales of
muniisinm-

“Renault, Slmda, and Volkswa-
genfaced several headwinds in In-
dia despite their tenure,” JATO
Dynamies India presment Ravi G
Bhatia told PTI

re sub-4-metre
- significantly lower levies". .(..
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"Indian cos chart magnet supply chain plans

Pankaj.Doval@timesofindia.com

New Delhi: As Indian auto in-
dustry faces a magnet supply
crunch, following restrictions
placed by China, a group of
companies, includingsome ho-
megrown advanced material
entities, have come forward to
build in-house supply chains.

The companies have made
presentations to govt, inclu-
ding the heavy industries mi-
nistry, and assured building of
supplies within India to redu-
cedependence on China. “The
companies include Midwest
Advanced Materials, Entellus
Industries, and public sector
Indian Rare Earths (IREL),”
sources have told TOL

The sources said that hea-
vy industries secretary Kam-
ran Rizvi has also taken pre-
sentations from companies as
govt develops strategies for in-
digenous capabilities in mag-
net production.

“Midwest Advanced Mate-
rials made a presentation abo-
ut their plans to produce rare

LOOKING BEYOND CHINA
» Some companies, » Entellus said its plant is ready
including Midwest Advanced | to produce magnetic powder but
Materfals, Entellus Industries, | will take some timeto produce
and public sector Indian industry-grade magnets
Rare Earths, hat:e made > Indian Rare Earths
presentations informed govt that once
govt and assured to production begins, they
create magnet will be able to match
within India to cut China’s rates
dependence on China > Companies were told
> Midwest Advanced to make “realistic statements
Materials said by 2026-end, | about magnet production”
it will be able to produce as incorrect assessments
custom-made rare earth will hit potential customers
magnets for the industry in the auto sector
earth magnets in India witha  re earth magnets. “They have
capacity of 500 tonnes per an-  told officials that their plant is
num. Theyforecastthatbyend ready to produce themagnetic
of 2026, they willbeabletopro-  powder but will still take some
duce custom-made rare earth  time to produce industry-gra-
magnets for the industry” one  demagnets,” the sourcesaid.
of thesources said. IREL, which was
Entellus, a UK-headquar-  the last to make its presenta-
tered company with primary tion, informed govt that once
operations in India, alsomade  production begins, they will

a presentation to govt, detai-

ling their plans to produce ra-

be able to match China’s rates.
“However, the company said

that ore present in Indian ge-
ography is 100 times less than
in China, the US, and Austra-
lia,” the source said.

Companies also told govt
that magnet production in In-
dia was shut down over the
pasttwodecades duetoprolife-
ration of cheaper Chinese
supplies. “The industry mem-
bers requested govt to support
companies in setting up mag-
net production by providing
incentives and monetary be-
nefits,” the sourcesaid.

Secretary Rizvi told the
companies to make “realistic
statements about magnet pro-
duction” as potential custo-
mers in the auto sector will
suffer due to incorrect assess-
ments. The auto industry has
also requested potential local
producers to provide a firm ti-
meline on supplies, if possib-
le, emphasising that their pro-
duction line depends on quick
procurement,

The situation for the auto
industry hasdeteriorated over
the past few months asno Indi-

an auto component or vehicle
company has managed to get
approval from the Chinese
govt for procuring rare earth
maghets, Also, there has been
“noclarity as yet” on any time-
line for a confirmed meeting
withrepresentatives of Chine-
se govt, despite intervention
of Indian officials.

The applications for sour-
cing magnets have been filed
mainly by parts manufactu-
rers who provide fully-built
sophisticated component as-
semblies such as speedome-
ters, electric motors, e-axles,
electric water pumps, automa-
tic transmission Kkits, spea-
kers, sensors, and ignition co-
ils (used in engines).

The request for a meeting
with Chinese representatives
is being pursued notjust by in-
dustry bodies of component
makers (Auto Component Ma-
nufacturers Association) and
vehicle manufacturers (Socie-
ty of Indian Automobile Ma-
nufacturers), but also facilita-
ted by officials in ministries. /
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No immediate impact of rare
‘earth magnet shortage: TaMo

SUSTAINING GROWTH. It wants to continue maintaining 50% market share in EVs

= .|
Aroosa Ahmed
Mumbai |

Tata Motors on Tuesday said
that there would be no im-
mediate impact of rare earth
magnet scarcity on its
vehicle portfolio.

“Between inventory, al-
ternate sources, I believe we
are okay. We will have to wait
for how it plays out going
ahead. There are no panic
buttons pressed as yet. In
terms of implications on the
magnet and some of the elec-
tronic components, it is a
combination of inventory
and alternate sources, but if
it continues, there is a differ-
entissue to deal with. The re-
ported deal between China
and the EU should also help
mitigate it in the medium to
long term,” said PB Balaji,
Group CFO, Tata Motors, in
amedia roundtable here.

Tata Motors said that it
wants to continue to main-
tain a market share of 50 per
cent in electric vehicles

(EVs). Further, the company
pointed out that at the start
of 2026, the Indian passen-
vehicle i
g R g
growth, It stated itis right on
track with EVlaunches.
“If there is significant de-
terioration of the rare earth
then we might relo-
cate but at this stage, we have
no trigger to change our
plans. We have launched
Harrier EV, and the dis-
patches will begin from next
month. Sierra EV will also be
launched in the second half

ector, Tata Motors Passenger
Vehicles and Tata Passenger
Electric Mobility.

Further, the demerger of
the commercial vehicle (CV)
and PV segments of Tata Mo-
tors will be completed in
FY26. From July 1, the bal-
ance sheet will be split into
two.
It also pointed out that the
hybrid tax benefit had
slowed down EV growth. “I

At a pan-India
level, the EV
penetration has
improved from
about 2 per cent
to 4 per cent

was looking at the data, from
the time when this was im-
plemented to the time if we
talk now, at a pan-India level,
the EV penetration has im-
proved from 2 per cent, 2.5
per cent to 4 per cent,
whereas one of the States
which has implemented it
has remained at 1.5 per cent.
Our focus is EV. We believe
this is the destination tech-
nology, and we need to

double down on it,” he
added.

CV EXPANSION
Tata Motors’ CV segment
has entered into new inter-
national markets with tar-
geted vehicle offerings.

“In sub-Saharan Africa,
our focus is to continue sus-

tmmrg’ ing our presence. We see
that the demand is coming
back to

angladesh,grﬁﬂigh it is
still at a much lower level
than pre-Covid levels. In
West Asia, we have launched
a new set of products in
buses in the UAE and Qatar
and are now launching a set
of trucks with higher power-
to-weight ratio... trucks that
can get into construction
and mining. We went to two
markets, Morocco and
Egypt. Morocco, we entered
with pick-ups and now are in-
troducing trucks, whereas in
Egypt, we entered with our
Prima and Ultra range,” said
Girish Wagh, ED, Tata
Motors.
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JLR tobegin

' Aroon Ahmed
Mumbai

Tata Motors-owned Jaguar
Land Rover (JLR) will begin
operations of its completely
| knocked down

vehicles from the Ranipet
plant in Tamil Nadu from
early 2026. The companyloc-
ally manufactures

“We will start with CKD
operations for JLR from
early next year. Today, we
haveallourCK‘Doperanons
in Pune, and over time, we
will mi them to the
Tamil Nadu plant. The facil-
ity is also a Tata Motors
plant, and we W111 require

pacity. All
optwnswﬂlbedxscussedand

CKD op—c;rations at Ranjpét facﬂlty :
from 2026; plant to get industrialised before 2032

the best way

forward for the
Chennai plant. The plant will

get industriali before
2032 and we have time avail-
able before we can get it fully
tipped up,” said PB Balaji,
Group CFO, Tata Motors, in
a media roundtable in Mum-
bai.

REROUTE DEMAND
Further, JLR recently
slashed its earnings before

interest and taxes (EBIT)
for FY26 to 5-7 per

cent on risks arising from US
tariffs, transition to
elecu'lcvehlclesandacloudy
outlook for the Chinese mar-
ket.

The company had earlier
forecast an EBIT margin of

10 cent, The
haspgatedthatitmm-
crease its market activation
and reroute demand to other
parts of the world.
“There are two possible
impacts on the situation in
the US. One is on the de-
mand side, and the other is
on the cost side. As far as the
demand side is concerned,
what we intend to dial up
would be our market activa-
tion so that the strength of
the brand, Range Rover,
RangeRoverSponandthe

Defender... with that, we
should be able to mitigate
some aspect of the demand
stress that could be there.
And also reroute some of the
demand to other of the
world, where we believe, for
example, the UK is coming
back for us. Europe, we be-
lieve, is in a stable zone at

still present. Even on the UK
side, while the notification
hascomethrmgh,wewo];xlald
expect to get it tional-
isc in the next acven days.
Until such time, there is a
cost hit coming in. EU to the
us wherecmrSlovaknaplant
is, there is still
under the tariff at this point,
and therefore, we will have a
cost impact for that,” added

Balaji. /
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’Chinese Car Cos Shift Gears for African Drive

Aimto unlock the Untapped market, focusung on EVs and hybrids amid global export curbs

ports had been cheaper.
Reuters ROLLINGIN That is changing, however, and
Johanmabm:ﬁ Chinese m half of the 14 s wtﬁ£ , sfn?gknock
automa- y i rer or up a
kers are pushing to unlock Africa's ChinesebrandsinSouth  down plant, which would turn par.
underdeveloped potential, with a fo- b iy .t . pre-assembled kits into finis-
cus on electric and hybrid vehicles, Africalaunched lastyear, hedvehicies, wereoptions. “Ithink
asrestrictionsonexportstotheUni- e — y now that we've got economies of
ted States and Europe send them on with more settoenter scale... Weneed torevisit those fea-
aglobal quest for new markets. : sibility studies in the next 12
Though home to over a billion peo- tl'iema'ketsoon months,” he said.
ﬁﬁwmmmmm was considering partnerships or TROUBLES WITHEUROPE AND THE .S,
rers' efforts to sell more cars in Afri- way tothe African : buihingttsownﬁcturytopmdm Chinese carmakers, which are in
ca. Unreliable power availability and Neaﬂyhal:t‘ct‘theucmnaaeaum- cars for the South African market themidstof arapid switchto EVs
alackof infrastructure ha- motive brands currently active in and export to the rest of the conti- and hybrid production, are fa-
wmeanwhi]e backEVuptake.  South Africa launched only last ye- nent and potentially Europe. cinggrowing obstacles in the U.S.
But companies including BYD, a.r._m including Dousma, Le- Omoda&dJaecoo-Chery'spremium and Europe.
Chery Auto and Great Wall Motor Daylm Chmm are independent brand - is also conduc-  Growth of new EV sales has been
(GWM) are aiming to leverage low _ ting feasibility studies for local as- slower than expected in many we-
prices toadvance whereothers have nd. : sembly, its South Africa generalma-  althy markets. And the EU's hefty
struggled and use an expansion in  estal ‘ nager Hans Greyling told Reuters. duties on imports of Chinese-ma-
South Africa asasteppingstoneina roC lowing  Untilnow, ithadnotmadesensefor de EVsand 100% tariffs in the Uni-
continent-wide em to’ m a gove ent  GWM, the largest Chinese automa-  ted States have erased their prima-
“We treat South Africa as a very CH ¢ ] - kerin South Africa by sales, to loca- ry competitive advantage: price.
hnpormmmamatﬁarourglobam tesfor madewhlnlea. lise component production, its chi- Efforts to push intolarge emerging
pansion,” said Tony Liu, theCEQof ~ Liusaid Chery - the number 2 Chi- ef operating officer Conrad Groene- markets like India and Brazil have
Chery South Africa, calling Afriea’s neseautocompany inSouth Africa- wald told Reuters, as Chinese im- alsoproven tobe complicated.
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Tesla set to drive into India showrooms

in July with made-in-China EVs

BIoombgr;

Tesla Inc. is set to open its
ﬁrstshawroomsinln;ihiain

z le familiar with the
7 ) gl ped ke
formal operations in the
world’s third-biggest auto-
mobile market as the Elon
Musk-led firm hunts for

is private, as well as docu-
ments seen Bloom
News. The Mlc:’&el Y isbﬂe:g
world’s largest selling elec-
tric car.

Tesla is set to open its first
showroom in Mumbai as
early as mid July, which will
be followed by one in New

Delhi, according to the
people. It has also imported
Super T components,
wwmsmme&memhandme
and spares from the US,
China and the Netherlands,
the documents show.

The debut will end a years-

long on-again, off-again saga

P

ZOOMING IN. Five Model Y vehicles have already arrived in
Mumbai from Tesla’s Shanghai factory, according to the
documents swowmsere

over Tesla’s entry into India -
a market Musk has long eyed
but held back from entering
due to di over
tariffs and local manufactur-
ing. The breakthrough in
bringing Tesla to India
comes after Musk met Indian
Prime Minister Narendra
ModiintheUsmFebruary.

PREMIUM PRICE

Five Model Y vehicles have
already arrived in Mumbai
from Tesla’s Shanghai fact-
ory, according to the docu-
ments . The cars were de-
clared at $2.77 crore
($31,988) and attracted

—

more than ¥2.1 crore in im-
port duties — a that’s
consistent with ia’s 70
per cent tariff on fully-built
imported cars under $40,000
plus surcharges, the docu-
ments show.

The model is expected to
on sale for more than
,000 before taxes and in-

surance, though Tesla will
determine the final sticker
price based on its marginand
positioning strategy, accord-
ing to people familiar with
the plans.

The premium price tag

will likely be a major hurdle
to Tesla’s plans as the auto-

maker will need to convince
value-driven consumers to
open their wallets. EVs ac-
count for just over 5 per cent
of new passenger vehicle
sales in India, but{rem[um
cars still represent less than
2 per cent of the market, data
with Indian government’s

icle registration portal
show.

BEEFING UP

The company hasn’t appoin-
ted a new country head fol- _
lowing the departure of
Prashanth Menon, but is
beefing up hiring across
charging, retail and policy
teams, according to people
familiar with the matter, The
Model Y imports represent
an initial foray into the mar-
ket and Tesla plans to expand
its presence, including offer-
ing more models. It’s leasing
warehouse

space  in
Karnataka, in India’s south,
and is adding more in Guru-
gram, outside New Delhi, the
people said.

Tesla executives from
other countries are making
weekly visits, the people
said, to the Mumbai and New
Delhi showrooms, which are
in high-profile, luxury busi-

ness precincts in an effort to |
attract affluent shoppers. //

——
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o
‘With policy push, more options,
EV sales overtake hybrid growth

ON THE GROUND. EV sales cross one lakh units vs about 82,700 hybrid units in FY25

S Ronendra Singh
New Delhi

Electric car sales in India are
growing at a faster pace as
compared to hybrid cars,
which have stagnated in
terms of percentage growth

According to industry
data, while electric passen-
ger car sales have grown 4.4
per cent between January

and May, hybrid cars were
stagnant at 2.5 per cent dur-

this period.
mﬁnFYZS cumulative sales
of zero-emission cars (EVs),
hlclpdhlg sports  utility
vehicles and multi-purpose
vehicles, scaled a new high of
1.07 1akh units, an increase of
18 per cent year-on-year
compared with 91,320 units
in FY24. FY25 also marks the
first time that this segment
has surpassed the one lakh
units milestone.

But in terms of strong hy-
brid cars, the total sales re-
corded were around 82,700

BETTER ADOPTION. “The increase in penetration is testament
tothe rising consumer conﬁdence in EVs, said an HMIL official

units in FY25, Gurrent]y,
around 20 models of EVs aré
sold in India by mass-market
companies including Hy-
undai Motor India, JISW MG
Motor, Kia India, Mahindra
& Mahindra, Tata Motors,
Citroen and BYD India. In
terms of hybrid
vehicles, there are only three
companies including Honda
Cars India, Maruti Suzuki In-
diaand Kirloskar Mo-
tor, with a limited portfolio.

GOVERNMENT POLICY

Another reason for more EV
penetration is favourable
policies adopted by the
Centre and State govern-

ments. For instance, the
Centre levies 5 per cent GST

on EVsco! with 43 per
centonl;ibﬁm.

States offer zero
registration cost for EVs too.
Only Uttar Pradesh offers
similar waiver to strong hy-
" Accoding 0 _experts,

i to
Karnataka and a few other
ilar waivers on hybrids.

Maruti Suzuki and Toyota
have welcomed these moves

argue that it would not help

the country achieve the tar-

of 30 per cent EV penet-
ﬁon (ogge total vehicles
sales) by 2030.

Government think-tank
NITI has said that EVs
and hybrid vehicles are fun-
damentally different and
thus cannot be incentivised
at the same level,

“They (EVs) are a differ-

lower. So, comparing hybrids
and banery EVs would be
wrong,” Sudhendu Jyoti
Sinha, Advisor at NITI
Aayog, recently told business-
Iine. Tarun Garg, Whole-time
Director and COO, Hyundai
Motor India, said, “The in-
crease in EV penetration is a

testament to the mcreaslng_
consumer confidence in EVs,

clarity in  government
policies, development of

ing infrastructure and
driven by new launches, in-
cluding Creta Electric.” /
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RAW MATERIAL

élindalco acql.iires Us’
AluChem for $125m

Our_ Bureau
Mumbai

Hindalco Industries, an
Aditya Birla Group company;,
has acquired US-based
AluChem Companies Inc, a
manufacturer of specialty
alumina, for an enterprise
value of $125 million (about
¥1,075 crore). The acquisi-
tion will be carried out
o gl g
LLC, a
owned subsidiary
Hindalco.

AluChem brings Hindalco
a strong presence in North
America with an annual ca-
pacity of 60,000 tonnes
across its three advanced
manufacturing facilities in
Oh%(;leandArka.nsas.

company is a long-es-

tablished supplier of ultra-
low soda calcined and Tabu-
lar  Alumina, materials

of

known for exceptional '
thermal and mechanical sta-
bility used in high precision
megamcal components and
energy-intensive. industrial
refractories.

Hindalco operates 5 lakh
tonne of specialty alumina
capacity in India, and aims to
scale up to 1 million tonne by
FY30. It has alumina refiner-
ies in Belagavi (Karnataka);
Muri (Jharkhand); and Re-

. nukoot (Uttar Pradesh),

wir.hamodern ded-
icated to alumina
and hydrates in i
TheAluChunmnsacﬂon
isexpectednocloseintheup-

qﬁu;n:erAsspecialty

tions across electric mobil-
ity, semi-conductors and
precision ceramics, the ac-
quisition provides access to
next-generation alumina ap-
plications and will drive
value-accretive growth. /



Vedanta’s Runaya to invest X300-500 crore in
rare earth processing and magnet-making facility

A.bl'lllh.k Law
New Delhi

Vedanta group company
Runaya, a zero waste, zero
aluminium pro-
cessing entity, will invest
nearly ¥1,000-1,200 crore,
with 25-33 per cent (3300-
500 crore), being earmarked
for setting up rare earth ele-
ment (REE) processing and
magnet-making facilities.
The remaining capex will
be used towards capacity
doubling of existing recyc-
ling facilities to two lakh
tonnes per annum (from one

lakh tonnes per annum) over

atwo-year period.
According to Jagannath
Prasad, CEO, Green Alu-
minium Recovery & Diversi-
fied Metal Recovery Busi-
ness, Runaya, the company is
“seriously evaluating” the
REE project. It could look at
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a joint venture with an inter-
national partner, a tech
transfer or a partnership.
The details are being worked
out, and discussions are un-
derway with international

players.

, investment de-
tails for the REE project are
in the ¥300-500 crore range,
which could include pro-
cessing and magnet making.
The details are being dis-
cussed and we are also in
talks with some interna-
tional players for tech ac-
cess,” he told businessline.

Runaya’s decision to tap
into the segment comes at a
critical juncture when India
is struggling for self-reliance
in REE magnet-making.

MAGNET CRISIS

REE magnets are a critical
component in EV-

wind mills, defence and in
some other sectors. India’s

Jagannath Prasad, CEO,
Green Aluminium Recovery &
Diversified Metal Recovery
Business, Runaya

auto sector has been
hit, with China, the largest
supplier, imposing export re-
strictions on these magnets
l:gmm.ng April, which has
to a supply shortage.
Stocks are limited, and India
is scrambling for supply
chain arrangements.

Indian imports are around
3,600 tonnes, with nearly 870
tonnes coming from auto-
makers. REE mining in India
is amndby2,900 tonnes,
primarily Indian Rare
Earths Ltd (IREL), a Depart-

ment of Atomic Energy PSU,

of this production
is sol to Japanese auto-ma-
jor Toyota.

Ironically, the country has
the third- REE re-
serves in the world, of 6.9
lakh tonnes, but lacks mining
tech and processing capabil-

ities. It is trying to ramp up
mining, prgxlm:ion and pro-
cessing of this critical min-
eral. In fact, several con-
glomerates have already
reached out to different min-
istries expressing their will-
ingness to invest in pro-
cessing tech, if backed by an
incentive scheme.

Vedanta and its subsidiar-
ies are among the entities
that have won REE and crit-
ical mineral blocks in India.
“We are mostly i Mg;
cessing for the value-
segment, as against Vedanta,
which is mostly pure-play
mining,“ Prasad said.

SR

The mineral recycler is ex-
pected to finalise its REE
processing plan and partner-
ship by “either FY26-end or
early FY27”.

CAPEX PLANS

According to Prasad, ¥700-
750 crore will be funded,
mostly via internal accruals.
“We do have healthy margins
in the business... And there
will be some external bor-
rowings, too, for the capex,”
he said. As capacities double,
the company is looking for
new tie-ups to secure “raw
material supplies”. Talks are
on with global trading
houses.

Expansion could add
around ¥700-750 crore to the
topline, which is around
1,000 crore. The long-term
plan, he said, is to increase
capacities to one million
tonnes per annum over a ‘

five-year-period. /
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GOVERNMENT POLICT

Business Line, 18 June 2025

AC cabins to increase operatlonal COSts up to 4%, say truckers

. Aroosa Ahmed

Mumbai

With the Centre’s mandate
to install air-conditioned
| (AC) cabins for drivers in all
newly manufactured trucks,
the truck owners have
flagged a rise of up to 4 per
cent in operational costs.
Truckers said the move
will hit their profits, and they
plan to meet government of-
ficials to seek relief and ex-
tension of deadline.
According to a notifica-
tion from the Road Trans-
port and Highways Ministry,
all newly manufactured
trucks are required to have
AC cabins installed for
drivers from October 2025.
“The cost of the trucks is
expected to go up with the

AC installation. Additional
fuel will be required, which
will increase our operational
cost, The cost of operation is
expected to go up to 4 per
cent and will severely impact
the fleet owners.

‘We have suggested to the

government to make ad-
equate arrangements for the
drivers at the loadingand un-
loading end to increase
driver comfort,” Bal Malkit
Singh, Advisor & Former
President of All India Motor

Transport Congress, told
businessline.

AC UPGRADE

With the mandate coming
into force from October, the
cost of commercial vehicles
is said to increase up to 2 per
cent. Tata Motors recently
introduced AC cabins across

CALLING OUT. Truckers said they plan to meet government
officials to seek relief and extension of the deadline

itstruck ranges. The upgrade
spans across the SFC, LPT,
Ultra, Signa, and Prima cab-
ins, while also extending to
cowl models.

“In addition to complying

with the regulatory require-

ments, we have leveraged
this ity to deliver
long-term value with a host
of enhancements. The intro-
duction of AC cabins and
cowls marks a significant
step towards building a com-

fortable working environ-
ment for drivers, enabli

igher productivity,
Rajesh Kaul, Vice President
and Business Head - Trucks,
Tata Motors Commercial
Vehicles.

Indian automaker
Mahindra & Mahindra has
also installed AC cabins in its
newly introduced light com-
mercial vehicle (LCV) and
HCVs.

FUEL EXPENSE

“The AC installation is going
to increase the fuel expense
on our fleets. We operate
across the country and on |
very low margins. With the
AC operitional, our profit
margins will increase fur-
ther,” said Vinay Kumar, a
truck owner based in Maha-

rashtra. /
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AP’s Aerospace and Defence Policy 4.0

i BT
Our Bureau
Hyderabad

Andhra  Pradesh’s
Aerospace and Defence
Policy 4.0 (2025-2030) aims
to attract over 50,000 crore
to ¥1 lakh crore investments
over five years to establish
the State as India’s premier

and defence man-
ufactunmpa'ceng hub.

. POSITION AS A HUB
.| Inareview on the modalities
| of the new policy in Amara-
| vati on Monday, Chief Minis-
i ter N Chandrababu Naidu
| said the State needs to posi-
i tion itself as a hub for ad-
vanced technologies and in-
| novation in the aerospace
| and defence sectors.

The policy will sup-
port MSMEsciyz; defence and
aerospace and enable the
State to outperform other
States in this He dir-
ected the officials to work on
setting up a ¥100 crore an-

new

‘tems, J

Andhra Pradesh Chief Minister
N Chandrababu Naidu

nual corpus fund for sub-
sidies to these two sectors,

including logistics,

PRODUCTION CLUSTERS
The policy designated spe-
cialised man cor-
ridors across the State,
namely  Visakhapatnam-
Srikakulam for naval sys-

aggaiahpet
Donakonda for missile pro-
duction, Kurnool-Orvakal

-eyes1lakh crinvestmentsin 5 years

for drone technologies, and
Lepakshi-Madakasira  for
electronics.

R&D powerhouse with the
proposed DRDO Centre of
Excellence.

According to officials,
Bharat Forge and MMW
companies were preparing to

invest in the Madakasira |

cluster, and foundation
stone for the pro-
jects would be laid soon.
India’s annual defence
product market is valued at

|

¥1.27 lakh crore, with public |

sector enterprises account-
ing for 73 per cent of produc-
tion.

The private sector con-
tributes 21 per cent while
public-private partnerships
account for the remaining
Seven per cent.

As of now, 23 companies
have invested ¥22,000 crore
in Andhra  Pradesh’s
aerospace and defence
clusters, creating employ-
ment for 17,000 people. /
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Rare earth curbs to hit ICE vehicles as well: Auto Inc to govt
Ignition coils amplify the battery’s cnrcm‘tbem_l:ledifevenme imposed export controls on key whdnﬂng- leverage in this seg-
agespark required for combustion. magnets is missing,” samarium, gadolinium, terbium, m’r?.emmm

(ABS), enhancing safety in the suppliersand officials at the Indian disruption unless some solution is But with no word yet on when, or |
event of sudden braking, embassy; and to engage with the found,” said a senior executiveata whether, the visit would be

A senior executive of a major officials concerned in China’s min- top component manufacturer. allowed, uncertainty may mount,
carmaker said: “Even though rare  istry of commerce. Chinaaccountsforabout7oper Officials in both the commerce
earth magnets make up a tiny por- On April 4, China’s Ministry of cent of global rare earth mining ministry and the ministry of exter-
tion of the overall material in a Commerce and the General and nearly 90 per cent of rare earth nal affairs are said to be in touch
vehicle, the dangeris veryreal —a Administration  of Customs magnet production, givingit over-  with their Ch nterparts




